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This Line Offers Unlimited Profits! 

TWO of the first essentials of every sound business trans- 
action are a satisfied customer and a reasonable profit. 
These are not only possible with the Vita-Nola but .'they 
are the rule. Put the Vita-Nola on your floor and watch your 
talking machine profits increase. 

VITA-NOLA 

♦'Plays All Records Better" 

Our designs create a desire to buy on the part of your customers. They 
have the tone -quiet. smooth-running motors and excellent cabinet 
work. I Hay all makes of records - seven models at prices retailing 
rrom rift.OO to $175.00. 

Gel in touch with ui or theie Jobbers: 
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F. W KuaMr Furniture Co f< L ° uU - 

C.n»m*r |-.per Co ; .*W». 

St.nd.rd Phono * Ace*«ory Co JJ"„ " k.T Tonn 



Moore-Handley Hdvre. Co- 



VitanolaTalking Machine Co. 



506 W. 35th St. 



CHICAGO, ILL. 
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A Guarantee with Twenty-five Years j 

OF HONEST DEALINGS BACK OF IT 



Many Dealers are using 
Kiel tables exclusively 
and are selling them 
rapidly at a good profit 

Badger Mahogany can 
hardly be distinguished 
from the genuine. 
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No. 4181-1 Badger Antique Mahogany 



Maii Vol r Oruhr NOW. 

THE KIEL FURNITURE CO., Milwaukee 
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A New Year's Decision on Prices. 

Resolutions That Will Steady Your Business. 

[By LYMAN WHITING ] 



Trices play a very important part in successful furni- 
ture retailing. They are t< o often a wolf in sheep's cloth- 
ing, masquerading to eat up profits and undermine a per- 
fectly good business. 

Many a retailer holds back on price raising, fearing 
disapproval by and loss of business front the consumer. 

In selling \otir old dressers at the old price, you are 
either not posted, tiot having taken the trouble to keep 
yourself in formed about the market, or you are using 
poor judgment. 

Everyone knows that everything entering into the 
manufacture of furniture has advanced. If there is any 
doubt in the law mind regarding this, we have but to refer 
to figures to prove it. Mahogany, for instance, firsts and 
seconds, have advanced 31% in the last eighteen months. 
Figured mahogany veneer shows an advance of 67%. 
Even crate lumber has gone up 25^ • III many cases stain 
shows an advance of 5007c ; alcohol, 98J/S % ; burlap 25% ; 
plate mirror, 85 '7 ; finishing sand paper. 23%, and pass- 
ing on to metal accessories, iron and steel has gone up 
84 % ; screws, 125% : nails, locks and casters nearly 100%. 
and where you must figure on upholstering. Spanish leather 
shows a one-third increase. Also tapestry for chair scats. 
Rags have jumped up the scale until they are now 150/< 
higher than eighteen months ago, and even lumber (pulp) 
shows an increase of 42 r ', . 

Now why shouldn't you get a better price from the 
consumer? 

Do not be afraid that when you raise the sale figure 
that some of your competitors will undersell you. They 
are all in the same boat : their prices must be kept up 
too if business is to be done on a sound basis. 

What will happen to these merchants who are under 
celling you when prices go down again: Having sold 
their old stock at the old price, they must replenish with 
goods at a higher one. If the market should break, they 
will be forced to cut their profits, and in many cases sell 
at an actual loss. 



There are some cases where certain lines of retailers, 
who have sold their old stock at the old price, have been 
obliged to pay as much for stock of not as good quality 
the result being that while their Iwoks may show a profit, 
it has all had to go back into stock, and they have hern 
unable to take from the business what they should for 
other things. 

There are some furniture retail stores today short on 
certain items that their trade demands, and for which 
their customers are perfectly willing to pay an increased 
price, and yet these same merchants sold their old stock 
at the old price. Xow should this continue to grow, espec- 
ially in the smaller town sections, it is very liable to swing 
the trade over to the mail order houses. In the meantime 
>"•: -•< <■•■ tin men ban!, iii additi m to pla< ing himself ttndet 
a needless handicap, is short of ready money. 

Speaking ok Peace and Its Effect on Prices. 

Fifteen-hundred and sixty-nine big business execu 
tives, recently, were asked, "What is going to happen to 
prices after the war stops?" 

About half of them replied that their business would 
be immediately affected. If the war should be terminated 
abruptly, they believed that business in general would 
receive a quick paralyzing halt, from which it would rapid- 
ly rally. Many important business men believe that there 
will be an immediate effect, activities ceasing for an intense 
survey of the general situation. 

The folly of business fear, however, will be so apparent 
to any thoughtful business man that adjustments to peace 
conditions will ensue in twenty four hours, and there will 
be a quick resumption of trade to almost the same old 
high level of volume and good prices. 

After the possible sudden drop, the quick upward 
revision will establish a new price level, which we believe 
will be maintained indefinitely. 

History has told us that war always fixes a permanent 

[1] 
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business level, higher than the preceding normal one. For 
instance, our own Civil War produced a permanent in- 
crease of nearly 50^ in the cost of labor, food stuff and 
raw and manufactured materials. 

Another thing that time has taught us is that the up- 
ward movement of the normal level is in direct proportion 
to the importance and duration of the struggle, and the 
present war. having been the greatest in history, and hav- 
ing been in progress over three years — and the end not 
yet in sight — we may look for it to assert an extraordinary 
influence upon the normal business and price level. 

History also slit ws us that prices increased on such 
conditions are seldom reduced. 

Past experience shows that the decline moves much 
faster than the going up. and at such a time if prices 
should go down, you do not want to be caught with an 
overly large stock on hand. The jhing to do is to know ex- 
actly what your trade will consume, and work so that your 
turnovers will be frequent. Of course, so long as business 
remains good, some risk must be taken when placing 
orders. 

Do everything in your pewer to lower your sales cost, 
and in consequence an even and steady price to the con- 
sumer is possible. This is true of all kinds of merchandis- 
ing— if you want a customer's approval, his affidavit as 
to quality, you must realize that quality in everything 
that enters into your selling is what will secure it. 

Now, of all times, when prices are high and every dol- 
lar must be made to count, demand and get advertised 
merchandise, snub the substitutes and drive the "just as 



gcods" from the last trench. This will prove a great help 
in maintaining a right price. 

All this represents value to you, and can he profitably 
followed out in your own merchandising. The results of 
good advertising increase the volume for the manufacturer, 
who is thus able to buy raw material in larger quantities, 
thereby gaining an advantage which results in I lower 
price to you for the product, fur quantity buying and 
economical merchandising methods are not easy or eco- 
nomically |>ossiblc for the non-advertising manufacturer. 

1 1 is this latter tyj>e who is the first to take advantage 
of any tendency towards higher prices. He has little good- 
will with the ultimate consumer to maintain, his respon- 
sibility to the buying public is therefore less, and he looks 
upon higher prices as "velvet." 

The merchant has but to look around and determine 
for himself how nationally advertised goods have, during 
these last few months of sky-rocketing prices, invariably 
maintained their old figures or increased only in very smail 
proportion to those unguaranteed and un-advertiscd. 

ADVERTISE YOUR PRICES. 

There is a psychological effect upon the public gained 
by the proper advertising of your advanced tigurcs. It 
carries with it a certain sense of value and real quality 
regarding the goods featured. The more you advertise the 
more you sell, and the more you sell at the right price the 
faster your business grows. 

What ever you may be weak on, be strong on price — it, 
with quality and service, arc the backbone of your busi- 
ness. Advance to a legitimate figure and stick to it. 



Heaj^tp Hearts With the Dealer 

His Local Advertising 
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A furniture store salesman in Detroit got rid of some 
very human sales phiksphy to yours truly the other day. 
It will go as well in advertising as in store salesmanship, 
too. For why won't it? For why isn't our advertising 
the same thing as store salesmanship ? 

He said something this wise, "When a man starts for a 
store to get a pair of rubbers, he wants certain demands 
answered, doesn't he? He wants to find out if the rub- 
bers will wear him well, for one thing; and he wants to 
find out if they will fit him well, for another thing ; and it 
stands to reason that if I tell him about the special make- 
up or features in my rubbers, he will listen, won't he?" 
i This More sold rubbers and shoes in one department and 



this salesman had more to do with their selling than he 
bad to do with the sale of furniture pieces). "That man," 
continued the .salesman, "wore a pair of rubbers and wore 
them out and he wants to get his next pair as good, if not 
lictter. than his first pair was, doesn't he? When he conies 
to my store for rubbers, that is what I picture inside thai 
man, so it is. He knows well enough that he can buy his 
rubbers of any one of a dozen stores in his town, doesn't 
he? But he bought his last pair, say. at my store. Well, 
sir, I acknowledge his right to insist upon getting another 
pair of rubbers as good, if not better, than his first kind. 
How do I go about it to convince him then? Just this way 
— I trot out, so to speak, all the special features of make- 
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up in my rubbers and tell him all. I tell him why the 
sole is made longer; I put him' next to the kind of sole 
in them ; I put him hep to the kind of uppers, and all about 
those new rubbers that 1 am doing my best to sell him. 
don't 1 ? Yes. sir, 1 do. And to do that much, 1 have 
to know what those rubbers are built of, how, why and 
all abcut them, don't 1? Yes, sir, I do. And so I believe 
in knowing every particle of my goods down to rock bot- 
tom, I do." 

"Down to rock bottom." Ah, that's the quill, sez t. 
Wc cannot know the pieces of furniture that wo advertise 
tco near their rock bottom. We cannot tell of them too 
near that rock bottom, either. For a customer isn't up 
on them, that's sure. She comes to our store for infor- 
mation, that's sure again. And she read over our adver- 
tisement with the same reason in her dome, that's sure. I 
heard of a woman who started ft r a furniture store after 
a commode and she wasn't at all up on commodes; she 
wanted to leave it mostly to the salesman to tell her. And 
he did tell her all about this kind of commode and she 
purchased. I heard of another woman who wanted to pet 
a commode and she read her town dealer's advertisements 
over, and they did not let her into any secrets, at all. She 
finally visited a certain store and there found a salesman 
who spent a good deal of time in explaining all about his 
commode. He told her what sort of wood went into it, 
how the wood was cut and fashioned, how the finish was 
put on coat over coat, all about the brass trimmings, etc., 
etc. He enthused her, that he did, and she purchased a 
commode at his store. 

Supposing he had left it all to luck, what then? Sup- 
posing he had simply given his woman what the usual 
advertisement gave her, what then? He would merely 
have pointed to his commode and told her it were one of 
the most superior things made .in the world, that he would 
have. He would not have given her any insight into the 
wood or the trim or the finish. He would instead have 
Hashed his commode' on her just the same as a hundred 
and one other dealers in her town flashed their commodes 
on her in their advertisements. And she wouldn't have 
paid especial attention to it, would she have? No, sir. 
For she realized all the time that these dealers were all 
bent on selling their commodes. They were, at that, and 
that is precisely what they should have been, too. And yet 
all of these dealers were so bent on getting rid of their 
commodes, they didn't take time to stop and give her a 
detailed instance. They knew their commodes so well, 
that's it. But this woman didn't, that's it, again. 

Like unto the man who was bent on buying a pair of 
rubbers, a woman who goes shopping after a commode, or 
anything in the line of furniture, wants a piece that's up 
to snuff, and she wants to know why and where it is up to 
snuff, at that, doesn't she? Yes, sir. She has purchased 
such things before this, mind you. She knows something 
of what the new thing ought to do for her, too. doesn't 
she? Must she simply drink down without a gulp all a 
salesman has to fire at her? Or is it features or reasons 
that she asks for? She cannot so much doubt features and 
reasons, you know, as she can and will doubt a salesman's 



say-so. The door, say, of her old commode came off ; 
when she starts out for a new commode, won't she insist 
upon a commode that will stand up in this respect? 
There's a reason why it will stand up. If she starts out 
for a new rocker, she wants one whose runner doesn't 
come off like her old one did, doesn't she. Yes. There's 
a reason why the new rocker won't come off like her old 
one did. Her old sideboard got dingy and cracked in its 
finish ; she wants her new sideboard to get away from 
that. There's a good reason why it will, too. 

Every piece of furniture has some rather well known 
descepancy in it, that's dead sure. She has learned it, 
too. Take these well known shortcomings and put some- 
thing better in their stead, sez 1. Take up those parts well 
in our piece, sez I. Show her why they must be better. 
Tell her why. Tell her the why in our advertising, for 
it is that advertising she is reading now in her weekly 
paper. It is the thing designed to bend her to us, isn't 
it? It is the thing designed to make her anxious to buy 
something of us, isn't it?' Yes. It is where she stands 
or falls, isn't it? Yes, sir, mostly. Then 1 would know 
the make-up of my piece and tell her all about it, sez I. I 
don't think this practice of telling a woman that we carry 
only "superior furniture" this or that, does some good, 
do you ? For she already realizes we have so and so many 
pieces to sell and that we are very anxious to sell to 
her. So is every other furniture house anxious to sell 
to her.' That's their business, and it's our business, too. 
And we and they will go to most any ends to convince 
a women that we carry something superior. It is expected 
of us, at that. That woman expects it from us, at that, 
doesn't she? Yes. 

When you and 1 get down to brass tacks, she must 
take notice. She hasn't so much room for her doubt. She 
regards the features wc talk to her as the driven truth 
more, and less of salesmanship. She, in other words, 
takes our features for what they are worth more. And 
they may mean a big kt to her, at that. I know dealers 
who won't ever give exact features for fear they will not 
strike some women right. It's bosh. What's the good 
of getting a woman shopper into our store to fcol her? 
She won't ever come again, that's sure. Once fouled is 
a plenty for her. If a piece is made with such and such 
features, it was so made to suit some women, that's it. 
And the chances are. it will suit more women than it will 
drive away. And what is more to the point, these few 
women who would be driven away because of those cer- 
tain features, will not purchase these features when they 
come to our store, with they? No, sir. they will not, at 
that. So I say some more, what's to be gained by fooling 
them to our store? 

* » * 

The above remarks were given vent to because of an 
advertisement of the C. F. Adams Co., sent in by "A 
Friend," who remarked that there was hardly anything 
about the ad. that made him anxious, atid if there were, it 
were the Bath Stool Special more than the other things 
which the advertisement exploits. Why, I wonder? No, 
1 don't wonder much, at that. Do you ? For other things 
are hardly detailed as much as is the Bath Room Special, 
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112 Farmer Street 

2 Door* from Grand Ri»er— 1 Block from Gratiot. 




Bath Stool Special, 
$1.45 

WhUo *n«m»l b**utltutlt 
nninh«4. 1*** supplied Willi 
I rubber ahoes »n*J 

■crew iM-i kite of 

1 : inch** fc#l«hih of *t 
1&S laebftft- Worth »I t'O. for 
M 




Lemonade or 
Water Set 



75c 



Tall. Matt Pitcher, huld* M 
sal.: 6 extra large glaiMS, choice 
of two .i/r-. Worth double the 
price. Special lor 75 centi. 



Duofold 
$32.50 




Duofold in black or Spanish 
imperial leather, regular price, 
S4500 for $32.50, on e»tv payment*. 



Visit Our Clothing Department 

Now Pall Oooda Are Now Beinc Shown. Bi( Bargains. 



at that. As a general rule, the more descriptive matter 
gotten into an advertisement, the more will it cause a 
prospect to |>erk tip. Prospect, remember. I said. And 
what d< es our every advertisement do hut appeal to a 
possible prospect? We ought to have one in mind, at any 
rate. I say. write Mil our advertisement to a possible 
buyer and it will be that much stronger for others to 
read also. The man who enters into any undertaking half- 
hearted, will not get far except on his own pathway of 
aimlessness, That dc es little good in advertising, that- 
sure. 1 would write out my every advertisement just as 
though it were to l>e read and digested by a possible buyer. 
><•-, a positive buyer almost. 

Take the Duofold Bed. for instance, and what does it 
give you? That the leather is black or Spanish, that's 
all. Is that enough for you and me? Hardly. Of course, 
the price is said to be reduced, but whether it is will be 



doubted by a reader some, methinks. Then turn liack to 
the Bath Stool Special and you gel information of what il 
is finished in. that the legs are rubbered, thai the seat is 
a screw seat, that its size is so and so. and worth S2 
Here are some facts that a reader cannot put aside, The)' 
stand for what they stand for, that's it. And a reader 
can get a sort of mental photograph of the Special, which 
may make her anxious to own one. True, more could 
have been told of this Bath Stool Special, but still some- 
thing neat was told of it, at that, wasn't it? Enough maybe 
to make one assume an erect posture ami observe some. 
Provided, of course, that one is a woman who rcallv wants 
one of these Bath Stool Specials. There is little use in 
Irving to ap|*'al 10 anybody that doesn't want one, you 
realize. 

And why not make the l>ed appeal In Mime woman who 
wants a bed, too? Why not tell her how it is made, what 
kind of wood goes into it. what the springs are, how the 
thing open- up easily, what the finish is Oil all, and more 
regarding it > make-up? As it is now, all she has to go by 
is that regular price and that reduced price, if you don't 
OOttnt the Spanish leather upholstering; and that isn't 
enough for a woman buyer to learn, is it? No. 

We have had a few things to say heretofore in this 
department about atmosphere in an advertisement. That's 
it. That's the thing that make- a woman grow hot or 
cold by sjiells. Tt is the thing that awakens her to owning 
a thing or not owning it, as the case may be, scz I. 

The trouble with an advertisement done on this order 
is that it fails to awaken a woman to the store that does 
such stunts. She thinks right away that she can go to 
any other store and get the same thing. She will, nine 
times out of every ten, visit her favorite dealer for the 
thing. That is not what advertising i« for, primarily. It 
is to usurp the other store's patronage, too. It is to bring 
a prospect into our store to be shown. Otherwise, what's 
the good of appealing to an already patron? She will 
come to us. anyhow, won't she? Yep, sir. She will lie 
apt to. at any rate. And she will he as apt to go to her 
favorite store for this piece now, won't she? 

Besides, there is no reason given for reduced prices 
here. I would never think of omitting the reason for a 
reduced price, that I Wl didn't, N'o, siree, I wouldn't. 
W hen a reduced price is sprung without any reason for it, 
it sounds like so much advertising piffle, that's all. But 
when we run in a logical reason for our reduced price, a 
woman will take it for its worth, won't she? Yes, sir, 
she will. Leastwise, that is the way to do it on our 
reader, sez I 

Methinks that this Duofold Bed could he treated here 
in a manner that wi uld make a woman perk to it like she 
|K-rks now to the Bath Stool Special, or more so, even. 
And it wouldn't require very much of a trick to do it. 
either. Just tell her what the wood is, how finished, what 
the springs are, how the thing opens up and some few- 
things like unto that. Of course, it would take tin re space 
for the advertisement, but I would prefer to take more 
-pace in this case. Or else leave out some of the other 
things told about. In other words, I would prefer to 
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What is there to this advertisement. I'd like some 
soul to tell me, calculated to prompt a woman customer 
of another store to cut her channel with that other store 
and come to this store? That i* the object of advertising, 
is it not? Yes. sir, it is. For generally a store can de- 
pend upon selling its favorite patrons, can't it ? Yes, sir. 
Then, sir, I would be in favor of making, at least, one 
of my pieces glow for all it i* worth to a woman reader. 
I would. And she will take that to cover everything else 
I sell. It's a law a human law. von know. 




Hy Graham Mfg. Company, Franklin, Ind. 



have my advertisement sell one woman than to get a hun- 
dred Wi men as mere readers, that I would. 

Were I a regular dealer, I would try to work in some 
place in my every advertisement a full description of some 
pin e or other. In that way. I would give a woman reader 
to understand that my other pieces are just as good as the 
piece I enthused over It'-; a law, you know— a human 
law, at that. You satisfy the average woman that you 
sell one good piece of furniture and she will take all your 
pieces* 10 he good, too. 
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"Hope you all got" hack home safely.'* 



Now we will see whether it will he May and Novem 
her instead of January and July. 



The concensus of opinion among furniture manufac- 
turers is that "business must proceed in spite -if the war." 



The two storms gave the salesmen a chance to get 
hetler acquainted with (heir customers, at least, with those 
who were compelled to stay over. Every minute of the 
days and nights was taken up in trying to drive dull care 
away and few buyers can say that the furniture fraternity 
is at all hackward when it comes to entertaining. 



Deserving of Encouragement. 

There have been many complaints in the past about 
the limited hotel accommodations at the Grand Rapids 
Market and if present plans are carried out there will be 
a large new building erected, to he called The Furniture 
Club, in which the Market salesmen will make their homes 
while on duty during the two big months of the year. 
This will go a long way toward relieving the situation as 
it has often been the, case that visiting buyers were forced 
to take rooms in private dwellings or sit up all night be- 
cause of a lack of hotel accommodations, a large percen- 
tage of which was taken up early in the season by the 
salesmen themselves. To prove that the idea is gaining 
headway, one loyal booster of the proposition has already 



engaged an architect to draw the plans and will pay for 
this work out of his own pocket. With more support like 
this the Furniture Club will materialize much sooner than 
the dreams of many. 

A Perplexing Problem. 

One manufacturer, who exhibited at Grand Rapids, 
recently said that he thought it would he a good idea for 
the Government to force furniture factories to close at 
least two days each week and he even went so far as to 
say that the plants could afford to pay the men full wages 
in order to keep them from looking elsewhere for work. 
This is the attitude of one who feels that there is not 
enough business lo be had to keep his plant running full 
time and it would he much better to close down entirely 
for two days each week rather than to run half way and on 
scanty orders every day in the week. In his case it would 
no doubt be a good thing, but for the fellow who is mak- 
ing an efforl to catch up with himself by rushing his plant 
to capacity on unfilled orders, it would work an enor- 
mous hardship. Let those who have not enough orders to 
run their plants to capacity, close down voluntarily and 
pay their men for the time off. If this is done then per- 
haps the Administration will not find it necessary to order 
the others to close later on, as the percentage of coal con- 
sumed will be comparatively small. If eighty per cent of 
the plants could close without hardship, they should do 
so of their own volition and then when the experts of the 
Fuel Administration make an investigation of the furni- 
ture trade they will find that the amount of coal consumed 
by the other twenty per cent during two days will be so 
small when compared with the total consumption in the 
trade that they will think twice before making it com- 
pulsory for all furniture plants to close down. 

Some Weather. 

Up to press time both the markets were a bit dis- 
appointing to the manufacturers. Of course, the two big 
blizzards were to blame for the poor showing and the 
salesmen were all determined to stay an extra week to 
give those who were caught in the drifts a chance to 
get there. The attendance was low as compared to 
other seasons and this naturally accounted for the appar- 
ent scarcity of orders. At both Chicago and Grand Rapids 
there was a growing disposition to change the Market 
seasons from January and July to May and November, 
but perhaps after a month or two has elapsed there will 
be an entire change of feeling abcut it. Several manu- 
facturers were quite optimistic and actually showed well- 
filled order books, but they were the exception. Bread- 
and-butter lines were moving along at a satisfactory pace, 
but the higher grade case goods, although the showing 
this season was the best in years, were a trifle slow and 
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some of the manufacturers were very much disappointed 
even though they all admitted that the weather cculd Ik- 
blamed for the poor buying. At Grand Rapids there was 
even a disposition to ctose up the exhibition on the 19th. 
hut cooler heads decided to hold the salesmen for another 
week, hoping that many of the storm-bound dealers would 
put in an appearance at the last moment. There were 
those who were held at both ('.rand Rapids and Chicago, 
who would have been willing to pay a handsome price if 
guaranteed quick transportation from one city to the other. 
True, they could not even get home, but the question on 
every manufactures lips was "After a delay of five days, 
will those dealers still have the time to spare to make us 
a call, or will they shoot straight home at the first oppor- 
tunity?" If they did go home without taking in both of 
the Markets, they missed a rare treat as the exhibits this 
season were far ahead of any previous efforts both in de- 
sign and finish. The manufacturers had gone the limit to 
produce the very test examples of the cabinetmakers' art 
and some truly wonderful effects were in evidence. That 
a normal number of buyers were not on hand to inspect 
them is a fact that is to be regretted. One of the sur- 
prises of the shows was the fact that prices generally were 
about the same as in July. There was very little advance, 
and in many cases a reduction was to be noted. How- 
ever, every cloud has its silver lining, and if the elements 
did conspire to lower the attendance records, there is the 
future to look forward to, a future bright with the pros- 
pects of a record road business. Buyers who were un- 
able to reach the Markets, must, of necessity, buy from 
the salesmen on the road. 

Test of the Country's Courage. 

The most drastic measure ever enforced upon busi- 
ness in the United States is now holding the attention of 
the manufacturers cast of the Mississippi river. At this 
moment three thousand factories in greater Cincinnati are 
closing down for a period of five days while thousands 
more in other localities are doing likewise at the request, 
or rather by order, of the Fuel Administrator. It is a 
very serious moment for the furniture manufacturer — and 
all others. It is one of those unpleasant features of war 
—one of the first of a series of inconveniences that all 
must experience and the best thing to do about it is to 
follow the dictates of our Government. We, in this coun- 
try, arc entirely too oblivious to what is going on in the 
rest of the world— to what is actually needed by and re- 
quired of our Government in the way of material co-o|)er- 
ation in order that a successful culmination of this great 
conflict may be forthcoming. Furniture manufacturers 
and dealers must bear as much of the burden as any other 
line of business. They must make sacrifices the same as 
all others. We have already shown that we are capable 



of holding our own in the matter of subscriptions to the 
Liberty Loan and the Red Cross. We have done with- 
out meat on Tuesdays and wheat on Wednesdays. We 
have put flags in our windows and exhorted our em- 
ployes to enlist in some branch of the service. Yes,, 
we have done all this, and more. But what we have 
all done is only a drop in the bucket of what we are going 
to be expected to do. The time has come when all of us 
should throw out our chests and hold up our chins. Clinch 
your fists and set your jaws. Show outwardly and feel 
inwardly that you are fully determined to meet the prob- 
lems cf the day. to bear the necessary burdens imposed 
and are even prepared to make further sacrifices for the 
sake of country and future liberty. Let it be known that 
the furniture trade has a backbone as straight and an 
upper lip just as stiff as any other. The Government is 
showing no partiality and for every inconvience experi- 
enced by those in the furniture trade, someone, somewhere, 
in some other trade, is making a similar sacrifice. 



Furniture Mart Good Barometer of 
Prosperity. 

The following appeared in a recent issue of the Grand 
Rapids Herald and is an interesting survey of the trade 
in different sections of the country. 

"'If furniture buying is a fair barometer of the pros- 
perity of the. nation, then the United States, lines tip about 
as follows : 

"The west and south are highly prosperous. 
"The central west is holding its own. 
" I he east is broke. 

"Furniture salesmen can prove these statements by 
showing their order books for the present market. But. 
perhaps, they ought to modify this statement as follows: 

"The west and south have money and believe in spend- 
ing it. 

"The central west has money, but believes in keeping 
it and not taking chances. 

"The east has money, but is taking a gambler's chance 
on waiting until things loosen up somewhat. If things 
loosen then the east wins. If things tighten, the east 
loses. 

"Buyers from the west and south have come to the 
market in large numbers and have bought heavier orders 
of goods than ever before. This is largely due, not only 
to the prosperous conditions in these sections, but to the 
fact that these sections have been under handicaps here- 
tofore, that they have not had the best furniture in their 
homes generally arid that now they are prepared, having 
recovered from their handicaps, to put iti more and better 
furniture than they ever before had. 

"The situation in the central west is somewhat peculiar. 
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"Chicago is the World's Greatest in so main efforts" 
says the Chicago Daily News, "that keeping count of them 

is somewhat difficult. Many persons, for example, are 
not aware that Chicago is the world's leading producer 
of furniture, ('.rand Rapids, Michigan, often called the 
"Furniture City," manufactures only 40 per cent as much 
furniture as produced in Chicago." 

The edict of Mr. Garfield, fuel administrator, has been 
keenly felt by the furniture manufacturers and dealers 
of Chicago. Monday January 21. the first heatlcss day 
meant closing the furniture exhibition buildings. Mr. J OS. 
S. Meyer, president of the Furniture Manufacturers' Kx- 
hihition Building Company, closed the Thirteen Xinteeu 
building tight. The Peck & Hills' building was closed, 
also the Central Market Furniture building. The "1-111" 
building. Hey wood 's, Karpen's. Sinuni ns' and the Western 
Furniture Exhibition Building were open, but without 
heat. There were many buyers in the city who had come 
hundreds of miles to the market, but very few criticisms 



ami- 



were heard. < '.ovcriinicnt orders 



first in the mind of every loyal citizen of the United 
States. 

During the January market there was a lot of comment 
against the enactment of a bill presented to the Senate 
of the United States on December 4. by Senator Hoke 
Smith of Georgia. This bill prohibits the purchase, by 
the Government, of furniture manufactured anywhere 
except in State Prisons or other Government institutions. 
This bill would be a great hardship on the furniture in- 
dustry of the country as well as delay the supply to the 
Government. Mr. F. L. Batciuan, secretary tf the Chicago 
Furniture Manufacturers' Association, on January 19., 
mailed and distributed the following notice. 



n-Made Furniture. 

At a meeting of the Board of Directors of the 
Chicago Furniture Manufacturers' Association last 
night, the matter of Senate Bill 30/6 was discussed. 

This bill is to restrict the Covernmcnt to buy 
only prison-made furniture fur use in any branch 
or bureau of the government. 

The entire furniture industry is protesting 
against this bill. We want you to wire your firm 
to protest to vour senator in an effort to kill the 
bill. 

This is important—/'.) // Now! 

Com mittek. 



Closing of Chicago January Market. 

On Thursday February 1. the bright lights of the Ex- 
hibition buildings were no more. The buildings looked 
deserted except for the "regulars" who are the salesmen 



of the manufacturers who maintain offices and sample 
rooms in the buildings the year 'round. The question 
"what do you think of the market" seemed to be in the 
air. The answer invariably could he summed up as 
follows: "Business was fair. There were more buyers 
in than expected, and the ones that came meant business. 
Weather conditions were unusually severe and prices 
echoed of the war. but dealers were optimistic. Orders 
were carefully placed and a good Spring business is 
expected." 

Many dealers are under the impression that the Chicago 
Exhibition buildings are closed tight between seasons. 
This is a mistaken idea. Most of the manufacturers allow 
their samples to remain on the floor and put them in 
charge of a Chicago salesman who makes the building 
his headquarters. He can show the dealer these lines at 
any time, quote prices and take orders. This is quite a 
convenience for city buyers and dealers in smaller cities 
who visit Chicago frequently. 

Chicago has been literally a Trench City since the 7th 
of January, the first big snow. There are trenches for 
the teams and automobiles and trenches for the pedes- 
trians. These trenches are from one to ten feet deep 
where the snow has drifted and the army of men shovel- 
ing and hauling make little progress against the snow 
banks. 

There has been much said about the "Flat Faker." It 
stores remaining open only three days a week on account 
of fuel shortage and the Government embargo on furni- 
ture. 

The Camouflage. 

There has been much said about the "Flat Faker." It 
is well to warn the manufacturers as well as the consumer 
against the camouflage furniture store. Posing as a 
family in distress, the flat faker, who is at the present 
time very numerous in Chicago, weeps when he jhinks 
of parting with the elegant articles and furnishings which 
helped to make his home so comfortable and pleasant, 
when adverse circumstances force him to sell at a sacri- 
fice. The dear public docs not know that he has, in the 
attic or basement, a wholesale stock of the dining room 
chairs, tables, bed-room suites, rugs, and perhaps another 
"wonderful piano," which have never been stripped of 
their original wrappings, ready to be delivered to the 
purchaser at the buyer's expense. Besides making a 
furniture store of his home, he further deceives the public 
by placing a false valuation on the furniture. Needless 
to say a man who camouflages his business bears watch- 
ing by the manufacturer. Perhaps it will be well to men- 
tion in this connection that Max Meyer, Flat Faker, who 
once resided in a mansion on (irand Boulevard, Chicago, 
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"UNIVERSAL 
Metallic Bedstead Casters 

THE first metallic bedstead casters were introduced some twenty years 
ago by us. Today Wfe of all the metallic bedstead manufacturers 
use the "Universal" Caster exclusively. 
Tail condition is an indication of how well "Universal" Bed Casters 
and Leg Mounts meet the needs of great bed manufacturers of the world. 

The first requisite of a bed caster is to fit the tube exactly. In this the 
"Universal" is perfected to a hair's breadth. There is a "Universal" Bed 
Caster to fit every size tubing, in steel, iron, steel-lined brass, or brass — and 
either square or round. 

"Universal" Metallic Bed Casters are ball bearing, also non-ball 
bearing, with a variety of wheels to select from. 

Your selling field is unlimited. The illustrations show some of the 
classes of bedsteads that can be fitted. 

Universal Caster & Foundry Works 




DivUion of 
The Bassick company 
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Also Makers of "Universal" Ball Bearinft Oripneck. OWnfifi 
Plate, Philadelphia, Truck, Piano and "Universal" 
Ij.'i-tnount Castersand "Unhvrsal" Slides. 
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at which address he conducted his Camouflage Furni- 
ture Store still owes his creditors. 

Transportation. 

The question of prompt shipments and the transpor- 
tation problem are foremost in the minds of the furniture 
manufacturer and dealer today. The Chicago Furniture 
Forwarding Company was organized by the Chicago 
furniture manufacturers to serve the furniture trade in 
a way that would give results at a minimum cost. By 
consolidating the furniture shipments out of Chicago, 
the buyer of less than car load lots is assured of the 
Chicago Furniture Forwarding Company's service. This 
means that a shipment of say. four thousand pounds or 
any amount, when put in their care will have their per- 
sonal supervision. They will attend to the loading, bill- 
ing and delivery, giving you the benefit of a minimum 
car load freight rate on your small shipment at a great 
saving in freight charges. It is also an advantage to 
have lc*s than car load shipments loaded with other 
furniture as they are lo*s liable to damage than when 
sent locally with other commodities. The Chicago Furni- 
ture Forwarding Company shipped over twenty-one thous- 
and cars out of Chicago in 1017. They accept for ship- 
ment only four commodities, new furniture, household 
goods, automobiles and machinery. Small shipments which 
make solid cars of each. Mr. \V I.. Taylor, Traffic 
manager, was recently offered a |>osition by the Govern- 
ment to take charge of shipping consolidation of the 
United States. The Chicago Furniture Forwarding Com- 
pany reports that the Chicago manufacturers have had 
fair success in getting cars for main line shipments. While 
there is an embargo on all shipments of furniture from 
and to the Fast, there is little difficulty in making ship- 
ments in other directions, barring weather conditions, 
from Chicago, the C.reat Central Market. 

Chicago -Here and There. 

It is rc|Xjrted that the Erie Railroad Company has 
lifted the embargo on furniture since February I. This 
looks encouraging and it may be only a short time until 
furniture shipments to and from the Fast will be moving. 

The creditors of Jos Schwartz & Son. \V. Madison 
street, held a meeting February 1. Before the meeting 
it was understood that Mr. Schwartz offered to settle 
at 25 cents en the dollar. It was also understood that 
in the early part of 1917 lie made a statement of his 
affairs showing a net worth of $16,000.00. It is not 
likely that his creditors will allow him to settle much, 
if any. under a hundred cents on the dollar. 

The R ubel Furniture Co.. Minneapolis, has been suc- 
ceeded by Cornell and Rear. Jerome R. Rear is president. 

L F. Golden has resigned his position to become asso- 
ciated with the Manufacturers and Shippers' Association, 
of Clinton, Iowa. Mr. Golden was assistant secretary 
of the Federation of Furniture Manufacturers, Chicago. 

Furniture manufacturers will exhibit samples c.f furni- 
ture at the Coliseum in Sioux Falls, S. Dak., during the 
Five States Furniture Dealers' Convention in March. 



H. F. Kaprall has been placed in charge of the eastern 
and middle western territory for the Art Lamp Manu- 
facturing Co.. of Chicago. 

Chicago Manufacturers plan to help their dealers in 
every way possible. The Pullman Couch Company of 
Chicago, offers something new in the way of dealers' ad- 
vertising service and sales plan. George W. Ritter was 
quite busy during the January market explaining the 
special Pullman service, an unselfish plan of real service 
where the dealer comes first. 

"Little Italy." a foreign settlement of Chicago's West 
Side, the home of the "Rlaek-hand," recently received a 
shaking up when a bomb wrecked the furniture store of 
Giovanni Martaccio. 511 \V. Division street. The ex- 
plosion was heard a mile away, bill fortunately no one 
was hurt. 

John D. Freeze & Sons Co., manufacturers of cheap 
and medium grade case goods, a line which is very popu- 
lar with Chicago trade, took advantage of the fuel cor. 
servatitin order for a five days' shut down, to "go over" 
their machinery and equipment. They were closed for 
the entire week. Mr. I. N\ Newlnrger, their city sales- 
man reports a splendid business the past season and an 
optimistic outlook for the coming year. 

The N. J. Sanbcrg have discontinued their down town 
store on Wabash avenue, and will hereafter have only 
the one store at 735 W. Sixty-third street. 

Mr. "Jack" Teller, one cf the "all the year 'round. 
1319 salesmen" in charge of the Raker Stove Works 
Chicago office, has recently been made vice-president of 
the Baker Stove Co. Mr. Teller is a hustler and very 
popular in the Chicago market. Congratulations Mr. 
Teller. Alfred Teller has joined the sales force and is 
following in his brothers footsteps. 

Mr. F. A. Rauch. president of the F. A. Rauch & Co.. 
wholesale dealers, upholstery goods, cabinet hardware, 
bedding supplies and auto trimmings always has an 
oi iginal unique business card. His latest has printed on 
the back, "What's the matter with Chicago?" The answer 

Chicago's quota in volunteers for the army was 
11,000 men. She gave 29,0(10. The state militia, 
besides, has contributed seven regiments of 2,000 
men each Also Chicago has ^-nt 2.000 men to the 
Officers' Reserve training camps. And Chicago has 
6,000 men below and above the draft age in four 
regiments of home guards. Chicago gave 25,000 
to the draft army. She was asked for 100.000 
mcmlxrrs to the Red Cross. She has 400,000. Chi- 
cago has contributed S500.000 to the Red Cross 
fund, and subscribed $3/6,185.000 to the First 
l.ibetry Loan. Nothing the matter at all. 

The store of the Wicker Park Furniture Co., 1530 
Milwaukee avenue, was seriously damaged by fire ov. 
Wednesday, January 23. 

The Rhinelander Refrigerator Co., of Rheinlaiitlcr. 
Wis., is closing their Chicago office at 1313 Wabash ave- 
nue. Mr. Hugh Cameron, who has been in charge for j 
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number of years, is moving to Memphis, Term., which he 
expects to make his headquarters while representing and 
introducing the Rhine lander line in the south and central 
territory. 

The Manufacturers' Agents' Club, recently organized 
in Chicago, held a "get together" meeting and banquet at 
the Hamilton Club Wednesday evening. January 23. Mr. 
William Friedman impressed his hearers with the impor- 
tance of co-operation among salesmen. "Don't talk war, 
talk business," said Mr. Friedman. "It is the salesman's 
duty to impart confidence. In times like these optimism 
is a great asset." Mr. E. N. Babcock. manager of the 
John A. Dunn Company, of Chicago, said that we must 
keep up with the times, adjust ourselves to the conditions 
and changes that arc taking place at the present time. On 
our adaptability depends our life in a business way. Mr. 
Pete Powers, chairman of the entertainment committee, 
established a reputation for himself in that direction. 

The United States Chair Jobbers' Association met in 
Chicago in January and elected the following officers for 
the ensuing year: \V. A. Eaton. Eaton Chair Co.. presi 
dent; J. M. Palmer. Peck & Hills, treasurer; J. I.. Malt 
by, secretary. The committee appointed by the chairman 
to attend and confer with the National Association of 
Chair Manufacturers at their meeting in Chicago in Febru- 
ary were Messrs. Palmer, Turner and Eaton of Chicago. 

Kinney-Romc Co., of Chicago, has twenty-two stars 
on their Service Flag. The Honor Roll from the Furni 
ture Ranks are many and the boys are greatly missed. 



The Service Flag hung from the center of the lobby of 
the Thirteen Ninteen building is evidence of the where- 
abouts of many of the Imys who did not meet their old 
friends, the buyers in the January market. 

On January 19, Stuarta K. Clingman, wife of George 
F. Clingman, manager and buyer for the Tohey Furni- 
ture Company of Chicago, died after an illness which 
lasted some weeks. Mrs. Clingman. wh< sc maiden name 
was Sturta K. Watson, was the daughter of English par- 
ents, but was born in Dublin. She was married to George 
F. Clingman in 1880. and was the mother of seven chil- 
dren, all of whom are living. The two elder sons have 
already made a name for themselves in the furniture 
field. James S. Clingman and George F., Jr. William H. 
is only thirteen. The four daughters are Mrs. Bessie 
C. Schofield, Mrs. Lucy B. Abel, Mrs. Louisa Barat and 
Ruth Clingman. 

Wm. F. Jennisrn, of the Jennison Hardware Company, 
of Bay City. Michigan, is the principal stockholder of the 
Fulton Company, which bought in the Fulton Manufac- 
turing Company. The creditors of the old company will 
receive about 40 cents on the dollar. In addition to the 
go-cartS and vehicles, the Fulton Company will add other 
lines, and it is reported that the new company is backed 
by plenty of capital. 

The Consumers' Hardware and Supply Company, of 
Manhattan, III., is in the market for office and store fix- 
tures for their furniture department, which is in addition 
to their general merchandise business. 




Radigan Bros.. Gary. Indiana, have recently incorpora- 
ted with a capital stock of $130,000 to carry on a furniture 
jobbing business. The directors are Michael F. Radigan. 
John B. Radigan and Frank T. Jansen. 

B. L. Shirley, manager of the Pierson Piano Company's 
branch store at Anderson, Indiana, entertained the mana- 
gers of the other stores operated by the company at New 
Castle, Elwood and Indianapolis, by a chicken dinner in 
Anderson recently. 

Edward W. Baron, cashier of the Ries Furniture Com- 
pany at South Bend. Indiana, has been arrested, charged 
with taking between $800 and SI. 000 of the company's 
funds with which to operate a confectionery store belong- 
ing to his mother. 

B. Bergcr Bros. Furniture Coinjwny. Lafayette, Indi- 
ana, have occupied a new store room at 731 Main Street. 
The company has operated its store at 914 Main Street, for 
the past two years and a half. 

John Meyer who has conducted a furniture and hard- 
ware business at Batesville, Indiana, for several years, 
died at his home in that town last month. 



Bradrield & Couger is the name «of a new furniture 
and undertaking firm at Rockville. Indiana, having suc- 
ceeded Teague & Chapman in business at that place. The 
firm has operated a store at Montezuma, Indiana, for the 
past few years which they recently disposed of to O. I,. 
Brown. The retiring firm has been in business in Rock- 
ville for the past nine years. 

The furniture store of Perkins & Orear at I,cbanou. 
Indiana, was recently damaged to a considerable extent 
by the flooding of their store due to the bursting of a 
water pipe. 

The Hammond Furniture Company at Gary, Indiana, 
has purchased the stock of rugs and furniture from the 
Betts Com|wny of Gary. 

The Gordon & Williams Furniture d mpany at Koko- 
nm, Indiana, has passed into the hands of a new company 
to be known as the Spurgeon-Gordon Company consisting 
of O. Gordon of Gas City, president; W. D. Williams of 
Gas City, vice-president : Silk Spurgeon of Ki koino, secre- 
tary and treasurer and V. R. Spurgeon of Gas City. The 
store will be under the active management of Silk Spurgeon 
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who has been actively engaged in the retail furniture 
business with some of the most ini|>ortant retail furniture 
establishments in northern Indiana. The store has form- 
erly been under the active managemnei of H. M. Hutchens 
since its establishment, something over a year ago. and the 
development of the business has been very promising. 

N. W. Manrow & Wheeler II. Kercher. have succeeded 
William II. Ackeman in the retail furniture business at 
Goshen, Indiana. 

A. J. Williams has purchased the half interest of W. 
L. Fisk in the furniture business formerly conducted under 
the name of N. I,. Fisk & Company, at Vcvay. Indiana. 
Mr. Fisk will continue in the carriage and harness busmen. 

The Jasonville Hardware and Furniture Company at 
Jasonville, Indiana, filed preliminary certificate of dis- 
solution with the secretary of Mate during the latter part 
of January. 

The Progress Furniture store is a new business at 
Heine, Indiana, a new company having been ineor|>oratcd 
with a capita] stock of $20,000 for carrying on such a 
business. Amos Sehnidler who has been engaged in the 
cabinet making business at Heme for several years i< 
president of the company and will be the active manager 
of the store. Frank Amstutz was elected secretary-treas 
titer of the company. An undertaking department will 
be operated in connection with the business under the 
active management of Mr. Amstutz. The other members 
of the company arc, Alvin C. Ncuensch wander, Henry 
Schindler and JoshtU Yoder. 

The Wabash Basket Com|>any of Wabash, Indiana, 
has recently increased its capital from $50,000 to $75,000. 

P. J. Stanley has traded farm property near Mil ford, 
Indiana, for a furniture and hardware store at Hagcrs- 
town, Indiana, and intends to assume active management 
of the business. 

Frank R. Swartz, of Chicago, has purchased the 
furniture business of Amos Kingle at Warsaw, Indiana, 
and took active possession of the business January 15th. 

The J. II. Rotiirr & Sons Furniture Store at North 
Manchester, Indiana, has been sold to George X. Bender. 
The style of the general name will be Ocorgc N. Mender 
& Company. 

Fire of unknown origin damaged the plant of the 
Cilobc-Hossc- World Furniture Company, at Bvansville, 
Indiana, to the extent of approximately $10,000, January 
21st. This fire was followed on January 22nd by a simi 
larly mysterious fire which damaged the Bockstege Furni- 
ture plant to the extent of approximately SI. 000. 

The Chamber of Commerce at Winslow, Indiana, 
when it found (hat the town was ab< tit to loose the furni- 
ture factory which was located in that town, took an 
active interest in creating local interest which resulted 
in saving the bus mesa for that town. The factory has 
been idle for several years and the plant is now to be 
remodeled extensively and new electrically-driven ma- 
chinery is to be installed throughout. The business 
will be under the active management of T. H. Kesslcr, 
who will operate the business under the name of the T. H. 
Kessler Lumber Company. 



The Imperial Desk Company of Evansvillc, has 
recently increased its capital stock from $100,000 to 
$200,000. 

The Torrington Company, a Connecticut corporation, 
has recently qualified to do business in this state. The 
company manufacturers wood-work for carpet sweepers 
and vacuum cleaners. $62,000 of its capital is repre- 
sented in Indiana, and R. G. Eastman of Marion, is named 
as its agent. 

The annual meeting of the Wcmvss Furniture Com- 
pany of Evansville, was held January 21st ami resulted 
in the re-election of the former officers, !•*. D. Wemv>>, 
president and treasurer; Dan Wertz, vice-president; W. 
A. Carson, secretary. 

As a result of the suits filed by the Southern Lumber 
and Boom Coni[>any of Cincinnati, against the Clark, 
Randall & Miles Chair Company at Shclbyville, Herbert 
C. Jones was appointed temporary receiver for that com- 
pany. Subsequent developments were brought by the 
chair company to have the temporary receiver discharged 
and a permanent receiver substituted. 

Jackson Straw n Furniture Co., Little Uock, Ark., loss 
by tire $6,000: insurance $3,000. 

The Paul Furniture Co., Hampton, la., furniture and 
undertaker, damaged by fire and water to the amount of 
$1,000. 

Tague & Chaplin, Rockville, Ind., furniture and under 
laker, sold out to Hradfield & Conger. 




The '* llarponola manufactured by Thr Olina Furniture Co 
Cellni. Ohio. 
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Discrim in ation 



These are times of readjustment. The 
attitude of the entire world towards its 
needs is becoming thoughtful — seeking 
merchandise that is substantial. 

Stearns & Foster Mattresses— guaran- 
teed— fit into this new thoughtfulness 
as never before. People who have long 
recognized their goodness are certain 
to buy them now. They realize that 
the guarantee is absolute assurance of 
good value. 

Now is the time to include these Mat- 
tresses in your merchandising plans. 
Write us for full information. 



THE STEARNS & FOSTER CO. 

CINCINNATI 




The contents may l>r 
examined through Ihr 
laced opening —an 1 1 
STE XUSS A <■•><! /•:/.•• 
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What with Commissioner Garfield's order closing all 
plants <li ¥TO for a period of five consecutive days and 10 
succeeding Mondays, ;i threatened coal famine locally, and 
embargoes on practically all transportation lines leading 
into the city, January was a strenuous month for the 
furniture manufacturers of Jamestown. While no Gov- 
ernment embargo on furniture shipments has been ordered, 
those that <!o exist on the various lines have ham|>crcd 
shipments to a considerable extent and they are having 
their effect on the furniture trade here. Many manufac- 
turers have now many completed orders on hand, for which 
they arc compelled to find storage room l>ccause of their 
inability to gel them shipped. As far as can be learned, 
however, no plants have been forced to shut down for 
this reason, and with warmer weather it is hoped that 
traffic conditions will be bettered so that the embargoes 
can be lifted. 

The furniture manufacturers were confronted with an 
unusual situation as the result of Fuel Commissioner Gar- 
field's order closing al! plants to conserve coal. At a meet- 
ing < f the Manufacturers' Association called to consider 
lite provision of the order, the unusual statement was made 
tjiat the furniture plants of the city, without exception, 
would use less coal in continuing to operate than in closing 
down. This was made clear by the statements that, with 
the blower systems in use to carry the waste wood and 
sawdust to the boilers, less ceal was consumed than if 
the plants shut down and the factories healed to above 
freezing point, as allowed under the order, by coal. 
Knowledge of this state of affairs was wired the Federal 
Fuel Hoard, with the hopes that under these conditions 
exemptions would be granted. These hopes were blasted, 
however, the commission granting permission to burn 
only enough waste wood or coal to keep plants above the 
freezing point. 

A very successful year, with an increase in business 
of 35 per cent over the previous year, was the report of 
J. R. Hartely, secretary and treasurer of the Jamestown 
Wood Finishing Company, at the annual meeting of the 
company held on February 5. Officers elected for the 
ensuing year were F. A. Chichester, president; Axel 
Bergren, vice-present, and Mr. Hartley, secretary and 
treasurer. The officers constitute the board of directors. 

The annual meeting of the stockholders of the Standard 
Table Company was held on February 6. at which Charles 
S. Fddy was elected president: N. V. Cowing, vice-presi- 
dent, and L, G. Cowing, secretary and treasurer. These 
same men constitute the board of directors. 

The Furniture Manufacturers' Building, Inc., held its 
annual meeting on February 5, at which reports of the 
business oi the exposition buildings were received. The 
[BO] 



stockholders appeared to Ik- satisfied that the investment 
in the building proposition had been a wise one and showed 
their appreciation by a vote of thanks to the board of 
directors. According to the reports, practically all the floor 
space in the building has been rented. Directors were 
re-elected as follows: Cyrus E. Jones. Frederick P. Hall, 
Frank I >. Anderson. Char'. - F. Reillv and Ralph C Shel- 
don. The officers chosen for the ensuing year were: Mr 
Jones, president: Mr. Anderson, vice-president; Mr. Hall, 
secretary and treasurer. 

Oscar Bard, Nels Munson, John Rydcn, John Nelson, 
Axel Peterson, ( Isoar Carlson and Richard Carlson wi re 
elected directors at the annual meeting of the Active Fur- 
niture Company, held February 4. The directors met and 
elected as officers; Nels Munson, president: Richard Carl- 
son, vice-president; John Nelson, second vice-president; 
Oscard Bard, secretary, treasurer and general manager; 
Axel Peterson, superintendent. 

The two-story plant of the Jamestown Fancy Furniture 
Company, on Scott street, this city, was damaged to the 
extent of $5,000 by fire, which broke out cn the evening 
of January 25. For a time the entire building was threat- 
ened, but prom])! work by the firemen resulted in a greater 
part of the building being saved. The damage was caused 
both by fire and water, but will be covered by insurance. 
The factory was owned by Rudolph Schultz and F.. A. 
Roscngren and was engaged in the manufacture of fur- 
niture ornaments and tables. About 30 men were em- 
ployed.' Many orders were on hand, it was repcrted, and 
a short layoff was inevitable to repair the damage to the 
building and machinery. 

The adjourned annual meeting of the stockholders of 
the Elite Furniture Company was held at the office of 
the plant on February 4. The reports of the treasurer and 
the Superintendent showed the past year to have been a 
successful tne, with just as good prospects this year if 
the embargoes are lifted. Directors elected were: C. T. 
Anderson, G. D. Danielson, G. A. Lawson, C, V. Law-son. 
J. A. Anderson, F. Swanson. R. E. Jones, A. Nygren, C 
E. Nelson, A. E. Bloomquist, A. Lindahl. The directors 
elected C. I. Anderson, president; G. D. Danielson, vice- 
president ; G. A. Law son. treasurer; R. E. Jones, secretary, 
and A. E. Bloomquist, general manager. 

W. J. Maddox was elected president ; M. R Stevens n. 
vice-president, and W. P. Howard, secretary, at the 
annual meeting of the Stockholders of the Maddox Tabic 
Company, held on January 28. The officers constitute 
the board of directors. 

The officers of the Bailey Table Company elected for 
the ensuing year at the annual meeting held January 26 
were; Homer M. Preston, B. M. Bailey, Frank M. Knapp. 
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Jamestown Jots — Continued. 

William H. Hoskins and T. K. Great Tlic directors 
elected Mrs. Preston, president : Mr. Bailey, vice-president 
and general manager: Mr. ('real, secretary, and Mr, Knapp. 

treasurer, 

The Jamestown Furniture Market Association luld a 
meeting on January 2S to discuss plans for the May fur- 
niture exposition in Jamestown, It was decided thai the 
show should open on May 6 and continue for a period 
i f two weeks. The greater part of the time at the meeting 
was devoted to a consideration of ways and means to 
hriug to the next exhibition more exhibitor'; representing 
a more varied line of manufacture, which results in a cor- 
responding increase in the number of visiting buyers. The 
matter of obtaining more display space and also hotel 
accommodations for an increased number of buyers was 
also considered. Plans for the entertainment of the visit- 
ing furniture men also came up, but no definite action was 
taken at this time. 

The stockholders of the \tlas Furniture Company, at 

their annual meeting held on February 4. elected the- fol- 
lowing board of directors to serve the ensuing year: F. O. 
Strandberg, C. V Johnson. Andrew Wallen, August Wal- 
Icn, Andrew Ycnman. C. Nelsi n and A. John Nelson. 
The directors elected Mr. Strandhcrg. president : Mr. John- 
son, vice-president, ami John A. TTaag. secretary and 
treasurer. 

The Alliance Furniture Company, at its annual meet- 
ing Oil January 19. chose as director* for the coming year: 
<".u*t A. I.ind, Oscar Carlson. Joseph Carlson, August 
Sandberg, Joseph Sandhcrg. Iljahner Sandhcrg, Edward 

llcrgqui-l and Axel Kekberg. The officers elected wire: 
President and superintendent, C.usl A. I, hid; vice-presi- 
dent. Oscar Carlson: secretary and treasurer, Axel Rck- 
licrg : superintendent, Joseph Sandhcrg. 

The Ragle Furniture Company, located al 01 Water 
Mrect. this city, through its attorneys, Jude, Blackmou and 
Johnson, has made an assignment for the benefit of crcd 
it ore to Charles V ( >kcrlind of the Swedish American 

Hank. The schedules of the liabilities and assets of the 
company are now in process of preparation and no reliable 
estimate could be given. The company was engaged in 
the manufacture of tabouret* and pedestals and employe*! 
altout 25 men. ft, Homell is president and C. Herman 
Erickson, well known in this city for years as secretary 
and member of the Board of Health, is secretary, treasurer 
and general manager of the company. The company had 
l>eeii in existence a little over 10 years, starting in the 
Seaburg factory huilding on Steele street and then moving 
lo the Water street Structure, which it purchased 

The stockholders < f the A. C. Norquist Furniture 
Company, at the annual meeting held January 30. elected 
.is directors: A. C. Norquist, Mrs. A. P. Nord, Frank 
0. Norquist. Clyde I«. Xorquist and C.lenn H. Norquist 
The directors elected A. C. Norqnisl, president : Mr*. Nord, 
vice-president, and Frank O. Xonpiist, secretary and 
treasurer. 

John M. Anderson. Gust C. Peterson, J. A. Bloomquist. 
r.lmer P. Jcnes, Kinil Gustafson, Andrew Gustafson ami 



George V. Olson were chosen directors at the annual meet- 
ing of the Level Furniture Company, held on January .28 
The directors at their meeting chose John M. Anderson, 
president; Elmer P. Jones, vice-president ; J. A. Bloom- 
quist, secretary and treasurer: Gust C. Peterson, superin- 
tendent and general manager. 

The Empire Case Goods Company, one bf Jamestown's 
largest furniture plants, held its annual meeting on Feb 
ruary 2 and the following board of directors was elected: 
F. O. Anderson, H. ft. Anderson, Raymond C. OI*on, 
August Bcrggrcn. Alfred Peters. X. J. Anderson, D. M. 
Goldstein, C. O. J ones and I. IX CurtisS, The officers 
elected were F. O. Anderson, president : H. ft, Anderson 
and IX M. Goldstein, vice-presidents, and Raymond C. 
Olson, secretary and treasurer. 

All the present officer* of the Manufacturer*' Associa- 
tion, with one exception, were re-elected at the annual 
meeting held on January 20. Henry P. Roberts was chosen 
vice-president to succeed Charles I. Moore. The other 
officers are: President. Alfred C. Davis; first vice-presi- 
dent, John A. Westman: second vice-president, William A 
Rrradlicad; executive committee, Frederick P. Hall, Wil- 
liam J. Maddox and I.ylc B. HhnebaUgh, The lalter two 
are well-known furniture manufacturers, At the meeting 

considerable discussion was held on the various problems 

that are confronting the manufacturers, such as the coal 
shortage. Monday clo*ings. embargoes, etc.. and while they 
are proving hardships, the situation is being met as cheer- 
fully as possible and the manufacturers are doing their 
utmost lo live up to the government orders. 

The stockholders of the F.Ik Furniture Company 
elected the follow ing director* at their annual meeting held 
late in January: Oscar II. Sundcll. Charles M. Johnson, 
Thine E. Linderholm. John A. Hallin. C. M. Alfred Peter- 
son, Frank A. Jacob son and P. J. Anderson. The officers 

chosen were Mr. Sundell, president : C. M. Johnson, vice- 
president; Mr. Linderholm, secretary and treasurer. 

( I scar E. Anderson, Frank O. Anderson and M. J. 
Xorquist were elected directors at the annual meeting of 
the Monarch Furniture Company on January 20. The 
directors chose Oscar E. Anderson, president ; F. O. San- 
derson, vice-president, and Mr. Xorquist, secretary. 

The Jamestown Period Furniture Company at its 
annual meeting on January 21, chosen as directors for the 
ensuing year Charles F. Falldine. Albert O. Johnson, Jchn 
Emil Almquist. C. Victor Reed and G. X. Scott. Mr. 
Falldine was elected president, Mr. Scott, vice-president, 
secretary and treasurer and Henry Benson, factory 
siqierintcndent. 



Badger Bedding Co., Sheboygan, Wis., damaged by fire 
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H. B. Ivey, of Albany. da., who has been connected 
with the Albany 1 lousefurnishiug Co.. has moved liis 
family to Miami, Fla., and will make his home there in 
the future. This move has been made because he heads 
the Kast Coast Furniture Co., of Miami, one of the lead- 
ing furniture stores of that city. He has placed A. W. 
Tidwell, of Macon, da,, in charge of the Albany House- 
furnishing Co, Mr. Tidwcll is an experienced furniture 
man, having l>ecu with the Rhodes Store, at Macon, for 
live or six years. Me has decideil to make several changes 
in the arrangement of the Albany store which will add 
greatly to the display advantages. Mr. Ivcy re|Kirts that 
business has been very good at both stores. 

Samuel Weldon, buyer of the Steel Furniture & 
Hardware Co., of Albany, da., has just completed stock- 
taking and was in a cheery mood when your corres- 
pondent called because the stock was found to be clean 
and free from stickers. This concern does an extensive 
business throughout the Albany section, handling the 
better grades of furniture, one big order of period stuff 
lieing delivered at Dawson, da., a city of several thousand 
inhabitants, most of whom arc prospects for furniture of 
the better grades. There not being any furniture stores 
in Dawson, Mr. Weldon was not slow in a ncentrating his 
efforts on that thriving community. Mr. Calloway, of 
the same company, advises that business has l>een excep- 
tionally good and the prospects for Spring are very bright. 

The Morrow-Cook Furniture Co., of Albany, is a 
live-wire store with a cracking good trade. 

The Haley Furniture Co., of Albany, da., carries a 
very attractive stock of goods and report a big increase 
in business over that of a year ago. This progressive 
concern is preparing for a big Spring business. 

C. G, Horn, of Eastman, da., representative in 
Georgia of the Forsyth lines. W inston-Salem, is doing 
a big business. His record up to January 15th this year 
lias broken all records. Mr. Horn believes in working 
(luring the January market season, instead of attending 
the markets. 

C. E. Whittle, one of the leading furniture merchants 
of Brunswick, da., died early in January after a brief 
lin .s. Ill was one .f Brunswick's progressive and mosf 
valuable citizens. The business will probably be con- 
tinued by some of his former employees, for the estate. 

II. F. Deese, the furniture and queensware merchant, 
■ if Dublin, da., made a trip to Baltimore and other eastern 
|M inls during January for the purpose of buying. He 
also visited several North Carolina factories on the trip, 
as well as making a stop at Atlanta, where he placed 
some orders with local manufacturers and jobbers. 

The Edwards Furniture Co., of Eastman, da., report 



a very good season. They get their share when business 
is to be had. and Mr. Edwards looks forward to a brilliant 
and prosperous future. 

W. T. R. Pennington, buyer for the furniture store of 
J U . I '< acock, Eastman, da., reported Vg btttUttSS up tO 
January 10. Conditions after that, however, were rather 
slack on account of the severe weather conditions. Mr. 
Peacock is also a raiser of tine stock and devotes consider- 
able of his time to that industry. 

The Singleton Furniture Co., Waycross, da., are 
doing a fine business and they look forward to a continu- 
ance of the same because the people have so much money 
to spend that a great deal of it will probably find its way 
into the furniture store. Mr. Singleton states that rail 
deliveries have been very slow, however, and have caused 
considerable inconvenience to his concern. 

The diddens Furniture & Undertaking Co., Valdosta. 
Ga., is the largest furniture store in that section. They 
are now closing out their stock of furniture, however, and 
will devote all of their energies to the undertaking business 
This means there is a good opening for a high class furni- 
ture store at Valdosta. Such a store must be handled by 
a man who understands how to close sales with wealthy 
people, as Valdosta is one of the wealthiest cities in South 
deorgia. 

G. G. Henderson Furniture Co., and the Moultrie 
F'urniture Co., of Moultrie, Ca., both report doing good 
business. Coal is scarce in that section and both these 
concerns continue to keep open although having no heat 
in their building. Both salesmen and customers take the 
matter good-naturedly and few complaints were to be 
heard on account of the coal situation. 

The Cotton Avenue Furniture Co., Americus, da., has 
purchased the going business of the Davis Furniture Co.. 
and consolidated the two stocks. Mr. Davis went to 
Florida for the winter. Mr. Edwards, of the Cotton 
Avenue concern was having so much trade but found it 
impossible to get shipments and for that reason decided 
to take over the Davis stock. This was done so that he 
could be in a position to take care of his trade. 

John T. Carner, of Atlanta, is one of the salesmen in 
Southern territory who decided to stick to his territory 
during the January market season, instead of attending 
the Chicago and drand Rapids markets. He reports that it 
paid him to do so, as he found most of the merchants in 
a very optimistic mood, buying freely of staple lines, baby 
carriages, sidewalk sulkeys and collaspsible go-carts. 
"John" as his friends know him best, handles the "Fulton" 
line and is certainly making a clean-up on orders of this 
class of goods throughout the South, while most salesmen 
are in the North. Go to it. 

l*SJ 
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NEWS from EVAKTVILLE 



Evansville has emerged from the deluge of snow thai 
Cflllte to this city in January. During tlic exposition reason 
urheii the market buying was at its height, an immense 
hlankcl of snow fell over this entire section, covering 
1 1 11* country up to its cars, causing a suspension of trans 
porttttion and a blockade of business generally. We are 
now able to "navigate" and with the exception of em- 
bargoed [minis, are taking care of orders promptly, making 
shipments every day to the capacity of the shipping rooms. 
< >ur factories accumulated a good stock of goods during 
the enforced suspension of shipping caused by weather 
conditions. 

The furniture factories of Evansville are co-operating 
with the L'nitcd States Government in fuel conservation 
lo the fullest extent. A daylight schedule of reduced work- 
ing hours has been adopted by all of our plants, confining 
the hours of operation to daylight only, thus saving electric 
light. Monday of each week is workless and is observed as 
a general holiday, a complete shutdown of every depart- 
ment, including the office force. There is only a little 
heat in the factory buildings on these days, just sufficient 
to keep the sprinkler fire protection from freezing. This 
enforced curtailment of working hours naturally reduced 
the output of the factories. 

It's surprising to see the large booking of orders during 
the past month. Healers are buying ahead of their im- 
mediate needs. The delay in transportation and uncer- 
tainty of getting geods when wanted has brought very 
forcibly to the attention of dealers that goods on hand are 
a real asset and promote business, The experienced busi- 
ness man realizes that during these times of stress it's a 
means of making profits on merchandise when he has the 
goods in stock, to make deliveries. The old method of 
letting the factory carry the stock is obsolete. 

I. I.. Smith, closely associated with the furniture in- 
dustry of Evansville, died last week, quite suddenly, of 
acute appendicitis. He was 7S years of age. Yeats ago 
he was active in the woodworking lines as foreman of 
machine departments in planing mills and furniture fac- 
tories. He had expert knowledge of machinery and his 
advice on the merits of different kinds of tools was gen- 
erally sought by factory men. He manufactured factory 
trucks for a number of years, and was local agent for 
machinery manufacturers. 

The annual meeting and banquet of the Furniture 
Manufacturers' Association will be held this month. The 
past yeaf was a very eventful one in furniture circles, and 
a review of past happenings will he mutually interesting 
to all members. E. A. Schor, the secretary, slates that the 
program has not been completed as yet. 

This year brings another acquisition to the furniture 



industry of Evansville, The Peerless Furniture Mfg. *.'<• 
M. I). H elf rich and P. II. Reddinger arc the moving spirit. 
A complete line of dining furniture will be the product 
The manufacturing plant of the Peerless Seat & Tank 
will be converted into a furniture factory. They ate 
substantial brick structures, equipped with automatic 
sprinklers and the very latest woodworking machinery 
This big factory will add considerable to the prestige e>i 
the Evansville market. 

Daniel WcrtZ, having purchased the interests of th( 
estate of his late associate, Claude Malev in the saw 
mill and lumber plant of May ley & Wertz, will continue 
the business undir the same name, and is making prepara- 
tions to extend this already large concern. Mr. Wert/ 
is also interested in the Klamer factories in the furniture 
line, and is one of the most enterprising citizens of Evans- 
ville. 

The dlobc-Uosse-World, Kargcs, Bockstege, Imperial 
and Metal Furniture Companies ceimprise the Pig Six 
Carloadhig Association, providing an immense assortment 

of desirable furniture to make selection from fcr inixctl 
carloading. A full line of samples are on exhibition tlic 
year round at the Furniture Building, Evansville, in charge 
of Frisse & Kinderman. local salesmen. 

Crown Chair Co., Fred L. Stoltz, president and man 
agcr, is manufacturing a beautiful line of period chairs 
and rockers. This factory is located on Wabash avenue, 
directly o|i|>osite the big (i-li-W plants. 

Geo. O. Worland, manager of the Evansville Veneer 
Co., is a hustler and live-wire, not only in his own line, of 
which he is making a big SUCCCSS, but he also helps out 
in the furniture line. During the recent strike he wa> 
chairman of the Publicity Committee ami assisteel verj 
materially in bringing the unfortunate affair to an earl) 

conclusion, to the satisfaction of all members, 

Faultless Casters arc the general favorite. There are 
no better casters. Insist on getting faultless casters on 
your furniture. 




A tilt. top "twin " nrdrstil i,Mr. hy Wisconsin Furniture Co.. Milwaukee Wb 
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The St. L uis Hoard of Trade held it* January meeting 
at the American Annex Hotel on lite evening of the 
4th, preceded by the usual dinner at 7:30 o'clock. On 
account of the bad weather the attendance was rather 
small, but considerable business was transacted. 

On the night of January 16 the plant of the Colonial 
Cabinet Co. and the Mozart Talking Machine Co. was 
destroyed by fire. This plant was burned last spring, the 
walls and a portion of the building being saved. Last 
June Mr. J. I'. Fitzgerald, who had been manufacturing 
talking machines at another plant, under the name of 
Mizart, purchased the old Colonial plant, and had it 
rebuilt, a great deal of new machinery installed, and 
just recently the plant was put in operation. The loss is 
estimated at about $50.0<'<), covered by insurance. 

Mr. Charles 11. Scarritt died at bis home in ibis city 
on December 17, 191". Mr. Scarritt was one of the best 
known furniture men in this section of the country and 
had been connected with the business since 1877. In that 
year he entered the employ of the Scarritt Furniture 
Co., a business established by his father, and became a 
director of the company and its secretary in 1892. In 
1897 the Searritt-Comstock Furniture Co. was organized 
and Mr. Scarritt was made manager of the new concern, 
lie became vice-president and general manager of the 
company in 1905 and continued as such until he retired 
from active business in 1913 on account of ill health 
Mr. Scarritt was also president of the Western Furniture 
Co., manufacturers of desks. He was prominent in all 
civic affairs and held in the highest esteem by a wide cir- 
cle of acquaintances. 

The Landau Cabinet Co. is preparing to issue a new 
catalogue showing their complete line of justly celebrated 
kitchen cabinets. There will be some notable changes in 
this line that will be to the benefit of the retail dealers. 
This concern has had all the business it could con- 
veniently handle the past few mtnths, but they have made 
preparations to take care of any increased volume of busi- 
ness that will come to them this Spring. 

The St. Louis Furniture Hoard of Trade has designated 
the week of February 18 to 2.? as "Trade Week." It has 
been the custom for the furniture manufacturers, who arc 
members of the board, to hold these market weeks semi- 
annually, at which time the retail dealers cf the country 
are invited to come to this city and inspect the lines of 
furniture made here. Kxtra provision is made at the two 
big exhibition buildings and at the various sample rooms 
at the factories to receive visitors and give them every 
facility for looking over the lines and making their selec- 
tions. Various plans for the social entertainment of 
the guests arc arranged, and these meetings have always 



proven most enjoyable and profitable to buyer and seller 
alike. Under present conditions, when the matter of 
transportation is so unsatisfactory, it is believed that the 
dealers of the Southwest and a large portion of the Cen- 
tral West will buy more gt wis in their nearest market, 
and that consequently a great many more retailers will 
visit the St. Louis market during "Trade Week" than 
ever before. 

Mr. Aaron Waldhcim, president of May. Stern & 
Co., one of the largest retail furniture establishments, 
was recently elected a director and vice president of the 
Hoatmen's Hank, one of the leading financial institutions 
of the city. 

Mr. Joseph I. Landav died at his heme in ibis city 
on December 18, 1917, aged 46 years. Mr. Landav had 
not been actively engaged in the furniture business for 
some time past, but at one time be was one of the best 
known furniture salesmen in the Chicago market, where 
he handled a number of well-known lines. 

The War Department has awarded a contract to a 
St. Louis woodworking concern fcr the manufacture of 
1,350,000 rifle stocks, and to another factory a contract 
for lmxes in which to pack the stocks. Another linn will 
make 100,000 small ammunition boxes. Some of ■ ur 
furniture factories have had contracts, or are working 
on orders, for war supplies. 

All of our furniture factories report excellent business, 
as far as orders arc concerned, but the big trouble has 
been to get the grods to the dealers. It has been almost 
impossible to get shipments into the Kastern territory, 
but the situation to the West and Southwest has been 
somewhat better. The retail dealers have been urged to 
anticipate their wants as far in the future as possible, and 
if there ever was a time when the dealer should co-operate 
witli the manufacturer, in an eft'ort to clear up the present 
situation, it is now. 

The Walker Furniture Co. sustained a less of about 
?2.0(X) by a fire that occurred the first of this month in 
their warehouse. 



A. Diamond's Furniture Store. Lewislown. Mont., de- 
stroyed by fire. 

Ogdeu & Yandwyt, Cedar Rapids, Nebr., Furniture, 
burned out. 
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Ohio Retail Furniture Dealers' Association 



Prrllamt. CARL F. HILLEBRAND. Toledo 
J. H. HERMAN. S*ndu«ky Second Vie*-Pr*iiiimt, C. W. 

ctarr-Trrojurer. C. M. VOORHEES. Wyandott* Building. Columbus. Ohio 
Tbm FURNITURE WORKER it the Official Organ of ti 



Fourteenth Annual Convention of Ohio Retail 
Furniture Dealers' Association. 

Tlie following program has been arranged for llic Four 
teeulh Annual (.'< invention of the Ohio Retail Furniture 
Dealers' Association, which is to be held on February 20th 
and 21st. at the Waldorf Hotel. Toledo, Ohio: 

WKONKShW \FTKKNooX, FKIIKl \U\ iOril. 

1 :M) O'Clock. 

Meeting i f the Executive Committee al headquarters 
Waldorf Hotel. 
Registration. 

Payment of Annual Dues. 

Reception of Applications for Membership. 

Enrollment of New Members. 

2:00 O'Clock. 

Convention called to order by President Carl Is Hillcbraud 
Address of Welcome. .. Mayor Cornell Schreihcr, T< ledo 

Response John L. Voting, Cleveland 

Annual Address President Carl F. Hillebraiul 

Rcprrt of Secretary and Treasurer C. M. Voorhecs 

Report of Kxecutive Committee, Charles II. Rowland, 

Chairman. 
Appointment of Special Committees. 

Address The Present Income and War Profits Tax 

Sigmund Sanger, Attorney, Toledo. 

Address The Transportation Problem and 

Regulation of Freight Rates. 
II. Ci. Wilson. Traffic Manager, Toledo Commerce Club. 
(Question Box Discussion. 
Announcements. 

WKONKSOAV F.VENIXC. FF.HKIARY 20TII. 

Entertainment at Keith's Theater. 

TUUKSDVV .MOKNINi., FEBRUARY 2 1 ST. 

Regular Business Session 

Report of Legal Bureau C. M. Voorhces. Secretary 

Reports of Standing Committees. 
Order of Business: 

1. Nominations. 

2 Memorials. 

i. Membership. 

4 Trade. 

5. Place of Meeting. 

6. Press. 

7. Legislation. 

8. Constitution and By Laws 

9. Visitation. 

10 Trade Fire Insurance 



Report of Special Committees 
Election of Officers, 

Selection of Place for Next Convention. 
Miscellaneous Business. 

Address Celling By 

Rev. Allen A. Stoekdalc. 
Pastor. First Congregational Church. Toledo. 

Tlll kSII.W AFTER NOOX , FEHRI' ARY 21.ST. 

Address Necessity and Benefits Deri veil from 

State and Local Retail Organizations 
I. H. Combs. Toledo. 
Secretary, Toledo Retail Furniture Dealers' Association 
Discussion. 

THURSDAY EVEN I NC, FEBRl'ARY 21ST. 

i\:X> O'Clock, 

Waldorf Hotel 
Ban<|uet. 

Toastinaster President Carl F. Hillebraiul, TV ledo 

Music. 

Address The Benefits of (he Directory of Manu- 
facturers to the Retail Furniture Dealer. 

M. A. Hcyiuan. Grand Rapids. 

Address Marching t >n 

Grove Patterson, Managing Editor. Toledo Blade. 

Music. 

Address. . . Building for More Business and Greater Profits 
Thomas A. Knapp. Chicago, 
Managing Retail and Service Department. Sheldon 
School of Salesmanship. 

Music. 

\ddress Present Business Problems 

Howard I. Shepherd, 
Vice-President. Ohio Savings Bank & Trust Co., Toledo. 



Columbus Retail Furniture Dealers' Association. 

To the Members: 

At the annual meeting held January 30th, election of 
officers for the year 191S resulted as follows: 

President— W alter R. l.oevxer < Val Lnewer). 

Vice-President |. L. Dan ford (Cochran Furniture 
Com]>any ). 

Treasurer- Robert F. Shawan i F. G. & A. Nowald 
Company). 

Secretary — C. M. Vorhees. 

Executive Committee -John E. Heskelt, W. E. Hes- 
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Bulletin— Continued 

kiss; H I. Bean. Steward Bros. Furniture Co.; George C. 
Stewart. Carlile & Kerr Co. 

The next monthly meeting of the association will be 
held Monday. February 18, following a twelve o'elock 
luncheon at the Chittenden Hotel. At this meeting the 
New Income Tax I .aw and the War Profit Tax will be 
discussed by Mr. Weaver, of the office of the Collector 
of Internal Revenue, and special attention will be given 
to taxation laws that apply to the retail furniture busi- 
ness. 

The members have been asked to have on hand and 
ol'ier for sale War Thrift Stamps in denominations of 
twenty live cents each in quantities averaging two or 
three dollars, and to display suitable cards in their places 
of business advising their customers and the public gen- 
erally that such stamps are for sale at their places of 
business. These stamps may be purchased of the regular 
jMistman and suitable cards pertaining to the -^le of them 
will be ftirnished by the State Bureau. 



1918 Officers of National Home Furnishers' 
Association. 

The following officers and vice-presidents of the Na- 
tional Home Furnishers' Association were elected for the 
year 1918 at the sixth annual convention of the associa- 
tion which was held on January 23rd, 1918. 

President Albert Leon. 
Secretary — Felix I. Smith. 
Treasurer — I.. A. Reinert. 

Executive Committee — B. E. Schontbal, chairman. Ken' 
nrdy Furniture Co.. Chicago, III.; C. I.udwig Haumann, 
C. I.udwig Haumann Company. Itrooklyn, X. Y. ; Raphael 
Levy. K. Levy & Sons, Philadelphia, Pa.; Paul F. Treanor. 
I Icagaity-Treanor. Saginaw, Mich.; Jacob Selig, Piser & 
Company, Xew York City: I. Finkenberg, A. Finkcnbcrg's 
Sons, Xew York City; Henj. J. Sugarman, Donald Com- 
pany, Xewark. X. J. ; B A. Mc. Mahon. Morse Furniture 
Co., Boston, Mass. 
Vice Presidents: 

Washington. I). C. Philip Herrmann, House & Herr- 
mann. 

Charlottesville. \ a. J. A Gilmorc. Cilmorc Furniture 
Company. 

Seattle, Wash.- Herman A. Shoenfeld, Standard Furni 
inre Company. 

Bayonnc. X. J. — Samuel Feldman. 

Baitimore, Md — Charlo Weis, H. Weis & Son. 

Xewark, X. J. -C. Irving Cannon, Cannon's. 

Philadelphia, Pa.- W in. I. McCormack. 

Xew Orleans, — A II. Dumas, T. Dumas & Sons. 

San Francisco. Cal. — M. Friedman, M. Friedman & Co. 

Denver, Col. Samuel K. Kobn, American Furniture 
Company. 

St. I.ouis, Mo. — Aaron Waldheim, May, Stem & Co. 
Cleveland, Ohio — Edward Brown, Brown Bros. 



Minneapolis. Minn.— W. I.. Harris, Xew England Fur- 
niture Co. 

Xew Haven, Conn.— H. M. Billiard. H. M. Bullard Co. 
Paris. Texas — W. J. Wade. Rogers, Wade Furniture 
Company. 

Wilmington, Del. — Xathan Miller, Miller Bros. 

Oklahoma City. Ok la. — C. Sid Tucker. Tucker Furni- 
ture Company. 

Jamestown, X. Y.— Alexander I. I.awson, Gage Furni- 
ture Company. 

Jacksonville, Fla. — W. J. Jones. Jones Bros. Co. 

Greensboro, X. C— John Hardin, Royal & Borden. 

Indianapolis, Ind. — Harry Israel, D. Sommers & Co. 

Detroit. Mich — Walter Owen, Owen & Co. 

Louisville, Ky— W. B. Halley, Rhodes- Bur ford Co. 

Des Moines, la. — J. Davidson, Davidson Bros. 

Attorney William Friedman, Chicago, III. 



The National Association Endeavors to Have 
Closing Modified. 

At the recent convention of our association a resolution 
was unanimously adopted and forwarded to Honorable 
Harry A. Garfield petitioning him to allow the furniture 
dealers to keep their places of business open between the 
hours of 10 a. m. and 9 p. m. each day and on Saturdays 
between the hours of 10 a. in. and 9 p. m., for a period of 
nine Mondays, and it was the consenus of opinion of those 
present that order to close on Monday is not only a hard- 
ship on the retail furniture stores, but it also shortens 
shopping days for the public and results in overcrowding 
in stores as well as in delivery departments, and it was 
believed that by shortening working time twelve hours 
per week, the furniture dealers could save more fuel than 
by closing down the entire Monday. 

However, the Fuel Administrator did not coincide with 
our views as will be seen by his response to our petition 
which follows, and which is self-explanatory: 

"January 28th. 1918. 

Mr. Albert Leon, 

Xational Home Furnishers' Association, 
Xew York City. N. Y. 

Dear Sir: 

Your letter of January 2.lnl received. 

We have received many suggestions and requests 
similar to yours in reference to advisability of sub- 
stituting some other method for the close-down on 
Mondays. 

Mr. Gartiield realizes the inconvenience caused 
in many instances by this regulation of January 17th, 
but believes that the Monday closing will accomplish 
the end desired more completely than by any other 
method and counts upon the patriotism of the peo- 
ple to observe and sup|M>rt the regulation as it now 
stands. 

Very truly yours, 
L\ S. Fuel Administration, 
By S. B. Moyer (.Signed) 
Director of Conservation. 
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Doings in Cincinnati — Continued. 

February IX, at the age of 62 years, after a long illness. 
Mr. Mollenkanip and six children survive her. 

The long-planned move of the II. Wilke Co. from its 
Vine street store to its enlarged store at P.etts and Free- 
man avenues has finally been completed, and the Vine 
street establishment has been vacated. The lease had 
n eared its end, and Mr. Wilke did not care to renew it 
under present conditions, especially in view of the proba- 
bility that Harry Wilke, his son and right-hand man in 
business, may be called for army service. With the busi- 
ness consolidated under one roof, it will be much easier 
to handle than with two stores and virtually two separate 
organizations (o manage. 

Theodore Heck. Jr.. of Theodore Heck & Co.. who 
operate several stores in and near Cincinnati, states that 
the company's accounts for February recently compiled 
for all of its stores, indicate that the month was the best 
in the company's history. As many furniture dealers found 
the month a very poor one, this fine showing is especially 
striking and interesting. Mr. Heck accounts for it by the 
increased business resulting from the completion of classi- 
fication of men of draft age, many of whom, not required 
for early service, married and went about their business. 
The company's Fifth street store contributed much of the 
good business which made the month's showing so gratify- 
ing, its new slogan, "Wear-best Furniture." helping things 
along materially. In fact, this slogan, used in newspaper 
advertising, recently brought an order from Havana. Cuba, 
for a suite of bedroom furniture. Mr. Heck says, giving 
very convincing proof of the familiar fact that it pays to 
advertise. A money order for the amount of the bill came 
with the order, referring specifically to the advertisement 
and to the slogan used in it. 

Some of the creditors of the Ricmeicr Lumber Co.. 
which has been involved in bankruptcy proceedings, have 
filed objections to the discharge of the concern from its 
obligations, alleging that the firm destroyed their books 
and records for the purpose of making it impossible to 
disclose withdrawals of cash which resulted in the diffi- 
culties bringing on bankruptcy. George and Harry Ric- 
meicr are members of the firm. 



Cincinnati Furniture Exchange. 

The regular monthly meeting of the Cincinnati Furni- 
ture Exchange was held at Albrandt's hall, on March 12, 
and it was one of the most liberally attended and instruc- 
tive of any held for a considerable time past. The special 
attraction was the presence of Mr. Ernest F. Du Rrul. 
president, of Miller. Du Rrul &• 1'etcrs Manufacturing Co., 
who gave a lengthy talk on the various phases of the use 
of trade acceptances as applied to the furniture industry. 
He began with a description of the banking business and 
its close relation to industry. He claimed that the success- 
ful business man was the one who had occasion to borrow 
from the banks and urged every manufacturer to keep 
in close touch with the bank of his choice, having numer- 



ous conferences with the head of the institution, taking 
him into his confidence and submitting statements of the 
condition of his business from time to time. If this is 
done regularly, regardless of whether a loan is desired 
or not, then the manufacturer will receive more consider- 
ation from the banker when the time comes for rcque-t- 
ing a loan. He suggested that manufacturers judge and 
pick their bank with the same amount of caution and 
thought that they would their lawyer or doctor. A well- 
versed banker can be of inestimable value to any manu- 
facturer. He stated that most banks look to the l»ank 
balance when making loans and expect a balance of at 
least twenty per cent of the loan made. They also con- 
sider that no sound business man should owe more than 
fifty per cent of what is represented in quick assets. He 
declared the present open account system a curse, ac- 
counts, as a general rule, being paid by the customer at 
his own pleasure. Because of keen competition customers 
have generally come to regard terms as a bluff. If tin 
manufacturer could definitely know just when his ac- 
counts would be paid, he would not need as much capital 
invested in his business as he now has. An open account 
on the books is just the same as an overdraft on the 
manufacturer. The manufacturer stands for it without 
complaint, but when he attempts to carry an overdraft 
with his bank it is a different story. Bankers can only 
loan their money out on single-name paper to the extent of 
their available funds, which amount is determined by the- 
amount of their assets, capital or surplus. No single 
name paper is desired by the reserve banks of the country 
and when it is accepted there is enough trouble in prov- 
ing that it was the instrument for closing a current busi- 
ness transaction. Local banks art often clogged with a 
surplus of single-name pa|K-r which makes it next to im- 
l»ossible for them to furnish funds at times to meet needed 
loans. Trade acceptances eliminate this condition as the 
local bank can rediscount or sell them, as fast as taken in, 
to the federal reserve banks. The reserve banks redis- 
count trade acceptances for four per cent, while the 
charges on single-name patx-r. when acceptable, is four 
and one half per cent. Mr. Du Rrul declared that at the 
present time it is variously estimated that between four 
and forty billions of dollars arc tied up in open accounts, 
which money would be in circulation had the transactions 
been closed with trade acceptances. A trade acceptance 
is the same as a check, dated ahead, with the added ad- 
vantage that it is negotiable. The risk is very small "as 
is shown by the cx|>erienccs of many concerns who have- 
been using trade acceptances for the past year. He stated 
that the time is soon coming when the reserve banks of 
the country will refuse to rediscount single-name pajier 
from the local banks. They are determined to |wpular- 
ize trade acceptances, and when this rule is put into 
force, manufacturers and dealers will be unable to nego- 
tiate loans with their loeal banks with the same ease that 
they have in the past, because the banks will only be able 
to loan to the limit of their funds and then they will he 
forced to refuse further advances, however much they 
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Guarantee Satisfied Customers 

WE wish to emphasize the importance to the furniture dealer of main- 
taining an up-to-date and dependable pillow line— | line that any 
dealer can conscientiously recommend as being all, ana] more, than the 
manufacturer claims for his product. Mitchel)'a "Perfection Brand" 
pillows are positively guaranteed. No line of pillows was ever given 
more care, either in workmanship or quality of feathers used. Your 
pillow department can be made to produce big profits, in fact, wonderful 
returns, only by giving it the attention that it deserves as a money-maker 
in your store. 

Let us tell you all about our different grades of Geese, Duck and Down 
pillows in attractive coverings. Remember, we make our own ticking. 



THE P. R. MITCHELL COMPANY 

Cincinnati Feather Speci alists NEW yo »<k 

Spring Grove and Harrison — — — ^— ^— — 5th Avenue and ISih St 

Member of National Association of Hedding Manufacturers 



172 



THE FURNITURE WORKER 



May. to;' 



DoingB in Cincinnati — Continued. 

Sprcngard and consisted of an exceedingly useful article, 
wrapped up by the prize winning wrapper of Shillito's 
store. From the way Joe guarded the prize, it was evi- 
dent to all present that he did not intend to have it stolen 
away front him and we truly hope he will have occasion 
to use it in the near future. George Zurborg succeeded 
in capturing the grand prize of the day, which was the 
fifth and last to be raffled. He is one of those good- 
natured fellows that never fails to appreciate any favors 
shown him, but this remarkable premium was so attrac- 
tive in his eyes that he was, for once in his life, just a 
trifle timid in figuring out how best to express his thanks 
to the members for his extraordinary lue-k in winning 
such a rare specimen of an animal which he had long 
thought was extinct. Alter a short speech of acceptance 
he asked all to join him in the song "When You and 1 
Were Young, Maggie," after which the May meeting wa- 
ailjourned and all went home with the exemption of Julius 
Merger, who stayed behind to count the quarters taken in 
at the raffle. 



NOTICE ! 
Annual Outing of the Cincinnati Furni- 
ture Exchange will be held Saturday, June 
22nd, at Cody's Farm, near Erlanger, Ky. 



Cincinnati Furniture Exchange. 

At the April meeting of the Cincinnati Furniture Ex- 
change, action was taken to ascertain what the attitude 
of The Chamber of Commerce was in regard to the ques- 
tion of the Government equipping a furniture plant in 
Leavenworth Penitentiary. Applications for membership 
from several new concerns were received and acted upon. 
It was also decided at this meeting, that the Exchange 
would give an outing this summer the same as usual. 
At the solicitation of 1>ond salesmen it was, unanimously 
decided to invest in one hundred dollar's worth of the 
bonds of the third Liberty Loan. 

At the May meeting the main business of importance 
was the arrangements for the big annual outing. It was 
decided to hold it at Col. Cody's farm at Erlanger, Ky.. 
which place was found to be so satisfactory last year 
that the members thought it would be a wi>c move to go 
there again this year. The date of the outing was elcfinitclv 
settled Saturday, June 22. All members are urged to do 
all they can from now on to help make the affair as success- 
fid as those of the past. 

At the time of going to press we received information 
stating that Mr. II. Clostertnan, age 97, one of the incor- 
porators of the Exchange, has pa-seel away His death 
will be a great loss to the Exchange, members of which 
extend sympathy to those of h\> family who survive him. 



Chester Park — the Home of Happiness. 

Chester l'ark. Cincinnati's incomparable amusement r? 
sort, is now in full swing. People from everywhere flock 
to this wonderful open air joy emporium to absorb happi- 
ness which is as catching as the mumps once you haw 
entered the gates, but unlike the mumps, the corners of tin 
mouth are forced upward into a broad smile and remain 
that way for hours after. The location of Chester, situ- 
ated within a few minutes ride from the very center of 
Cincinnati, makes it an ideal resort for commerieal gather 
ings and outings from cities and towns within a radiu- 
of one hundred miles of the Queen City. There is a spaci- 
ous picnic ground, free play grounds for the children, 
theatre with fre*e vaudeville of a high class, bathing in tl:< 
surf*of Lake Chester, enormous covered dance floor and 
club house where a-la-eartc or "Dollar Dinners" are noted 
far and wide as being the very best that can be had any- 
where for the reasonable charges made. I'esides all this, 
there is every known safe amusement device and ric'r 
that has ever made a hit at the big Eastern recreation 
parks, as Manager I. M. Martin has scoured the country 
to find new thrillers feir the benefit of his patrons. Asso- 
ciations or bodies of business men should write to Manager 
Martin for complete information, dates, etc.. early, so 
that all arrangements can be made to make the outing 
this summer just a little bit bigger and better than an\ 
previous ones. Organize your committees and get busy 

Cool, Delightful Coney Island. 

Coney Island is dear to the hearts of Cincinnatiariv 
both old and young. It is a magnificicnt pleasure park 
filled with thousands of wonderful, big trees and so located 
that there is pleasure both in gc>ing and coming. Concv 
lies about ten miles up the Ohio River from Cincinnati 
and. although a fast modern electric system reaches the 
park, most people prefer to make the trip on one of thr 
two mammoth, palatial steamers that are kept continu- 
ously on the go during the summer season. The view 
from the deck of the steamers during the twenty miir'- 
of river scenery is one that lingers for years. There i- 
many a grown-up today who can recall with delight tlic 
first trip made to Coney on the Island Queen. This vear 
the company added a new steamer, the Morning Star, 
which will take the place of the Princess which was dc- 
stroycel during the breaking up of the ice jam in the Ohio 
last winter. The Queen and Star will make regular trip* 
until the end of the season and both steamers will con- 
tinue to carry high-class dance orehestras for the l*-ne 
tit of those who wish to dance on the spacious floors on 
the trips to and from the park. Coney is famous as being 
the home of the longest, highest, widest and most thrill- 
ing ride in the whole country, the Dip the Dips. There 
are many other amusement devices there, including some 
that will appeal to the tastes of all. The picnic grounds 
are beautiful, tables being placed under the spreading 
branches of sturdy old shade trees. The Club House ha* 
broad spacious verandas on which will be served the 
famous a-la-carte dinners that have made Coney famoti- 
for many years back. Organizations desiring information 
about where t<> hold the outing this summer, should write 
to Manager Arthur L. Kiesenberger. ami let him tell the 
story of what Coney Island has to offer. He is caiKihlc >>\ 
turning the hottest, sultry summer day into one of re- 
freshing coolness. Make him prove it. 
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One of Tennessee's Most Successful Business Men. 

The writer recently had the pleasure of interviewing 
Mr. C. B. Atkin, head of the C. B. Atkin Co.. prominent 
furniture manufacturers of Knoxville, Tenn. 

The storv of Mr. Atkin's success reads like a romance. 




C. B. ATKIN 

inasmuch as his career has been one of phenomenal 
achievements. 

The business was established by his father, the late 
S. T. Atkin, in 1874, on the site where their present modern 
factory now stands ; the plant was small, employing about 
25 people; today the factor) is four stories, covers nearly 
an entire block, all modern construction, well equipped with 
the latest machinery, the product of which comprises a 
full line of chifforobes and mantels. 

In 1886 C. B, Atkin was taken into the firm, which 
was changed to S. T. Atkin & Co.; in 1889 Mr. Atkin 
became sole owner, changing the firm name to the C. B. 
Atkin Co. 

In addition to this concern, Mr. Atkin founded the Oak- 
wood Mfg. Co., in 1902, the purpose of which was the man- 
ufacture of mantels; this is a large factory and is now used 
for the manufacture of furniture. lie also established the 
Tennessee Table Co., of Oak wood. This factory is four 
Tories high, 50x200. The Oakwood Mfg. Co. occupies 
a factory three stories high, 52x215. They also have a 
warehouse, 100x 125, three stories. The main product 



of this factory is library tables and buffets, in the produc- 
tion of which they rank among the most important con- 
cerns in the country. The various factories of the C. B. 
Atkin Co. employ at this time about 450 workmen. 

Mr. Atkin is a self-made man in every respect. During 
the early part of his life he worked in the factory, master- 
ing every detail of the business. 

Outside of the furniture manufacturing interests, he 
is an extensive operator in real estate, and in 1906 built 
the Colonial Hotel on (lay street, an eighty-room estab- 
lishment; in 1910 he erected the Atkin Hotel, which has 
200 hundred rooms, and is one of the modern hotels in 
the South. The Bijou Theater is another elegant building 
which he constructed. He recently added the Burwell 
Building to his holdings, a ten-story building, which is 
named in honor of his wife, who was Miss Burwell, a 
native of Pennsylvania. 

Mr. Atkin possesses that rare quality so necessary to 
achieve success, in that he has surrounded himself with 
able lieutenants, chief of whom is Mr. H. Van Gilder, 
general manager of the three factories. He has many 
employees who have been in his service for over a quarter 
of a century. Mr. Atkin was born on Gay street, Knox- 
ville. in 1864, and has lived in that city all his life, and has 
been an important factor in the development of Knoxville. 

In addition to the alwve real estate operations, he also 
built the beautiful suburb of Oakwood. His home is one 
of the most picturesque residences in the city, being a 
Southern colonial structure. In the summer time Mr. 
Atkin and his family reside at his country home, Edelmar, 
seven miles from the city on the Tennessee River, from 
which site one may view the mountains of North Carolina, 
Kentucky and Tennessee. Incidentally, we will mention 
that the name "Edelmar" was made up from the first 
syllables of the names of Mr. Atkin's three daughters, in 
the order of their birth — Edith, Eleanor, Marion. 

Mr. Atkin also farms on a small scaU\ He informed 
the writer that on nine acres he produced last year 600 
bushels of corn. This tract of land was bought four years 
ago and was in poor condition, but by the liberal use of 
fertilizer it was transformed into the present productive 
soil. This small tract is his particular hobby, as it is here 
he practices his intensive agricultural ideas. He also 
raised 1,000 bushels of corn on another small farm he owns. 

Mr. Atkin is identified with banking and commercial 
interests of Knoxville. and has unbounded faith in the 
future of the city. 

Personally we believe that such men as C. B. Atkin 
arc the greatest assets possessed by any city, for it is men 
like Mr. Atkin who place cities in the front ranks of 
progress. 

[178] 
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For the Dealer's Eye — Continued. 

Lee A 1 ward, New Simmons Co. Vice-President; 
Barney Fly nn, Assistant to President. 

V. L. Alward. for many years in the sales department 
of the Simmons Co., of Kenosha. Wis., has recently been 
appointed N ice President of the company, in charge of 
sales. 

Barney J. Flynn, publicity manager of the Simmons 
Co., has been appointed assistant to the president of the 
company. 

The Simmons Co. is making steel beds for the Gov- 
ernment, and Mr. Flynn's headquarters for the present 
are in Washington, 

Increase In Capitalization of Kiel Furniture Co. 

The trade will be interested in the recent changes that 
have taken place in the organization of the Kiel Furni- 
ture Co., of Milwaukee, Wis. This enterprising plant has 
prospered to such as extent that further expansion was 
necessary and to that end the paid in capital stock of the 
coni|>any was increased to $500,000.00. Mr. A. W. Dassler, 
for many years the secretary and manager of the com- 
pany, is now no longer with them, having associated him- 
self with the Sturgis Steel Go-Cart Co., of Sturgis, Mich. 
Mr. A. A. Laun is secretary and treasurer and will now 
be the active head of the organization. Mr. George B. 
Wilson, the sales manager for some time past, has ac- 
quired a large block of the stock of the company and will 
continue to handle the sales end of the business. There 
has been no change in the policy of the company, as the 
success of the past twenty-five years is proof that the 
business principles of the concern have been conducted 
along correct lines. 

New Exhibitors at National Exchange. 

The following firms will exhibit during July at the 
National Furniture Exchange of Chicago, 1407 Michigan 
avenue. 

American Parlor Furniture Co., Art Bedstead Co., 
Baldwin Shipping Co., Balkwill & Patch Furniture Co., 
Behnke, Fink Mfg. Co., Central Upholstering Co., Chicago 
Furniture Forwarding Co., Chicago Mission Furniture 
Co., Clements Mfg. Co., Colonial Phonograhph Co., 
Dillingham Mfg. Co., J. D. Freese & Sons Co., Hanauer 
Furniture Co., Louis Hanson & Co., L. R. Harsha Mfg. 
Co., Imperial Furniture Co., Johnson Chair Co.. Kompass 
& Stoll Co.. Madewell Chair Co., H. Z. Mallen & Co.. 
McCelland, Buck & Wise, H. C. Niemann Co., Sinamaker 
Art Statuary Co., St. Charles Net & Hammock Co., 
Triumph Spring Co.. Windsor Furniture Co. 




Call to Colors Heard by Gilbert Heyer; 
J. H. Do ran Takes Over His Territory. 

In a letter recently received by the FfRNinnr. 
Worker from Henry Heyer & Son. manufacturers of 
upholstered furniture, Milwaukee, Wis., the announcement 
is made that Mr. Gilbert Heyir, well-known road sales- 
man for this company, has resj>onded to the call of the 
colors and will do "his bit" for the cause of humanity 
In his absence at the front, Mr. J. H. Doran will takeover 
his territory. Mr. Doran is a courteous and consciencious 
man, well versed in the line, and will give the best of serv- 
ice to the many patrons of the company who formerly 
favored Mr. Heyer with their orders. 



Fire Will Not Affect Deliveries of "Oriole" 
Go-Baskets. 

The factory of the Withrow Manufacturing Co., Cin- 
cinnati, Ohio, was visited by a very serious fire on April 
17, but in a communication recently received, the an- 
nouncement is made that the fire was confined to the 
center building which was largely given over to the wood- 
working and reed rooms, and although it effected serious 
damage in these departments, the delay to shipments will 
only l>e temporary as the large warehouse stock, which 
was not touched by the fire, is available for their customers. 

Business Good With Acme Kitchen Furniture 
Company. 

A recent report from the Acme Kitchen Furniture Co., 
Chattanooga, Tenn., shows that their business is holding up 
fine, having been sold up two or three months ahead for 
nearly a year back. The embargoes to the Northern and 
Eastern sections of the country have been the most seri- 
ous causes of worriment. but conditions seem to be im- 
proving considerably at the present time. Since the South 
has had no embargoes on furniture, the condition of the 
furniture merchants in that section is considered much 
better than in other sections and naturally the Acme plant 
benefitted greatly because of this fact. 



C. Lawrence Cook Closed Out Big Stock. 

The C. Lawrence Cook Co., sales experts of Pitts- 
burgh, Pa., recently closed out $80,000.00 worth of furni 
ture and rugs, for spot cash in thirty days for The A. 
Brown Sons & Co.. Schenactady, N. Y. This concern 
was organized in 1829 and was considered one of the 
oldest furniture houses in America. Deciding to go out 
of business, they attempted to conduct heir own close- 
out sale, which was evidently not a success, as the C. 
Lawrence Cook Co. was called in at the end of three 
months and finished the job. Mr. Cook took personal 
charge at this sale which is said to be the greatest ever 
conducted. During the thirty days of the Cook sale, forty 
thousand attended. 

The furniture manufaituring plant of the Chehali< 
Furniture & Manufacturing Co., Chehalis. Wash., was 
totally destroyed by fire; loss. $110,000. 
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An attractive window display furnished to Empire dealers by the Empire Talklog Machine Co., 421 80 Wabaib Ave, Chlcaco, 111. 

Empire Talking Machine Sales Increased 
by Attractive Window Trims. 

The window trim shown in the illustration accompany- 
ing this article, was made to fit the windows of Troup 
Hrothers' new furniture store, at Lewistown, Penn. 
The trim created quite a sensation in that city as is at- 
tested by the members of the concern in a very cordial 
letter recently received by the Empire Talking Machine 
Co., 423 South Wabash avenue, Chicago, III., manufac- 
turers of Empire Talking Machines and Empire Records. 
This company will be pleased to co-oj>erate with Empire 
dealers and will furnish similar trims to those who arc 
willing to do their part by furnishing the window space, 
lust drop a line to them and full details will be sent right 
on by return mail. 



Big National Publicity Campaign To Benefit 
Dealers Handling Sanitary Wood Beds. 

The details and scope of one of the biggest publicity 
campaigns ever launched in the interests of furniture 
dealers, will be given out soon in the columns of the 
Fi RMTi KE Worker. It will pertain to the sale of sani- 
tary wood beds and will be of such a convincing nature 
that the sale of what is already one of the most popular 
and acceptable forms of bed construction is sure to jump 
by leaps and bounds. This stupenduous advertising cam- 
paign will include the foremost fiction journals of the 
country, including the Saturday Evening Post. But this 



will be radically different from any advertising campaign 
heretofore placed, for the reason that it is being con- 
ducted for the benefit of the furniture dealer and manu- 
facturer by a third party in interest — a manufacturer's 
manufacturer, with nothing to sell direct to the retailer. 
This fact alone will give it an unusual interest and es- 
pecially so when the dealer realizes that the enormous 
expense attached will be borne by The Seng Co., Chicago, 
III., sole manufacturers of Seng Sanitary Construction 
for wood beds. Better arrange to have a good stock of 
wood beds with Seng Sanitary Construction on hand when 
the month of September rolls around, as that is when the 
campaign is to begin. 

Rosengard Company Doubles Store. 

The Rosengard Furniture Co., has leased, of Matthew 
J. Fowler, the store formerly occupied by the George 
Kurguson Co., 204-206 Merrimack street, Haverhill. 
Mass., and adjoining his own. The partitions between the 
two stores will be removed. Instead of the one window 
as at present there will be three show windows, hut there 
will be only one entrance, the present one. The Rosen- 
gard store has four floors at present, and the store that 
is to be added has three floors. The partitions will be 
removed and this will give the Rosengard Co. a greatly 
increased floor area. The Company will also have two 
basements. The finish and the lighting system to be in- 
stalled will harmonize with the present Rosengard store, 
and a large and complete Stock will be introduced to 
utilize the added space. 
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New London, Ohio, May, H»18 



No. 1 



Thrift. 

We have a man in our factory who 1 
is "thrift" personified. 

liis first name is WILL — well 
named by his parents. 

He will save, but he will not spend. 
Aside from the medium of exchange, 
or its equivalent in bank credits, there 
is nothing that lie will have except his 
actual needings. His will not to have 
the luxuries and pleasures of life is 
abnormally developed. 

By having Thought control his Will, 
he has developed a system which en- 
ables him to enjoy himself without 
consuming his energies or the con- 
tents of his pay envelope, or destroy- 
ing his capacity for ordinary pleas- 
ures. 

His unpatented system is recom- 
mended to those who arc considering 
the practice of Thrift with the idea 
of purchasing W. S. S. to help win 
the War. 

The method is best illustrated by 
the following conversation : 

Ted— "Bill, let's take '24' for Cleve- 
land this morning and see Cleveland 
wallop the Detroit team." 

Will— "No, not today. This after- 
noon about 2:30 I can sit here at my 
desk, close my eyes, go into the silence 
and sec the whole game. I'll pick out 
a good 75-cent seat back of the foul 
screen, watch the crowd pour in, take 
notice of 'Old Glory' over in the 
southeast corner of the grounds, buy 
a sack of peanuts and a bottle of pop. 
watch the celebrated players warm 
up, hear the megaphone announce the 
batteries, size up the umpire, get every 
movement of the first pitcher winding 
up and pitching the first ball, breath- 
lessly watch the first close play — in 
fact, note every play from la-ginning 
to end. and imagine that I am taking 
part in all the cheers and groans; and 



finish tup by crossing the grounds and 
passing through one of the big gates, 
taking a street car for the Square 
and getting the pink edition account 
of , the game by' looking over the 
shoulder of a stranger while waiting 
at the Shelter House for the Union 
Station car. And I'll save at least 
$3.25." 



How many dealers are not yet using 
the efficient khaki moving cover? A 
friend of ours in passing through the 
factory had an idea that everybody 
used them. But an investigation of 
the market finds that hundreds of 
dealers have not yet discovered that 
the khaki cover saves considerable 
expense in the shipment of talking 
machines. The delivery of a khaki- 
covered machine into the home leaves 
it with the original polish free from 
dust, for it is carried without fear 
of danger due to scratches, bruising, 
smudging, or cracking of varnish. By 
all means, use khaki covers. The 
same is true of the khaki furniture 
pads now being used by all progres- 
sive furniture dealers. 



If I Were an Undertaker. 

I would have a few of Ward's fur 
niturc pads on hand. I would always 
place one over a casket when deliw- 
ing it at the home of the bcreavr 
ones, thus preventing the prying <•*<■- 
of neighbors and passers-by from spr- 
ing the casket until the day of thr 
funeral. It would also prevent it: 
juries to the casket and door jauh 
when passion through the doorway- 

A la System. 



Letter from a pleased customer or 
the Pacific Coast relative to our talk- 
ing machine covers: 

We lost one of the covers a coupk 
of weeks ago, hut we were able t> 
find same through the advertisemtr' 
embroidered on the side. Therefor*, 
we feel we made $8.00 by having the 
name embroidered on the cover. 

Should any dealer in this vicinr>, 
or, in fact, any place along the C< 
desire any references as to the desir- 
ability of using your covers, just haif 
them write to us and we will bowl 
them to the best of our ability. 




igmzeM 



Google 



May. jgiS. 



THE FURNITURE WORKER 



177 



For the Dealer's Eye — Continued. 






Three styles of the "Harponola" made by Edmund Brandts. Harponola Department. Ollna. Ohio 



Something About the Manufacturers of the 
Harponola. 

In connection with this article we are showing three 
Myles of Harponola* manufactured by the Celina Furni- 
ture Co., Celina, Ohio, "a talking machine of splendid 
|>crformancc and within the means of the great Ameri- 
can people." 

In reference to this wonderful musical instrument, 
it is well to mention that it is manufactured by one of the 
most progressive concerns in the country, the factory be- 
ing a place of efficient production. This concern may be 
referred to as pioneers among manufacturers of talking 
machines, and being old experienced furniture manufac- 
turers, they have studied every method, every operation, 
every process that would enable them to make a better 
product at the minimum cost. 

Mr. Edmund Brandts, head of the institution, was im- 
pelled to begin the making of phonographs because of the 
monopoly or control maintained by a few manufacturers, 
who controlled the industry by virtue of their interests in 
certain basic patents. Because of this control, or monopoly, 
high prices were asked of the dealer, who in return must 
ask exhorbitant retail figures from the public, Mr. Rrandts, 
lielicvcd that the talking machine should be in the hands 
of the great masses of the people, and to this end he de- 
voted his efforts to the production of a popular priced 
machine. He thoroughly investigated the subject, and 
while talking the matter over at the family table one eve- 
ning, one of his little boys made the inquiry, "Why don't 
you build me one, Dad i" That thought stuck, and led to 



his embarking in the business, knowing that he could 
build as fine talking machine cabinets as could be pro- 
duced and at the least possible price, quality considered. 

With that carefulness which characterizes him, he 
studied every part of the machine, finally finding an out- 
fit that passed all the tests. These tests embrace quality 
of tone, mechanical excellence, durability and freedom 
from complications that require repairs and adjustments. 

The conclusion of the whole matter was, that the 
Harponola was introduced to the trade, and has met with 
marked success in every section of the country. 

Here is Mr. Brandt's creed as a manufacturer: 

1. To give you better value for your money than you 
can get elsewhere. 

2. To give you the exclusive rights for your town 
or district if you promise to co-operate with me enthusi- 
astically. 

3. To exchange within 12 months any machine which 
is not entirely satisfactory, should the defect be due to im- 
proper material or workmanship. 

4. To manufacture up-to-date patterns and embody 
the latest improvements. 

5. To furnish electros for local advertising, free of 
charge. 

6. To give your orders my personal attention. 

7. To treat you as T. as a retailer, would expect to be 
treated by other manufacturers. 

Retail dealers who are anxious to handle a quick and 
good selling line of talking machines should write im- 
mediately to the company for catalogue and full par- 
ticulars. 
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On With the Dance 
or 

The Perfect Record Cabinet. 

In three reels.) 

There seemed to be always the sound of music and 
young laughter floating from the White home; with its 
wide porches and spacious rooms, it was the rendezvous 
of all the young people of the town, attracted by the charm 
of the house and its little hostess and the cordial welcome 
always ready. 

No small part of the popularity the big house enjoyed 
was due to the wealth of latest music it offered to be 
played, heard, sung and danced too, for the moment she 
received the monthly bulletin of new records. Miss White's 
trimly slippered feet would hurry her downtown to the 
Talking Machine Shop, to hear the very newest out. 

Consequently her record collection grew and grew, 
until the young miss began to be sadly perplexed over the 
problem it presented. A note of discord began to creep 
into the harmony of the evenings' enjoyment ; records 
were hard to find ; albums were heavy and in the way. 

"Mother," she wailed one morning. "I wish you would 
make the children stop mixing up my records; I can't find 
anything any more. Last night Jane's visitor asked for 
'The Long Trail.' and we had to look through every hook 
before we found it. Everybody sat around as if they 
were waiting for the ship to go down while we pawed 
over those old records, and that awkward George Long 
picked up one album upside down — you might know 
every record fell out, and three were broken. I'm almost 
beginning to hate the old machine anyway ; I always have 
to run it, or somebody will leave the records around where 
somebody else will sit on them, or stumble over them, and 
they never take any pains to keep them in order. It's be- 
ginning to spoil my pleasure." 



During this catalogue of woes, mother seemed less 
concerned over the broken records than the spoiled even- 
ing, and father laid down his paper to remark when she 
had finished : 

"What you need is a filing system like we use at the 
office for our letters. Seems to me the Globc-Werniekt 
|>eople that make office files put out something for reenrd- 
too. Suppose you run down to Vick's and see. The\ 
handle the Globe- Wernicke goods." 

Mr. Vick was very encouraging. "We have the ven 
thing to put an end to your troubles. Miss White," he 
assured her, as he led the way to the Globc-Wernickr 
department. "Here it is. It's the Brawn Disc Record 
Cabinet. It is built on the principle of the office filing 
system. Each one of these drawers, hardly bigger than 
a record album, will hold twenty-five discs. You sec each 
drawer has a patented interior that tilt* forward and put- 
records at your finger tips. It literally hands you the 
record you want. There is a separate indexed compart- 
ment for every record, and when a selection is bcinc 
played, the compartment remains open ready to receive 
the record when finished. Then, too, there is a detachable 
index or "table of contents," as it were, that you can take 
out and pass around so that your guests may select am 
piece without having to juggle with an album." 

Although the price seemed high compared with that of 
the ordinary record cabinet, she decided after a little ex- 
amination there was no comparison as to mechanical ad- 
vantages, and within a few hours a Brown Disc Record 
Cabinet was on its way to assist at Miss White's social 
functions. 

She was rapturous over its first demonstration. "The 
new record cabinet worked like a charm," she reported 
at the breakfast table the next morning. "It was such a 
relief to he able to pick the records out of an open drawer 



p 












I II III 

It U a ilmple nutter to find record* when the Brown Vlitc Record Cabinet U used. They are manufactured exclusively by the Globe-Wernleke Co.. Cincinnati. 0 
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For the Dealer's Eye — Continued. 

so quickly am! easily. Things went along ever so much 
more smoothly. I never fully realized how much of a 
tyranny those horrid alhums were. I wish we had had 
the new cabinet long ago." 

'The Brown Disc Record Cabinet has solved like diffi- 
culties in many homes. Additions to the record collection 
are no longer a problem to care for, and as a consequence 
machines are much oftener used, and much more enjoyed, 
because it has removed the greatest drawback of the talk- 
ing machine— the difficulty of finding and replacing a 
record quickly and without gnat physical effort. It is 
the newest addition to the line of the Olobe-Wernicke 
C'n , of Cincinnati, who have published a beautiful cata- 
logue, No. 317 P. \V„ on the several different styles. This 
catalogue may be had on request. 



The Duane Line. 

A representative of The Firmtike Wokkkk recently 
had the pleasure of visiting the factory of the Duane Chair 
Co.. Dalton. Ga.. manufacturers of a complete line of 
rockers, office and desk chairs, diners, etc. The factory 
was very busy, as the demand for this product is always 
good, the Duane line being known and liked by the trade 
generally. Their new plant is one of the most complete 
in the country, and is entirely equipped with new ma- 
chinery of the very latest pattern — the best that money 
cm Imy, F.ach machine is supplied with power from in- 
dividual motors and is operated by e.\|)ert workmen. It 
is claimed that the Duane chairs are the standard by which 
>>ther chairs arc measured, and are sold by jobbers and 



dealers in almost every section of the country. The lines 
they offer to the trade represent the most careful selection 
of patterns, which are in greatest demand, and are up to 
the minute as to construction and finish. In design, work 
manship and material there is that combination of quality 
and price which is seldom equaled — never excelled — by 
any other factory. 

Every department in this modern institution is in 
charge of capable men who are conscientious in turning 
out the very best work. A very complete catalogue is 
issued, which will be forwarded on application. 



Pullman Service. 

The Pullman Couch Co., Chicago. III., are publish- 
ing "Pullman Service," being a magazine which is sent free 
to Pullman dealers, their salesmen and advertising men. 
The publication is young, three issues having ap]>eared so 
far. It is printed in two colors throughout, on heavy 
enameled paper. Ifi pages and heavy cover in colors. "Pull- 
man Service" is one of the livest house organs issued in 
the furniture trade. Each number contains many articles 
of high value to the dealer who handles Pullman pro 
ducts, which are well known throughout the trade as being 
davenports ami davenport suites. 

Among the contributors are Julius Kramer, J. L. 
Schnadig, George W. Killer, manager of the Pullman 
Service Department! an all-around ad man, together with 
many Pullman dealers, who have made a success with 
the line. 

No doubt many dealers are unaware of this valuable 
publication, it being practically a new one in the field. 




New plant of the Dunne Chair Co.. Ualton, Ga. 
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and WC suggest that they request their name be put on the 
list for a copy each month. 

The Pullman Couch Co., have also just issued a most 
attractive catalogue, bound up in board covers, with an 
imitation Spanish leather binding. This catalogue is at- 
tractively gotten up and contains 98 pages of heavy enam- 
'led paper, most of which show various new daven|>ort 
suites of the Pullman Couch Co. The furniture on each 
page is set off to advantage by being brought out in a 
dark sepia brown, the background being an interior scene 
in light green. This arrangement has the effect of greatly 
enhancing the attractiveness of the styles shown, because 
an idea can be had of how the piece actually will look in 
a furnished room. The first few pages are given over to 
argument as to the merits of the Pullman davenport, and 
an explanation of the service rendered to dealers. Eight 
full pages are devoted to new styles reproduced in colors, 
exactly a> the goods appear, the color work being ex- 
ceptionally well done and reproducing the delicate designs 
of the tapestry used in upholstering the line. This cata- 
logue should be in the business library of every furniture 
dealer. 

Big Plant Necessary to Turn Out 4 ' See See " 
Mattresses. 

The mammoth plant shown in the accompanying illus- 
tration, belongs to the Cream City Bedding Co.. Milwaukee, 
Wis., manufacturers of the well-known "Sec See" Inner 
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Mammoth plant of the Cream City Beddlnv Co.. Milwaukee. Wi». 

Spring Mattress. The size of this plant will give furni- 
ture dealers a fairly accurate conception of the popu- 
larity of "See See" Inner Spring Mattresses and "Kunkle" 



bed springs, as the capacity of this plant, as large as n 
i-, is taxed to the very limit to supply the demand. Ad 
illustration of the mattress is also shown here, the artei 
having pictured it in such a way that the dealer can set 
the manner of construction through the various lava- 
which appear folded back, disclosing the inner spring* 
that are responsible for the slogan, "the height of bee 
comfort." which is used by the company in describing ifj 
product. "The proof of the pudding is the eating ot 
it." This is a proverb that has stood the test of time and 
the hundreds of letters received by the Cream City Bed- 
ding Co. commendatory of the durable and comfort-givins 
qualities f >f it's mattresses, only go to prove their wonder 
ful worth when put to the actual test of use in the home 
They arc noiseless, comfortable, sanitary, thoroughly 
ventilated and will not get lumpy or soggy. W hat more 
could a dealer ask for sales argument? Rut what is more 
to the point, the company stands ready to back up every 
assertion they make about the product that has made 
their satisfaction later on, is, of itself, a glowing tribute 
toriums in the county have adopted them, and testified to 
their satisfaction later on, is. of itself, a glowing tribute 
as the real test of a mattress is given in these institution* 
where bed-fast invalids are compelled to lay on them for 
months at a time. The inner spring has solved the prob- 
lem and the "Sec Sec" mattress can be sold with a posi- 
tive guarantee to give complete rest 365 nights in the 
year. The company has just issued an interesting booklet 
describing this mattress in detail and containing main 
reproductions of letters received, all of which speak is 
the highest terms of the merits of the "Sec See" Inner 
Spring mattress. Write for it. They will he pleased to 
hear from dealers who are interested in giving their cus- 
tomers the worth of their money in mattresses. Just ask 
for their booklet, "Verdicts of the Sce-See." 



A High Point Visitor. 

Mr. P. V. Kirkman, manager of the Furniture Dealers' 
Exchange, High Point. N. C. was a caller at The Furni- 
ture Worker office the latter part of April. Mr. Kirk- 
man is a very agreeable gentleman and is a mighty good 
booster for the South and her industries. 



Frank A. Straley, Pennville, Ind., furniture sold out 
to Glenn Wilson. 

The Kettler-Hoopcr Furniture Co., Baxter Springs 
Kan., incorported, capital $10,000. 




"See-See" Inner Sprinu Maltreat, manufactured solely by the Cream City Hcddliitf Co.. Milwaukee. Wl» 
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New Boston Headquarters for Belding-Hall 
Refrigerators. 

The Belding-Hall Co. have established new headquar- 
ters at 12-14 Canal street (Haymarket Square), Boston, 
which is the principal street and thoroughfare to the North 



n 




New Boston headquarter* or the Belding-Hall Co. 

Terminal Station and shopping districts, and right in the 
heart of the wholesale furniture district. 

Their new building runs through from Canal street 
to Merrimac street in the rear and has an entrance on 
both streets. 

On the street floor the salesroom is one of the most 
attractive to be found in Boston. The ceiling, which is 
of beaver board, being tinted white, and the walls also of 
beaver board, being tinted a light green with dull black 




Interior view of new Boston officii of the Beldlnir-IUIl Co. 



trimmings, together with excellent lighting fixtures, makes 
a combination which is decidedly attractive. 

In the rear of the building there's a passenger elevator, 
which makes the upper floors easy of access. 

The two illustrations give a good idea of the facilities 
this branch offers for handling the Belding-Hall business 
in Boston and in the surrounding territory. 

This new branch was established for several reasons. 
First, the constantly increasing business of the Belding- 
Hall Co. made it necessary to have large warehouse facili- 
ties at Boston in order to properly take care of the trade. 

Second, the railroad shipping embargo is such that it 
is much easier to ship from the East than it is to ship from 
the West, and consequently a large Boston warehouse and 
salesroom enable the Belding-Hall Co. to handle the trade 
in this territory in a better and more satisfactory manner 
than ever before. 

The interior view of the building gives a fair idea of 
the large quantity of refrigerators constantly shown and 
carried in stock at this branch. 

The illustration showing the front of the building gives 
a good idea of its size. The Belding-Hall Co. occupies this 
entire building, except two of the upper floors, which are 
used for furniture display purposes. 

The former salts headquarters at 29-33 Haverhill 
street have been discontinued and in the future all Belding- 
Hall business for Boston and surrounding territory will be 
handled from 12-14 Canal street. 

The Vitanola Catalog. 

The Vitanola Talking Machine Co., Chicago, III., have 
issued a new and comprehensive catalog illustrating and 
describing their excellent line of talking machines. The 
Vita-nola is a phonograph of wonderful perfection of tone 
and represents a new phase in the development of sound- 
reproducing instruments. The duplex tone arm is a fea- 
ture of the Vita-nola. and this gives it the power to repro- 
duce the most delicate masterpieces with a precision, expre- 
sion and tone quality that stamps the instrument as 
being mechanically perfect. There arc also many other 
features which, all taken into consideration, give the dealer 
who handles this wonderful talking machine the most fin- 
ished product possible for the money; in fact, it is far 
ahead of many machines that sell at almost double the cost 
of the Vita-nola. The prices range from $25.00 to $175.00. 
The cases are beautiful and represent the acme of the 
cabinet-maker's art. The Vitanola Talking Machine Com- 
pany has a special furniture dealer agency proposition 
which means greater profits to all those who are far-sighted 
enough to ace-ept. Better get into communication with 
them at once, before some one else gets ahead of you and 
reaps the benefit. 

Geo. R. Morris. Charles City. Ia„ sold his interest in 
the furniture business of Fisher-Morris Co.. to F. YV. 
Fisher. 

lames Ramsey has engaged in the furniture business 
at Falls City. Neb. 
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How Fishing Led to Fame. 

"Wc have ofttn heard of (bat old expression, 'Large 
oaks from little acorns grow,' etc.." said C. \V. Neumcister, 
Cincinnati manager of tile ( >tto lleineman l'honograph 




C. W. Neumeitler. Cincinnati manasrer (or Otlo Heincroan Fbonoirrapb Co 

Supply Co., "and no better evidence of this is given than 
the story in connection with the product of the A. I'". Meis- 



selhach & Kros. factories at Newark, N. J., now known 
as the Meisselhach Division of the < >tto lleineman I'hono 
graph Supply Co., of New York City and Ehria. ( ). A- 
is well known, this concern is now of international repu- 
tation, its product being known wherever the talking ma 
chine gives forth its sweet music to gladden the hearts oi 
men and women. Curiously enough, it was the develop- 
ment of a comparatively infant industry, undreamed of 
in the days when fishing was a universal pastime, ami 
Meisselhach reels were dear to the hearts of thousands of 
expert anglers the country over, that gave the Mci->ell>ach 
interests their opportunity to win their greatest fame, 
which ultimateh led to their absorption by the lleineman 
Corporation. 

"Meisselhach reels were known of all fishermen, there- 
fore were an unending delight to the disciples of Isaac 
Walton. 

"Subsequently the plant engaged in the manufacture 
of talking machine motors, bringing this product to a ran 
state of perfection during the arduous work of Mr. Meis 
scibach and Pliny Catucci. Following the acquisition oi 
the concern by the MciiKinau Phonograph Supply Co.. llir 
product was continually improved, the acoustical talent and 
ample materials of the parent corporation having him 
placed unstintedly at the command of the Meisselhach 
division. The rtsnlt has been, of course, even greater 
popularity for the product, and a distribution that hat 
established hundreds of enthusiastic users of Meisselbach 
motors. 

"It all goes to show how careful attention to details 
backed Up by splendid executive ability and a got>d sale> 
organization, will always triumph." 




SK ton truck loaded with nhout a nlrl» from Ibc plant of t'dell Workv IndianapolU, which wa» prominent in the Liberty Bond Parade, April «. 
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Last January at the furniture market I was invited 
h\ one of uiir largest furniture manufacturers to look over 
his exhibit. At first glance it was a splendid showing of 
furniture. The space was ample, the exhibit well arranged, 
up-to-date suites were shown in English Mahogany and 
American W alnut as well as in enamel and tapestry, and 
the designs were in excellent taste. And so it was w ith 
pleasure that I carefully went over the line, noting the 
construction, the quality of the veneers, the clever use of 
qiim wood and how the work was finished. It was this 
latter feature which attracted my attention most. It was 
I'ticraUIv out .in every piece I examined. Mo, it wasn't 
poor, but neither was it good. In fact, it was hard to decide 
just wherein that finish was lacking, but finally I decided 
lh.it the trouble was in lack of attention to details. And, 
when asked by the exhibitor for an expression of opinion, 
1 told him the finish was not quite there. He agreed with 
me, but stoutly maintained that he was using just as good 
lumber and the same finishing material as the "So and So 
Company," mentioning one of the leaders of the country 
m his class of furniture. So where was the trouble? 

Xow it so happened that I was very well acquainted 
*ith the method of finish in the factory he had mentioned 
.••nl was able to talk intelligently with my friend as to 
>\h;tt I knew was done there, and what I thought was not 
<!<>ne in his factory. Pressed for particulars I called bis 
mention to the first striking characteristic of his com- 
petitors work and the lack of it in his own work 
uniformity of color. His gum wood parts did not match 
his walnut or mahogany parts, the invisible joints made 
by those marvelouslv precise jointing machines were 
glaringly evident because the stain had taken differently 
•n the two different pieces of wood; the trimmings where 
iff end wood was exposed showed black and unsightly, 
snd the carvings by reason of having taken a different 
odor looked stuck on instead of like an integral part of 
the piece. And many of these faults could have been 
eliminated or rather prevented in (he staining or before 
the stain was applied. 

There is an old law of finishing which my friend and 
employer the late C. Frank ISarretl used in our booklet. 



"liiiukman the Filler Maker," which states that work 
started smooth, and kept smooth, will be smooth at the 
end. Therefore the wood should be smooth and all sand 
marks and tool marks sanded out In-fore the stain is 
applied. 

It is unfortunate that in so many factories a feud 
seems to exist between the cabinet room and the finishing 
room. Should the work come through scratched and 
marred the machine room thinks the finishing department 
should hide the defects or get rid of them, and should 
the foreman finisher enter a protest the machine foreman 
is highly indignant. The foreman finisher thinks the 
machine room is rushing the work through just to give 
them trouble. The real source of the trouble is that the 
superintendent has not seen to it that the roughness and 
tool marks and sand marks which can be taken out by 
machinery or scraping in the cabinet room should be done 
there. In fact many of them can be entirely eliminated 
by sharp tools, pro|>er tool adjustment and a little extra 
care in handling the stwk. It is then up to the finishing 
room to finish the smoothing by fine hand sanding, pay- 
ing particular attention to the end wood and turnings. 
This seems simple enough, yet one of (irand Rapid's lead- 
ing superintendents stated that it was almost impossible 
to get good sanders any more — they had disappeared. The 
initial smoothness of the wood is necessary if good work 
is to be produced, and the degree to which it is lacking is 
the first point of difference between the best finish and a 
finish made to imitate the best. 

Where band sanding must be dispensed with on ac- 
count of the added cost, it is even more important that 
the machine sanding be done well and coarse scratching 
worked OUt. A little extra work here pays well when it 
prevents trouble arising later when the stain is applied. 
Assuming that all the work allowable has iKen done 
towards putting the work in condition to 1m- stained, we 
will now take up tlx- process of staining with the rules 
to be observed and the troubles likely to be encountered. 

(To f>* Coiiluiued) 
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Interesting to Manufacturers — Continued. 

Fifth Annual Banquet and Meeting of the 
Federation of Furniture Manufacturers. 



The fifth annual convention of the Federation of Fur- 
niture Manufacturers, held in Chicago April 17 and 18, 
was the most successful ever held in the history of the 
organization, both in point of attendance and importance 
of business transacted. Every member who attended went 
home with the satisfaction of knowing that the time could 
tiot possibly have been si>ent in a more profitable manner. 
All of the meetings of the affiliated associations were 
taktu up with important questions of the hour, a report 
of which will appear in these columns in a later number. 
The big event, socially, was the banquet on Wednesday 
evening, April 17. This was held in the gold room of the 
Congress Hotel, and the affair was a wonderful success 
from start to finish. The Banquet Committee deserve a 
great deal of credit for their thought fulness in arranging 
such an attractive program. The menu and proceedings 
follow : 

MENU. 
Cotuit Cocktail 
Celery Olives 
Consomme Roya 
Roast Barron of P.cef 
Fresh Mushrooms 
Potatoes au Gratin Peas a la Francaise 

Hearts of Lettuce 
Roquefort Cheese 
Biscuit National 
(American Flag) 
Petit Fours Nug Nardises 

Cafe 

BANQUET PROGRAM. 

Gold Room. Congress Hotel. 
Wednesday, April 17. 6:30 P.M. 

Bcnj. J. Bosse. Evansville. Ind., Toastmaster. 
.Address. "War Finance," . 

Mr. David R. Forgan, President National City Bank 
Mr. P. B. Schravcsande. Chairman War Service Bureau 
Music, song, etc., will be plentful, and all to participate. 

PROGRAM, A N Nl' At. FEDERATION MEETING. 

Florentine Room, Congress Hotel. 
Thursday. April 18. 1918. 

1. Call to Order at 10 A. M President J. A. Conrey 

2. Greetings by the President. 

3. Appointment of Committees. 

4. Secretary's Annual Report C. S. Bather 

5. Treasurer's Annual Report R. W. Irwin 

6. Report from Traffic Manager C. S. Bather 

Luncheon. 



7. Report from War Service Committee, 

P. I!. Schravcsamlt 

8. Report from Constitutional Revision Committee. 

9. Report from Committer on Credits and Collections. 

10. Report from Nominating Committee. 

11. Election of Officers. 

12. New Business. 

13. Unfinished Business. 

After all were seated, the orchestra played "The Star 
Spangled Banner," while from the opposite end of the hit: 
hall spot-lights played upon < )ld Glory, which waved 
briskly in the breeze created by several concealed electric 
fans. During all of this procedure the room was in dark 
ness except for the spot-lights on the flag, and the im- 
pression created was one that struck straight to the h«m> 
of all present. 

The banquet was called to order by Benjamin F. Bof«. 
who acted as toastmaster for the evening. He began by 
giving a short sketch of his start in the business eighteen 
years ago. some incidents of his early career in the furni- 
ture game being very interesting. He made it plain that 
he believed that the more furniture factories located in a 
city, the better their chances of making a success, and cen- 
sured the manufacturers who were jealous of other fac- 
tories locating in the same vicinity. Touching ti|K>n the 
war. he urged all to stand close together, as right now 
is the time for all to get better acquainted with each other 
for the good of the trade and the country. Answering the 
question as to whether the furniture industry was an 
essential one or not, he stated positively that just as even 
man in the business is essential to the winning of the war. 
so, too, every furniture factory is just as essential. .V 
the mayor of Evansville, he has made a remarkable suc- 
cess in jKilitics, and it is no secret that Mr. Bosse will prol> 
ably be the next Governor of the State of Indiana. His 
views as a public servant were expressed in his statcmcni 
that it was a pleasure to work for the country you love, 
and no matter w hat he is called upon to do he stands ready 
and willing to give the very best that is in him. He had 
one message to all furniture manufacturers that contain.- 
good sound advice. This message was that no manufac- 
turer can afford to be on the outside of this successful 
organization, ami as proof of his statement he cited the 
fact that the successful industries of the country, no nut- 
ter what line of trade, were the ones that were organized. 
He then introduced Mr. David R. Porgan, of the National 
City Bank. Chicago, whose stibjrct was "War Finance." 

He began with a most flattering statement: "Business 
men arc the most useful members of society." lie then 
proceeded to prove his assertion by showing how the ex- 
penses of war could not possibly be met without the sup- 
port of business men. He said, "There are three lines 
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Stmt of the Fifth Annual Banquet of the Federation of Furniture Manufacturer*, held, on April I*, in the Oold Room. Conirreu Hotel. Chicago, 111. 



of defense — first, wisdom ; second, might ; third, money. 
Wisdom was used until relations were hroken off with 
our enemy. Might represents the man-power behind our 
Ciin*. W ithout money we could not move one step for- 
ward. The demands for money in this conflict are un- 
precedented ; the largest previous war loan was for the 
carrying on of the Spanish war. which was only $198,000,- 
OUO." He stated that loans arc merely matters of credit, 
not money, and then went on to explain how hank finance 
»a> carried on without the actual turning over of money. 
He impressed all with his earnest appeals to lend more 
financial support to the Government, telling those present 
that they must think in dollars or more lives would be 
-nuffed out "over there." livery industry must make ar- 
rangements to go the limit in bonds, stamps and other 
things that are sure to come up from time to time. The 
filing of bonds by holders is not to be condemned, as it 
i> much better for a concern that buys ten thousand dollars* 
»orth of the first set of bonds to sell them in order to buy 
ten thousand dollars' worth of the second set, and so on, so 
'hat at the end of the third series this concern has made 
jurchascs of thirty thousand dollars' worth of bonds as a 
"otal, whereas if the bonds were not dis|x>sed of, the orig- 
inal investment of ten thousand dollars would be all that 
•be concern could afford. He advocated everything that 
niade for better business during the war. He made it 
i'Lain that the financial system of the country was on a 



sound basis, and remarked, "Thank God for the Federal 
Reserve Ssytem !" All business must arrange to give 
their very best service to the Government as a means to 
the end — the war, in this instance. The conclusion of 
Mr: Forgan's instructive talk was a glowing tribute to Mr. 
Bossc, the toastmaster. 

Mr. F. H. Schravesande, the representative of the Fed- 
eration War Service Committee, located at Washington, 
was next on the program and he took this occasion to 
explain away any misapprehension that might be in the 
minds of some manufacturers that he had attempted to 
criticise the Government in their manner of letting out 
contract work. He stated that he had been at work in 
Washington for one year and had yet to find one single 
man who was not on the job, emphasizing the fact that 
it was not his intention whatever to cast any reflections 
u|>on the methods used, but that from the wording of one 
of his bulletin letters some readers got a wrong impres- 
sion. He stated that there were about twenty-five War 
Service Commissions in Washington, representing differ- 
ent lines of business, and that the Government preferred 
to deal direct with these commissions, rather than with 
individuals. The Committee of the Federation had been 
very successful so far. having distributed orders to the 
amount of ten millions of dollars among 115 to 120 manu- 
facturers. These orders were for wagon parts, handles 
and other supplies, with many more orders forthcoming. 
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He brought samples and information with him and urged 
all to attend the meeting the following morning, at which 
time he would go into the subject of war orders in detail. 

After the regular speeches there was an innovation 
sprung by Mr. E. W. Sclmlz. of Sheboygan, who talked 
in his own behalf as a nominee for the presidency of the 
Federation for the ensuing year. The Nominating Com- 
mittee had presented his name, and upon talking with 
Mr. Schulz about the matter of accepting the nomination, 
were very much surprised at his attitude on the subject, 
and so impressed were they that Mr. Schulz had the right 
idea that they asked him to tell those present about the 
conditions under which he would accept the office and 
honor. He was business through and through, and his 
plan of running the Federation on strictly business prin- 
ciples was applauded and resulted in his election the fol- 
lowing morning at the regular meeting. His plan called 
for twelve men to guarantee the funds necessary to carry 
on the work. Also for a corps of twenty-five volunteer 
assistants from among the membership, who would de- 
vote at least a total of one week of time in the year at the 
general ofliccs of the Federation in Chicago, Mr. Sclmlz 
himself agreeing to put in at least one day each week at 
the office. He planned further to have all secretaries 
located in one central head office, instead of being scattered 
around as at present, which would make for better service 
to members and a lowering of costs, all these secretaries 
to be under one general head under the board of governors. 
The call for twenty-five volunteers was answered by that 
many manufacturers in a very few moments, which showed 
that the plan was acceptable to those present. Under the 
new order of things there will be an alienee of duplication 
of work ami meml>ers of the affiliated associations will 
derive much more benefit from their memberships than 
heretofore. 

After much singing and jollification the banquet fes- 
tivities ended. Tiik Fi-kmti rp, Worker was honored by 
being chosen to furnish the souvenir programs of the 
banquet and meeting, a neat celluloid scratch-pad case 
lH'ing placed at every plate. 

Don't Try To Paddle Your Own Canoe. 

The benefits of organization were demonstrated beyond 
all question of doubt when the good accomplished by the 
Federation of Furniture Manufacturers was brought to 
the attention of its members at the big annual mass con- 
ference and convention held in Chicago the latter part of 
April. It is hard indeed to understand how any manu- 
facturer of furniture can find a reasonable excuse for not 
being a membir of this excellent organization of the 
representative interests of the industry. The plans for 
the coming year are of such a constructive character that 
far greater results are promised and manufacturers who 
are not now members of one of the affiliated bodies of the 
Federation should not delay making application for mem- 
bership. There is no chance to go wrong on costs, collec- 
tions or shipping problems if you art a member of the 
Federation. 



Fifteenth Semi -Annual Meeting of the National 
Association of Upholstered Furniture 
Manufacturers. 

The fifteenth semi-annual meeting of the upholsterer 
which was held in Chicago on April 16 and 17. was marke>' 
by several outstanding ideas, of which perhaps the tradr 
acceptance was at the head. This is not a new topic io- 
the upholsterers, as the association had gone on recor: 
officially for this method of settlement on December Js. 
1917, and at the present time over half the membership 
are making use of this method. 

The subject received impetus in a large measure by the 
address of Mr. George Woodruff, president of the Ftr- 
National Bank of Joliet, 111., who is a mcmlier of :ht 
National Trade Acceptance Council. This council em- 
braces representation from the National Association 
Credit Men, American Hankers' Association. Chamber < ■:" 
Commerce of United States and National Association <j ; 
Manufacturers. 

Mr. Woodruff cited, out of the many various advan- 
tages of the trade acceptance, the following five, due to the 
effect on the slow accounts. It was from the class of slou 
accounts that most of the bad tlebt losses arise. Order- 
taken by your salesman are always from good account- 
on the same principle that the banker never makes am 
bad loans; they always go bad afterward. The tra>-> 
acceptance, by bringing the settlement date tip to a clo*r 
and more reasonable limit, prevents many of these un 
fortunate losses. 

In the second place, the acceptance immediately dis 
poses of complaints as to quality, and the return of the 
acceptance places the buyer on record as to his indebted 
ncss and the large class of dealers then iKromcs a distim 
benefit. 

In the third place, the conditions in the use of the trade 
acceptance prevent the overloading of the customer. Wher. 
sales are made on open account, with an elastic ]>erio<l ■ 
payment, the buyer is likely to yield to the ovemalou- 
salesmen and carry more stock than he e>therwise wouli! 
do, the trade acceptance making the settlement date more 
definite in his mind, he will take second thought before 
going beyond his ability to pay on due date. 

In the fourth place, the value of assets in the maim 
fact ure rs statements is greatly increased when approaching 
the Itaukcr for loans, the present basis bring 50 of tin- 
assets on account of the uncertainty of their ability ami 
cash value and the statement which contains in its list oi 
assets a large pro|M»rtion of trade ace'eptances in hand, or 
which have been placed in manufacturers" bank states both 
the quality of his assets as well as their total value from 
the bankers standpoint. 

In the last place the ruling" now practiced by the 

banking community is substituted by the use of this two- 
name paper, whereby close to 1(X)?J of the face value 
of the trade acceptances can be realized. It is in this 
feature that the acceptance differs most widely from the 
ordinary notes and that the note merely stand* for prutiii-r 
to pay a given sum at a c.-rtain date, whereas the trade 
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acceptance evidences the possession by the acceptor of 
actual goods which are convertible into money. 

The bankers connected with the Federal Reserve 
system are now in position to discount this class of paper 
at a better rate than on promisory notes, the differential 
l»«ing about '/> of 1%. 

Mr. Woodruff commented upon the Use of the accept- 
ance in other countries, citing the present practice in 
Canada of having "two loan" lines, meaning the ordinary 
promissory note paper class and the trade acceptance type 
and two rates of discount being used, preference being 
given to the trade acceptance. He stated that America 
is the only country outside of Germany that can operate 
what might be called the "endless chain" of finance, where- 
as England, France and Russia had to go out of their own 
country when the war broke out, borrowing from our 
large sums of money in the United States. Our country, 
on the contrary, is able to do just as Germany does and 
our liberty loans and similar measures of financing the 
war was largely going around in a circle without leaving 
our own country. He stated that the United States have 
a gold reserve at this time of one billion seven hundred 
million dollars, while Germany's gold reserve is only six 
hundred millions. Our great advantage is reflected in this 
condition so that if the war becomes a test of resources. 
Germany of course must reach the end of his long before 
that of this country. 

Mr. Woodruff's address was presented in a very easy, 
conversational method and was most enthusiastically re- 
ceived, not only by the upholsterers for whose convention 
he appeared, but also the dining table manufacturers' asso- 
ciation, which adjourned its regular session of business to 
take advantage of this address. 

Representatives of the Coated Textile Manufacturers' 
Association, organized April 25, 1917, were in attendance 
to confer with the Upholsterers on plans for co-operation. 
Their committee consisted of the following: 

Ira A. Kip, Jr., The Duratex Co., Newark. N. J. ; 
Henry A. Linelsey, Du Pont Fabrikoid Co.. Wilmington, 
Del.; Charles L. I\tzc. Du Pont Fabrikoid Co.. Wilming- 
ton, Del. and RoWrt I.. Gilman. < I'Hannon Corporation. 
New York. 

This committee met with the Directors and the Execu- 
tive Committee of the Association as a result from efforts 
-tartcd by Secretary Maltby on a recent trip to New York 
City, where he called U(>on the secretary of the Textile 
Manufacturers* Association. Mr. Frederick M. Leonard, 
the imitation leather goods jieople having issued a pros- 
ptctus of their objects in which they expressed a desire 
for co-operation from their customers and consumers. 
They state that in a converting industry such as ours is. 
the cost and supply of the raw materials and the regularity 
of operations are the controlling factors in price and pro- 
duction and the proper timing and planning of orders by 
customers would enable the manufacturer to be of greater 
service to his customers. Secretary Maltby sized up thi* 
idea and challenged them for a definite statement of their 



plans and working terms as to furniture coverings and 
as a result this conference was brought about. 

In the conference lx-twecn the directors of the two 
associations, it was brought about that altho the Textile 
Association was but a year old. they already reduced up- 
wards of 300 shades to 52 standard colors, and whereas 
before their organization from twenty to thirty styles of 
sheeting had been employed in making the body of the 
imitation leather, necessitating placing orders with many 
different mills and in small and expensive quantities. They 
now have brought these requirements elown to only seven, 
overcoming this great difficulty. We have in mind at the 
present time also the weights for consideration and expect 
them to be standardized in the same way. They will also 
produce plates so that the product of one factory can 
easily 1>c matched with another, making it possible' for 
emergency requirements to be easily met and manufac- 
turers assisting each other. 

The fabric men's proposals were quickly taken up by 
the upholsterers and they were invited to select a few of 
the leading styles and recommend these to the upholsterers, 
and furnish sample books to the secretary of the Up- 
holsterers Association before its next Executive Committee 
meeting, which will regularly occur on the first Friday in 
May. These samples will be considered by the Executive 
Committee of the Upholsterer-' Association and when 
agreed upon, the furniture manufacturers are expected to 
adopt these as their standards. 

During the discussion of costs of raw material, cotton 
came in for considerable attention, the upholsters having 
expressed themselves upon this jioint in its regular con 
vention work, resolutions regarding which were prepared 
as follows: 

"WHEREAS, the National Congress having 
placed in the hands of President Wilson as com- 
mander in chief of army and navy to regulate and 
control the distribution of prices in the necessaries 
of life and war, and 

WHEREAS, various necessities of life having 
been placed under the direct control of adminis- 
trators such as fuel and food, and 

WHEREAS, cotton which has so large a place 
for providing comfort, both for the soldier abroad 
and his sup|>orters at home, and 

W IIEKKAS, the price of this commodity having 
taken on extreme figures making great hardship 
upon the users of the largest proportion of our 
commonwealth, 

THEREFORE 1!E IT RESOLVED. That the 
National Association of Upholstered Furniture 
Manufacturers, in annual and regular convention 
assembled in Chicago on April lo, KM8, eloes here- 
by protest as to the exhorbitant prices now prevail- 
ing and which are still unlimited. 

ME IT FURTHER RESOLVED, that the 
Secretary of this organization is hereby instructed 
to forward these resolutions to the War Industries 
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Hoard of the Council of National Deft-use. which 
is at this time considering action with a view to 
stabilizing cotton and tin cotton industry, to Presi- 
dent W ilson and the speaker of the House of 
Representatives." 

Great enthusiasm was expressed on the part of both 
manufacturers and fabric men. that they had found means 
tor eliminating one of the great nuisances which has af- 
flicted the industry to date. 

The report of Mr. R E. Shearman, member of the 
War Service Committee of the furniture industry, was 
presented in a carefully prepared statement. 

Action was taken in reference to the so-called prison 
labor bill now before the Houses of Congress under 
Senate Mill No. 307n and II. I!. No. 9683. proposing to 
build, equip and operate furniture factories with prison 
labor, with arguments of the Furniture Manufacturers' 
Association against these bills, and also the reply of Rep- 
resentative liooker, of Missouri, father of the bill, in 
favor of it. The association went on record as opposing 
this measure, and secretary was ordered to put information 
in the hands of the membership >«. that they could appeal 
to their Representative in Congress to get this measure 
defeated. 

In the efforts of the Chamber of Commerce of the 
I'nited Slates, in co-operation with the Council of Nationar 
Defense, which i* now fostering return-loads bureaus to 
save waste in transportation, great interest developed in 
this subject by the secretary reporting case of one of the 
members of the association, who has already demonstrated 
that he can haul his furniture to a competitor's city, and 
received pay from his com|>ctitor in bringing a load back 
to his own town, greatly reducing the cost of delivery 
to himself. Such things as these were never known before 
the days of furniture associations. 

Section conferences were held by the two principal 
interests of the association — namely, what i« known as 
parlor goods in the one and sofa beds in the other. As 
a result of these conferences, great strides were made in 
standards, which will result in great savings to the mem- 
bership. A variety of discounts have been in force up 
to this date, which are now superseded by the single 
standard 

TAX PAY M EN'I'S IS INSTALLMENTS. 

Senator Potm-rene's bill. No. 3963, was considered and 
fully discussed. This bill provides for the payment of 
income excess profit taxes in six monthly installments, 
commencing June 15. Information appears in the daily 
pres. stating that Secretary McAdoo was seriously con- 
sidering the recommendation that the taxes be paid in 
three instead of one payment, as the law now contemplates, 
these payments to lie made in June, August and October. 
In the discussion which followed it was brought out that 
-uch a provision would doubtless prevent the slow pay- 
ment of manufacturer-' accounts by thfir customers, which 
is likely to occur after the heavy payment now requested 
to be tnade on June 15. The point was also raised that 



the Government having decided upon the collection of 
taxes on June 15, it would be an unpatriotic move tu sug- 
gest a different arrangement a- doubtless the Government 
needed tin money for the successful prosecution of the 
war. The matter was submitted to a vote, as a result of 
which decision was made to take no action on the matter. 

i.abok. 

Mr. A. 11. Stringe. of Chicago, delivered a very inter- 
esting address on this subject which is so vital to the 
furniture industry- The successful measures used by him 
self and other Chicago manufacturers in keeping up pro 
duction, keeping down costs, at the same time raising lhc 
pay of the employees, was fully discussed, 

ELECTION OF OFFICERS. 

The Chair appointed Mr. R W". Schultz, of Sheboygan. 
Wis.; Mr. F. A. Fagan. of Herkimer. N. Y. : Mr. <> K 
Strauss, of Atlanta, Ga., a Committee on Nomination-. 
In bringing in their report. Chairman Schultz stated thai 
commandeering being the order of the day they had dis- 
regarded the expressed desires of Mr. C. A. O'Connor to 
continue in the office of president for another year, and 
placed his name before the association. Other officer- 
named were C. F. Reilly. of Jamestown, N. Y., Vie; 
President, and Ernst Fenske. of Chicago. Treasurer 
Directors, C. A. O'Connor, chairman ex officio; S. Karpcti. 
Chicago; F. J. Clement, St. I .ouis ; P. F.. Kroehler. Nainr 
ville. III.; J. F. Walton, Sturgis, Mich.; Samuel Green- 
stein. Brooklyn. N. Y. ; Al Fox. Atlanta. Ga.. and 11. C 
Smith. Minneapolis, Minn. Mr. Martin McDermott was 
called to the floor to conduct the election and allow our 
modest president to speak from the floor against his re- 
election, which was overruled by unanimous vote to accept 
Nominating Committee's re[>ort without change. Chair 
announced election for ensuing year. 

Appointments as delegates to the Fede ration by the 
new plans in the latter body to include the Executive 
Committee 

At the close of the general sessions the Board of Direc- 
tors met and appointed the following Executive Commit- 
ter: J. L. Schnadig, Chicago; E. W. Schultz, Sheboygan. 
W is. ; S. Karpen, Chicago; E. I. T. Mover. Naperville. III.: 
T. P. Stone. Des Moines, la.; John J. Maddtn. Indian- 
apolis, Ind.: Al Marks. Chicago' and C. A. I.auzon. Grand 
Rapids. Mich. 

Organization anil plans for the ensuing year were com 
plcte-d by rea[>|>ointmcnt of J. L. Maltby as secretary for 
the year ending May 1, 1919. on the same basis as here- 
tofore. 

Martin McDermott proposed a vole of thanks to the 
Chicago members who had provided entertainment fea- 
tures, which motion was seconded by Mr. Nelson and 
unanimously carried. 

J. T. P.oxlev. Albia. Ia.. bought an interest in the 
Galchell furniture '-tore. 

II Schomburg. Relic Plaine. Ia., furniture sold out to 
I. P. Rogers. 
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Interesting to Manufacturers — Continued. 

Meeting of National Association of Chair 
Manufacturers. 

The National Association of Chair Manufacturers held 
its second quarterly meeting at Hotel Astor in New York 
City, on April 15 and 16. The meeting was the largest in 
attendance of any the association has ever held, and 
marktd headway was effected in instituting items of con- 
structive work. 

The association went on record as pledging its support 
to the War Economy Hoard at Washington, and plans are 
to Ik* effected where a number of patterns produced by 
chair factories will be reduced, possibly the number of 
woods used will also be curtailed, all tending to carry out 
a program of reduced inventory in stocks of raw materials 
and finished product with chair plants. 

Following a survey recently made of chair industry the 
meeting supported a move to endorse and adopt the open 
price plan, whereby methods of merchandising chairs will 
l»e more thoroughly stabilized and abuses now existing 
in that phase of the factory work can be removed. 

The meeting decided to give further aid to the War 
Service Committee and to maintain with that committee 
at Washington a representative of chair factories along 
the most practical lines possible. 

While all factories re|iort a very fine volume of orders 
on hand, they also find costs of material and labor steadily 
increasing and with transportation condition* seriously 
hampering lioth the receiving and shipping of goods. 

Interesting charts were shown of conditions of business 
with factories covering the past three years' experience 
where the work along this line is to lie projected. 

The chair manufacturers are finding real benefit 
through attendance at these quarterly meetings, and a 
growing spirit of co-operation is easily discerned. Lunch- 
eons were served both days in the room where the meet- 
ings were held, and a very interesting address was pre- 
-ented by Mr. F. H, Sisson. Vice President of the Guar- 
antee Trust Co., whose subject was "Looking forward 
to opportunities and problems after the war." 

At the conclusion of the two days' session the meeting 
by a rising vote tendered an expression of hearty appre- 
ciation to President Ashton P. Derby for his splendid 
efforts in conducting the meeting and in his untiring efforts 
to further the work of the organization. 

The next meeting will be held in Chicago on August 12 
and 13. 

The roll call showed a steady increase in the member- 
ship, which is 100 per cent more than were enrolled two 
years ago. 

A Busy Veneer Plant. 

The Thomasville Veneer & Panel Co., Thomasville, 
X. C, are very busy these days turning out veneers, the 
demand for which embraces every section of the country. 
They have one of the most complete veneer plants in the 
United States, and l>eing adjacent to great timber tracts, 
are in position to fill all orders promptly. If you are in 
need of veneers, we suggest that you write to this concern. 



Dependable Line of Upholstery Supplies. 

P. A. Ranch & Co., 410 S. Market street. Chicago, 
HI., handle large quantities of upholstery goods, mattress 
making and bedding material, cabinet hardware, tools and 
supplies for the furniture trade. Their line includes prac- 
tically everything used by the upholsterer. Many of the 
articles shown in their new catalogue "C" can be used to 
advantage by manufacturers of any line. Mr. Ranch has 
been in the business thirty-six years, having started as a 
young man and stuck tenaciously to it, until now the 
business is a monument of which he may well be proud. 
On page one of this number will be found illustrations 
showing many articles of the line handled by the con- 
cern, and we are sure that manufacturers will receive 
courteous and prompt attention to any requests for material 
or supplies from them. Their catalogue shows a com- 
plete line of tapestry upholstery material and supplies, 
and we suggest that all manufacturers of upholstered 
furniture get into correspondence with them, requesting 
that catalogue "C" be mailed at once, so that it may be on 
file when needed. When writing for the catalogue, ask 
them to send you one of these neat imitation leather bill 
folds and card cases, together with an upholsterer's tape* 
line, both of which novelties will be cheerfully sent. 

Onward Sliding Furniture Shoes. 

The 1 inward Sliding Furniture Shoe 1- manufactured 
at Menasha. Wis., and Kitchener. Out., by the < Inward 
Manufacturing Co. This shoe has many advantages that 
should strongly appeal to manufacturers of furniture, 
principal among which are. that they will not injure the 
floor, carpet, linoleum or rug, nor wrinkle the rug on a 
polished hardwood floor. They arc made up in manv 
sizes and in two styles, either glass or hard metal base. 
They arc also made for either wood or metal beds. The 




illustration shown above gives the detail of the shoes and 
shows the ball joint between the base and the stem, which 
permits the shoe to adjust itself to any defects in the 
floor and allows the furniture to glide easily over the 
edges of carpets and rugs without wrinkling them up. 
The stems are so arranged that they are quickly adjusted 
to the pieces fitted with them and once they are in place, 
they are there to stay, unless considerable force is used 
to pull them out. They will not work loose. One feature 
of the shoes is that the more they are used on rough 
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Interesting to Manufacturer! — Continued. 

floors the easier they slide. The ball and socket joint 
permits I hem to easily pass over uneven surfaces without 
noise or damage from scratching floors or carpets. In 
Connection with this article we also show two illustrations 





Base for Wood Kurnlture. 



Glass Base for Metal Ftedv 



of styles, one being a glass base shoe for wood furniture 
and the other a glass base shoe with the stem fitted with 
a wishbone hushing for use in square or round post metal 
beds. The prices are very low and the furniture manu- 
facturer who wishes to please the ultimate user of his 
furniture, will find that < toward Sliding Furniture Shot - 
will go a long way toward increasing sales. The plants 
o|M rated by this compain are equipped with modern facili- 
ties for turning out large orders quickly and no matter 

how large your requirements, the < inward Manufacturing 

Co can handle your business in a most satisfactory manner. 



Theo. Sivinski Co.. St. Cloud Minn., furniture badly 
damaged by fire. 
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Announcement. 

Standard Varnish Works and Cooper- 1 'ell Yarn: 
Co., and Mr. ( >scar Rosenberg, of Chicago. III., nun. n: 
that Standard V arnish Works has leased its Chicago 
tory and office building located at 2000 Federal - 
Chicago, III., for a term of years, and has sold certain ul 
its Chicago assets to the Cooper-Bell Varnish Co. and Mr 
Oscar Rosenberg, and has also licensed to them the i 
of its trade marks, trade names, brands and patent-, b 
used exclusive!} and only in the States <>t' Arkatb 
Colorado, Illinois, Iowa, Kansas, Kentucky, Louis 
Minnesota, Mississippi, Missouri, Montana. Ncl>ra4. 
New Mexico, North Dakota, Oklahoma, South Dak iia, 
Tennessee, Texas, llah. Wisconsin, Wyoming, in which 
territory the seller will not do business, and to whid. 
territory the purchasers will limit their operations. 

Standard Varnish Work*, of New York, retains ill 
other trade, both domestic and foreign, and will con tin 
and manage the same from its head office, 90 West street. 
New York City. 

The states of Indiana and Michigan, formerly a pin 
of the Chicago House, have been added to the New Y .t 
territory, while the states of Arizona, California, Nevada 
Oregon. Washington and Idaho, will be taktn care of a< 
heretofore by the Pacific coast branch of Standard Vami-li 
Works of New York, located at 55 Stevenson street. Sat 
Francisco. 

Standard Varnish Works of New York has established 
temporarily a warehouse at Thirty-seventh street and 
Shields avenue. Chicago, for the purpose of serving the 
states of Indiana and Michigan, and such a wart-fun:-, 
will In- maintained at some central and convenient potM 
for the needs of the customers of the New York Hou?r 
in those states. 

Ownership of the Cooper- Rel! Varnish Co.. one ot 
the purchasers, was acquired by Mr. Oscar RosctihtrR 
July, 1917. It will, in the twenty-one states above named, 
not only COndUCI its present business, but also contir.ur 
the business which the Standard Varnish Works former!) 
conducted from its Chicago branch in that territory. 

Mr. ( )scar Rosenberg, who for more than thirty year- 
headed the Chicago branch of the Standard Yami>1i 
Works, is president of the purchasing company, and 
continue to devote the same time, energy and attention to 
the success of this eoinpanv as he did in the past 10 the 
other concerns w ith which he has been associated. 



Fire Destroys Big Kentucky Plant. 

Fire destroyed the big plant of the Winchester I.umln 
& Manufacturing Co., at Winchester. Ky., on the im: 
of March 13, entailing a loss of $100,000, only partial!* 
covered by insurance. The mammoth plant Covered about 
ten acres of ground, and. owing to the high wind at the 
time of the conflagration, the destruction was complete 
The loss w ill l*e felt keenly by the furniture inauufactiitinC 
trade, as this concern was the largest hardwood tnann 
factoring concern in the South. It is the intention ' 
rebuild as soon as adjustments are made. 
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Interesting Types of Old Chests. 



[By LYMAN WHITING] 



There is something very intimate about an old chest, 
an air of mystery and of romance. What wonderful old 
things had been contained in these chests, treasures of a 
life-time, heirlooms of a past generation, and from them 
>l>ring stories running down through the centuries con- 
tributing to man's intellectual growth, as well as to his 
convenience and comfort. 

In the old days the Indians hewed their canoes from 
logs, and a little later on the first civilized men split olT 
the top, gouged out the inside, and with crude tan leather 
hinges created a chest to hold their simple valuables, or 
rough tools, or their holiday attire. These old chests are 
what we might call "dugouts." 

Later, logs were hewed into rough boards and more 
shapely and anciently up-to-date chests were produced, 
and as man settled to more elaborate conditions and began 
to accumulate possessions, he fashioned long, fancy 
wooden boxes, which, though small in intrinsic value, had 
an unusual personal one. 

Should you visit the ancient huts of the Indian, the 
Arab, the gypsy or the Eskimo, you would rind some tori 
of a chest, and in the palaces of the old kings and the 
temples cf great rulers we find these same pieces of furni- 
ture in varying types of design, ranging all the way from 
a crude box to the wonderfully elaborate and inlaid coffers. 
These chests in their more elaborate form express man*s 
love for beauty, and they gradually became not only works 
of art, but pieces of great value, remaining today a precious 
heritage from the past. 

There are very rare specimens of chests from the 
earliest periods, and our knowledge of them is principally 
from faded manuscripts and crude drawings. In the early 
churches these chests were found, and contained the altar 
silver, fine linen and the embroidered robes of the clergy. 

In Southern Europe, and particularly in Italy prior to 
the thirteenth and fourteenth century, the prevailing form 
of treatment regarding decoration was painting, used with 
embellishments of wn tight iron and copper. While this 
ntctal was first employed as a part of the necessary con- 
struction, it later Ijccame v ery much ornamented with fine 
carvings, with which the craftsman expressed his best 



In medieval Italy many chests were unearthed of splen- 
did Woman type, and in those early days of discovery so 
little value was placed u|wn them that they were often 
used for watering troughs, and sometimes became the 
models of coffins, and even these chests themselves were 
used for burial purposes. We find these coffers of elab- 
orate designs in the great cathedrals and in the palaces, 
where they were used as a dower chest for noble brides, 
and in them was kept the collections of these high bom 
ladies, material which later was woven into the history of 
many countries. 

Some of the old chests were highly ornamented, and 
with great refinement, by the use of pictorial designs, 
painted with exquisite care. They were also adorned with 
low reliefs, golds and bronzes being used in the elaborate 
treatment The great artists whose work was found in 
the cathedrals, adding to the glory of the church, also gave 
their art and decoration to these eld coffers, and the great 
sculptors whose work stood at the palace gates and lined 
great thrones, gave too of their splendid talent in the intri- 
cate carving of small ornaments for these wonderful 
chests, which were of many sizes and descriptions, some 
were low and l< ng, others short and high, some had legs, 
some had none, some were treated in straight lines and 
others in curves, some with plain, flat fronts, and still other 
types bulged out. 




In Illustration No. 1 is shown a small chest of fifteenth 
century design of construction. Note carefully the bear! 
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and arrow ornament on the left-hand front square panel. 
This seems to have had a rather religious line of thought 
worked into its composition, as this was what was known 
as the Sacred Heart, whose anguish is expressed by the 
arrow through its center, and the square carved panel on 
the right-hand side seems to have cut into its design the 
top ends of two pilgrim or hishop staffs, joined in a happy 
hut conventional design. 

This coffer would suggest then that it contained and 
was made for the safe keeping of church vestments. 

This chest had plain, heavy square feet, hoth front 
and hack, and was typical of the period. Note the crude 
lock and key, also the corner binding bands, which arc 
made of heavy wrought iron. 

This piece is now in an English Ik me, and was prob- 
ably made during the reign of Louis XV. 




The illustration from drawing marked No. 2 shows 
quite a different style of chest, one more elaborate in 
design, and quite unlike in dimensions. This chest was 
made during the Elizabethan times and shows the use of 
the lower supporting rail. This is entirely done in what is 
known as flat carving, which shows a popular style of 
decoration in the sixteenth century, meeting particular 
approval in Switzerland and the middle European coun- 
tries, which then, as now, are noted for their beautiful 
wood carving. 

This chest, while elaborate in design regarding its ex- 
terior services, is built for durability, and is in a fine state 
of preservation because of the carving being flat and 
leaving no protruding angles for easy destruction. 

The frontal design represents something of an arcade, 
I he columns being used, all decorated by a sort of ruiming 
leaf pattern, and the beautiful grain of the oak showing 
through all. 

See what a charming pursuing running design is em- 
ployed, particularly in the top panel from end to end. 
The curves and other details of design are repeated in the 
ornamentation, and a particularly pleasing effect produced. 
This chest opens like most chests from the top, and is 
beautifully lined with satinwood. 

Note the great simplicity in the little piece shown 
in Illustration No. 3. Structural simplicity is its keynote, 
which is typically Jacobean and is only about eighteen 
inches long and twelve inches high. The peculiarity of 
this chest is the use of the rosettes and the absence of 
design alxne the upper right-hand panel. 




No. J 



To our modern eye it seems as if something were 
emitted, and yet it is very attractive in the original, and 
certainly unhackneyed in its appearance. The little line 
of carving seems to sweep along like the waves on the 
beach. The supporting legs are fashioned from the side 
and front hoards, and the three squares at the bottom of 
the front are carved in the solid wood. 




No. 4 



Another style of the popular long type of chest is shown 
in Figure 4, which is done in walnut and is of a particularly 
good design, much of which is meaningless and loses a 
richness and charm it might otherwise have. It has the 
convex model feet, which spring outward and show the 
beginning of a later |>opularity. At the time this chest 
was built, moldings and grooves were coming into vogue 
The ornamentation was more mechanical and fell in 
straight lines rather than curves. It shows, however, 
great future possibilities, and we find from this beginning 
gradually growing chests of a better type, both in fonn 
and design. 

This old piece is done in oak, and the top raises from 
a hinge in the back. It was about two feet high, eighteen 
inches wide and four feet long. The designs were of 
applied moldings and not from solid carving. 

It is not a long step from the chest shown in Drawing 
No. 4 to the more elaborate and imposing one shown in 
No. 5 ; it is a sort of a cross between the Jacobean and the 
William and Mary types. We find here the introduction 
of drawers along the bottom, and the ball feet here seem 
to appear for the first time. The plain rectangular panels 
of the lower drawers are varied in the center by a cross, 
which is duplicated above in the panels of the chest. The 
hectagon is also used, so this makes us think of the Eliza- 
bethan days, as does the arch in the center. 

This heavy piece was fitted with strong locks and 
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No- 4 

rough, heavy keys. The exterior chest is also elaborated 
with the use of applied ornament, and stands about as high 
as an ordinary small sideboard of today. 




No. s 



Figure 6 is a chest which might easily pass for those 
we find today In the Pennsylvania Valleys, and represents 
mother step in the more useful piece known as "a chest 
nf drawers." Chests similar to this were also made in 
mahogany veneer with careful inlay. Note the star in the 
center of the drawer and the fern-leaf carvings on the 
kgs and supports on either side of the drawer. 

Many pieces similar to this are being reproduced in this 
country today, and have found unusual favor. It is of 
late seventeenth century origin. 




No. 7 



Illustration No. 7 gives you an idea of the old ornate 
Spanish chests, in which you will find both the Dutch and 
a Moorish influence. This is a rather old piece, and quite 
out of the ordinary. You will see that this particular 
chest narrows towards the bottom, and is fitted with low, 
solid, oval feet. There are elaborate brass bands, one run- 
ning over the center forming a lock, and metal bands are 
also on cither side, at the corners, etc. 

It is a wonderfully decorative piece and the brass orna- 
mentations are employed both to strengthen the chest and 
to give it artistic appearance. The lock plate is of par- 
ticularly interesting design, suggesting a shield. Most 
ihings Spanish tend to the use of a coat of arms, but in 
this wc find it absent. 

This is a very beautiful old piece and wc find in these 
days many reproductions along this line. The wood was 
of very heavy oak, selected for its beautiful grain. 




No. M 



In Illustration N'o. S another of the low, long type of 
chests is given, in this case representing Italian Renais- 
sance, a beautiful piece preserved through the centuries. 
It was found in an old Italian town and is of particular 
beauty and worthy of study because of the simple nature 
of design employed in its decoration. It is elaborate, 
without being overdone, and is simple, taken as a whole. 

No matter how much you may love ornament and de- 
sign, you would not like to sec it used to extravagance. It 
is like too many jewels or too many flowers. 

The front panel is very refined in treatment, yet elegant 
in every respect and full of dignity. Note the outward 
spring lion paws at the base. They give it a sturdy ap- 
pearance. 

Many chests simitar to these were used in Italy as 
dower chests, for the accumulation and storing away of 
property belonging to the trousseau of a bride, and it is 
from this that we derive our popular term of "dower 
chests." 

Many firms today are turning their attention to and utiliz- 
ing some of their best skill in the manufacture of chests. 
All well-equipped furniture departments in the larger of 
stores in the largest cities contain samples and old coffers 
are still the object of many a collector. 

^ ~~ 

Breece Veneer Co., Kenova, W. Va., organized; John 
T. Breece, president ; Chas. O. Breece, vice president, both 
of Portsmouth, Ohio; II. T. Breece, secretary and man- 
ager, Kenova ; purchased factory formerly owned by 
Breece Mfg. Co., Portsmouth, Ohio., manufacture sawed 
and sliced veneers, 40.000 ft. daily. 
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i Member of the < ..mimurr of the < haratxr of ( ommcrcf of the I mini State* on Economic Results of the War.) 

• Copyright. 1V1B. by Uoubleday. Page * Co.' 



I'.HI 1 "K S NOTK:— Tlir Uo gicalrM i|ur<.tiuns looming befoir eve-ry bu%im s* nun in Ainriua t • - * 1 . • > ate: First, Ibc winning of 4hU war, and 
stcund, the blocking of future wurv j In un thing* ate absolutely related, This war must be won befuie a feaftible plan can W developed for stoppm* 
oilier wars. 

A stiong committee of The Associated Husinrs* Papers, Inc., had been carefully thinking »! these important questions, and had reached the dc< wu- 
l h it economic pressure in the modern world would be the great force lor I lie maintenance of pence . Just as this discovery m made, Mr. Jesse H 
Neal, Scctetaiy of the Associated Kn-om »- l\i|«i«, hie . learned that an im|mit.iiit bonk was '<wn In come fruut the press on this very subject. It »J» 
wrillcu by Mi lleibett S Houston, one of the publisher* of the World's sVoik, ;ind n member of the Committee of the Chamber of Commerce of tb- 
Uiutcd 8t gift on the economic results of the war. Mi. Neal got in touch with Mr. Houston and secured gullry i n of the book, and these wctr 
«.ikviU ii.td by the committee of lbr Business Press. The suggestion was made to Mr. Houston that hit bimk should .tj«|-.4f ns a serial in the leading 
business |sapers. He immediately said be would be glad to have it \im <1 in that way, for be was posst »«< d wilii the belief that the greatest thing befoi* 
thr world in general and busino* men in particuhu was the safeguarding of civilization against war, alttt this war has been won. 

So the Ft'ftKlTl UK WoBfcKt lias pleasure in announcing that H wilt run this book, "Mocking New Wars," that has just come from the press, at 
a series of articles. Mr, Houston, the Author, has iWcn a leading advocate of etornume prc**utc at* a sanction to put behind world court*. He int;.t 
ducrd a resolution at lbr convention of lbr Chambn of Commerce of the I'nitcd States tin re year* ago, urging that economic pressure should l>e Batd 
against the nation that failed to keep its pledge with other nations, Then when the League to tin finer Peace was formed in Philadelphia in June. 1915, 
he was a member of the Committee on Resolution*, and proposed that economic ptivtiue be embodied in the propolis nf the league, as a sanction M 
place behind international coutts. This was adopted and has been a pait ol the League program from the beginning. Then Mr. llutiston was a mem be | 
nf the Committee of the Chamber of Commerce oi the I'mled Stales that prrpaicd the referemlum which approved of the plan to use economic pressure 
It was while engaged in re-caich study in connection with this referendum, lliat he discovered there was no I that properly covered the subject, an.l 
he decided to write one. He has dedicated this book to his colleague* "on tin- Committee of the Chamber of Commerce of the I'nited Stales whisk 
prepared the irfcrcndum on the Economic Kesu't* of the War, men with the vision and courage to plan dei.nite ways to prevent future wars." Mr 
Houston's colleagues are: 

I'dw.it A. Filene, a merchant of Iloston. 

Philip II. (•adsoen, President of Public Utilities Co in Charleston. 

Kdward Hidden, formerly President of the Itusincs Men's LtafM of St. r... i - 

Herbert A. Meldrum. a meichant of llufTalo. 

UcoTgc Iv Roberts, Assistant to the President of the National City Itank of New York. 
Paul II Saunders, President of the Commercial Trust and Savings Hank of New Orleans. 

The dedication closes with these wonts: "This book Is dedicated with Ihr expression of a like faith with theirs, in the power of international 
commerce to aid in maintaining international peace. 

Mr. Houston i* Vice President of the publishing house of Doubledny, Page & Company, of which Walter H Page, the American Ambassador tr- 
ibe Court of St. James, is a member. Mr. Houston has been President of ihe Associated Advertising Clubs of the World and has spoken before Cham 
hers of Commerce throughout the country on business and economic topics. He has hern with cx-Prcsidcnt Taft on the Executive Committee of Ihe league 
to Knforcr Peace since it «aj f betted, and at the gir,it "Win the War" Convention of the League, held in Philadelphia May 17th and 18th. 
1918, be delivered an address on "Commerce and Ibc Mailed Fiat." At a war meeting in Providence, Rhode Island, on M.»> 2nd. at which Mr 
Houston s|M»ke. with Sit fo-otge Adam* Smith, of Scotland, he «lr "truly advocated the immediate organization of a Lcagnc of Natrons, bidding Ihii 
thi* would be a war measuie. and not a peace measuie. 



I. 

COULD TII8 WAS HAVE BURN BtOCKXD? 

Viscount Grey, of Fallodcn. while Mill Secretary of 
State for Foreign Affairs of Great Britain, expressed the 
opinion to an American diplomat that ihe great war might 
have heen avoided if there had been in existence, during thai 
fateful summer Of 1914, the proposed League of Nations. 
Such an opinion from so responsible a statesman is cer- 
tainly a challenge to a world at war. Not so much a 
challenge as to what might have been, for the angry waters 
of the post have rushed over the dam, but a challenge, 
certainly, to the future. For if the greatest war in history 
could have been avuii'.ed. then there is ground for hope 
that all wars can be avoided. < r, at least, that the danger 
of their recurrence can be greatly lessened. So the 



opinion of Viscount Orty, particularly in relation to the 
probable world organization that will follow peace, is de- 
serving of must serious examination. 

If such a world organization as the widely dilCUSStd 
League of Nations had been in effective existence in 1914. 
on the basis of the American proposals, what would have 
been its procedure when Austria refused to arbitrate its 
differences with Serbia? To begin with, the Other nations 
in the League would have instantly joined in applying 
economic pressure to Austria. This would have taken 
the form of a complete trade embargo. Manifestly the 
more complete the embargo the more quickly it would 
have been effective. In that respect it is like the blockade 
But if the League of Nations had been organized and it> 
International Court established it would have bad boll' 
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the authority and the machinery to make the trade embargo 
complete. The nations in the League would, of course, 
have had their diplomatic representatives in Vienna. They 
would have notified the Austrian Government that the 
League had declared an embargo against Austria ; that the 
embargo would continue in force until Austria took her 
case against Serbia to the International Court in accord- 
ance with her pledge to the League; that, furthermore, if 
Austria continued her recalcitrancy and persisted in her 
preparation to take her case to war for decision rather 
than to court, she would find their combined military and 
naval power on the battle line by Serbia's side. 

The economic pressure against Austria would probably 
have proved too strong to be resisted. In 1912 the total 
export and imjiort trade of the dual empire amounted to 
$1,277,000,000. Against this an embargo would have 
hten raised by the nations of the Ixraguc. And in con- 
nection with checking and, to a great degree, stopping this 
vast volume of trade, other repressive actions would have 
i«rn taken against Austria- Hungary. Communication 
with the outside world would have been interdicted. This 
wi'uld have affected immediately the mails, the telegraph 
and cable lines, the telephone and wireless communications. 
Trains would have la-en stopped at the Austrian border. 
Foreign exchange would have been suspended, along with 
ioreign trade. And Austria- Hungary would have stood 
in the eyes of the world a self-confessed, international out- 
law, a country with which other countries would refuse 
to have commercial intercourse, or any communication or 
any relations whatsoever. 

This would have been the pressure from without and it 
would have been accompanied, beyond question, by strong 
pressure from within. For it is impossible to suppose that 
many people in Austria would not have been exerting a 
powerful public opinion, meantime, against their govern- 
ment. Leaders in every section of Austrian life and so- 
ciety — in business, in finance, in the press, in the church, 
in the government itself — would have known the cause of 
all these drastic measures aimed at their country, and many 
01 them would have stirred the people to demand that it 
lie renu.ved. When it was seen that the cause was Austria's 
refusal to keep her pledge, made with other nations, to 
take an international dispute to the International Court, 
an act of sheer outlawry, it is impossible to believe that 
Berchtold and his ministers could have ridden the storm 
of protest that would have arisen. And especially would 
this appear to be the inevitable reaction of the Austrian 
people, because their protest against their government's 
stand before the world in the indefensible position of an 
outlaw would be given insistent force by their own 
uncalled-for suffering from the penalty of that outlawry. 
Kven as they protested they would be suffering from the 
genomic pressure of the world visited upon them because 
their government had refused to keep its word. And 
behind the economic pressure they would have seen clearly 
!he combined military and naval power of the League of 
Nations as an oncoming vengeance against outlawry, ready 
i« be used, if the economic pressure failed, to compel 



Austria to obey the law and take her case against Serbia 
to court. 

The conclusion is unescapablc that pressure from with- 
in would have been exerted and that it might have proved 
to be as powerful as the pressure from without. Between 
the two millstones, it is reasonable to believe, Austria might 
have had ground into her consciousness the truth that 
"righteousness exalteth a nation" and that a pledge when 
made must be kept. 

The flaw in the armor of this hypothetical case is doubt- 
less the war policy of Germany. At least the nations of the 
Entente Allies will l>e slow to believe that anything short 
of war could have stopped the war spirit of the militaristic 
party in Berlin, when "der Tag," for which preparation 
had l>een made for forty years, at last dawned. But the 
League of Nations strong enough to coerce Austria, 
through either economic 6r military power, which Viscount 
Grey manifestly had in mind, would have included Ger- 
many ; and it is such a league, with Germany included, that 
has been assumed in the illustration presented. As to the 
violence of this assumption for the Germany of 1914 there 
would be wide divergence of view. But for Germany in 
January. 1918, her Imperial Chancellor, Von Hertling, has 
stated officially that "the Imperial Government is gladly- 
ready, when all other pending questions have been settled, 
to begin the examination of the basis of such a bond of 
nations." And the "basis" has been indicated clearly by 
President Wilson : "We fight for the things we have alwai.- 
carricd nearest to our hearts, for the right of those who 
submit to authority to have a voice in their own govern- 
ment, for the rights and liberties of small nations, for a 
universal dominion of right by such concert of free peoples 
as shall bring peace and safety to all nations and make 
the world itself free." 

II. 

WHAT Wll.f. END THK WORI.I) WAR? 

But the great war came, as all the world knows. Eco- 
nomic pressure has been a vital factor in it from the 
beginning and it may prove to be the decisive one. Nation 
after nation has joined the fighting lines until the spring 
of 1918 finds twenty-three of them engaged. In the fullest 
sense it has been an international war. It was caused by 
the defiance of public law by Germany. That was and 
is the supreme issue. There were, to be sure, many 
auxiliary causes, but the overshadowing cause was the 
assertion by an autocratic power that it could employ- 
military force to destroy the law of nations. When the 
Imperial Chancellor of Germany made that assertion in 
support of the actual invasion of neutral Belgium, the 
challenge was made that the democratic nations had to 
meet, if they were to continue democratic. 

While it is true that the United States did not join in 
resisting this first challenge, although a great part of its 
citizenship believed it was the duty of the government to 
do so. the second challenge, declaring Germany's lawless 
purpose to defy the public law of the seas by the sub- 
marine, was resisted. So this country is in the war with 
the Allies, in support of the democratic principle that 
autocratic military power can not defy international law. 
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It is this issue that makes the war one between autocracy 
and democracy. And the war must be wt n, in the much- 
quoted because defining phrase of President Wilson, to 
"make the world safe for democracy." 

From the beginning of the war, economic pressure has 
been a potent force and has been used in many ways, both 
new and old. Every nation engaged found it essential to 
place its whole industrial organization on a war footing. 
This has gone forward, in a quick progression, through 
industries to individuals. While Germany was able to 
effect a highly controlled organization, through autocratic- 
power, more quickly than her enemies, they have all 
steadily developed and mobilized their resources for war 
purposes. 

So as the war has gone on it has been manifest that 
economic power, as a war measure, was being engaged 
as completely as military power. And the end will come, 
so many observers believe, through the effective use of 
superior economic force, victory resting with the nations 
that possess that superiority. Of course the Allies arc fully 
aware that they possess that superiority and they are deter- 
mined that it shall Ik- so used that they shall be the victors. 

The sea power of Great Britain has been the dominat- 
ing agency in enforcing economic pressure, through its us.* 
in intercepting Germany's imports and exports. In order 
to make this power as effective as possible, the American 
doctrine of continuous voyage, developed in the prize 
courts of the United States during the Civil War, was 
adopted by both England and France. By this doctrine, if 
the ultimate destination of a cargo was proved to be an 
enemy port, that fact established its enemy character and 
made it liable to seizure. Proof had to be established in 
prize courts under the rules of international law. But 
swiftly the ccean-bome commerce of Germany was re- 
duced and practically destroyed. The resulting pressure 
upon Germany and Austria has been widespread and most 
severe. This has been shown in innumerable ways, such 
as the rationing of the civil population, the hunger strikes, 
the reports in the German and Austrian papers, as well 
as through reports from contiguous neutral countries. 
While the actual figures of loss, in both the export and 
import trade, are not available, they unquestionably repre- 
sent a total so staggering that their effect can be considered 
one of the most disastrous blows dealt the Central Powers 
during the war. 

In addition to the blockade work of the English Navy, 
the whole economic power of the British Empire was in- 
voked in January, 1916. Every self-governing dominion, 
every colony, every part of the Empire responded by boy- 
cotting German trade. The result was an embargo at the 
source, the form in which economic pressure can be made 
most drastic. Trade black-lists were issued, restrictions 
were placed on the shipment of raw materials, coal ports 
were closed to ships that carried pro-German cargoes, and 
presently a world-wide boycott was in force against Ger- 
many and her allies that will continue with constantly 
increasing pressure until the war ends. In this tightening 
ring of commerce every nation of the Entente Allies has 
a part. The United States, in particular, used the eco- 
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nornic weapon before it was able to use any military 
weapon, and throughout the war its vast commercial power 
will be employed. This power has been mobilized in mam 
ways. The Government in the spring of 19IS took entirr 
control of foreign exchange; before that it had established 
a license system for export trade, and adopted a Tradinj 
with the Enemy Act of the most comprehensive an.: 
drastic character. All of these measures— and they ha\e 
been adopted in some form by France and our other 
allies — have combined in creating a financial and eo^ 
nomic offensive against Germany that is likely to prove 
as powerful in ending the war as the military offensive. 

But Germany has not been alone in the war in feeling 
the force of economic pressure. England and France have 
felt it, especially through the destruction of merchant sliij- 
by the submarine. This has limited the import of ford 
both countries and made necessary carefully devised con- 
trol of the food supply and regulation of its consumption 
And economic pressure has been felt in America through 
the necessity laid on this country of saving enough from 
the stock of grain and meat and fats to supply the di- 
ficiencies among our allies. For a number of month- 
eighty-four Dutch ships were held in the harbor of Ncu 
York, many of them loaded with supplies, because it wa« 
feared that a considerable part of their cargoes would 
ultimately find their way to Germany and because, mon 
over, these cargoes were sorely needed in England and 
France and Italy. Finally, in January, 1918, these ship* 
were allowed to sail under guaranty that all the supplier 
they bore would go only to neutrals or to the Allies, and 
that the ships would be returned to this country for use 
in our own carrying trade. 

Within a few months after our entry into the war, a 
Food Administration was established under the direction 
of Herbert Hoover, and it has carried out the most 
comprehensive plans both for conserving and using the 
food supply and for increasing it. Similar plans have been 
followed by Dr. Harry A. Garfield, the Fuel Administrator. 
And the most drastic one, forbidding the use of coal in 
industry, with a few designated exceptions, for five con- 
secutive days, beginning January 18, 1918. and for nine 
Mondays, beginning January 21, came as such a sudden 
shock that the whole country was fairly dazed. But the 
order was obeyed until it was rescinded after the third 
coalless Monday, and the coal situation definitely improved. 
And it can be frankly stated that the food and fuel orders 
brought the war more closely to America than anything 
else had done. On a wheatless or meatless day, especially 
if it were a coalless one, the news of fighting in France 
was borne home in a closer, sharper way than ever before. 
It was economic pressure of a very real sort and in a 
country that had always believed its resources were ex- 
haustless. 

As the war has gone on it has seemed probable that 
its end would come with the complete economic collapse 
of one or the other group of belligerents. It is largely a 
struggle for subsistence, both for armies and navies and 
for the belligerents back of them. The heavy gun is no 
more important, in forcing a decision, than the big cargo 
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sliip. Or, to state it differently and more accurately, when 
the ships can supply the necessary men and munitions the 
Runs will he ahle to force a decision and end the war. 

Germany's drive for a separate peace with Russia was 
made hoth as a military and as an economic measure. After 
the treaty with Ukraine it was believed that food supplies 
would he forthcoming that would greatly relieve the situ- 
ation with the Central Powers. To what degree this will 
he true, in view of the demoralized situation throughout 
Russia is not clear, hut as far as it is true, it will prove to 
he an economic factor of definite consequence. 

It is plain that this economic pressure, applied by all 
of the belligerents, has been a war measure, just as defi- 
nitely as the fighting hy armies and navies. And its opera- 
tion in working to end so great a war illustrates the effects 
it would produce when used as a preliminary measure, hy 
n league of nations against a single nation, to prevent war. 

III. 

A FORCE TO BLOCK NEW WARS. 

Even while the present war was waged, a pledge to use 
economic pressure was made as a threat to avert a new 
war. The business men of America, in February. 1918, 
took the unprecedented action of serving definite notice on 
the business men of Germany that they will not hesitate to 
use a trade embargo against Germany, unless she lessens 
the danger of future war by reducing the size of her 
armaments. This notice, published to the world, was em- 
l*>died in a formal referendum submitted to the six hun- 
dred thousand business men in the hundreds of com- 
mercial organizations making up the Chamber of Com- 
merce of the United States ; and, voting as organizations, 
they endorsed it by a vote of 1,204 to 154. In the printed 
explnation accompanying the referendum it was stated 
that the action propnsed "involves no thought of revenge 
or punishment, hut is based on the logic that only through 
industrial intercourse with the United States can the mili- 
tary party of Germany get the sinews with which to pre- 
cipitate a second great world war." The point was em- 
phasized that the size of Germany's armament, after the 
war, would determine the size of the defensive armaments 
maintained by other nations ; and. with unescapable logic, it 
was argued that the size of German's armament would de- 
pend on her after-war receipts of raw materials and on 
the profits from her foreign trade. And it was on the broad 
ground of preventing great armaments and thereby pre- 
venting future wars that affirmative support for the refer- 
endum was asked and the pledge of the organized business 
men of America secured to "enter an economic combina- 
tion against Germany if governmental conditions make it 
necessary for self-defense." 

The Merchants' Association of New York gave a nega- 
livc vote on this referendum for the reason, as stated, 
that "While in entire accord with the sentiment and pur- 
pose" expressed in the referendum, "the association be- 
lieved that the proposed method is neither the most appro- 
priate nor the most effective for accomplishing the end 
sought. The international co-operation which it implies 
is more properly a function of government and can better 



be accomplished through governmental channels than 
through the intervention of unofficial commercial bodies." 
This dissent is clearly based on method and not on the 
use of economic pressure by a league of nations to prevent 
war. 

While there was some opposition based on the ground 
taken by the Merchants' Association of New York, the 
referendum was carried by a great majority. But this 
action must in no wise be interpreted as identifying the 
business men of America with the Paris Economic Confer- 
ence, held before the United States entered the war, or 
construed into support of the plans there considered. In 
fact, a broad disclaimer of any such purpose or intention 
was expressed in the statement, "We believe the American 
people will not join in discrimination against German goods 
after the war, if the danger of excessive armament has 
been removed by the fact that the German Government 
has in reality !>eeomc a responsible instrument controlled 
hy the German people." 

This signicant referendum can fairly be considered ;t 
challenge to the business men of Germany, from the busi- 
ness men of America, to prevent a disastrous economic 
war, by holding back the Junker and militaristic party from 
mad preparations for future war, when peace finally 
comes. It is in full accord with President Wilson's state- 
ment of American war aims, in his address of January 8, 
1918. The third of these aims proposed "the removal, so 
far as possible, of all economic barriers and the establish- 
ment of an equality of trade conditions among all the 
nations consenting to the peace and associating them- 
selves for its maintenance." It is interesting to state that 
"equality of trade" was limited by the President, in this 
same address, in a way that permits of most effective use 
of economic pressure as explained in another chapter. 

But clearly, in all this discussion, business and political, 
there is emerging a powerful international force, economic 
pressure, that the world must reckon with. In Febrtiarv. 
1918, in the United States Senate, Senator Owen presented 
a resolution stating that "The United Slates l>clicvcs that 
under a general association of nations it should he a viola 
tion of international law and the highest international crime 
for any nation, on any alleged ground, to invade by mili- 
tary power the territorial limits of another nation, and 
that the penalty for such invasions should be the immediate 
international blockade of the invading and offending na- 
tion ; an embargo on all mail, express and freight to and 
from such nation, and the suppression of such invasion by 
the combined forces of the general association of nations 
organized for the protection of world peace." 

And at about the same time the British Minister of 
Blockade, Lord Robert Cecil, gave public expression to his 
belief that economic pressure would be a powerful weapon 
for a league of nations to use against a recalcitrant nation. 
To this declaration he added this definite personal commit- 
ment: "I would not remain for an hour a member of any 
government which did not make the arrangement of a 
league of nations after the war one of its main objects." 

Mr. Walter Runciman, in November. 1917. gave it as 
his view that "The only sense in which a league of nations 
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can reasonably contemplated is in that defined by Presi- 
dent Wilson A league which would, in effect, 

|H-nalizc great powers must have behind it a great sanction. 

1 look round in every direction in vain for a 

sanction, except that of the economic offensive." 

IV. 

AMKKKAX ItlSlM'.SS AM) T II K I.KAt.lK OK NATIONS. 

American business men had gone on record in favor of 
economic pressure over two years before the referendum, 
already outlined, was submitted to vote. In fact, economic 
pressure has its place in the League of Nations program 
through its support and approval. President A. Lawrence 
Lowell of Harvard University, ' it is interesting to recall, 
raised the question, when the proposals of the league 
to Knforcc Peace were being formulated in Philadelphia 
in June. 1915. as to what effect economic pressure could 
have had as a deterrent force against Austria. And the 
author undertook to state briefly the ground for believing 
thai that pressure would have been strong enough to have 
compelled Austria to present her case against Serbia for 
a hearing the ground that has been traversed, and some- 
what expanded, in the first chapter. 

The third proposal in the League platform of prin- 
ciples was under discussion, the one having to do with 
the sanctions to put behind a court. After full agreement 
had been reached on the use of military power as a sanc- 
tion. I pro|K)sed, as a representative of the Chamber of 
Commerce of the United States, that economic pressure 
be made a preliminary sanction, in the third plank of the 
platform, to be followed by military power as a final 
sanction. This view was supported by Philip H. Gadsden 
of Charleston, my colleague on the Platform Committee, 
in representing the Chamber of Commerce, and it was 
embodied, in a modified form, in the third proposal, as 
follows. 

The signatory powers shall jointly u*c forthwith 
both their economic and military forces against 
any one of their number that goes to war, or com- 
mits acts of hostility, against another of the signa- 
tories, before any question arising shall be sub- 
mitted as provided in the foregoing. 

My purpose in following this economic pressure pro- 
posal from its introduction, through its first and then into 
its final form, in the platform of the league to Enforce 
Peace, is to make clear ami to emphasize the point that 
this distinctly commercial sanction, which will affect busi- 
ness profoundly when put into effect, originated with 
business men. was presented by business men for adoption 
in the platform of the League, and then ratified by the 
business men of America in an overwhelming majority 
when submitted to a referendum, by the Chamber of 
Commerce of the United States If this Ik- treason to the 
business of the world, the business men of this country 
must accept the responsibility after prolonged consideration 
of all the consequences. At the national convention of 
the Chamber, held in Washington in February. 1915, I had 
offered a resolution urging "that the next Hague Confer- 
ence provide as a penalty for the infraction of its con- 
ventions, that an embargo shall be declared against an 
offending nation by the other signatory nations." This 
was referred to a committee on international affairs that 
was custituted to consider it, under the chairmanship of 
Kdward A. Filene of Boston. General discussion was 



going on throughout the country of some new world orgin 
ization that might follow the war. The American Acad 
emy of Political and Social Science considered the questi'* 
at its meeting in Philadelphia in April. In Cleveland, dic- 
ing May. a World Court Congress was held under the 
presidency of John Hays Hammond, engineer and bus' e- 
man of international distinction, and all of its -essi.ms we-, 
given to discussion of international < rgauizarion and itu- 
establishment of a World Court. Chairman Filene huC 
called his Chamber of Commerce Committee together ir. 
Cleveland and the resolution on economic pressure »i- 
considered; and a month later, on June 17. 1915. tho 
committee met again, this time in connection with the meet 
ing at Independence 1 lall in Philadelphia, at which was 
formed the League to Enforce Peace. The committec 
unanimouslv agreed to the presentation before the Inde- 
pendence Hall Conference of economic pressure as a 
sanction to be employed by the proposed League of Na- 
tions. As has been stated, this presentation was made and 
the sanctions adopted and the third plank included "the 
combined economic and military powers'* of the signaton 
nations. This provided for the use of these powers con 
currently and not in sequence, as the Committee of th 
Chamber of Commerce urged. But the committee joined 
heartily in support of the new League and two of its men 
hers, later increased to three, were included in the League'- 
Fxecutivc Committee, as representatives of business men 
Then in an endeavor to enlist the active sup]>ort of the 
business men of the country for the program of the U-agu; 
the Committee of the Chamtier of Commerce of tin- 
United States pre|>ared a comprehensive referendum 
on the League's four proposals, and this was submitted 
to the six hundred constituent commercial bodies at that 
time comprising the Chamber. The result was an over- 
whelming majority in favor of the use of economic 
pressure and a much smaller majority in favor of the use 
of military j>ower. With this mandate of the husincs- 
tnen of the United States behind them, the three member- 
of the Chamber of Commerce on the Executive Committee 
of the League to Enforce Peace. Mr. Filene. Mr. Gadsden 
and myself, pressed for an interpretation of Article Til 
that would square with the business men's view as to the 
place which economic pressure, a commercial sanction, 
should have in the plan for a League of Nations And this 
interpretation was secured by the action of the Executive 
Committee, which authorized the following: 

The signatory powers shall jointly employ diplo- 
matic and economic pressure against any one of 
their number that threatens war against a fellow 
signalory without having first submitted its dispute 
for international inquiry, conciliation, arbitration, or 
judicial hearing, and awaited a conclusion, or with- 
out having in good faith offered so to submit it. 
They shall follow this forthwith by the joint use 
of their military forces against that nation if it 
actually goes to war. or commits acts of hostility, 
against another of the signatories before any ques- 
tion arising shall Ik- dealt with as provided' in the 
foregoing. 

It can be definitely claimed, therefore, for economic 
pressure, in the plan proposed by the League to Enforce 
Peace, that it stands for the settled conviction, reached 
after full discussion, consideration and referendum, of the 
business men of the United States. Ry them it is sub- 
mitted to the judgment of the world. 

(To be Continued Jfn Julv fuue] 



Digitized by Google 



HearAto Hearts With the Dealer on 

^ His Lo cal Advertising 




IllUM DARWIN FEllOWSfc/ , 

(BlllOUS BUI ) 



TMe Helpful Special Department bmn with eor D««bn, 1915, Nsmber. Ktnjr reader 
la Ineiled and arses lo mail in hi> laral paper adecrtiirmenU and ether pieeea of 
•alee literature. Commenti will be made, free of charge* lo WORKER readere. Aak 
any qseetleii. (lee any of oplnlone on ralea (abject*, report roar eiperieneea. We 

want to make thli department a kind of family affair and ju.t aa actually helpful at 
wo can lo WORKER reader..— Addrea. "BILIOUS BILL." rare of THE FI RMTURE 
WORKER. CINCINNATI. OIIIO. 



feWlllBMttia iu^l.lWI )»■»■' 




Starr Pianos! Starr Pianos! 



Grand, Upright and Player 

Also Handle VICTROLAS put out 
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Don't fail to see *.he shows at 
The COSY Theatre on Wednes- 
day, Thursday and Friday. . . 



On Wednesday afternoon and even- 
ing will be given a Mutual Program. 
First Show Starts 2:00 p. m. . . . . 



Thursday and Friday 
Broadway Universal Features 
Thursday afternoon and evening 
"JUST JIM" A thrilling Western Play 
in FOUR PARTS with Harry L> Carey 
as leading man. 



Friday Afternoon and Evening 

"JEWEL 

A drama in five reels featuring ELLA 
HALL as leading lady. You will no 
doubt remember Ella Hall as playing 
the leading part in the "Master Key" 
■ 32 reel play. So don't fail to see 
her in this wonderful 6 reel drama. 
The male Star in tie "JEWEL" is 
R. JULIAN. , 
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Frank Hartman 



This advertisement of Frank Hartman, Monterey, 
Ind., was mailed in by an implement dealer in whose house 
"rgan the advertisement appeared. Several other mer- 
chants' advertisements also appeared in it. The implement 
dealer (whose name is withheld) didn't care to have his 
name mentioned in this connection. Very well, then. 

We are asked what we think of the idea of advertising 
other town merchants in some one dealer's house organ. 
We do not think very much good will come of it. There 
will, and there won't. It depends. If the one dealer's 
house organ happens to fall into the hands of a family 
needing a new piano, it may do some good. The chances 
are against its so happening to fall, though. Then, sir, 
the advertisement is wasted entirely. 



When you or I want to invest in a piano, we generally 
look to a regulation piano or furniture store for it. This 
house organ of the implement dealer might kick around 
the house for weeks without our ever noticing it tells about 
pianos, at all. You and I make a business of it to hunt up 
a piano when we want to invest in piano, yes. We go to 
the logical store for it We look in the logical column 
for it to appear in print. It's regular. According to Hoyk\ 

Unless a piano dealer gets his space very cheap of this 
house organ printer (the implement man) he is losing 
money, methinks. The chances are, an interested piano 
purchaser may never see it. For why? The plain why of 
it is this — Mr. Piano Purchaser doesn't look for a piano 
to he promulgated in an implement dealer's house organ. 
If he runs onto it. he does so by chance, that's all. 

Another way to look at it is this way— the advertise- 
ment on piano is out of its natural element seme. That 
will make a shock to reader. A shock is the last thing we 
ought to give him, too. People don't get over a shook 
in a moment, you realize. They have to reconstruct their 
feelings a good deal to get over a shock. I think it was 
Johnson who said. "That man is little to lie envied whose 
patriotism would not gain force on the plain of Marathon, 
or whose heart would not grow warmer amid the ruins 
of lona." We can sec then that Johnson sat a man down 
amid natural associations to wake up hi< mind to act. He 
did not say a man is to be little envied whose patriotism 
would not gain force by seeing another being smoke cigars, 
or whose heart would not grow warmer b\ watching B 
traction engine perform. Such sights would have trained 
our man's thoughts way away from the trend of patriotism. 
He would have to have undergone somewhat of a shock 
to pet back to patriotism. 

The excursion from farm implements to a musical in- 
strument is most too big a jump. There is no association 
there. There is no fit atmosphere there. There is nothing 
natural about it all. It is too much ol a sudden shock to 
reader. When he gazes in his newspaper fi r piano infor- 
mation, he doesn't mix it up with advertisements about 
socks, collar buttons, bicycles and suchlike things. He 
hunts straightway up a piano advertisement. He got - to it 
for all he's worth, too. It saturates him with the subject : 
it won't let hi- mind roam way off onto strange and incon- 
gruous things. Hut the big thing of importance is that 
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when a piano dealer puts his advertisement into a farm 
implement dealers' publication, he does not strike a possible 
buyer once in ten times, maybe. Meaning, of course, when 
he runs his advertisement in a purely implement house 
organ. He may hit some farmer-buyer, yes. But, as a 
general rule, a fanner or anybody else who has piano on 
his brain will look for one in the logical place — a newspaper 
space. That is the reason I say that unless this piano 
dealer got his space in the implement dealer's publication 
excessively cheap, he did wrong. 

Howsomever, that is not the principal wrong about this 
advertisement. Atmosphere, it lacks almost wholly. A 
good deal more is said relative to the movie show than 
about piano. Were I a dealer. T would see to it that my 
pianos were told of in another advertisement entirely. T 
wouldn't mix them up with movies. Lord Racon said that 
only one strong emotion can occupy the human mind at a 
time. Women are the girls that have to do mostly with the 
purchase of a piano for the home. Women also are the 
girls that arc mostly taken up by these movie things in 
town. There is. as said, a great deal more told about the 
shows here than there is about the Starr Piano. What sort 
of atmosphere then will it put into a woman reader? Tt 
will divide her. at least. Mr. Hartman evidently wanted 
to get her thoughts onto his piano. He succeeded, to my 
notion, in getting more of her thoughts onto the movie 
picture show. One of these impressions will supplant the 
other one in her — partlv. at least. That won't work out 
well for the dealer, cither. Neither will it work out much 
better for the reader, either. So far as selling her a new 
piano goes, it won't. (T am speaking of selling her a piano, 
because she will be the moving figure to father about buy- 
ing a piano, you know.) 

Again, nothing is told of these pianos outside of the 
statement that they were awarded so and so many prizes 
in different cities. Tt isn't enough to heat a woman up. 
These prize awards have gotten to be such common things, 
nobody pays much attention to them some more, outside 
of the advertisers. They mean enough, ye*, but they have 
become such universal property they don't make much hit 
any more on readers. 

How much better it would have been had Mr. Hartman 
told something about the fine tone of his piano, the finished 
ornament it would amount to in a home, how it would 
make all the younger girls finished musicians, and so on 
and so forth. Done it, say. in another advertisement 
entirely. Not have mixed it up with the movie show in 
town. 

The headline. "Starr Pianos— Starr Pianos." makes the 
advertisement look as if it would tell reader about pianos. 
Instead of doing that, it tells him more about the moving 
pictures. Consequently, it won't be so apt tn get the quick 
attention of a movie picture fanatic, and it will disappoint 
the person who looks to hear all about the<e pianos. He 
or she will think right off, when reading headline, that 
the thing is on pianos. Rut it's not. you see. Tt merely 
tells reader the name of the pianos and the awards it earned 
in different cities. It's a bum article, these days, that 
didn't earn some kind of award somewhere. The woods 



are full of them. They don't mean overmuch to us, at that, 
do they? Nope, siree. sir. 

Monterey, lad., is not a big city. That may save this 
ad. some. About everybody in town and in vicinity realize? 
that Mr. Hartman has pianos for sale and also runs the 
movie show. I would, perforce, do this piano advertise 
ment in another space. Wouldn't give my reader an oppor- 
tunity to divide his or her mind. I am thinking of what 
Lord Racon said. Also am thinking somewhat of what 1. 
myself, would say if I hunted for Mr. Hartman to say 
something relative to his movie shows and saw this piano 
headline big as life staring me in map. 

* * * 



Refrigerators 




You'll find one of our Refrigerators 
a very economical addition to your 
home. It Ls an investment that will 
pay you well, as it will save your pro- 
visions from spoiling. Select your Re- 
frigerator today and get the full ben- 
efit. Prices from $8.50 Up 

Refrigerators. 

Whew ! ( The dealer's name has been clipped off for 
evident reasons.) Whew, just the same ! You and I knew 
that a refrigerator is supposed to pay us well, and save 
our provisions from s|ioiling in summer. Now we shall 
stampede straightway to buy a refrigerator of this dealer, 
of course, of course. Why? Oh, simply for the reason 
he told us nothing new, nothing about his kind of refrig 
erators. Gets us all "het up," cy? 

It would naturally seem that if we do not make a rcaoVr 
anxious to buy our kind of refrigerator, or whatever it 
may be, she will go off to sonic other dealer to purchase 
as likely as not. Advertising isn't any more a mere state- 
ment that we handle such things, you realize. Every dealer 
in town handles such things. Our aim is to make folks 
believe we handle the best kind, that's all. Competition i< 
sharp, these days, yes. 

Before a woman will decide on one of these particular 
refrigerators, she will inquire as to its make-up, how it will 
eat ice for her. how it will preserve her foods, and so on 
Why will she? Because she can get a refrigerator of any 
dealer in town, that's why. Some arc good; some are not 
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up to snuff. She knows it, too. Everybody docs who ever 
bought a refrigerator. In case she visits this storeman, she 
will ask all sorts of questions, and get answers, of course, 
of course. The hardware man, or the furniture man. will 
be anxious to tell her all. He won't leave any stone un- 
turned hardly. 

True, we can not gel as near a person in an advertise- 
ment as we can by a personal talk, no. But we can •;«.■; 
nearer than we do. nine times out of ten. We can, at 
least, come within speaking distance of her. We can tell 
her a few facts about our goods. That is what she is after. 
Too many of us dealers imagine that all we need do is to 
interest our present custrmers, it would apear. Anyhow, 
that is the way most retail advertisements arc slanted, 
lust as if we were put to it for time! Just as if we bad 
to write up something easy! Advertising is not like the 
process of rolling off a log, by any manner of means. It's 
hard work. It's a good deal harder work than writing a 
story, a la Jack London, or somebody. That is, if wc 
do right advertising work. We have to tell our spiel in 
a small space usually and send reader's band to her pocket- 
book. It's some job, believe me. That is, again, if we do 
right advertising work. I.eninie ask this — how. in the 
name of reason, can we hope to send reader's hand to her 
pocketl>ook if we do not tell her something; So long as 
she will consider and reconsider the features in a refrig- 
erator as she faces it at the store, why not tell her before 
she comes to our store? She doesn't get one single thing 
about this refrigerator here. That is, (be gets no more 
facts than she already knows alwut every refrigerator, if 
she be a steady patron of this store and needs a new 
refrigerator, maybe she'll come and look it over. Rut I 
wouldn't favor giving her simply an announcement, at that. 
I would try mv best to get her anxious about owning one 
of my good refrigerators. If we do that way, she shall 



the more appeal to present customers and the stronger 
.< vippeal to people who are not steady customers. 1 would 
try my derndest to put a wee bit of enthusiasm into every 
reader, I would. How ? By feeding her facts and 
features of my refrigerator. Facts and features are always 
the boys that do the trick of heating a reader, yes, sir. 
They are the little boys that make a reader think thoughts. 
Without we do manage to make her think thoughts, she will 
not be so apt to buy, that's all. So then I would write 
mv advertisement in such a way as to appeal hard to a 
woman who doesn't even think of buying a refrigerator. 
The same arguments we put lip will do for the woman 
who has thought of owning one. We have nothing to lose, 
and a good bit to gain. The great defugalty is. few dealers 
think their advertising is much a part of their business ; 
they wait until last second and write out their advertise- 
ments on a piece of wrapping paper or something and 
hand them over to waiting printerman. What is worth 
doing at all, is worth doing letter, sez I. Advertising 
either pays or it does not pay. It is either worth putting 
time on or it is nit. This telling our reader, every time, 
about some one rr more actual features of betterment in 
our refrigerator, is the thing that counts with a reader. 
A reader has no other way of getting facts to think on. 
The more we can make her think farts, the more likely 
will we be to sec her in the store later. Isn't it so? 



Every reader of The Furnitike Worker is invited to 
come to this page with his retail advertisements in the 
shape of town paper doings, folders, circulars, form let- 
ters, and so forth. Also to take exception to our views. 
Nobody will lie abused at all. Send along your own stuff, 
or send us the matter of a comi>ctitor. Your name will 
be printed or not. as you say. Come everybody then. If 
you have visited this department before, come again. 





By U 1. Conrey Kurnllure Co.. Shclbyville. tnd. 
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Heart to Hearts With the Furniture Store Salesman 



A furniture store clerk told mc, once upon a time, that 
he thought that most of his dissatisfied customers returned 
and entered their complaints. 

If they did, they were far different from the usual 
breed of patrons. Statistics show that only about three- 
tenths come back with their kicks. The others find it easier 
to keep mum and quit the store. That is, they keep mum 
to storemen. They do talk, just the same— to their friends. 
Doesn't help a store, either. 

Most every man who gets bitten really feels sort of 
cheap over it. He keeps his bazoo closed tight mostly — to 
the biter. Another thing, he doesn't look for perfect re- 
dress at the store. That is one reason why he shuts up to 
it. He simply goes elsewhere to trade after that. And the 
boss and the salesman take it out in a guessing bee. After 
they have been stung. It doesn't pay. of course. 

I know of one dealer in a small town in Michigan, who 
sold shoes for a time. He doesn't sell shoes any more, 
for nobody hardly ever buys shoes of him some more. His 
stock is getting dusty. 

Yours truly happened to be inside his store one time, 
listening to one of his phonographs (he sells phonographs, 
too) when a customer came in and complained about 
his shoes. Dealer grinned. He smirked. He shuffled 
from one foot to toether. He hemmed and he hawed. 
Finally he made excuses. 

Customer listened to him as long as he felt he could 
stand it and finally said. "Do you intend to do anything 
about them or not?" Dealer came back some more and 
tried to explain how the sale had been made, and shoes 
worn some, and so on. Not only did customer in turn 
come back at dealer, hut he stayed away from his store 
from that on. You can't get that man to return again. 

The dealer could see by the man's red face that he 
was good and hot. Dealer might have smoothed him down 
the back, at that. Customer had not wrung his paws in 
anger; he simply wanted to know if dealer intended to 
do anything about it and when he got dealer's answer, he 
vamoosed out the store, never to return, probably. 

I say this— if a salesman can not make a complaining 
customer a lucid and satisfactory explanation, he would 
enough sight better hand back his money. Were I a fur- 
niture store satesman, I would study this, too. Would 
put about as much real study on it as I did on salesmanship, 
itself. It is a part of salesmanship. 

A storeman and his salesman are on pretty ticklish ice, 
anyway. People that trade at a store think somehow they 
are doing the store a big favor. They seldom think on 
the other side of the fence, so to speak it. In a way, they 
imagine they can do about as well at some other store. 
They get it into their beaks that they are handing a store 
a Christmas present when they patronize it. 

It behooves the storemen then to keep in the good graces 
of a customer, every time about. Otherwise, customer will 



be lost to them, that's all. She will be if she be a 
of spirit. Sure thing, she'll be. Nine times out of ter., 
she'll be. Women and men have more spirit in them when 
trading at a store, you know. They appear to want to get 
their toes tread on some. As an excuse for them to get 
back good and swiftlike at store people. 

Mayl»e the time will come some time in the dim future 
when customers will think they arc the ones done a favor 
to instead of the store being done so much of a favor to. 
That time has not arrived yet. I can't sec why it won't 
come about, though. There are many stores, of course 
There are many customers, too, of course. Any woman 
who gets well treated at a store is done somewhat of a 
favor to. 

But yet that nice day has not come yet. So it Jiff 
with the storemen to be able to explain away complaints 
satisfactorily, or take back the goods and hand over cus- 
tomer's money. Without hemming or growing red in 
map, at that. A customer likes to see a storeman do these 
things with a good feeling. Otherwise, customer feels 
storeman is under a strain. Customer won't be so likely 
to come again. 

If the piece sold goes wrong, why in the world shouldn't 
we stand back of it ? I'd like to know. Tt was our business 
to see that the piece was right in first place for customers. 
They take our word for it. They depend upon our rep- 
resentations. We, as first buyers, ought to be in position 
to know. We ought to see to that before we stock it 
That is customer's thought, too. 

* * * 

Yours truly was lucky enough to overhear a confab in 
a restaurant, tothcr morning. Customer had, inadvertently, 
left his money at home on dresser. He let on it was an 
oversight, anyhow. Offered to fetch the cash around that 
evening to square up for his meal ticket. 

What did restaurant proprietor do? He acted hurt, 
glum, black. Of course, there was nothing he could do. 
but wait on customer until evening. The harm had been 
done, though. Restaurant man had made customer feel 
mean. I very much doubt if customer dines there some 
more. 

A man in our town bought a chair one time of a furni- 
ture dealer. He happened to break a leg off it at home. 
He came back to the store, of course. Dealer didn't wait 
for his man to explain how he did it. He didn't, either, 
say much of anything. He simply looked darksome. He 
sent for the chair, put on a new leg, and charged for it. 
He did it properly then and according to the man's under- 
standing. But he had done improperly before that. He 
didn't make some big hit with Mr. Man. I heard that the 
man said he would never so long as he lived buy another 
thing at that store. 

* » * 

One thing is certain— that is. a customer who return* 
with a complaint is hard to satisfy unless we return his 



Digitized by Google 



'■mf. tylt. 



THE FURNITURE WORKER 



208 



money or offer a satisfactory explanation. We can't always 
hand back his money, no. Still. I think, wc ought to, 
provided wc can net explain the thing satisfactorily. Cen- 
trally, a woman customer is fair about these things. She 
i« fair enough minded to see somewhat dealer's side of it. 
If, as said, a fair explanation he made. 

Anyhow and anyway, were I of mind to accede to cus- 
tomer's demand, I would be fain to do it from the word 
Ci> without giving him one little sign or symptom of my 
impatience. If we look daggers, she will think there are 
daggs in us deeper. AH women like to be considered fair, 
von realize. This idea of looking daggers at a woman 
who has returned will not set well on her tummy, that's a 
cinch. 

We may make after amends. It won't go well, just 
the same. The harm has been done already. She will be 
likely to step out cur store, feeling in her deeper recesses 
that we consider her unfair. Xo woman likes to be 
thought of like that. Not even the vilest wretch docs. 
A person, you know, may steal and murder and do bad 
things and hold up his head, but when it comes to a ques- 
tion of questioning his fairness, gcod-night. He will re- 
^nt it. 

If our customer does get to feeling that wc regard her 
a? unfair, she will naturally be slow to come to us again to 
trade. She won't be hardly able to face the hidden music. 
>hc will wot that the tune lies there "pp." She won't care 
to "ff" it. She won't have the face to stand it. In other 
w^rds, it will be dreadfully easy for her to betake her- 
self to a competitor's place, next time. A brand-new and 
dean tune will be played on her then. 

* * • 

Folks are too ready, anyhow, to quit a store against 
which they have conjured up some half grievance. They 
'rem to imagine they will do the dealer an unheard-of 
hurt. They think he will lie awake nights over it. That 
i c what they want him to do. You know how it is, your- 
self. Anything to make dealer feel he has been worsted. 

Some way they imagine that maybe some day they 
will go back to him. In meantime, some other store gets 
their patronage. It's a dangerous thing to let customer 
wander into the next store. T would be. oh. so careful 



not to let a customer of mine to get a taste of another store. 
She might dote on the new taste. Most dealers are very 
suave, you know. Most clerks are. too. Still, now and 
then, you'll happen across one who can not explain thing- 
right. 

Had T the handling of customers in a store, I would, 
as said, put about as much real study on how to calm 
complaints as I did on salesmanship, proper. I would 
fathom out the best ways to send a complainant home with 
a good feeling toward my store. Otherwise, I would be 
quick to hand the money back. And if I did have to return 
the spondtilix. I would do it every time with a smile play- 
ing about my map. Customer will feel better over it then. 
She won't have any black demeanor to look back to on our 
yaps. She will take is as a matter of hoyle with our store. 

I know of salesmen who, even when they wot that they 
are to hand back a customer's money, make all kinds of 
excuses before they do it. I heard of a furniture store 
salesman who said something like this when he handed 
back the money : "We are very glad you told us about it. 
Mrs. Smith. It is this store's policy to always give hack 
the money when anything is not found right." And Ju- 
lias a smile on when he says it. His customer goes home 
then, thinking that the store will always be willing and 
anxious to do the correct thing by her. 

In some cases, of course, we can not do either — offer 
a satisfactory explanation, or hand back the dough. These 
instances are mighty few and far between, though. Some 
customers are so unreasonable, they will not listen to a 
reasonable explanation. But still such instances are mighty 
few and far between, as said. Wc are bound to lose a 
customer once in a while, anyway. Wc can well keep most 
of them, just the same. Salesmen arc supposed to have 
brains; let them use them then. 

♦ * « 

If you have any store salesmanship subject you think 
would help other dealers, let us have it. 'f you sec fit 
to take exception to anything we say, let us hear from you 
then. If you care to ask any question relative relative to 
store salesmanship, let us have your letter. EvervlK>dy 
will be treated cordially here. There will not he any 
charge made, either. Come, then. Come again and again. 




fir 



By Renins Furniture Co., Grind Rapids. Mich 
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Human Interest in Our Window Displays. 

By WARFIELD WEBB. 



Do your show windows appeal ? Do they pull with 
that power that brings customers to your store? If they 
fail to do this, then there is a serious fault with the method 
of your display and with the system that you have been 
employing to attain this end. For the windows should be 
a power of particular note, and that is only possible with 
a careful insight into the study of this plan. In other 
words, there should be the human interest window. What 
is the human interest window, and how can it be made a 
feature of the furniture store? 

This is an easy matter, and still it is a very difficult 
one, from the simple fact that with an idea in mind that 
is above the ordinary it is not always so readily put into 
effect. Then there is the danger too of our so-called ideas 
being far from containing anything above the common- 
place. How can you help matters in this way, and how 
get ideas that are really of value to you? Your inspection 
of other windows will be a help at times, but if you try 
to confine your inspection to other furniture stores you 
will be compelled to either copy the plan or to fail to see 
in such anything that has real merit. 

There are seasonable window displays and these otter 
a solution to the problem in a measure, and make it im- 
possible to devote some of your displays to such attrac- 
tions. The holidays that we celebrate ; the special cele- 
brations that are part of the local business and social 
development of the community in which we live ; the big 
season's specials; all these and many others can be made 
a striking reason for a particular display. But as these 
are not often very frequent events in many localities, what 
will be done in the meantime to make our displays "dif- 
ferent" from those of the other stores? Yes, here is 
where we need that extra thought and that added power 
to make our stores a center of attraction. 

Now, then, we have that need for a special idea, and 
this is only worked out with a plan that is conceived and 
developed with care. We know that whatever smacks 
of human interest at once arouses in the public mind an 
interest. There is a fellow feeling awakened and the 
attraction at once becomes like a magnet to draw the 
beholder to the display. That which appeals to the mind 
or to the heart arouses in everyone a sympathy that is 
retained long after we have passed on. 

The commonplace display, the simple window show 
that offers nothing to appeal save only furniture, often 
fails to arouse any interest, and the space is of really little 
value as a publicity plan. If we can only hope to make 
the passer-by stop and look and think, the impression is 
one that remains. It is a photograph that is taken on 
the brain and that will be mentally viewed many times. 
With the mental view comes the name of the store, and 
the impression is really of value. In other words, what 
the dealer wants to arouse in the public mind is the con- 
lKvtion between furniture and his name. When the aver- 
aye possible customer thinks of furniture he should think 



of the live dealers who sell this line of merchandise. 

This is the case: Jones — Furniture. The two arc 
similar, or at least they should be in the public mim. 
When the prospect thinks of a purchase of furniture, ht 
should at once think of Jones, who sells furniture. Thi; 
is the secret of merchandising, and the part that the dis- 
play plays in keeping this in mind is such as to force upon 
the live dealer the keen necessity for a show that will 
be meritorious. What then will bring to mind the quicker 
and most lasting impression if not a display that ha> 
aroused a feeling of sympathy: a feeling that all the 
world is kin? 

At this time the war has a strong personal interest for 
all of us. There is a bond here that extends from home 
to home, and a union of interest that daily increases in 
strength. Why not, then, some attraction that will in 
this way increase our interest in the nature of the displa\ 
that is made? You see. one docs not have to make his 
window show a matter of furniture altogether. He can 
add that heart-interest by the special feature that in itself 
has no direct connection with furniture. He can make 
the home idea a striking feature, and often, as furniture is 
a strong home bond, and an essential to make homes hap- 
pier, and better and more cheerful, why not this idea to a 
degree ? 

If music makes homes happier, why not good furniture 
also? The home that is bleak and poorly furnished does 
not appeal. The appeal often lies in the comforts that are 
to be found in that abode. If the home is embellished 
with an attractive set of furnishings, docs it not appeal 
more to the average man or woman than the home that 
is lacking in this essential. This can be made a striking 
feature in the window display. In fact, it should be made 
a strong part of the trim, and the show should be changed 
as often as the occasion demands. 

Even a good and striking display will often lose its 
charm in a short time. The public, the American public, 
wants to see frequent changes. It yearns for the movie 
idea. It likes the novel effects. It wants an attraction that 
will arouse an interest that can and will hold the attention 
of every passer-by. The furniture dealer should adopt 
this idea, but he should be conservative and not overdo 
even this method of publicity. Hut the value of the 
window lies in the merit with which we make our dis- 
plays, and not in the amount of furniture that we crowd 
into the space. 



Davidson Co., Waterloo, la., furniture, incorporated 
capital $100,000; L. Davidson, president; I_. E. Cones, 
secretary. 

W. H. Hoston opened a furniture and undertaking 
business at Winnebago City. Minn. 

Hanson Rllingson Co., Bisbee, North Dak., furniture 
and hardware, sold out to Miller & Hunter. 
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Swat the flv. 



In Full Swing. 

All of the market exhibition buildings arc full-up will) 
exhibits. Many of these have had to turn down offers for 
floor space, and the rumors that there would be little to 
show are now nailed as the ravings of a disordered mint!. 
Some lines arc not showing, but there are others that have 
taken their places, and those who go to the big furniture 
centers during July will not be disappointed for attending. 



An Attractive Security. 

The drive for sales of War Savings Stamps is on. It is 
one of the most attractive methods of obtaining funds for 
the purpose of carrying on the war, and the furniture trade 
is doing its share in this as it did in all other fund cam- 
paigns. Many of the factories report perfect stores, and 
it is doubtful whether there are many wood workers who 
have not invested a liberal sum in these gilt-edged securi- 
ties. The season for them lasts until December 31 and 
those dealers and manufacturers who have not given up a 
portion of their time to the work should do so at once 
for the good of the National cause. 



Quit "Jay-Walking". 

Quit "jay-walking." Cross the streets at the intersec- 
tions. Get out of the rut and do something that will put 
new life into your business. You have been cutting across 
lots long enough. It is time that you took things more 
seriously and stopped to look and listen before going ahead 



with the routine of your daily grind. Too many furniture 
dealers have been taking the short cut and not paying 
attention to the little details, the things that have just 
been taking care of themselves for years and which, if 
tunud inside out and investigated, would reveal an amaz- 
ing state of affairs in many instances. In the hurry of 
your business life you have overlooked many items of ad- 
ministration that would have saved many dollars of profit 
for some of your departments. You are the boss. Show 
that you are a capable one. Convince yourself that there- 
is no branch of your business that can not be improved. 
It may be easier to make the short cuts, but they are often 
costly. Better take the time and quit "jay-walking." 



Manufacturers Endorse Acceptances. 

The twenty-third annual convention of the National 
Association of Manufacturers of the United States was 
held May 20, 21 and 22 at the Waldorf-Astoria Hotel. 
New York, and was an affair of unusual interest to all 
manufacturers of the country. At this meeting trade- 
acceptances were endorsed by the adoption of the follow- 
ing resolution: 

"RESOLVED, That the National Association 
of Manufacturers in convention assembled not only 
endorses the able report by the Committee on 
Trade Acceptances, but recommends the wider 
adoption and wherever possible the general use of 
trade acceptances by manufacturers throughout the 
United States in substitution for the open book 
account system." 



Contract Bureau Planned by Government to Get 
Direct Dealing With Manufacturers. 

A new bureau to supply information on war orders to 
prospective bidders may be established by the Government 
as a result of the Department of Justice's fight for dis- 
continuane-e- of the- contingent fee agency system. Repre- 
sentatives of departments negotiating contracts will con- 
fer next week to work out means of facilitating direct 
negotiations between manufacturers and the proper Gov- 
ernment officers and render middle men unnecessary. 

Manufacturers' bona fide agents working on a commis- 
sion, or part salary and part commission basis of com- 
pensation, applied to the Department of Justice today to 
learn whether they would be forced to relinquish their 
commissions. 

Official opinions were refused, but informally officials 
declared the new covenant contained in contracts would 
forbid payment of any commissions on Government con- 
tracts, even to manufacturers' real representatives. 

Seventy per cent of the several hundred manufactur- 
ing concerns whose offices were raided by Government 
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agents recently to obtain evidence of contingent fee agree- 
ments, held contracts on which commissions had been or 
would be paid. Department of Justice officials announced 
after receiving reports on all of the raids. It was esti- 
mated that contingent Ices on outstanding contracts of the 
Govcninunt might run as high as $40,000,000. 



Standard Trade Acceptance Blank for Furni- 
ture Trade. 

There have been many requests from time to time as 
to the most suitable form of blank for use where trade 
acceptances are used for the closing of transactions. Some 
months ago we published a form that is in general use 
throughout the country and which can lie purchased in 
most stores handling legal blanks. We show here the 
official form adopted by the Central P.ureau and also a 
letter received from Mr. Wulpi. commissioner, which 



gives the reasons why furniture manufacturers should ado t 
the form as the standard for the trade. 

Chicago, May 31. 191R. 

Editor Fuknmtirk Workkr, Cincinnati, Ohio: 

Dear Sir^We have noted with interest your 
comments from time to time on the trade accept- 
ance matter. 

Feeling that it is the proper method of merchan- 
dising. The Central Bureau has pushed it and re- 
cently adopted the enclosed form, which it advtv 
cates well to use uniformly. We have got out i 
large supply and are ready to furnish them to any 
one desiring them at 34 cents per 100 and carriage, 
padded 100 lo a pad. We believe that "Uniform 
Form" will be desirable and after studying several 
dozen forms we decided on this. 



TRADE ACCEPTANCES FOR BETTER BUSINESS 

TRADE ACCEPTANCES »r» tin now form of Commercial Paper thai ma leas a legitimate tale tha basis for larger credit and th»r»by 
randan it possible to do a forger volume of business with lets capital than was pauihle by the "open account" method. 

TRADE ACCEPTANCES arc valuable commercial tools that cut tlx ait »/ credit and equalize ike burde* of credit obligations. They 
save money for both buyer and teller. 

TRADE ACCEPTANCES pot merchandise transactions on a basis approaching a cash sale and at the same tine fcive the cummer 
the benefit ej credit. 

TRADE ACCEPTANCES are bankable receipt* for ftoodt purchased, together with promise* to pay for tha fcoods at a definite time 
and place. They indicate /air exebange between buyer and seller. 

TRADE ACCEPTANCES *how the hood faith of the buyer. They indicate that his obltkMion* have been -wuetj emureuutd and will 
be met when due. That ii the reswn (he bank* are willing to loan money on them. 

TRADE ACCEPTANCES takes the looseness end uncertainty out of the dealings between buyer and seller, thereby puttinfc credit 
on a more clean-cut, puilive, dependable bant 

TRADE ACCEPTANCES are the patttgrapkt and auHgrabht of transactions that are satisfactory to both buyer and seller. 
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It does not disfigure the face by cross-face accept- 
ance. 

It furnishes debtor a copy. 

It explains plainly why he should execute it. 

It is simple and easy to understand. 

When all is said and done, it is a matter of edu- 
cating the dealer to its real value, and this will take 
time. It can not be expected that all will sign it 
at first. Many do, however, now, and all will in 
time. Up to the manufacturer to simply insist. Of 
course regular discount customers it will not be 
necessary to send it to. Intended for dealers who do 
not discount. 

Wc commend the trade press for its pushing this 
desirable reform. 

Respectfully 

M. Wui.pi, 
Commissioner. 



Trade Acceptance Powerful Factor In Finan- 
cial Structure. 

Chas. A. Hinsch, president of the Fifth-Third National 
l'.ank, Cincinnati, speaking as president of the American 
Hankers' Association before the Missouri Bankers* Asso- 
ciation recently on -'Acceptances, an Aid in Winning the 
War," said that while trade acceptance is not a panacea 
for all commercial ills, it is a credit instrument, if used, 
and not abused, that will be a powerful factor in per- 
fecting the financial structure of this country. Trade ac- 
ceptance, introduced and put into operation in this country 
through the passage of the Federal reserve act, he declared, 
is nothing more nor less than a loan of credit instead of 
money, and has l>een in general use by foreign banks for 
many years. 

London, he said, has been the financial center of the 
world largely due to the existence in that city of an open 
discount market, largely the result of the use of what in 
hnglaml are termed "bills," which are known here as bank 
acceptances and trade acceptances. 

"The passage of the Federal Reserve Act and the es- 
tablishment of our open discount market," he said, "with- 
out doubt will lend an impetus to the development of the 
foreign trade of this country which will be of great advan- 
tage when peace shall have been established." 

In speaking of discounts, he said that several of the 
leading financial institutions in New York are about to 
organize a discount company with ample capital for the 
purpose of assisting in the development of a discount 
market in this country that will be of great assistance in 
rendering the American dollar the medium of exchange in 
connection with international trade. 



Is More Testimony Needed? 

President Wilson says: "Thoughtless expenditures of 
money for non-essentials use up the labor of men, the 
products of the farm, mines and factories, and overburden 
transportation, all of which must be used to the utmost 
and at their best for war purposes." 

Secretary of the Treasury McAdoo says: "It is essen- 
tial that the American people economize and save in order 
to make available to their Government the money indis- 
pensably needed for the war and to release supplies and 
labor required for the production of things necessary for 
our own military forces and for the military forces of the 
nations associated with us." 

Samuel Gompers, head of the American Federation of 
Labor, says : "During the time when we send our young 
men to the trenches to live a life that grills flesh and 
nerve, let every man, woman and child who is privileged 
to remain in free America in physical safety count it a 
freeman's duty to eat simple food and conserve for our 
army and our allies, to wear simple clothes, to avoid un- 
necessary or unwise expenditures, that we may give to 
our fighting men and the Government and have resources 
for the constructive work of the country." 

Frank A. Vanderlip, chairman of the National War 
Savings Committee and president of the National City- 
Dank of New York, says: "Everybody should buy less, 
consume less, save more money, and loan their savings to 
the Government. The result will be more money for the 
Government to run the war, increased accumulation of 
savings by the people at good interest and absolute security, 
and less drain on the country's productive and industrial 
resources." 

Arthur T. Iladtcy, president of Yale University, says: 
"Those of us who are left at home must increase our pro- 
duction and lessen our consumption in order to have men 
and supplies available for fighting. We must reduce our 
consumption to a war basis. We must abstain from un- 
necessary expenditures in the way of comforts and serv- 
ices." 

Julius Rosenwald, president of Sears, Roebuck & Co., 
and now a member of the Advisory Commission of the 
Council of National Defense, says: "Saving by every one 
is as imperative for the winning of the war as is the mob- 
ilizing of armies; mure than that, the mobilizing of armies 
is entirely futile if this military step is not accompanied 
by the rigorous, common-sense saving of the nation, for 
without saving the marshaled hosts can not be equipped, 
can not be fed, can not be carried overseas, and can not 
be put into the fight. We can finance the enormous cost 
of this war by spending only for the things wc need, not 
by spending for the things we desire. Just so long as wc 
continue to spend for things we do not need, just that 
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Heard in Chicago— Continued. 

all manufacturers of furniture and kindred lines, whole- 
salers of furniture and managers of furniture exposition 
buildings, do not admit consumers to display space and 
sales room either accompanied or unaccompanied by 
dealer ; and be it further 

Resolved, That merchants, wholesalers, manufacturers 
and building managers do tu t entertain so-called card 
trade. 

The Eagle Wood Turning Company exhibited their 
line of floor and table lamps, silk shades and novelties in 
the 1319 Building for the first time, and report an excellent 



business. Their factory is located at 338 South Clinton 
street, Chicago. 

American Furniture to Southern Countries. 

E. O. Crocker of Carlisle Crccker X Co., Montevideo. 
Uruguay, visited the July market. R. Cadena of Cadena 
it Company, Mexico City was also an interested buyer 
The South American countries used to buy in Euro]* 
but this source of supply has been cut off by the war and 
American goods arc being taken instead. The lack of 
ships is a great handicap to trade but the foundation is 
l>eing laid for a good business in the future when condi- 
tions are more favorable. 




Fire, which followed an electrical storm at Marion, of the recent ruling by which the ilvportatH 



if rattan and 



Indiana, July 26, destroyed the plant of the T. H. Bedell 
Manufacturing Company with a loss of approximately 
$60,000. The exact origin of the flames has not been 
determined but the fact remains that the plant was totally 
destroyed as a result of the fire contrtl system reaching to 
the district in which the factory was located being put 
out of commission by the storm. The plant was a tho- 
roughly modern one and was devoted entirely to the manu- 
facture of tables. It is said that the loss will be covered 
by insurance. 

The Bicknell Hardware and Furniture Company of 
Bicknell, Indiana has filed final certificate of dissolution 
with the Secretary of State. 

A business deal has been made by W. 11. Loyc of 
Auburn. Indiana, and II. A. Moore of A villa who have 
become partners in the Fruniture business for the leasing 
for a period of ten years, the building formerly occupied 
by J. R. Clark & Son. The new concern has purchased 
the furniture stock of Mr. Clark and will enlarge on that 
phase of business. Mr. Clark will continue to operate his 
undertaking business at some other location in Auburn. 

The Counersville. Indiana, Furniture Company is work- 
ing on a special order for the U. S. Government of 80.250 
ammunition boxes for use on Browning machine guns. 
The order is supposed to be completed ready for ship- 
ment by the end of August. 

The death of John G. King at Shelbyville. Indiana. 
July 20th removed from business circles one of the im- 
jwrtant furniture men of that city. Mr. King located 
in Shelbyville about 30 years ago and became active in 
the Hodell Furniture Company and for the past sixteen 
years has been with the Spiegel Furniture Company. He 
was considered a valuable man in the community and 
his death remove- a splendid character. 

Picl Brothers of Indianapolis. Indiana, manufacturers 
of chairs, wicker baskets and other pieces of furniture will 
in all probability be forced to close the factory as a result 



reeds has been restricted. The company at the present 
time is engaged in the production of a lar^e number of 
balloon baskets for the United States Government and 
there is a possibility that the restrictions may be withdrawn 
so far as the importation of rattan and reed that is neces- 
sary for the production of these baskets and in that case 
tlie company will be able to continue operations and com- 
plete the orders now on hand for the U. S. Government. 

The Oilar-Banner Furniture Company of [ndiihapoUs, 
are making extensive alterations in their present store 
room and will add considerable additional space so that 
they will occupy approximately 75.000 square feet of floor 
space when alterations are completed. 

The Swanson-Lee Furniture Company of South Bend. 
Indiana has recently inci rporatcd with a capital stock ot 
$20,000 to conduct a retail furniture business. The direr- 
tors are Earl G. Swanson, Thomas D. Lee and Samuel H, 
Salinger. 

The Hammond Furniture Exchange at Gary. Indiana, 
has moved into larger and better quarters at 184 State 
Street. 

P. E. Robb & Company have disposed of their retail 
hardware and furniture company at Poscyvillc. Indiana. 

The Seymour Furniture Ccflipany at Seymour. 
Indiana recently received an order for $8,000 worth of 
their products from a firm in Glasgow, Scotland. 

The Coulter-Smock Company in Lebanon, Indiana has 
leased the 2nd floor of the Lebanon opera house building 
and will remodel it into display and storage ro< ms to be 
used in connection with their furniture business. 

A recent report of the patent department at Washing- 
ton, D. C. stales that Paul M. Lewis has been granted 
patents ,,ti combination furniture. 

The Bicknell 1 lardware and Furniture Company at 
Bicknell. Indiana recently tiled with the Secretary of State 
papers covering their final certificate of dissolution. 
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"UNIVERSAL" 
NON BALL-BEARING 

Grip-Neck with "Ideal" Str-I Wheel 



W ill You Have 



The "Universal" Ball 
Hearing Grip-Neck or the 
"Universal" Xon Ball 
Bearing Grip-Neck Pat- 
tern. 

Made in seven distinct 
sizes, in steel, brass 
dipped, brass plated, and 
nickel plated finishes, and 
can be furnished with 22 
different kinds of wheels. 
Discriminating furniture 
manufacturers, who have 
not availed themselves of 
the opportunity of testing 
the merits of "Universal" 
Grip-Neck Casters, are in- 
vited to become acquainted 
with our immense line, 
which in quality, construc- 
tion and material has de- 
serving!)- proven itself a 
product without a peer. 

Our "Universal" I'lain 
Horn Grip-Neck pattern is 
an excellent caster for a 
medium or low priced line. 

Write for samples and 
interesting prices. . 

Gold Medal award — 
Panama - Pacific Interna- 
tional Exposition. 1915. 



"UNIVERSAL" 
BALL-BEARING 

Crip- Neck with Re«ula! Steel Wheel 
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UNIVERSAL C ASTER & F OUNDRY W ORKS 

DIVISION OF THE BASSICK CO. 
General Offices. BRIDGEPORT, CONNECTICUT 
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Chicago manufacturers and exhibitors an* predicting 
a very large attendance for the July market and a big 
demand for goods. It is helieved that every manufacturer 
of anything in the furniture line will be completely sold 
up during the July market for the balance of the year. 
Dealers will find it difficult to place their orders and a 
general war-time atmosphere prevailing. The "first come, 
first served" slogan will he effective, and it is thought that 
all orders will be taken subject to delay and no prices guar- 
anteed. Most of the January exhibitors have retained their 
respective space in the various exhibition buildings; how- 
ever. many of the factory people will not be present. These 
exhibits will be in charge of a Chicago salesman, and all 
orders taken without prices. While it'is impossible to 
make any guarantee of deliveries, prices, etc., it is safe to 
say that the Exhibition Buildings, Chicago furniture manu- 
facturers and the city itself, cordially welcome all of the 
country and insist that everything which is possible to buy 
can be found in Chicago, at the July market. 

The lloosier Manufacturing Co. is making prompt 
shipments of kitchen cabinets, but are urging the placing 
of orders covering antici|»ntcd needs, so they can be shipped 
before the coal shipping is resumed on a large scale, as 
the transporting • f priority freight is likely to delay fur- 
niture shipments again. 

S. Karpen & Brothers are offering specials of extraor- 
dinary value for July and August delivery. They suggest 
that furniture dealers will do well to anticipate their need 
in Karpen Guaranteed Upholstered Furniture and Karpen 
Fiber Rush and Reed Furniture. 

The Paasrhc Air Brush Co.. 1J25 W ashington Boule- 
vard, extend a very cordial invitation to July market vis- 
itors to investigate their air devices while in the city. 
These are not member* of the "gas mask" family of war 
origin but real war-time economies which will eliminate 
all worry ahotit the scarcity and the high cost of labor. 
Chicago furniture factories that are equipped with the 
Paaschc air finishing devices claim a saving of 50 to 90 
per cent, on their finishing costs. They produce the high- 
est grade work and one man with one of these devices 
can do the work of from three to six brush hands, delud- 
ing on the nature ami style of the work. 

The Roos line of cedar chests, screens, etc.. will be 
shown in the same space on the second floor of the Thir- 



teen-Ninetcen building, just north of the elevator. The 
Roos Manufacturing Co. is not making any more promises 
than other Chicago manufacturers, but as in the past, they 
are doing everything possible to favor their trade and to 
a very large extent arc "producing the goods," and making 
shipments. 

The price of upholstering leather is steadily advancing 
and the Richard Pick Manufacturing Co. advise that they 
are only able to quote prices from day to day. 

The Adams chair bed has proved to be a very useful 
and ornamental piece of furniture for the home, and is 
being shown at 1409 Michigan Avenue. The bed part of 
the chair is concealed in the upholstery of the chair and is 
easily opened up and made very comfortable. 

War time seems to be the popularity time for the talk- 
ing machine. The Empire Talking Machine Co. have re- 
ceived increased business as a direct result of their window 
trim selling suggestions. It is a fact that the American 
home today needs the diversion and entertainment a talk- 
ing machine can give more than ever l>efore. A wise 
dealer will push this department of his store. 

A recent issue of the Chicago Tribune contained: "Add 
'Horrors of War:' Baby cabs threatened. The baby car- 
riage industry may be halted by the war, it was rc|>orted 
before the National Vehicle Manufacturers' Association 
in war council. The inability to get material, and more 
especially steel, threatens to force the suspension of plants." 

The United Table Bed Co.. 3616 Morgan street. i< 
showing a very patriotic, optimistic view of war conditions 
as applied to the furniture manufacturing trade, by niak 
ing suggestions to revamp manufacture to suit conditions. 
Raul Barrett. Vice President, advises that special permits 
for shipments to embargoed cities may be obtained at the 
present time, when the merchant can show to the Railroail 
Division of this Government that certain merchandise is 
necessary to the people of his community. Such a permit 
has beetl issued to the United Table Bed Co. on the ground 
that the table-bed is a necessity to meet the conditions of 
these times. It has taken the war. with all its horror' 
and with all of its attending efforts at careful analysis of 
everything bought or sold, to prove that the table-hed i> 
an extremely needful and useful article in every heme. 
Mr. Barrett further suggests that this war is putting the 
red blood in the veins of all of us- whether we are at the 
front fighting the glorious battle for freedom or whether 
we are at home fighting a battle for less w r aste and more 
efficiency. We are rapidly learning how to eat, how to 
live, bow to manufacture and how to sell. Furniture manu- 
facture is somewhat restricted, but according to Mr. Barrett 
make your business suit the condition ; figure out what 
the home needs that you can sell them. 
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Heard in Chicago — Continued. 

In the early part of May, fire destroyed the Michigan 
avenue store of the W. P. Nelson & Co., manufacturers 
and retailers of a very high-class line of elegant furniture 
and furnishings. The loss was estimated at $75,000, cov- 
ered hy insurance. 

The Chicago Daily NflM, issue of June f), announced 
contributions to the Red Cross received included S3.500 
from Harris Bros. Co. and $2,000 from Spiegel-May-Stern 
Co. Both concerns are large mail order distrihutors of 
furniture and well known in Chicago's manufacturing 
district. 

Hugh Cameron. Southern representative of the Rhine- 
lander Refrigerator Co., reports an excellent hnsincss from 



that prosperous country throughout his territory. He will 
have charge of their exhibit, showing the full line in Chi- 
cago at Al Herman's space in the Thirteen Nineteen Build- 
ing during the July market. So far they have heen ahle to 
make prompt deliveries, owing to the fact that they have 
a very large stock of raw material on hand, so that the 
manufacture has not heen delayed. 

A. C. Turner, of the Standard Chair Co., Chicago, has 
just returned from a round of the Eastern and Southern 
chair factories, where he has had difficulty in securing stock 
to supply his large jobhing orders. The chair factories 
report that they are sold up to September 1. The produc- 
tion is curtailed, prices have been raised again, and the 
transportation problem does not seem to be any better. 



FIGHT 




SPECIAL LIBERTY LOAN COMMITTEE OF THE INTERIOR FURNISHING TRADES 
John Sloan, Executive Chairman. Headquarters : 22 E. 42nd, New York City- 

Furniture: Embury Palmer, Chairman. Carpets and Rugs: Bennett H. Tobey, Chairman. 

Upholstery and Lace Curtains: Sidney Blumenthal, Chairman. Wall Paper: Henry Burn. Chairman. 

Decorators: John Sloane, Chairman. Pictures, Frames, Mirrors, Etc.: I. W. Newman, Chairman. 

Director of Publicity: Thomas A. Cawthra. 
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The East Side Furniture Co. has opened a retail fur- 
niture store in the Moose Building at Bicknell, Ind., with 
L. T. Morgan, who was at one time engaged in the same 
line of business in the same location, as manager. 

A. H. Rottman held a formal opening of his new 
retail furniture store at Greenfield, Ind., May 25. 

The Anderson Furniture Exchange opened their retail 
furniture store at Anderson, Ind., June 1, handling a line 
of new and second-hand goods. The store is located at 
1909-11 Meridian street, and is under the management of 
Oscar Lawrence. 

The Domestic Furniture Co. is a recent incorporation 
at Evansville, Ind., with a capital stock of $25,000. to 
carry on a furniture manufacturing business. The incor- 
porators are Frank W. Sieffert, Oscar C. Lindsley. David 
Heimann and John Peters. The company has purchased 
the plant of the Prize Bed Spring Co. on Fourth avenue, 
between Franklin and Illinois streets, and will operate it 
temporarily, pending the erection of a new building. The 
company will specialize on the manufacture of sanitary cots 
and also a line of toy beds and chairs. 

The Kokomo Trust Co., receiver for the Henry Furni- 
ture Co., Inc., of Kokomo, Ind., offered the stock of that 
company at private sale May 17. 

It is reported that the Joncs-Dugger Chair Co. at 
Blcomficld has closed a deal with Illinois parties for the 
ownership of the plant. It is understood that the new 
owners will make extensive improvements and changes, 
but will continue to specialize on rockers and dining-room 
chairs. 

A two-story brick building in the plant of Thomas 
Madden Sons & Co.'s plant at Indianapolis was struck by 
lightning during the storm May 25. The interior of the 
building caught fire, but the flames were quickly extin- 
guished by the automatic sprinkler system, so that prac- 
tically no loss resulted. 

George Trimble, for several years head of the George 
G. Trimble Furniture Co., one of the oldest established 
retail businesses of Boonville, Ind., died at his home in that 
city May 9 as a result of a complication of diseases. He 
is survived hy a widow, two sons and three daughters. 

Daniel G. Williams died at his home at 41.S East Twen- 
tieth street. May 21, in his seventy-eighth year. Mr. Wil- 
liams had been associated with the Udell Works, a promi- 
nent furniture manufacturing concern of Indianapolis, 
since its organization in 1873, when he was made vice 
president. Previous to his connection with the Udell Co. 
he was president of the retail and wholesale book concern 
known as Todd, Carmichael and Williams. It was while he 
was traveling for this concern that he became interested 
in some original step-ladder patents and put it before 



Calvin G. Udell, then of Chicago, to come to Indianapolis 
and start a factory. The result of this was the organiza- 
tion of the Udell Ladder & Woodcnwarc Works, which 
has later extended into the manufacture of high-grade 
furniture, although step-ladders still continue as one of 
the leading products. Mr. Williams was considered one 
of the foremost furniture salesmen in the State and had 
just recently returned from a six weeks' trip on the road, 
which was followed by the illness resulting in his death. 
Besides his widow, he is survived by five children. 

John J. Madden, the well-known furniture manufac- 
turer of Indianapolis, Ind., recently acted as chairman of 
the manufacturers' section in the War Chest Campaign 
in Indianapolis, during the progress of which over $3,000,- 
000 was subscribed for war work movements of all kinds. 
Following the campaign, Mr. Madden entertained the 
workers of his section at his country home, north of In- 
dianapolis. The guests were taken to the scene of festivi- 
ties in automobiles and after strenuous open-air sports 
were served with a sumptuous feed on the lawn of Mr. 
Madden 's country estate. 

A. C. Brown, of Grand Rapids, Mich., attended a 
conference of several furniture manufacturers at Indian- 
apolis, June 3. It is reported that war conditions affecting 
the furniture industry constituted the calling of the 
meeting. 

The Foster Furniture Co. of La Fayette, are consid- 
ering bids for their new building, which will be started in 
the near future and which will cost in the neighborhood 
of $100,000. 

"Manager D. A. Scott, of the Scott & Hart Furniture 
Co., became peeved, as he puts it, when Mayor Hunter and 
a number of the bluecoats cleared the sidewalk in front 
of their place of business, where a drawing was the at- 
traction, on account of the women and children having 
to go to an upper floor in the establishment, where the 
drawing was completed. Mr. Scott says he recovered 
from the spell, however, and has no ill feeling toward 
Mayor Hunter or anybody else, but considers it a good 
advertisement. Mr. Scott, who is one of the largest adver- 
tisers in Terre Haute, and who has built up a furniture 
business second to none in this section of the State through 
advertising, is no doubt a good judge of what constitutes 
good advertising. It is on account of using liberally of 
newspaper advertising space and other methods of adver- 
tising that Mr. Scott has built up an establishment which 
holds the record of selling more stoves than any other 
firm in the State of Indiana."— Terre Haute,(Ind.) Union, 

About 100 members of the Indiana Retail Furniture 
Dealers' Association convened in Anderson June 4, for the 
sixteenth annual meeting of the organization. A. II. 
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Hooaier Notea — Continued. 

I feller, of South Rend, the president, said in his opening 
address: "Among furniture dealers the foremost thought 



advertising insurance and real estate interspersed. It was 
voted to hold the next yearly convention at Indianapolis. 
It also was decided not to affiliate with the National Asso- 



of today is to win the war. The young men who arc to ciation. John P. Scramur, of Anderson, who had been 



l>c the home builders have gone to the front, and until 
t+iey return, furniture trade, with all other lines, must 
count on less profit and must contribute liberally to help 
win the conflict." 

W. F. Evans, of Brownsburg, secretary-treasurer, re- 
ported approximately 100 members, with 12 new members 
since the last meeting, 6 being from Lafayette, and others 
from Colfax, Clarkshill, Lebanon, I^ogansport, Wilkinson 
and Advance. Addresses were given by J. I. Holcomb, 
Miss Eldena Lauter, S. E. Jones, Homer V, Winn, sec- 
retary of the Indianapolis Real Estate Board, and Edward 
C. Toner, of Anderson, with discussions on salesmanship, 



first vice president, was unanimously elected president. 
Other officers chosen were: I,co F. Schultheis. of Vin- 
cennes, first vice president ; Frank G. Clark, of Shclbyville, 
second vice president, and W. F. Evans of Brownsburg. 
secretary-Treasurer. The president will appoint a Board 
of Directors. 

Mack Moon has purchased the interest of Will Lcnhart 
in the Lcnhart-Chccsman Furniture Co. at 114 South 
Broadway, Peru, Ind., and will be associated with his son- 
in-law. Will Cheesman. who has been the junior member 
in the store for the past three or four years. The firm 
name in the future will be Moon-Cheesman Co. 




The furniture trade, with hot weather already on hand, 
is active in many lines anew. Big operations in the coun- 
try farming belt is having good effect. Diminished building 
is also having an opposite effect. Porch goods, mattresses, 
swings, refrigerators, kitchen furniture, sanitary beds, 
hammocks, linoleums, ruggcts, mattings— all these are the 
order now. 

The Tennessee Retail Furniture Dealers' Convention 
has been called to meet on June 13-14 at Nashville, and -i 
large attendance is anticipated and a good time promised. 
I,ast year, when the meeting was held at Jackson, an in- 
vitation was extended from the Capitol City, and the large 
number of retail, jobbing and manufacturing interests 
insure a good, interesting occasion. Memphis Retail Deal- 
ers have officially selected four delegates Leo Kahn. of 
the Leo Kahn Furniture Co.; F. C. Demuth, of the 
Dcmuth Furniture Co.; David Lee. of the Lee Furniture 
& Mfg. Co., and C. L. McConncll. of the McConnell Fur- 
niture Co. Doubtless as many as a dozen will attend. The 
president of the State Association is Frank Bell, of Spring- 
field. Tcnn.. and Mr. Sanford. of Nashville, is secretary. 
Mr. Demuth, of Memphis, is vice president. 

M. Plough, auctioneer and second-hand furniture 
dealer, has this week been selling to merchants and jobbers 
the rugs, linoleums, carpets and general floor covering line 
of Wm. Volker & Co.. some of which was slightly damaged 
by water in the fire that prevailed at their warehouse 
on Calhoun street, Memphis, recently. The stock was 
hrought down to South Main street, next door to the 
Chisca Hotel, in the building formerly occupied by the 
Eagle, and many merchants dropped in. 

The Bradford Wholesale & Furniture Mfg. Co., of 
Nashville, reports trade active in all lines of furniture. 
They have a number of salesmen out and have added an 
additional number of women workers at their factory. 



Mr. Jake Bradford, president, has returned from a trip in 
the Southeast and to I^ake Weir. Fla., where he has a 
country home. 

The firm of Montgomery & Co. have added an addi- 
tional store at Nashville to feature the exchange of furni- 
ture and installment trade. It is also located on Third 
avenue North. 

The American Hardwood Manufacturers' Association 
held its semi-annual meeting at Memphis on Satur- 
day, May 25. Ralph Jurden. well-known lumber man 
and manufacturer of Memphis, is president, and John 
Pritchard, former secretary of the Gum Association, which 
merged, is secretary. Mr. Pritchard has lieen at Wash- 
ington, D. C, on the Hardwood Traffic Board, but is back 
in the South for this meeting. Several speakers from 
Washington were present. Everything touching the 
oak. gum and general hardwood situation, the ertam of 
the industry, was considered at this meeting. 

The Haverty Furniture Co. at Memphis recently had 
on a very interesting display of cedar chests in their win- 
dows, illustrating the preservation of furs, the old way 
and the new way, comparisons with trunks, and pyramids 
of handsome red cedar chests placed around the large 
window room made a very handsome showing. 

The Armstrong Furniture Co., wholesale and retail, 
report a good May business. They get out a catalogue, 
have the agency for the Edison diamond disc and Pathe 
phonograph music and a most attractive floor arrangement 
and warehouse facilities. 



A. S. Goldman Furniture Co., Cleveland. Ohio, in- 
corporated capital $30,000; incorporators, Abraham S. 
Goldman, Louis Lovemann, Max Kyman and Jacob Bold- 
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We are very busy people, operating under the handicap 
of reduced working force, trying to take care of vastly 
increased demand for goods. And we are doing it pretty 
successfully. It requires much care and attention to stock, 
and constantly watching the cutting department so that 
eoods that are in greatest demand are put through the 
factory on schedule. These arc abnormal times, and it 
requires unusual efficiency to meet these new conditions. 
Evansville is equal to the task. While furnishing our quota 
"f men for the army and Ciovernment shipbuilding plants, 
we are studying the problem of how to keep the factories 
Going. So far very few women are employed in our fac- 
tories, but by the time the boys called in next draft go to 
training camps we will have to employ women to take the 
places of the men that have offered their service to their 
country. 

Crop conditions throughout this section arc in most 
excellent condition, and immense acreage of wheat and 
corn is under cultivation. This means prosperity for 
everybody in all lines of business. Of all war activities, 
•uccessful crops of the necessities of life are the most 
forceful and effective. 

The Globc-Bossc- World Furniture Co. is now operating 
its own mirror and beveling works. Therefore, it is not 
lepending on it* supply of looking-glass plates from other 
v urces. which are often disappointing and uncertain. The 
'"i-R-W ]>eople arc progressing all the time and keep stead- 
ily adding to their facilities to serve the trade in an efficient 
manner. 

A <hook to this community is the passing away of 
Dr. Carl 0. Viehe, vice president' of the O. A. Klamer 
Furniture Co., and also interested in all of the Klamer 
factories. Dr. Viehe, who was in the prime of life, being 
forty-eight years of age, was returning from a trip to 
Honolulu and the Hawaiian Islands when he ttccame ill 
I -pinal meningitis on his arrival in Pan Francisco, re- 
sulting in death. Tic was considered one of the most suc- 
cessful <.urgeons in this section, and enjoyed an extensive 
practice. 

F.vansville in Chicago. The Evansville lines will he 
'■n display during the July market «eason in the 1319 and 
■ Mitral Market Ruildinps. as usual. The Crescent. Kla- 
mer. Evansville Metal Red. and Evansville Desk and Mid- 
!■ nd will <how on the second floor of the 1319: the Olobe- 
BotSe-WorM, RockMeee. and Evansville Furniture Co.. on 
-\tli floor of the 1319: Evansville Rookcase & Table Co 
iwl Wemyss, on first floor of 1319. The trade is invited 
'" call and inspect these successful lines from this suc- 
<-f«ful furniture center. 

VVm. E. Rusche. of the Specialty Furniture Co.. left 
for army camp last month. He was chief accountant, and 




Wm E. Runehr, of Snerialty Furniture Co.. Evanaville. Ind 

had active management of the factory, with his father, 
Henry J. Rusche, but when duty called, he, like so many 
other young men, dropped his work at home and is now 
in training for the defense of his country. 

The Stork Furniture Co. is moving to its new quarters, 
corner Fourth and Walnut streets, where it will have one 
of the most up-to-date retail furniture stores of the city. 




From the sanitary wood bed tin ul the Crescent Furniture Co.. F.vaniviUe. Ind. 
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News from Evansvillv — Continued. 

Crescent Wood Beds are having a hip sale as a result 
of the general demand for sanitary construction. They 
are equipped with the Seng metal rails. A catalog is 
jttsl off the press, showing a long string of pretty patterns 
in all finishes, oak, walnut, mahogany, hirdseyc maple and 
enamel. Send for copy, and get an early start in reaping 
the benefit of the extensive national advertising campaign 
which will he started in September in the Saturday Evening 
I'ost and other {Kipular magazines. See samples on display 
at 1319 Michigan avenue. Chicago, in July. 

E. D. WemySB, secretary and manager of the Wemyss 
Furniture Co.. Evansvillc's newest furniture factory, will 
have charge of his exhibit of dining suites in July at 1319 
Michigan avenue, Chicago, and will personally talk to 
the buyers and point out to them the superior qualities of 
his line of period designs. 



The St. Louis furniture manufacturers are making 
great preparations for their market trade period, which 
is set fur the first two weeks in \ugust, 5 t<; 23. Itcsides 
individual invitations and other matter, specially prepared 
circulars advertising the event are being sent out t« the 
trade, and more money is being spent in advertising this 
season's market than ever before for such an occasion 
here. Special artists and ad writer- were employed to get 
Up attractive copy. The St. Louis Chamber of Commerce 
is effectively assisting the furniture men in the effort to 
make this market period the biggest success that has ever 
been known by the trade. Some attractive features in the 
way of entertainment for the visiting buyers arc being 
planned. A large attendance of dealers is anticipated. 

( )ne of the finest buildings in the country devoted to 
exhibition purposes has been established in this city, under 
the direction of the Exhibition Corporation. The old 
Southern Hotel, one of the best constructed and hand- 
somest buildings in the business district, has been taken 
over and remodeled for exhibition purposes. Already 
several big exhibits, such as the Household Show and the 
plunders' exhibition during the national convention of that 
trade here last month, have been held in the building, and 
several others are scheduled for the near future. There 
i» a movment on foot to stablisli a bij;, permanent furniture 




The Glohe-Bossc World Furniture Co.'s exhibit will 
be on the sixth floor of the 1319 Building, as usual, ar.d 
their many patrons will have an op|>ortunity of making 
selection of the goods to suit their requirements front the 
extensive assortment of furniture from this extensive lint. 

The Tell City lines, comprising the Chairmakers' 
Union, Tell City Desk Co., Tell City Furniture Co. and 
Southwestern Furniture Co.. will show in Grand Rapid- 
and Chicago in July, and take care of their customers' 
wants. 

Uncle Sam davenports are very popular these day-, 
as may be seen by the immense business being done bj 
the United States Furniture Co. Clemens A. Schu, tftas- 
urer and manager, says he is happy in knowing that hi- 
effort- to produce a good line are meeting with the hearty 
approval of the trade. A new catalogue is ready for mail- 
ing. Send your name for a copy. 
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exhibition of lines made in all parts of the United State- 
This should be an attractive proposition to the furniture 
manufacturers who sell goods to the trade in the Central 
W est and the Southwest, especially those who can ware- 
house here, and go a ling way towards making St. I.oui« 
a leading furniture center. 

Mr. C. G. Osgfcod. who was the editor of the St. I.oui- 
Fumihirc Xeus from its establishment in 1SS9 until 
forced by ill health to resign in 1 < *()4, died in this city or: 
May 25. Mr. ( >sgood commenced his career as a furni- 
ture trade-paper man on the old Cabinet Maker, then 

published in Boston. He went with that publication when 
it moved to New York City, and later was its Philadelphia 
representative, going a few years later to Chicago as its 
general Western representative. Mr. Osgood was tran- 
ferred to St. Louis, and when the project of starting a 
furniture journal here was launched, he took an active pari 
in perfecting the organization and was made editor of 
the new publication. He had been in very poor health 
for a number of years prior to his death. 

Mr. Harry A. Sachritz. president of the Western Chair 
Co. and secretary of the St. Louis Furniture Board of 
Trade, has received notice that he will lie called to join 
the army the latter part of this month and will Im; sent to 
Fort Pike, Ark. Mr. Sachritz was formerly a member 
of the Missouri National Guards and is now drilling with 
the Home Guards. He is an enthusiastic soldier, and is 
very much pleased to know that he will soon be a member 
of the American Army. 

The St. Louis ]>olicc have been asked to look for Ben 
jamin K. Whitchill. a prosperous furniture dealer of 
Klvins. Mo., who came to this city on a business trip on 
June 1, and who has not since been heard of. He was to 
have met his wife, who was visiting relatives at Jennings. 
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Squibs from St. Louis — Continued. 

near St. Louis, that day. No explanation lias been found 
for his disap|>carancc. and it is feared that he has 1>een 
waylaid, as he had considerable money with him when 
last seen. 

The Phoenix Furniture Co.. one of our largest retail 
establishments, and which has been located in the 1100 
block on Olive street for the prist twenty-eight years, has 
leased the seven-story building at 1226 < Hive street. Ex- 
tensive alterations are being made to this building, and 
when C< ntpleted it promises to Ite one of the finest equipped 
retail furniture stores in the city. The Phoenix expects 
to get into its new quarters al>out August 1, 

There will he no more meetings of the St. Louis Fur- 
niture Roard of Trade this summer, except the annual 
outing, to be held June 25 at the Midland Valley Country 
Club, and it is possible that under present arrangements the 
monthly meetings may be entirely dispensed with. 

The office of the Meier & Pohlman Furniture Co. was 
entered by burglars c n the night of May 23. and the com- 
bination on the big safe was knocked off and its doors 
forced open. The loss was a small amount of currency 
and some checks, on which payment was quickly stopped. 



Cincinnati retail furniture dealers, who may be con- 
sidered as representative the country over, and Cincinnati 
manufacturers, who are in touch with merchants every- 
where, repcrt that business is running at an excellent rate, 
considering conditions. It is possible that the local dealers 
have something of an advantage over their friends the 
manufacturers, everything considered, inasmuch as the 
Hueen City has been for several years, or practically ever 
since the war started, experiencing a high degree of pros- 
erin on account of the activity of war work. This has 
increased greatly since the United States entered the war, 
with the result that employment is general, at higher wages 
than were ever before received. The ability to buy is 
therefore general, although the accepted fact of compe- 
tition with the Government, the Red Cross and other war 
relief organizations, of course cuts down buying. 

The most considerable handicap with which the furni- 
ture trade has had to combat, however, is the constant 
drain uprn the ranks of marriageable young men by the 
army and navy. This, of course, means fewer weddings 
and fewer housekeeping outfits purchased. A sort of 
by-product of the need for men in active service, however, 
not entirely creditable to the men guilty, is that many men 
of military age have bustled into matrimony with a view 
to escaping service. For a time this seemed to make up 
for the norma! falling off in the number of couples going 
to housekeeping, but as it is now becoming generally 



Mr. E. H. Moran. who was manager of the South- 
western department of the Lyon Furniture Mercantile 
Agency in the St. I^ouis office up to March 1 last, when 
he resigned to accept a position with the National Asso- 
ciation of Credit Men. and whose headquarters were in 
New York City, has been called to the colors and is now 
stationed at Ft. Dodge, Iowa. 

The headquarters of the St. L< uis Furniture Hoard of 
Trade have been moved from the Wainwright Building 
to the Chamber of Commerce rooms, under the recent ar- 
rangements by which the Hoard became a Hureau of the 
Chamber. Mr. 11. S. Tuttle is in charge of the Hureau, 
with the same duties he discharged as manager of the 

Board, 

Mr. J. H. Kentnor. treasurer of the Smith &• Davis 
Mfg. Co.. and Mrs. Kentnor were in New York several 
days during the latter part of last month, visiting with 
their sen, Lieutenant Frank Kentnor. before he left for 
France with his regiment of the American army. 

The monthly meetings of the St. Louis Retail Furni- 
ture Dealers' Association have been abandoned for the 
summer months, to be resumed in September. 




understood that Uncle Sam refuses to be fooled in this 
way, such "slacker marriages" are becoming fewer in num- 
ber, and even this aid to the trade is therefore not worth 
counting upon. 

The C. Si A. Kreimer Co., as the furniture business 
conducted by Frank II. Kreimer at S13 to 817 Main street, 
was known, has been placed in the hands of an assignee 
for the benefit of creditors, Mr Kreimer filing the deed 
of assignment on May 21. and naming L. Hcrrlinger. an 
attorney, as assignee. The move came as something of a 
surprise to the trade, as the Kreimer business was sup- 
posed to be reasonably prosperous, and the big store, 
handling a high-grade line of goods, was not of a sort 
to do business unprofitably. However, according to the 
reasons set forth by Mr. Kreimer. loss of business result- 
ing from the removal of the Courthouse from Main street 
during the building of the new structure, and reduced 
business also on aco nut of the war. caused losses which 
made the assignment advisable. 

Theodore Heck, head of Theodore Heck & Co., the 
well-known furniture concern, operating two stores in 
Cincinnati as well as several in near-by Indiana towns, 
suffered considerable inconvenience and embarrassment 
recently by reason of the actions of a weman customer 
who was subsequently adjudged insane. She was appar- 
ently obsessed with the belief that she had been treated 
badly by the Heck establishment, and even went so far 



WW 



Digitized by Google 



ISO 



THE FURNITURE WORKER 



Ju*e. mi 



Doingg in Cincinnati — Continued. 

as to bring legal proceedings for I be recovery of household 
goods which she alleged were wrongfully withheld from 
her. However.the whole matter naturally fell to the ground 
when lunacy proceedings were brought and sustained, and 
the agitated individual who started the trouble is tiow 
safely confined in Longvicw. 

\V. F. Dietz, the only son of J. F. Dietz. manufacturers 
of desks, died on May 24 at his home, after a short illness. 
He was a graduate of the Ohio Military Institute and of 
St. Xavier's College, Cincinnati, and was a fine and promis- 
ing young man, on whose untimely death his parents have 
received expressions of heartfelt sympathy from their 
numerous friends. 

Practically every business house and factory in Cin- 
cinnati is participating heartily in the work of making the 
campaign for the War Savings Stamps as big a success 
as the other war-time activities have been in the city. The 
plan which is being used is the organization of savings 
societies in each concern, to which the employes who arc 
members contribute regularly for the purchase of thrift 
and savings stamps. Such concerns as the several big 
department stores, the Robert Mitchell Co.. the Scxtro 
Mfg. Co., and numerous others connected with the trade, 
have encouraged the organization of such societies in 
their organization, and have thus given their aid and assist- 
ance to this phase of Uncle Sam's financial program. 

At a meeting of the Ohio and Indiana members of the 
Central Case Goods Manufacturers' Association, held in 
Cincinnati, at the Hotel Gibson, on June 4. there was an 
interesting discussion of the furniture situation by several 
furniture manufacturers present, especially dining-room 
and bed-mom concerns. T,ack of materials and labor are 
the principal difficulties faced by these concerns, they re- 
jiortcd, while transportation conditions, which recently 
were so bad as to make it almost impossible to do business, 
have shown much improvement. At present the possibility 
of being treated as non-essential industries is the principal 
obstacle for the immediate future, it was stated. 

A meeting of the Ohio Valley members of the National 
Association of Chair Manufacturers was held in Cincin- 
nati early in May, for the purpose of considering proposed 
changes in the official classification of ratings now being 
revised in line with Government regulations. The mem- 
bers present also considered ways and means of effecting 
manufacturing economics, in line with the general trend 
of business and the specific desires of the Government. 
William It. Raker, of Chicago, secretary of the National 
Association, presided. 

Le Roy Voorheis, manager of the downtown store of 
the Globe-Wernicke Co.. suffered the tragic less of his 
little three-year-old son, Robert, on May 16, when the 
child was run over by a street car not far from bis home, 
while accompanied by his two sifters. The little fellow 
ran into the street for some reason, straight into the path 
of the car, and the accident was unavoidable. 

F. A. Hcllebush has been elected president of the 
Mlackbum Varnish Co.. succeeding the late Churchill H. 
Blackburn, founder of the company, who died a short 



time ago. Other officers elected at the same meeting, suc- 
ceeding themselves, were G. A. Findlater and R. .V 
Mitchell, vice presidents; J. G. Lippelman, secretary and 
treasurer, and Jos. A. Allen, factory manager. 

Litigation has arisen in Newport, Ky., across the rivr 
from Cincinnati, growing out of a dispute over the righ 
to conduct a furniture business at 605 Monmouth strert 
a furniture house there owned by Samuel Specter and hi« 
wife being the subject of the trouble. According to Jennie 
and Morris Cohen, who have filed a suit for injunction to 
prevent the Specters from opening another store, thn 
purchased the stock in the Monmouth street store undfr 
a contract by which the Specters agreed to keep out f t" 
the furniture business in Newport for a period of six ytar? 
but that in violation of this agreement the Specters luve 
opened a store next to their original csablishmcnt. 

A good-sized furniture order delivered to a reside 
of Ft. Thomas. Ky.. which is within the delivery r»<! n> 
of Cincinnati, Covington and Newport furniture hniiM-v 
came from Lima. O., recently, furnishing a powerful com 
ment on the value of good will. It seems that a farr.ilr 
formerly living at Lima, which moved to Ft. Th^ron. 
preferred to buy a new outfit from a concern well know, 
to them, the Hoover- Rond Co.. and this house consequent 
delivered the purchase by truck to Ft. Thomas, completinj 
the round trip in two and a half days. 

Cincinnati furniture manufacturers, several of wrW 
did business with the Mahoning Furniture Co.. of Yotms- 
town. O.. learned with considerable regret of a costly fi-t 
experienced by that concern on June 2, involving a lo<< of 
al)out $25,000. with insurance of about $4,000 on the go-vi; 
damaged. The blaze gutted the two-story building H 
which the company was located, and the contents wtrt 
practically a total loss, according to John Dablow. ownrr 
of both building and business. The cause of the fire w."< 
not discovered. Mr. Dablow stating that he had fotr.-! 
everything all right when he visited the store that afteT- 
noon. which was Sunday. He started a fire in the furnacr 
in order to dry out the basement, which had been part', 
flooded by heavy rain, but did not leave until he saw tk' 
the fire was burning properly and that there was r<> 
danger. 

Cincinnati Furniture Exchange. 

The big outing of the Kxchange took piaec on June 22 
This is the twentieth annual outing which members of trw 
Kxchange have had the pleasure to attend. This year tk 
outing was held at Cody's big farm. Rrlanger. Ky.. the pbof 
where all had such a grand time last year. Promptly r. 
9 o'clock in the morning Kentucky burgoo was servo!, 
alter which a round of mint juleps was presented to the 
members by Colonel Cody, the host. At 1 o'clock a big 
chicken dinner was served and during the afternoon thert 
were roasting ears and a barbecue. Tn the evening a res' 
old-fashioned Kentucky supper gave the members a chanct 
to fill up those who had any room left in which to put it 
There was a band and orchestra to make things mem 
during the day. and Goetz's entertainers were there to 
drive the blues away. The July number of Thk Fi'rmtvke 
Worker will contain snapshots of the outing, the same a* 
before, together with a description of the affair. 
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BEST SELLERS 

WHY NOT BUY THE BEST ON THE MARKET 

MITCHELLS PERFECTION BRAND 
GUARANTEED FEATHER PILLOWS 

MAKE SATISFIED CUSTOMERS 
AND PAY GOOD PROFITS 

UNUSUAL CONDITIONS PREVAIL IN THE FEATHER INDUSTRY YOU WILL MAKE 
NO MISTAKE TO BUY EARLY. AS RAW STOCKS ARE RAPIDLY BEING CONSUMED 

SEND FOR PRICE LIST i02 

The P. R. Mitchell Co. 

CINCINNATI NEW YORK 

SPRING OROVE AND HARRISON STH AVE. AND I5TM ST 
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Any difference in size, style or \von<l is to be con- 
strued as constituting a pattern. 

2. Xo new patterns to he made by any manufacturer 
for the duration of the war, except in cases where the 
provisions of this schedule necessitate the substitution of 
new patterns for those at present in use. 

3. Hound or square pillar tables to l>e made only in 
the following size, pillars : 6"—/"— 8"— 9"— 10". 

4. The manufacture of all 6" round pillar tables to 
he discontinued. 

5. The manufacture of all octagon and shaped pillar 
tables to be discontinued. 

6. Not more than 15 regular patterns of pillar or 
platform tables to be continued by each manufacturer, 
and all special patterns to Ik- discontinued. 

7. Each manufacturer to restrict his production of 
leg patterns in common turned live leg tables to three 
sizes and not more than four styles. 

8. Each manufacturer to eliminate all leg sizes above 
4" in common turned leg tables. 

9. Each manufacturer to limit the sizes of dining 
table tops extreme measurement to 42" — 48"— 54"--60". 
It is understood that this does not mean extended lengths. 

10. 42" oak tables to be made in plain oak only. 

11. 48" oak tables to be made in plain or quartered 
oak. 

12. 54" and 60" oak tables to be made in quartered 
oak only. 

13. Each manufacturer to eliminate all plank or 
double tops in all plain oak patterns. 

14. The use of all metal rim fasteners, metal to]) 
and base locks, metal wheel casters, metal dowel pins and 
metal parts on drop leg attachments to be discontinued. 

15. Wood dowels to be substituted for metal screws 
wherever possible. 

16. All dining tables without stretchers to be con- 
structed so that legs can be detached and packed in the 
space between the rims wherever possible. Dining tables 
having stretchers to be packed with tops detached; legs 
to be nested. All |>edestal tables to K. D. ; base, top and 
pedestal to be attached. 

17. W herever possible all goods to Ik- packed and 
ship|>cd in pairs. 

IS. All dimensions of crates to be as small as safe- 
packing will permit. 

19. This schedule to take effect January 1, 1919. in 
so far as it applies to production of patterns not con- 
forming to this programme. It is understood that this 
permits the completion of work in process at this date. 

Conservation Division, 
War Industries Hoard 

» * * 

CONSERVATION D1VISK >N 
WAR INDUSTRIES HoAKlJ 
W ASHINGTON. I). C. 

September 16. 1918. 

SI" 1 1 III il l.K 1-oK rtMlol.STI-KKK f I ' l( N ITl'RK M A.N ri\\t TI'RKKS. 

1. The number of patterns manufactured to be re- 
duced in all lines at least 50 per cent on active patterns 
as of July 1. 1917. 

It 'is understood that this dues not mean that a re- 
duction to less than 50 patterns per SIOO.OOO.(X) of output 
must be made by any manufacturer. 

Any difference in size, style or wood is to be construed 
as constituting a pattern. 

2. No new patterns to be made by any manufacturer 
for the duration of the war. except in cases where the 
provisions of this schedule necessitate the substition of 
new patterns for those at pre-cii1 in use. 



3. All metal wheel casters to be eliminated. 

4. Wood dowels to Ik; substituted for metal screws 
wherever jiossihle. 

5. Colors of leather to be limited to black and one 
shade of brown or tan. 

6. Colors of imitation leather to be limited to black 
and one shade of brown or tan. 

7. All over-stuffed davenports to l>e made and 
packed with detachable legs where practical, and as far 
as possible with detached backs and ends. 

8. The piano box style of crate to be used in jwckiiig 
all over-stuffed daven|>orts. 

9. All over stuffed chairs and rockers to 1k» made 
and packet! with detachable legs and runners where 
practical. 

10. All semi-upholstered furniture, including suites, 
sofas, divans, chairs and rockers to be made either partial 
or completely K. D.. wherever practical. 

11. All couches, lounges and day-beds to be made 
and packed K. D. 

12. W herever possible all goods to be packed and 
shipped in pairs. 

13. All dimensions of crates to be as small as safe 
packing will permit. 

14. This schedule to take effect January 1. 1919. in 
so far as it applies to production of patterns not conform- 
ing to this programme. It is understood that this per- 
mits the completion of work in process at this date. 

Conservation Division, 

War Industries Hoard. 

» ♦ * 

C< (NSERVATK )N DIVISION 
WAR INDUSTRIES HOARD 
W ASHINGTON, D. C. 

September 16. 1918. 

si lllCni l.K Fi>K PARI.OK l-HAMK h'l'KN ITt'RK MAXfl-'ACTURKKS. 

1. The number of patterns manufactured to be re- 
duced in all lines at least 50 per cent on active patterns 
as of July 1. 1917. 

It is understood that this does not mean that a re- 
duction to less than 50 patterns per $100,000.00 of output 
must be made b> any manufacturer. 

Any difference in size, style or wood is to be con- 
trued as constituting a pattern. 

2. No new patterns to be made by any manufacturer 
for the duration of the war. except in cases where the 
provisions of this schedule necessitate the substitution 
of new patterns for those at present in use. 

3. All metal wheel casters to be eliminated. 

4. W 'ood dowels to be substituted for metal screws 
wherever possible. 

5. All over-stuffed davenport frames to be made with 
detachable legs and as far as possible with detached Iwcks 
and ends. 

(>. All over-stuffed chair and rocker frames to be 
made with detachable legs and runners. 

7. All couch, lounge and day-bed frames to be made 
K. D. 

8. All semi -upholstered furniture frames, including 
sofas, divans, chairs and rockers to be made K. I), 
wherever practical. 

9. Wherever possible all goods to be packed and 
shipped in pairs. 

10. All dimension*, of crates to ne as small as safe 
packing will permit. 

II This schedule to take effect January 1, 1919, in 
so far as it applies to production of patterns not con- 
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forming to tin's programme. It is understood that this 
permits the completion of work in process at this date. 

Conservation Division, 

War Industries Board. 

* » * 

C< >NSER\ATloN DIVISION 
WAR INDUSTRIES BOARD 
WASHINGTON. D. C. 

Septcmher Id, 1918. 

SCUKDILK FOR HotSKllOl.l) CHAIR M A N I ' K ACT L' R KRS . 

1. The number of patterns manufactured to he re- 
duced at less 50 per cent on active patterns as of Julv 
1, 1917. 

It is understood that tliis does not mean that a re- 
duction to less than 30 patterns per $100,000.00 of output 
must he made by" any manufacturer. 

Any di (Terence in size, style or wood is to be con- 
strued as constituting a pattern. 

2. No new patterns to be made by any manufacturer 
f> r the duration of the war. except in cases where the 
provisions of this schedule necessitate the substitution of 
new pattern* for those at present in use. 

3. All metal wheel casters to he eliminated. 

4: All springs to he eliminated from slip-scat diners. 
All springs in other types of chairs and rockers to be 
eliminated as far as possible. 

5. Wood dowels to be substituted for metal screws 
wlierever possible. 

6 The colors of leather to be limited to black and 
one shade of brown or tan. 

7. The colors of imitation leather to be limited to 
Mack and one shade of brown or tan. 

S. The manufacture of arm dining n oin chairs to 
be discontinued. 

9. The manufacture of dressing-table chairs to be 
discontinued. 

10 Woods to be used are divided into six classes: 

Class 1 Oak. Ash. Chestnut. Elm. 

Class 2 Beech. Birch. Maple. Rock Elm. 

Class 4 Walnut. 

Class 5 Gum. 

Class o White Maple. 

Each manufacturer to use not more than four of the 
.iliovc classes. 

11. All short (Mist -chairs, both in white and finished, 
lo lie made and shipped K. D. 

12. All long or continuous post-chairs when shipped 
tn white to be made and shipped K. D. 

13. When packet! in crates all chairs to be nested in 
pairs and as many pairs packed together in same crate 
as practical. 

14. All dimensions of crates to be as small as safe 
[jacking will permit. 

15. This schedule to take effect January I, 1919. in 
so far as it applies to production of patterns not con- 
forming to this programme. It is understood that this 
IHTiiiits the completion of work in process at this date. 

Conservation Division, 

War Industries Board. 

After the completion of Mr. Parsonage's address 
plans were put into execution to organize the manufac- 
turers in a systematic manner, A motion was made sug- 
gesting that the War Service Committee prepare details 
of a plan for a permanent organization but the sentiment 
was so strongly in favor of doing the job at once that the 
Chairman appointed a committee to draw tip the con- 



JRE WORKER :«0 

stitution and by-laws and report at the meeting to lie held 
that same evening. This course of action was decided 
»i[K)n after Mr. E. W. Sclmltz, of Sheboygan. Wis., de- 
livered a very able address upon the subject. This ad- 
dress follows: 

ORGANIZATION. 

(By E. W. Sclmltz.) 

After years of partial organization a world 
war has brought us into closer association than the 
furniture industry has ever recognized before. 

It remains for us to learn whether or not we art- 
large enough, whether or not we have a strong enough 
vision of future possibilities, whether or not the war 
has taught us enough of the advantages of close 
association to i>oint the way to a farther reaching 
organization than has seemed |Hissihle heretofore. 

Some things we should at least have outgrown. 
We should have lost the old selfish view [joint, for 
one thing. None of our wonderful soldiers went into 
the army asking what they would get out of it. All 
of them knew that only by putting their utmost into 
whatever was to be done would any of us secure the 
great ultimate benefit. That must be our view-point 
for the future. ' 
There are, I am sure, enough advantages to be gained 
by strong organization of industrials, to warrant 
every business man in the country giving as much of 
his time as is necessary to the organization of which 
his concern is a member, to assure its real success. 
For the mere contribution of cash to the organization 
fund is not enough to assure progress. Organization 
machinery is merely oiled with cash, not driven. Brain 
power is the energy that drives organization ma- 
chinery at the required speed to carry it over all of 
the obstacles that confront it. 

The old question. "What do we get in return for 
our contribution?" must be secondary. The primary 
question from now on must lie: "What can 1 do to 
help?*' And when we are all ready and anxious to 
help push, we will begin to know that we learn by 
teaching, that we get by giving. 

Organization is not to stirle competition. This 
is impossible. Organization is not for the purpose 
seeking advantages for certain members. Modem 
business demands only equal opportunities. It asks 
those who lake advantage wrongfully to consider 
their own best interests. And those who have in any 
way gained the upper hand are the first to recognize 
the greater advantage of intelligent competition. 

No association of furniture manufacturers would 
have for its aim the taking of tribute from any [x.rtion 
of the public. Nor would the large concern as a mem- 
ber of the association jhisscss anv advantage in the 
association over a small producer. W henever large 
concerns have profited more from membership in 
organizations than have the smaller ones it has been 
because the larger ones have been left alone to secure 
the benefits of organization. 

Benefits of organization are mutual or they are not 
benefits. Democratic administration of organized 
business, and whole-hearted co-operation among the 
membership tending towards democratic adminis- 
tration, assures success of organization aims in a man- 
ner that also assures benefits. So. organization su- 
cess, in the last analysis depends upon whole-hearted 
co-o|ieration among the membership. 

Determine (hen. upon that sort of cooperative 
work for the future . f the organization of the furni- 
ture industry and you will not be able to find excuses 
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for not holding membership in a National Associa- 
tion of Furniture Manufacturers or whatever you may 
elect to call it. 

Our reason for being here is very largely self 
preservation regardless of hew patriotic our motives 
may be. And our reason back of any existing asso- 
ciation must he the same plus the aggressiveness that 
should characterize our future work. But future 
association work may be no less patriotic, no less 
necessary to the really |>ositive developments of the 
country after the war than is the work that we pro- 
pose now to do for our Government. 

We have not yet reached the |>oint in our national 
development where progress can be slow with entire 
safety to our industrial fabric. Frr we are a nation 
of industrials, and the furniture industry has come 
into its share by almost reaching a volume of three 
hundred million production annually. 

That gives us an idea of our responsibility in the 
development of the industrial side of our national 
life. Can we, then, be less patriotic in peace times than 
we are now during the present great war? And may 
we with entire safety leave such a responsibility to 
individuals in the industry ? 

It has been said that our industry does not keep 
pace with our opportunities. We have seemed not 
even to contemplate greater development than the 
borders of our country make easily possible. We have 
not only not opened new markets for our Roods 
abroad, but we have not developed the market that 
we have spread out before us. 

You may say that this is not a matter for the 
industry as a whole to be thinking of. Is this true? 
Isti't it true that other industries have organized to 
make export trade more easily obtainable for them- 
selves and to make the machinery for ex|x»rt business 
more comprehensive, more nearly adequate for the 
work to be done? Could individuals do as much to 
capture trade of South America, for example, as the 
combined strength of the Furniture Manufacturers 
working through a central export silling bureau ? 

And as to Domestic trade — no one dreams that 
the greatest volume of business the industry has ever 
enjoyed is the maximum that our country can be 
made to deliver after the war. 

We have l>cforc us a tremendous opportunity in 
our home-trade alone, and a great .responsibility in 
developing that op|>ortunity. And it will prove very 
largely, if not wholly, up to us to see to its develop- 
ment. For we cannot depend upon the retail trade 
alone to carry on this great work. 

What the furniture industry needs in addition to 
the individual campaigns to push the sale of the 
product of the several factories is a great campaign 
of education on the cultural advantage of better fur- 
nished, better decorated, better kepi homes. 

Such a campaign should be nation wide. A people 
educated along such lines would be far more strongly 
united, even in peace times, than we found ourselves 
at the o|>cning of the present war. 

They would be united in the making of better 
cities, in making cities better places in which to live. 
Our workmen would find contentment in the more 
wholesome life possible under letter civic conditions, 
and better civic conditions would come with the better- 
ment of homelife. 

Such a campaign may seem like a tremendous 
undertaking. It would be tremendous. Hut it is not 
impossible of accomplishment. It would mean a large 
expenditure of money, but the returns would be com- 
mensurate, both in the sales of furniture and the 



patriotic results obtained. And we must remember 
that patriotism is not alone a war aroused sentiment. 

As a start toward the better home movement a 
Domestic Sales Managers' Department should be con- 
templated as a division of a National Organiza- 
tion. This department would consider all questions 
of distribution in addition to the larger work ulti- 
mately to be undertaken. 

Analogous to the Domestic Sales Managers' De- 
partment would be the Export Sales Managers' Sec- 
tion to take up all questit ns pertaining to the sale of 
American furniture abroad. This might lead very 
quickly to the formation of an Export Sales Bureau. 
The Webb-l'omerene Act makes a combination for 
such a piirjiose legal. Such a Bureau would make 
unnecessary the prohibitory expense of attempting 
export sales individually. And it would t>e in position 
to compete intelligently and capably with the trade of 
other countries. 

( >ur furniture industry needs export sales to make 
stronger and greater development than is now possible 
within the borders of our country a safe matter. 

It is impossible and undesirable to develop the de- 
tails of the possible activities of either of these depart- 
ments at this time. !t is possible, however, to see 
how the Domestic Sales Managers in council might 
make considerable headway in solving such vexing 
problems as the business education of the retailer, 
advertising waste, intelligent sales effort, the effective 
administration of uniform terms, the development of 
the use of Trade Acceptances, and other trade prtb- 
1cm s. 

I feel that I have given the subject of Association 
activities considerable mature thought ; but I am will- 
ing to admit that I also feel that I have just begun. 
For that reason and for many other reasons 1 feel that 
now is our golden op|M>rtunity to organize our indus- 
try thoroughly and widely for the peace time to come. 

We have seen the necessity of organizing for 
pur|>oses of war-time co-operation with the Govern- 
ment. It should be no less easy to see the necessity 
of organizing for peace time drives at our present 
trade problems. Cannrt we organize for purposes of 
seeking the co-o|>cration of the Government in peace 
times, if we can with advantage organize to co-op- 
erate with the Government at war? 

It seems to me that the whole furniture industry 
as well as the |teople who buy furniture would benefit, 
if we were to take up co-operatively the six big 
problems that we have always with us. namely: 
material, labor, production, finance, distribution and 
transportation. And while every concern has different 
ramifications of each of these problems and each sec- 
tion of each problem, all of us would be helped greatly 
by co-operative work along lines that would tend to 
solve the more vital parts of all questions. 

Consider the financial questions that are con- 
stantly before us. Only a very small part of the in- 
dustry has ever taken advantage of >tbe service in 
credits and collections offered by the Central Bureau. 
And yet. that bureau possesses a credit file and a 
collection experience that would be of great financial 
aid to any furniture manufacturer. Now suppose wc 
expand" the service that this bureau now provides. 
Suppose that instead of two or three hundred con- 
cerns working through such a bureau wc had a thou- 
sand or two thousand. The credit file would then lie 
immeasurably strengthened and the collection work 
could be made the most effective open to any industry. 

Retail furniture dealers are buying their stocks 
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under many different variations of terms. This situ- 
ation is not desirable either from the viewpoint of 
tin- dealer or of the manufacturer. 

More uniform terms might very well be one of 
In- questions to be taken under consideration very 
»r«jn after the thorough organization of the industry. 

The use of Trade Acceptances has within the past 
kw months been taken up by a considerable number 
• if furniture manufacturers. The success met with 
In mcst of us has been only partial. The reason • 
for this is. no doubt, because the industry has only 
partially adopted the trade acceptance idea, and also 
because comparatively little educational effort has 
lic't-n made by the industry looking to the acceptance 
i.f it by dealers generally. Opposition from the deal- 
ers lias not been met with explanations that go bc- 
uiml individual cases. 

The financial bureau of any organization is one of 
:iic important sections to be considered, but it is 
-oarcely more ini|>orlant than bureaus for the con- 
-idcration of such questions as material supply and 
cnn>er\ alien, labor, production, distribution and 
•pnsportation. 

The pro[x>sal of the six different divisions of 
possible association activities is not made from a 
theoretical viewpoint. livery section of these ques- 
tions may l>e taken up by an association for earnest 
.r.tisidcration with good practical results obtainable. 

I do not need to enter into an analysis of the benefits 
id l>c gained through investigation into, and considera- 
•ion of these various problems, for it will easily l>e 
•cm that if our industry was so organized and em- 
ployed a personnel able to dig deeply into them, very 
considerable benefits would soon accrue. 

There are enough man -size problems in the above 
outline of our possible activities to keep the best men 
«c can secure busy. And if each manufacturer se- 
lin-s the correct answer to one problem in each 
'■i'.ision outlined, a comprehensive National Associa- 
tion of Furniture Manufacturers will have justified 
itself. 

It will Ik.- apparent to each of us that such a pro- 
^r.minie of activities cannot be started in either a half- 
hearted or a half-financed manner. The answer is 
that if we are to take up with such a programme in 
order to secure its benefits, we must at the same time 
mike up our minds that we are going into it to get 
tiie most out of it by putting the utmost into it. 
Answer your question : "What am I going to get out 
it this-' r yourself. 1 cannot determine that for you. 
N'<> one can get more than you can. no one could get 
ess. 

It this assembly wishes to i rganize the furniture 
imlustrv of the country into a large comprehensive 
national association of furniture manufacturers it 

.111 lie done and will be done. Now is the time to 
ilo it. Business men from one end of the country to 
tin- other arc at least convinced that organization and 
i 'i "Operation are their only salvation. They are con- 
vinced that our heretofore too selfish, too ambitious 
coinjietition will never permit us to develop our 
national or personal advantage to the ultimate. As a 
refill practically every trade line has cither already 

ruanized into a compact ImxIv or is in the process of 
' rtjanizing at the present moment. If this continues 
nid if the majority of the membership of all of these 
trade bodies make a proper co-operative effort the 
I 'mtcd States Chamber of Commerce will be the great- 
est, the strongest body or organization of its kind in 
the world. 

Before this war draws to a close we are going to 



have the best and strongest army the World has ever 
known, and we shall be proud of it as an accomplish- 
ment of a peaceful nation. But let us remember that 
our trade army, after the war. must be just as power- 
ful, just as well organized, just as well equipped for 
its work as our army of scientific destruction will be 
equipped just before our enemies' autocrats fall 
through their own making. 

This nation has risen to a place it cannot abdicate, 
either in peace or war. Our place is not and can- 
not be. henceforth, within our own borders. The 
world needs cur goods, our money, even our men. 
If implements for soil culture arc needed, if steel 
is needed, if machine tools are needed abroad, sure 
foreign homes will see the need of the sort of furni- 
ture we have been making for our own people. 
Furniture must take its place among our exports. 

And a comprehensive National Organization or- 
ganized for patriotic reasons as well as for industrial 
pur|)oscs will put it there. 

* * » 

Evening Meeting, September 17, 1918. 

Chairman C. Tomlinson called the meeting to order 
promptly at S:30 and announced that the proceedure would 
be the discussion on market dates and the election of of- 
ficers. Mr. Hawkins, of Connersvillc, offered a mo- 
tion that there lie but one Market and that it be held in 
the month of May. Mr. Conrades, of St. Louis, made an 
amendment calling for an absolute discontinuance of the 
Markets throughout the duration of the war. This amend- 
ment was sup|iortcd by Mr. Irwin, of C.rand Rapids, both 
Mr. Conrades and Mr. Irwin making |»triotic addresses in 
favor of the amendment. Mr. Adolph Karpen. of Chicago, 
urged that the manufacturers take serious consideration of 
the step they were about to make and this stand was further 
dwelt u(>on by Mr. Schnaidig, also of Chicago. Mr. Haw- 
kins replied, upholding his original motion for one Mar- 
ket. Mr. Keller Stem and Mr. Benjamin Bossc both fa- 
vored no Markets as a patriotic move. Mr. Keeler, of 
Grand Rapids, spoke as the owner of an exhibition build- 
ing and urged further consideration before closing up 
buildings which represented an outlay of several millions 
of dollars. Mr. Hawkins eventually withdrew his motion, 
and a vcte on the amendment showed overwhelmingly in 
favor of no Markets. A motion was then made to prohibit 
the showing of furniture in factories and private show 
rooms throughout the year. An amendment was then of- 
fered to stop the showing of goods by jobbers. The de- 
bate u|Kjn the amendment soon was ended by the 
chairman who ruled the amendment out of order on the 
ground that the convention did not have the right to legis- 
late against jobbers, as they were not represented and had 
no voice in the association. A vote on the original mo- 
tion showed a large majority against it, and the factories 
and private show rooms will be permitted to operate as 
permanent exhibits. 

At this point of the proceedings the Nominating Com- 
mittee-reported the selection of Mr. E. W. Schuhz, of 
Sheboygan, for president, and Mr. C. F. Tomlinson. of 
High Point, for vice-president. Both of them were unani- 
mously voted into office. Mr. Adolph Kaqien. chairman 
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of the Committer on Constitution and By-laws, then read 
the new constitution and by-laws which was adopted in its 
entirety. It follows: 

CONSTITUTION AND BY-LAWS OF THE 
A M ER 1 C A X K U \< X I 'IT l< K M A X U F ACT I' RERS' 
ASSOCIATION' 

Avncu r. 

The name of this organization shall be the AMERICAN 
FU1NITURB. UANU FACTl'REKs' ASSOCIATION. 

Article II. — Officers. 

Section 1.— The officers of the association shall be a 
president and vice-president, the Board of Directors 
to consist of the division presidents, a secretary and 
general manager. 

Amicus III. — Duties, 

Section I.— The president shall preside at all meetings of 
the association. 

Section 2.— The president shall sign all papers which arc 
necessary for the association to sign, under seal at- 
tested by the secretary. 

Section 3— In the absence or inability of the president to 
act, the vice-president shall preside. 

Section 4.- The secretary and general manager shall per- 
form all the duties common to that office, and shall 
have supervision of all work cf the association. He 
shall have custody of all books, records, also the cor- 
porate seal, or other projJerty of the association. He 
shall have |>o\ver to engage and discharge all help em- 
ployed in the conduct of the work and shall fix their 
compensation subject to the approval of the Board of 
Directors. 

Section 5. — The secretary and general manager shall act 
as treasurer. The funds of the association shall be 
kept in a bank or banks approved by the Board of 
Directors. The receipts and disbursement of the as- 
sociaticn funds shall be under the charge of the sec- 
retary and general manager, subject to the direction 
of the Board of Directors, and he shall furnish a 
bond for faithful performance of duty, in such amount 
as may Ik- designated by and subject to the approval of 
the Board of Directors. All disbursements (except 
petty items of current expense) shall be by voucher 
check signed by an employee designated as cashier and 
counter-signed by the secretary and general manager. 
The cashier shall be selected by the secretary and gen- 
eral manager, subject to the approval of the Board of 
Directors and shall also be bonded. 
The bonds of both secretary and general manager and 
cashier shall be paid by the association. 
The secretary and general manager shall render to the 
Board of Directors a financial statement whenever 
called upon to do so: he shall also present at the an- 
nual convention a statement of the financial condition 
of the association at that time. 

At the close of each calendar year (being also the close 
of the association's fiscal year) he shall render to the 
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membership a financial statement covering the entire 
year. 

The financial records of the association will In: audited 
annually by public accountants approved by the Board 
of Directors. 

Section 6. — It shall be the duty of the Board of Directors 
to see that the objects of the association are carried out 
to the best of their ability. They shall have entire con- 
trol of and give attention to internal affairs of the as- 
sociation and shall fix the compensation of employees. 
They shall designate the place for the annual meeting 
unless otlierwisc directed by the vote of the associa- 
tion. They may admit new members and report the 
names of such members at the next meeting of the as- 
sociation, and they shall have the accounts of the treas- 
urer audited at least once in each year. They shall 
also deal with all resignations and withdrawals and re- 
port results at the next general meeting of the asso- 
ciation. 

It shall be the duty of the Board of Directors to ap- 
point committees to carry out the various objects of the 
association. 

Article IV. — Emotion of Opticus, 

Section 1. — The president and vice-president diall l>c 
elected at the annual meeting of the association by the 
members thereof for a period of one year. The presi- 
dents of the various division associations shall auto- 
matically become members of the Board of Directors. 

Section 2. — At the annual meeting of the association a 
nominating committee of five shall l>c selected by the 
association to present names to be voted for to fill the 
offices of the president and vice-president. 

Article V. — Meetings. 

Section 1. — The annual meeting of the association shall be 
held on the second Tuesday in October of each year, 
unless the Board of Directors, for good cause, shall be 
Compelled to change the date. 

Section 2. — All the general meetings of the association 
shall be held at such places as shall be designated at a 
general meeting of tbe association, but if no place is 
selected for the holding of such meetings, or it be- 
comes impractical to hold such meetings at the place 
designated, then such general meeting shall be held at 
such time and place as the Board of Directors max 
designate. 

Section 3. — Special meetings of the association shall be 
called by the president at the request of three division 
presidents, or at the written request of 25 memhers of 
the association, such call to be in writing and to state 
the object of such meeting, and a copy of the same to 
be mailed to each member at least ten days prior to the 
date of such meeting. 

Section 4. — At all meetings of the association any number 
i f members present shall constitute a quorum for the 
transaction of business. At any special meeting of the 
association at least 25 meml>ers shall constitute a 
quorum for the transaction of business. 

Section 5. — Meetings of the Board of Directors may DC 
held upon call of the president, upon the secretary giv- 
ing three days' notice to the members of such board 
of Directors, stating object for which said meeting is 
called. 

Section 6. — A majority of the meml>crs of the Board of 
Directors shall constitute a quorum for the transaction 
of business. 

Article VI. — Memhkrs. 

Section 1. — The membership of the association shall con- 
sist of persons, firms and corj)oratioiis of good business 
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repute and Standing, actively engaged in manufactur- 
ing and selling at wholesale articles property classified 
as furniture. 

Section 2. — New members of die association may be ad- 
mitted at any time by the Hoard of Directors, which 
shall have power to determine the eligibility of any ap- 
plicant for membership, and the conditions under which 
they may be received. All resignations, or withdrawals 
from membership shall be subject to the action of the 
Board of Directors. 

Article VII— Dues. 

Section I. — Each active member shall pay annual dues 
based upon the output of each member during each pre- 
vious year. I but not less than $20.00 to l>e paid by any 
memltcr). The lioard of Directors shall determine the 
amount to Ik. - assessed. 

Section 2. — The annual dues shall be payable in advance, 
one-half u]>on the first day of January and one- 
half on the first day of July of each year. Should anv 
member join the association at any time subsequent to 
the first day of January in any year he shall pay to the 
association the amount of dues' as provided in Section 
1 of this article. 

Section 3. — The lioard of Directors shall have the power 
to make from time to time such special assessments 
against the memtars of this association in addition to 
the annual dues as may Ik- necessary to meet the con- 
tingent expenses of the association, rmch assess- 
ments shall be made pro-rata on the same basis as fixed 
for dues : provided, that the total amount so assessed 
by the Roard of Directors in any one year shall not ex- 
ceed rnc-half the amount of the animal dues paid by 
the members, except when directed to do so by two- 
thirds of the members present at any meeting of the 
association. 

Section 4. — The dues provided for in ihe foregoing sec- 
tions of this Article shall be for the year, and no per- 
son, firm or errporation shall he permitted to with- 
draw so long as any dues or obligations to the asso- 
ciation remain outstanding. 

Article VII I.- Corporate Seal. 

Section 1. — The corporate seal of this association shall 
have engraved thereon "AMERICAN Ki'RNiTi'RE MANI'- 
Kacti rers' association" and in the center the word 
"SEAL," It shall be kept by the secretary of the as- 
sociation and shall be affixed to all papers or documents 
that may be required to be executed under the cor- 
porate seal of the association. 

Article IX. — Delinquent Memiiers. 

Section 1. — A list of members delinquent in the payment 
of dues or assessments will be presented by the secre- 
tary to th< ISoard of Directors firm time to time fof 
such action as the Roard of Directors may wish to make. 

Article X. 

Section 1. — AH resolutions to be presented to the annual 
meeting of the association must first be submitted to 
the Committee on Resolutions, such Committee on 
Resolutions to be appointed by the president. 

Article XI. 

Section 1, "Roberts' Rules of Order" shall govern all 
proceedings. 

Article XII. 

Section 1 - -This constitution and by-laws may be amended 
at any meeting of tlx- association by a majority vote. 
30 days' notice having been given the members of the 



association of such pro|>osed amendment, together with 

a copy of the proposed amendment 
Article XIII. 

Section 1. — Division presidents who are members of the 
Roard of Directors shall l>e the properly elected and 
accredited presiding officers of groups of manufac- 
turers of any classified line. It shall be the duty of 
the Board of Directors to establish classification of 
all lines of furnitiure. 

Mr. E. \V. Schultz and Mr. C. F. Tomlinson both spoke 
their thanks for the honors thrust upon them and promised 
the best that is in them in service to the new organization. 
Mr. Schultz's promise of 100 per cent faithfulness was 
qualified bv an "if." however, and that was as to whether 
he was called to the service or not. In this connection 
he proudly held aloff his registration card upon which his 
age is registered as 41. An inquiry as to who were mem- 
bers was answered by every manufacturer in the hall ris- 
ing to his feet and agreeing to abide by the recommenda- 
tions of the officers and committees. A vote of thanks 
was extended to Mr. Tomlinson for the able manner in 
which he conducted the meetings, to Mr. Maltby for his 
invaluable assistance as secretary, and to all others who 
had in any manner Iieen responsible for the success of the 
meeting. It was decided to leave the solving of the ques- 
tion of finishes to the War Service Committee. 

At the meeting of the War Service Committee in the 
afternoon of September 18, Mr. Adolph Karpen was 
chosen as permanent chairman of the Executive Com- 
mittee; Mr. Ashton P. Derby, Oardner, Mass., vice-chair- 
man, and Mr. W. A. Thomas. Statesville, X. C, vice-chair- 
man. Mr. A. 1'. Derby is also tcmpcrary secretary of the 
War Service Committee and the Executive Committee. 
At first it was thought there would 1k> only five mcmliers 
appointed on the Executive Committee, but it was finally 
decided to include all members of the War Service Com- 
mittee, at least for the present. There will be a meeting 
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of this committee in Washington soon and the whole plan 
will then be placed before the authorities and the referen- 
dum for approval. 

Meeting of the Federated Bodies. 

On the morning of September 18, meetings were held 
in Cincinnati of the various local branches of the Federa- 
tion of Furniture Manufacturers. The Case Goods Al- 
liance and the Chair Manufacturers held their meetings at 
the Sinton Hotel, and the Upholstered Furniture Manu- 
facturers and Parlor Frame Manufacturers held their 
sessions at the Gibson House. These meetings were the 
aftermath of the organization of the new American Furni- 
ture Manufacturers' Association, and the subjects dis- 
cussed were principally concerning the future plans of 
operation, it being the consensus of opinion that the fed- 
erated bodies work in close harmony with the new asso- 
ciation. The Chair Manufacturers signified a willingness 
to employ disabled soldiers in their factories, training them 
in a training factory located in the East. At the Case 
Goods meeting, Mr. W. H. Cove explained many ways in 
which the industry could help win the war. 



New Schedules Officially Sent to the Trade. 

In order to inform the Furniture Trade of the im- 
portant matters Wing considered by the Conservation Di- 
vision of the War Industries Hoard at Washington, the 
following letters were sent to all manufacturers, jobbers 
and retailers, together with the schedules shown elsewhere 
in this report. These were mailed from Washington 
on September 17, the day of the Cincinnati meeting. The 
purpose of these letters was to place the schedules in the 
hands of all interested parties, as it was realized many 
would not be able to be present at the meeting: 

CONSERVATION DIVISION. 

September 16. 1918. 

To Furniture Manufacturers : 

In the present emergency it is of primary import- 
ance that the country's resources be used to full ad- 
vantage and that we husband our supplies of material, 
equipment and capital to aid in carrying on the war. 
In addition it is imperative to conserve every available 
cubic inch of car-carrying capacity. This division, in 
co-operation with numerous industries, has put into ef- 
fect plans of economy in order that materials and 
equipment can be saved and the amount of capital in- 
vested in manufacturers' and dealers' stocks be re- 
duced. 

It is believed that manufacturers of furniture can 
materially reduce the number of patterns they are now 
making. Furthermore, each manufacturer should dis- 
continue the use of metal of any sort for any purpose 
where its use is not absolutely essential. The elimina- 
tion of all unnecessary burlap, which is urgently re- 




quired for war purposes, is desirable. In addition, it 
is essential that care be exercised in the packing of all 
merchandise for shipment, not only to reduce the 
amount of space in freight packages, but adequately 
to protect the goods from danger of injury in transit. 

The enclosed programme has been drawn up with 
the assistance and advice of representatives of all 
branches of the industry. It will be made effective 
unless substantial reasons are immediately presented 
to show that by some modification the needs of the 
government can be met more effectually. 

While part of this schedule is not effective until 
January 1, 1919, it is understood, of course, that as 
rapidly as possible all manufacturers will put into ef- 
fect the provisions in this schedule. We will be glad to 
receive any suggestions that you may have to submit 
whereby greater economies can be brought about. 

Will you please acknowledge this letter promptly, 
assuring this division of your co-operation. 

Conservation Division, 
War Industries Board. 

* • * 

CONSERVATION DIVISION. 

September 17, 1918. 
To Furniture Retailers and Jobbers : 

In the present emergency it is of primary import- 
ance that the country's resources be used to full ad 
vantage and that we husband our supplies of ma- 
terial, equipment and capital to aid in carrying on the 
war. In addition, it is imperative to conserve even 
available cubic inch of car-carrying capacity. This 
division, in co-operation with numerous industries, 
has put into effect plans of economy m order that 
materials and equipment can be saved and the amount 
of capital invested in manufacturers' and dealers' 
stocks be reduced. 

It is believed that manufacturers of furniture can 
materially reduce the number of patterns they arc now 
making. Furthermore, each manufacturer has been 
requested to discontinue the use of metal of any sort 
for any purpose where its use is not absolutely es- 
sential. The elimination of all unnecessary burlap, 
which is urgently required for war purposes, is de- 
sirable. In addition, it is essential that care be exer- 
cised in the packing of all merchandise for shipment, 
not only to reduce the amount of space in freight 
packages, but adequately to protect the goods from 
danger of injury in transit. 

The enclosed programme has been drawn up with 
the assistance and advice of representatives of all 
branches of the industry. While part of this schedule 
is not operative until January 1. 1919, it is under- 
stood that all manufacturers will put it into effect as 
rapidly as possible. 

This programme will be made effective as it is now 
issued unless substantial reasons arc immediately pre- 
sented to show that by souk- modification the needs for 
conservation can be met more effectually. Furniture 
retailers and jobbers arc requested to assist in making 
this schedule effective by accommodating their busi- 
ness to its provisions. 

Your loyal and whole-hearted co-operation will 
aid materially in carrying out the war programme. 

Conservation Division, 
War Industries Board. 



K. D. Furniture Co., Cleveland, Ohio, incorporated, 
capital $10,000. Incorporators Karl Dworkin, Wm. H. 
Levenson, N. Z. Mills, Anna Goold. 
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New Seal of Ohio Retail Furniture Dealers' 
Association. 

Above is shown the new seal of the Ohio Retail 
Dealers' Association. All members are urged to use this 
^l•al on all stationery. Those desiring an electrotype of 
the seal should write the secretary, Harry I,. Mean. 467 N. 
High St., Columbus, Ohio. 



Ohio Dealers Asked to Co-operate With 
Manufacturers. 

The following letter was received by the secretary of 
the Ohio Retail Furniture Dealers' Association and is 
worthy of mention here, in that it suggests co-operation 
of the dealer in his solving of standardization problems. 
Attached to the letter were the recommendations for 
standardization, many points of which were adopted by 
the flovernment as will be noted by glancing over the 
schedules which ap|>ear elsewhere in this number. 

opfick op 

NATIONAL ASSOCIATION OP I'M AIR MANUFACTURERS. 

Ohio Retail Furniture Association, 

Columbus, Ohio. 

(■entlemen: 

On August 15th the furniture industry tiled a 
schedule of recommendations with the Conservation 
Division of the War Industries P.oard at W ashington. 
Attached to this letter you will find a copy of those 
recommendations. 

It appears lo me that the necessities of the hour 
call for the keenest co-operation between the manu- 
facturer and the retailer of furniture, hence I am dis- 
tributing to all the associations of retailers, of which 
I have a record, a copy of this schedule so that the 
retailer may realize the energy displayed by the manu- 
facturers of chairs in the assisting the f lovernment. 
througli every elimination pi ssible, and still permit 
the manufacturing of chairs to continue. 

We are confronted with the problem of conserv- 
tories. We feel that if the chair industry can con- 
ing shipping space and of capital invested in inven- 



servc to the bone and keep some semblance of its pro- 
ductive ability for the duratim of the war, that it 
will develope after our present conflict is over. 

Believing that your interest in these matters is 
vital and trusting that your members will realize the 
efforts being made by the chair manufacturers to 
work out the interest of the retailer as well as the 
manufacturer, I remain with very kind regards. 

Very truly yours, 

WILLIAM 11. Bakf.r, 

Secretary. 



Joseph Spiegel, Mail Order Father, Dies. 

Joseph Spiegel, founder and head of the Spiegel 
House Furnishing Co. and the Spiegel, May, Stern Co., 
died in the Michael Reese Hospital. Chicago, September 
14. Mr. Spiegel, who was in his 78th year, was a veteran 
of the civil war. 

When his service with the 120th Ohio Infantry was 
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over, Mr. Spiegel came to Chicago and established the 
business which was the nucleus of the vast interests he 
directed up to the time tf his death. It was Mr. Spiegel 
who originated the credit mail order trade, and the 
Spiegel. May. Stern Co. is the pioneer in that line. 

Mr. Spiegel leaves a widow. Mrs. Matilda Spiegel, 
and two -.ins, Modie .1. Spiegel and Sidney M. Spiegel, 
both of whom have been business associates of their 
father. Another (OB, Arthur Spiegel, died several years 
ago. 

In the old volunteer tire lighting days Mr. Spiegel was 
well known as a buff. He was an active member of Sinai 
Temple and was a most generous supporter of its charities. 
— Chicago Tribune. 



Branch of Ypsilanti Reed For Cincinnati. 

Through negotiations just concluded the Ypsilanti Keed 

Furniture Company, with headquarters at Ionia, Mich., 
will establish a branch plant at Whiten I 'lace, Cincinnati, 
where 300 operatives may Ik* employed. 

The concern has taken a long lease on the property of 
the Winton Realty Company, on Spring drove Avenue, 
near Clifton Avenue, in the Chester I 'ark district. The 
deal includes the lease held by the Corcoran Manufac- 
turing Company. 

Tor more than a year the company has been looking 
for a suitable location in the Middle West for the use of 
its branch which was located at Jeffcrsonville, lnd. The 
building was destroyed by fire and the corporation decided 
that it wanted a more central site for distributing its 
product. Cincinnati, because cf the latter, was selected 
as being the best. The concern manufactures summer 
furniture, particularly of the kind suitable for verandas. 



Arthur C. Scheid Joins the Colors. 

Arthur C. Scheid. son of Joseph Scheid, well known 
Cincinnati furniture manufacturer, joined the colors re- 
cently, and so that he would have something lo think about 
after he had gone, his friends gave him a suprise farewell 
party and presented him with some tokens of their esteem 
on the evening of August 26. The atfair was so carefully 
planned that he was completely off his guard when his 
father brought him into Schmiesing's Garden where the 
affair was held. Young Arthur was attending a drill of 
the training battalion when his father called and had him 
excused for the evening on a pretext that he wished him 
to make a call. When the pair entered the Garden it was 
a very much surprised guest who witnessed the long tables 
spread with goi d things lo eat and twenty-three loyal 
friends there to wish him Cod-speed. Those in attend- 
ance follow: Max Schmidt. Joseph Scheid, H. E. Scheid. 
Paul Schirmer, Al. Schirmer. Louh J. Flach, Robert 
Armstrong, E. J. Shannon. Valentine Rcith, Jr., Edwin 
Undemann, Peter J. Haub, George H. Lindemann, George 
Bandtnarm, C. Q. Diehl. William G. Vehr, O. P. Strate- 
nn ver, Adam Andler, H. W illiam Klcinc, Fred G. Doth- 
Icfs, Ben S. Dickman, Edwin F. Kununer and W. W. 
Jackson. There were many others who were invited to 




Corporal Arthur C. Scheid. 



attend but found it impossible to Ik* present. Mr. Max 
Schmidt acted as toastmaster, and after telling tho-< 
present that Arthur would leave the next day for Camp 
Taylor, Louisville, he introduced Mr. Paul Schirmer who 
made a presentation address and handed Mr. Scheid a 
beautiful wrist watch. His remarks were very patrictK: 
and among other things he stated that each and ev*n 
one of us had three separate and distinct duties to per 
form. These were, first, our duty to our country: second 
our duty to our loved ones and third, our duty to our- 
selves. He voiced the true American spirit when he Jtcod 
for nothing short of absolute surrender. He stated rw 
one in this country would Ik* satisfied with anything In; 
a complete victory, no half-way affair would do. a: least 
all loyal Americans stood for complete extermination 
of the Ccrman military spirit. Mr. C. O. Diehl. a chum 
of Arthur, presented him with a fountain pen. The toasi- 
mastcr then called uikhi each one present to respond with 
a toast to the health and success of the young soldier 
Mr. Joseph Scheid then told of the great pride that was 
his and how he had endeavored to raise all of his children 
so that they might be a credit to their country. He statcl 
thai the occasion was the proudest moment of his liff 
The send-off was one that Arthur will not soon forget and 
it was good to sec the sparkle of appreciation in his eyes 
when he acknowledged, from the bottom of his heart, the 
kind words spoken in his behalf. We show above hh 
likeness as well as a snapshot of him in his new uniform 

Note— Since writinu the above we are Informed that Mr ScheM basbni 
advanced from a I'rlvale lo a Corporal. 



P. I. Swenson, West Concord, Minn.. Furniture nd 
t'ndertaker. sold out to Frank Hoffman, R. T. Andrews 
and Dell McCiOwan. 
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Orders plus orders tell the condition of the furniture 
business. Every factory is pushing to its. utmost to meet 
the big demand and get the goods shipped before the ear 
shortage, which is inevitable as soon as the winter season 
approaches. Everybody remembers the great difficulty 
that existed the past two years in moving freight during 
the bad weather. This year it will be worse. While all 
factories are overflowing with business and are doing their 
liest to fill orders, yet the output is considerably below 
normal on accout of the scarcity of men. This is the 
serious side of the situation. The increase in overhead 
expenses, the labor, and a thousand and one items that 
go to make up a manufacturing business. When the cabi- 
net makers, machine men. varnishers. packers, and other 
workmen ask for more money, the manufacturer gives it to 
them— he must. When they leave him and go into the 
service of their country, he must find those to take their 
places — if he can — but he cannot always replace the good 
worker. The supply of skilled workers is greatly cur- 
tailed. The furniture dealer that anticipates his require- 
ments and places his orders with the factories ahead of 
his. needs and gets the goods in his warehouse, is the lucky- 
merchant that will make delivery to his customers and 
make a profit, while his competitor is without goods and 
waiting for belated shipments to come in. The warning 
sent to the people by the Fuel Administration to provide 
their winter's supply of coal now while the getting is 
good, applies with equal force to the furniture dealer 
and his supply of furniture. The war burdens arc falling 
with increasing weight on the woodworking industries, 
which becomes more and more apparent as time goes on. 

Crop conditions in this section of Indiana are excellent. 
While the weather is very hot at this time, still we need 
hot weather to make the corn grow. During the past two 
weeks there has been several copious showers of rain 
which has added many thousand dollars in the farmers' 
pockets. The wheat crop has been harvested, and was 
one of the largest on record. Considering the high prices 
prevailing for all farm products, this section is bound to 
be prosperous, and the furniture people will get their 
share. 

The price of furniture is very much less in propor- 
tion to increased cost of manufacture than any other com- 
modity. Dealers do not complain alwut the price, but 
they want prompt shipments. They know that the ad- 
vance in prices is justifiable, and are expecting still higher 
prices about Octolier. During war times there are no 
precedents to follow. Every week shows changes. All 
iliings might not be as rosy as you would wish, but re- 
member they could be worse. 

The Domestic Furniture Co. is operating its factory 



day and night, with two shifts of workmen. John Peters, 
formerly foreman of the Crescent Furniture factory, is 
at the head of this concern. 

During the past two weeks, some of the largest buy- 
ers have come to Evansville to personally see the stock 
of furniture on hand at our factories, and bought goods 
which could be shipped at once. They stated that they 
need goods now, and proposed to make selection from 
stocks actually on hand, thus getting quick shipments 
rather than take chances by mail, or otherwise placing 
orders for patterns that may be out of stock, and in course 
of manufacture, and which no definite shipping date could 
be defended on. 

It may be safely stated that the greater part of the out- 
put of the furniture facories of Evansville will henceforth 
be devoted to war work. A committee, comjwsed of O. A. 
Klamer, B. F. Yon Behren and Daniel WertZ, of the Re- 
gional Resources and Conservation of War Industries, has 
just returned from Washington, where they tendered the 
manufacturing resources of this city and vicinity to the 
Government to help win the war. Evansville is determined 
to do her part and more, if possible, to help I'ncle Sam in 
these times of stress. 



XX SPECIAL 
CLOSE OUT 

Conservation of patterns makes it neces- 
sary to close out one of our popular 
"National" patterns. We have about 
50 on hand ready for 
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Furniture Board Meeting. 

The St. Louis Furniture Hoard of Trade held its first 
meeting after the summer vacation, on Monday evening, 
September 9. The meeting was preceded by a dinner, at 
7 o'clock, at the American Annex, and was characterized by 
the "pep" put into the proceedings by President Fisher and 
the members assembled around the board. There was 
considerable business of imp* rtancc transacted, and every- 
thing went off with a snap. 

Mr. Jos. Peters reported for the Freight Committee, 
and said that shippers were finding considerable difficulty 
in making shipments to Eastern points. He predicted that 
the situation would grow worse as the season advanced, 
and it looked as though it would be next to impossible 
to get the railroads to accept such freight within a short 
time. 

Mr. A. B, Lynn, chairman of the Publicity Committee, 
told what had been done to advertise the St. Louis furni- 
ture market by the board, and strongly advocated the con- 
tinuance of such publicity, notwithstanding the uncer- 
tainty of business during war times. This sentiment was 
endorsed by several other members, and later an appro- 
priation was made for this purpose. 

Several speakers called attention to the very impor- 
tant meeting that was to be held in Cincinnati, beginning 
September 17, by the furniture manufacturers of the 
country for the purpose of discussing plans for the in- 
dustry under war conditions. It developed that a large 
number of St. Louis manufacturers would attend the 
meeting. 

The president closed the meeting with a strong patri- 
otic talk, in which he said that the furniture industry was 
entering upon trying and critical times, and that the best 
thing they all could do was to bend every energy to help 
win the war. He also spoke of the coming Fourth Liberty 
Loan campaign, and said while he was fully satisfied that 
every memlK-r of the Board would do his whole duty at 
that time, he urged them to do it promptly. 

* ♦ * 

One of the largest and most important gatherings of 
business men held in St. Louis for some time was that 
of the Seventh Annual Safety Congress of the National 
Safety Council, which was held <n September 16, 17, 18, 
19 and 20 at the Hotel Statler. As many as 16 divisional 
sessions were held in one day. Prominent business and 
public men and women from all over the country were 
in attendance, and the speakers' roster embraced such 
names as Charles M. Schwab, Hon. Franklin K. Lane, 
H. \V. Forester, Dr. Frederick L. Hoffman and Miss Jane 
Addams. At the dinner on the evening of September IS. 
a five-minute address was made through the medium of 
[148] 



long distance telephones by President Wilson. The wood- 
working sectional meeting was held on Wednesday, at 
which an address was made by Mr. F. D. Campau. secre- 
tary of the Furniture Mutual Insurance Co.. Grand 
Rapids, Mich., on "Results of a Three Years' Campaign 
to Reduce Accidents in the Furniture Industries." 

Lieut. Chas. E. (iroffmann died in a military hospital 
in New York City, on September 2, and was buried from 
his late home in St. Louis on September 5. The young 
soldier was the sen of Mr. L. P. C.roffmann. secretary 
of the St. Louis Basket and Box Co. Lieut. Groffniann 
was a graduate of the officers' training school, and while 
stationed in the East was stricken with what proved la 
be a fatal illneess. He was a most excellent young man 
of the highest character and gave premise of a brilliant 
future. He was married in this city about a year ago. The 
funeral rites were most impressive, being under the di- 
dection of the military, the Jefferson Barracks band and 
a detachment of soldiers from the same camp taking part 
in the ceremonies. 

The St. I^ouis Retail Furniture Dealers' Association 
resumed its monthly meetings on Wednesday evening. 
September 11, after the usual Summer vacation. There 
will be a lot of important matters brought before the 
association this Fall, and the worth of the organization 
to its membership will be more clearly shown than ever 
before. 

One of the sights that has been brought about by the 
abnormal conditions in the furniture business during these 
war times, was that of a representative of a large Texa> 
jobbing house who was in the city this mouth, actually 
begging for goods and was unable to get them, fie says 
his house could sell all the furniture it could get. but 
was fearful that the amount he would be able to get would 
be so small it would be negligible. 

The Missouri Furniture Co. recently made a shipment 
of several carloads of furniture to customers in Cuba. 

The amount of war work being done by our furniture 
factories is increasing right along. Aeroplane parts, pistot 
and gun stocks, beds, boxes, desks, tables, chairs, cabinets, 
etc., arc among the articles being turned out by the fac- 
tories for the Government 

Mr. Frank J. Clements, of the Kostuba Furniture Co.. 
has joined the ranks of suburbanites, having recently pur- 
chased a fine home in the beautiful suburb of Webster 
Groves. 

Mr. Henry Rusche, of the Specialty Co., Evansville, 
Ind., accompanied by his wife, daughter and young son, 
were in Si. Louis September 10. They were on their 
way home after a visit with their son and brother, who is 
in the National Army and is stationed at Camp Logan, 
near Dallas, Texas. 
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October Release of Empire Records. 

The Empire Talking Machine Company of Chicago 
have just delcascd 40 of their splendid new records and 
each following month intend to release a similar number. 
Only the very latest numbers will be recorded and these 
w ill be released as quickly as possible. Dealers can pro- 
cure these records withcut the necessity of investing a 
large sum of money in order to obtain the agency. These 
new records arc of the hillandale type and are played 
with a steel needle. Herewith is a list of the October 
release : 

POPULAR PATRIOTIC SONCS OF THE DAY. 

(»201 — There's a Long. Long Trail (Elliott). Ben Pil- 
grim. Bar. Solo. ( )rchestra accompaniment. 
Homeward Bound (Meyer). Ben Pilgrim and 
Arthur Fields. Duet. Orchestra accompani- 
ment. 

6202 — Joan of Arc. (Wells). Willie Weston. Baritone 
Solo. Orchestra accomjxiniment. 
The Star Spangled Banner (Keys). George 
Stewart and male chorus. 

(.203— It's a Long Way To Berlin (Flatow), Fred Fair- 
banks. Tenor solo. Orchestra accompaniment. 
Over There (Cohan). Willie Weston. Bari- 
tone solo. Orchestra accompaniment. 

6204 — I'm Writing to You, Sammy (Harriman). Arthur 

Fields. Tenor solo. Orchestra accompani- 
ment. 

Tom, Dick, Harry and Jack (Agcr). Arthur Fields. 
Tenor solo. Orchestra accompaniment. 

"ballads." 

6205— All the World Will Be Jealous of Me. (Ball). 

Irving Kaufman. Orchestra accompaniment. 
There's Another Angel Now in Old Killarney 
(Bernard). Male quartette. 

6206— A Perfect Day (Carrie Jacobs Bond). Empire 

male quartette. 
Sweet Little Buttercup (Palcy). Empire male 
quartette. Orchestra accompaniment. 

6207— Chin Chin Chinaman (Hanley). Empire Male 

Quartette. Orchestra accompaniment. 
Yock-A-Hilo Town (Donaldson). Empire male 
quartette. Orchestra accompaniment. 

6208— In the Land of Wedding Bells (Meyer). Campbell 

and Burr. Orchestra accompaniment. 
Give Me the Moonlight, Give Me the Girl (Von 
Tilzer). Empire male quartette. 

6210— My Sweet Hawaiian Rose (Ray Ruddy). Louis 

Winsch. Hawaiian accompaniment. 
Hawaiian Sunshine (Gilbert-Morgan). Sam Ash, 
Tenor. Hawaiian accompaniment. 

6211 — There It Goes Again (Jentes). Ira Allen. Tenor 

solo. Orchestra accompaniment. 
Honest Injun ( Sterling - Mo ran Von Tilzer). 
Collins and Harlan. Orchestra accompani- 
ment. 



MUSICAL COMEDY." 

6209— Wait Till the Cows Come Home (Caryll). 

Campbell and Burr. Orchestra accompaniment. 
Jack O'Lantern ( Caldwell- Burnside-Caryll). Med- 
ley. Empire Military Band. 

"instrumental selections." 

6212— Hawaiian Dreams ( Herbert-Marple). Louise and 

Fercra. Hawaiian guitars. 
The Glow Worm (Lincke). Louise and Ferera 
Hawaiian guitars. 

6213— Mammy's Little Coal Black Rose (Whiting). Blue 

and White Marimba Band. 
Spooky Spooks (Claypoole). Blue and White 
Marimba Band. 
621-1 — A Bunch of Blues (arranged by Klass). Chas. 
Klass. Accordian accompaniment. 
A Scotch Highball (arranged by Boudini). 
Boudini Bros. Accordian duet. 

6215 — The Sunshine of Your Smile (Ray). Jan Rubini. 

Violin solo. Orchestra accompaniment. 
Hearts and Flowers (Tobani). Jean Ebersole. 
Violin solo. Piano accompaniment. 

"popular jazz and dance hits" 

6216 — Long Boy (Herschel- Walker). One-Step. Empire 

Military Band. 
When You Come Back (Frey). One-Step. Empire 
Military Band. 

6217— The Moonlight Waltz < Logan). Empire Military 

Band. 

For the Freedom of the World (Zemanick). Em- 
pire Military Band. 

6218 — Sweet Emalinc, My Gal (Creamer- Lay ton). One- 

Step. Empire Dance Orchestra. 
Smile and Show Your Dimple (Berlin) Fox-Trot. 
Empire Band. 

6219— Boogie Rag (Sweatman). Fox-Trot. Sweatman 

and His Jazz Band. 
Hawaiian Blues (Murray). Fox-Trot. Van Epps- 
Banta Trio. 

6220— Stockyard Blues (Pinkard). Van Epps Trio. 

Piano, Saxaphone and Banjo. 
When the Saxaphone is Playing (Hirsch). Van 
Epps Trio. 



New Wars " Now Published in 
Book Form. 

"Blocking New Wars," which is now running as a 
serial in The Furniture Worker, has been published in 
book form by Doubleday, Page & Co., Garden City, N. 
Y. This book, by Herbert S. Houston, presents in a 
clear and concise manner the various details of the League 
of Nations, which league was suggested by President Wil- 
son as a guarantee against conflicts in the future The 
book is within the reach of all, the nominal price of $1.00 
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being charged for it. Business men, who are vitally in- 
terested in the future welfare of the country, should have 
this hook in their libraries. The plan suggested by Mr. 
Houston has been ratified by the Chamber cf Commerce 
of the United States so thai the outline of future pro- 
cccdurc as contained in this volume can Ik- relied upon as 
having the rapport and approval of the Government. It 
is a book that should be constantly referred to. It is 
Worth reading through more than once. 



Free Book On Advertising. 

Retail merchants and others interested "in advertising 
may have for the asking a !>ooklet recently issued by the 
National Educational Committee of the Associated Adver- 
tising Clubs of the World, "The Foot Rule of Successful 
Retail Advertising," along with a bulletin telling how this 
booklet has been used as the liasis for study courses in 
local advertising clubs, states an announcement from the 
office of the Associated Clubs. 

The advertising association, which embraces more 
than 150 local advertising clubs, is actively engaged in the 
promotion of letter advertising, seeking improvement 
along the line of greater skill on the part of the advertiser 
as well as endeavoring to stamp all fraud out of adver- 
tising. 

This "Foot Rule" booklet, it is announced, is a most 
practical little treatise on retail advertising, and is proving 
to be a distinct help to local advertising clubs that are 
making it a basis for a series of meetings for the study of 
advertising. 

Requests may be addressed to Noble T. I'raigg, sec- 
retary of the National Educational Committee, Associated 
Advertising Clubs, Merchants Batik Building, Indianapolis, 
Ind. 



A Handy Article To Have About the Store. 

The great success of the rug extractor which is now 
being marketed by the Marietta Rug Extractor Co., of 
Marietta, Ohio, is due to its actual merit. It is a time- 
saver and does away with the heavy lifting of rugs in the 
stack. This device is a simple affair, consisting of a roller, 
on the end of which a handle or lever is attached, by which 
the roller may be made to turn by means of a ratchet. 1 f 
any one of a stack of rugs is desired for display, the end 
of the rug is clipped to the roll and the rug is rolled up by 
means of the ratchet arrangement, coming out at the other 




end of the pile without having disturbed the other rugs 
in the stack. The device is illustrated here, and the 
Marietta Rug Extractor Co. will lie pleased to quote price* 
to any interested dealer. Those dealers who now have the 
device in use in their stores are loud in their praise of it 
Its cost is low, the article soon paying for itself in time 
and labor saved. 



King Mantel and Furniture Co.. Knoxville, Tenn., in- 
creased capital from $25,000 to $50,000. 

Radger Chair Works, Milwaukee. Wis., increased 
capital to $50,000. 

Monroe I loskins, Ossian. Ind., Furniture and Under- 
taking, sold out to Theodore Fleisher. 

Axtell & Stearns. Beaver City, Nebr.. Furniture, sold 
out to C. A. Combs. 

W. A. Vanator, Chadron. Nebr., sold his interest in 
the furniture and undertaking business to W. W. Parson 

Farmer & Uclancy. Fillmore. Nebr.. Furniture, suc- 
ceeded by I*. II. Farmer. 
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PITTSBURGH PLATE GLASS GO. 



GLASS PAINTS MIRRORS 

All Kindt for BiMbtgo For Every Purpose 

With Large, Will-Assortii Stocks aid Complete Equipment 



Our UnticeMed Facilities linn Proapt'Senrice from the Foitownx Points 

SAVANNAH, GA. 
KANSAS CUT. MO. 
BIRMINGHAM, ALA. 
BUFFALO, H Y. 
BROOKLYN, N, V. 
PHILADELPHIA. PA. 



NEW YORK, N. V. 
BOSTON, MASS. 
CHICAGO. ILL. 
CINCINNATI. OHIO 

ST. LOUIS, M0. 
MINNEAPOLIS, MINN. 
DETROIT, MICH. 
GRAND RAPIDS, MICH. 
PITTSBURGH, PA 
MILWAUKEE, WIS. 
ROCHESTER, N. Y. 
BALTIMORE MD. 

CLEVELAND, OHIO 
OMAHA, NEB. 
ST. PAUL, MINN. 
COLUMBUS, OHIO 
ATLANTA. 6A 
JACKSONVILLE, FLA 
GREAT FALLS, MONT. 



DAVENPORT, IOWA 
OKLAHOMA CITY, OKU. 
NEW ORLEANS, LA 
TOLEDO, OHIO. 
DENVER, COLO. 
MEMPHIS, TENN. 
DES MOINES, IOWA 
HIGH POINT, N. C. 
DALLAS, TEX. 
HOUSTON, TEX 
SAN ANTONIO. TEX. 
NEWARK, N. J 



There is a "Pittsburgh" Wareho use in Your Vicinity 
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Shall We Have a New Shade of Oak ? 

By HENRY J. LINDEMAN. Jr. 

The use of oak as a cabinet wood for good furniture 
has been steadily declining for some time. This is es- 
pccially noticeable as we look over the exhibit* and note 
the different styles and finishes shown. In high grade 
furniture American Walnut and English or brown Ma- 
hogany prevail, with seme decorated enameled pieces, 
lit the medium lines are shown the above finishes with the 
addition of enameled suites in bedroom furniture and 
possibly a single piece of Golden Oak and one in Fumed 
flak. In library and den furniture Fumed Oak of course 
is still the favorite shade. In the cheap lines Golden Oak 
has the call, though even here the demand for a change is 
shown by the addition of enameled suites and imitation of 
Mahogany pieces in the standard red shade. There has 
been practically no showing of English or brown Ma- 
hogany as yet in the cheap line, though there has been a 
showing of Walnut. Even the manufacturers of imita- 
tion Golden Oak by the printing process have found it 
desirable to show an imitation Mahogany piece on gum- 
wood. In passing let me say that one manufacturer is 
producing a splendid imitation Mahogany by the use oi 
I red Mahogany oil stain in conjunction with the printing 
process. 

When we consider the length of time in which Golden 
Oak and Fumed ( )ak hail the call it is not surprising to 
find people a little tired of it and looking for a change, 
'kdden Oak was shown for the first time in 1S97 when 
1 few brave spirits put out some pieces in quartered oak 
showing the rich brown growth and the beautiful light 
figuring with which we are so familiar. Previous to this 
oak had been finished in light shades of filler or in pro- 
nounced dyed elTecis of green, red and brown shades, 
principally f< r novelties and odd pieces. 

Golden ' )ak was first obtained by the use of a w ater 
stain which raised the grain and required careful sanding 
not only to correct this evil but to bring out the desired 
flear flake as well. This method was satisfactory to the 
manufacturer of exj>ensivc furniture, but the finisher 
turning out a medium grade of work balked at the water 



stain. And so oil stain was evolved and with it the trans- 
parent filler. At first the stain was sold ready for use 
and in some cases carried pigment coloring matter such 
as burnt umber, lamp black and Vandyke Brown to vary 
the shade. The stain had to be agitated thoroughly be- 
fore being applied and was not entirely satisfactory. It 
was scon superseded by the popular concentrated stain 
of today which could be reduced anywhere from 4 to 
12 parts of reducer to 1 part of stain and good rich 
shade produced. It was early recognized that the beauty 
of Golden Oak depended on the contrast between the flake 
and the growth of the wcod, and it was an easy matter 
for the man with fine figured oak and well sanded work 
to obtain these desirable results ; but the man whose wood 
was not so well quartered and whose work was not sanded 
smooth had a problem on his hands. Many schemes were 
tried to bring the desired results. Seme finishers oiled 
the wood with linseed oil before staining, some applied 
a very thin solution of cheap varnish in benzine. The 
demand for sharp, clean-cut flake became so urgent and 
the effect seemed so desirable that some finishers cut in 
the quarter figures with a thin coat of white shellac ap- 
plied with a camel hair brush staining. This was a slow, 
tedious process, but one which effectively prevented the 
stain and filler from smirching the flake. The shade grew 
deeper and deeper, until it was almost black between the 
flakes, and then the demand changed and a gradual lighten- 
ing of color took place to the medium tone of today. 

Fumed ( >ak came into prominence too, shortly after 
this. It had been used for years as a novelty shade in 
picture frames and moldings, on chestnut wood as well 
as oak, but along about I°-05 the Mission style was seek- 
ing popularity. Mission had heen shown in weathered 
oak and Early English Oak and had quite a run. The 
style was pleasing and substantial and quite different from 
anything previously shown in furniture. In an odd piece 
either color was acceptable. The change from the glossy 
polished finish of Golden Oak to the dull Mission finish 
was also considered desirable. The trouble was that in a 
suite Early English or Weathered Oak was too depressing. 
It was difficult also to drape and dress a room to harmon- 
ize with these colors. It was not at all surprising there 
fore to find Fumed < >ak as a finish for Mission furniture 
enjoying an immediate success. Here was a shade that 
was good to look upon. Its soft brown tone was a relief 
from the sharpness of Golden ( »ak. The dull finish pleased 
the eye. A Mission table cr chair in this shade blended 

IMj 
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into the general furnishings of almost any room. The 
Kitmed color was a good background color for silverware, 
cut glass or foliage plants. It was a clean looking color 
and the lady cf the house discovered that it was an easy 
finish to take care of and hard to injure. Finally, it was 
not a difficult matter to obtain draperies, rugs and furnish- 
ings that looked well with it. So these two finishes, Golden 
1 )ak and Fumed ( >ak made oak wood a very necessary 
cabinet wood and accounts in part for the remarkable run 
of oak wood for the past twenty years. 

As Golden Oak, it was used for furniture for the dining 
room, living room, hall and bedroom. In Fumed, every- 
where except in the bedroom, though even here it was 
tried out but never took well. Mahogany always has had 
the call for bedroom furniture, but when Grlden Oak be- 
gan to lose favor, instead of Mahogany being used in 
greater quantities there was an uncxiuvtcd turn to our 
other American cabinet wood, Walnut. More interesting 
still, the demand came to make the Mahogany brown in 
color. It is possible that we can aco tint for the demand 
for brown color on the following grounds: Golden Oak 
was used in every room in the home. When Fumed Oak 
began to replace it, Fumed Oak was used successfully in 
every roan except the bedroom. Here it did not seem 
to be refined enough. Was it that the finish of Fumed 
Oak did not harmonize with the appointments of the bed- 
room ? The color could not have been objectionable, for 
brown Mahogany and American Walnut became the rage 
as soi 11 as they were shown. The experience with polished 
Golden Oak and dull flat Fumed Oak had not been entirely 
satisfactory and the demand was for a finish with the best 
qualities'of each, namely, depth of finish, the same as the 
polished finish, and the soft effect of the waxed finish, 
and these desirable features were embodied in the rubbed 
finish. With these facts in mind, the logical guest ion is. 
Why not a brown shade in Oak" It is certain that the 
figure of Walnut is not w hat makes it so popular, for most 
of the Walnut furniture of today contains more gum wood 
than it docs Walnut, iv r does brown Mahogany dc|M*nd 
on its figure for its popularity. Some brown Mahogany is 
so dark that it i- almost impossible to distinguish any 
figure at all. We must then come to the conclusion that 
it is the color and the finish that has taken with the public, 
due credit of course being given t<> cur friend the designer. 

It would seem, then, that if < >ak is to be popularized, 
it should he show n in the finish and the color of the popu- 
lar furniture of today, namely, brown in shade and a 
ruhlved finish. 

That this is logical is borne out by the experience of one 
of Grand Rapid-' leading manufacturers who for the past 
two seasons has shown dining room suites and bedroom 
suites in a soft, mellow brown tone of Oak trimmed with 
Walnut and finished dull rubUd. The oak wood really 
showed a shade of brown midway between Fumed Oak 
and Walnut. It looked good to see the substantial oak legs 
and the broad quartered oak top of a 5<> inch round dining 
table, and it sounded good to hear the maker tell how 
well the suites were taking with the buyers. It is. then, 
the writer's opinion that oak as a cabinet wood for furni- 



ture of the home is not to fall into disuse. Its strength 
and natural beauty of figure are too well known to be dis- 
regarded. Xovclty shades of oak won't do. This was 
clearly indicated by the lack of interest shown in the two 
or three new shades of Oak shown in the last year, which, 
while suitable for odd pieces for dens, were absolutely 
unfitted for furniture intended to he used regularly in the 
home. In somewhat the fashion outlined above, or at 
least in some dignified, substantial finish, we shall see Oak 
used in twice as great quantities as ever, for it has 
strength, character and dignity — qualities which make it 
impossible that this valuable American cabinet wood should 
fall into disuse. 

• « * 

Questions They Ask 

About Finishing Room Problems 
Answered by Harry J. Lindeman, Jr. 

Arc there any shellac substitutes that really take the 
place of shellac: L. Z., Tell City, Ind. 

A substitute is only an imitation of the real thing in 
shellacs as well as in everything else, but some substitutes 
are belter than others. It is well to try out several sam- 
ples, selecting that one which strings the least, dries the 
quickest and sands the smoothest, and then mix this with 
as much pure shellac as you can afford. Caution. Try 
all the substitutes tn the same day, as a good substitute 
will sometimes work poorly in damp weather. Alio try 
adding a little Benzoic to your substitute should it get 
ropy and stringy, if Benzole is not available, try a little 
pure Turpentine. This even helps when you arc mixing 
pure shellac with your substitute. 

♦ ♦ + 

What is the best method of handling sap gum when 
staining it imitati kn Walnut. W. R.. Cincinnati. Ohio. 

Your problem is one encountered in most factories 
where gum is used today, and the answer to it is in the 
ability of your stainer to touch up the discolored parts 
N'o doubt you have observed that the sap parts are very 
absorbent and suck up the stain as quickly as it is applied. 
If tor, much stain is used the parts get black. You have 
also observed that frequently the sap streaks do not show 
plainly until after the shellac coat is applied. Try this 
plan then : Stain and shellac. When shellac is dry sand 
lightly. Wet a rag with full strength Golden Oak stain 
and with this wipe in the parts that are off color. Apply- 
ing the stain over the shellac cause? it to film over instead 
of absorbing, and thus gives the desired brown tone in- 
stead of the black splotch. This un til- d is used by a very 
successful finishing superintendent. Another friend of 
mine touches up in the same manner except that he uses 
the Walnut stain as a touch-up stain instead of the Golden 
Oak stain. 

Another finishing superintendent employs this rather 
novel method: He has a bottle each of Spirit Nigrosinc 
and Bismarck Urown. cut in alehol al>out one and cue- 
half ounces to the quart. He wets a cloth with first the 
Bismarck Brown solution, then the Nigrosine solution 
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tjives the cloth a slight twist to blend the colors, and pro- 
ceeds to touch up and wipe in the off color parts. This 
requires a little more skill than the previous method and 
a good eye for color besides, but as nothing is hard to the 
man who knows how. it will be worth your time to try 
it. As the Spirit stain bites in quickly, use it sparingly. 

Woodworking for the War Cripple. 

By ANNA BAR RINGER. 
FurnUbcd to The FVKMTTVRE WORKS*, Cincinnati. Ohio, by tb« Publicity 
Department of Ibe Red Crtm Institute for Crippled »nd Dl.abled Men. SI I 
fourth Avenue. New York City. 

With the return of the crippled soldier to America, 
we shall face a situation calculated to play upon our deep- 
est emotions. Our instinctive sympathy will tend to create 
fur him the soft corners, in which his allowance from the 
Government will naturally assist, carrying as it docs an 
easy sustinence for himself and his family. This will in- 
evitably create a situation not good for the soldiers, and 
false to our national ideals. "An idle life is death an- 
ticipated/' As far as possible public opinion must sustain 
and strengthen the physically ltandicapped man by creating 
a life which he can most honorably maintain. A place in 
industry must be made for him. This will require, of 
course, special training according to his abilities, for which 
the Government has made ample provision. 

According to the vocational rehabilitation act recently 
enacted by Congress, those disabled in the military and 
naval forces cf the United States have been placed under 
the joint authority of the surgeon general of the army and 
the Federal Board for Vocational Education. The sur- 
geon general has jurisdiction from the time the person is 
injured until he is restored to good, physical condition, 
when he receives his honorable discharge from the serv- 
ice. The Federal Board then offers vocational re-educa- 
tion and training which will enable him to return to useful 
active employment, and the U. S. Employment Service will 
find him a job. 

After treatment the man may wish to return to his 
former occupation, a plan not always feasible, owing to 
the nature of his disablement. But, it is frequently pos- 
sible f«>r him to change to a less arduous and frequently 
more skilled branch of the same profession. This is 
peculiarly true of wood-working and cabinet making. 
Carpentering is usually too arduous for an injured man, as 
it requires constant standing and the use of two hands. 
Cabinet making offers greater opportunities, as the work of 
preparation has l>een greatly simplified by recent a'dvanccs 
in machine construction. When the stock comes from the 
mill all cut ready to 1* put together, a man of ordinary 
skill can be readily trained lo assemble and finish furni- 
ture. Much of the work is of quiet nature, free from ex- 
treme physical tax and requiring in many cases the use of 
only one arm. Hence, it is admirably adapted for the 
deaf or one-eyed, or for those lacking either an arm or 
leg. It is also good for those suffering from shell shock. 

The principal openings for the employment of dis- 
abled men will be found in large factories, where furniture, 
carriages, musical instruments, interior fittings of railway- 



cars and ship*, and where other fine wood finish is pro- 
duced. This work is sufficiently well paid as to develop 
specialists. Wood polishing and staining is an excellent 
trade for men who have lost the use of an arm. It is 
also adaptable to rheumatic cases, gassing or shell shock. 

Machine work, while possible, holds difficulties. If 
well guarded the worker is safe and the physical exertion 
is not beyond him. The full use nf both arms is essential 
in many cases. The constant standing is very trying to 
one suffering from an injury to the leg, and good hearing 
is needed to enable the operator to know when the machine 
is running properly. Also the shop, because of noise, 
dust and confusion is unsuitable for men suffering from 
neurasthenia, shell shock or chest complaints. However, 
when the cripple is used in almost any line of industry, 
conditions here and there must be changed to meet his 
especial requirements. Machines which are operated by 
normal men in a standing position, have been equipped 
with seats for the legless man. Others have had the con- 
trols so changed that one-armed men can use them. Some- 
times improved ventilation lets in a large class of workers, 
otherwise barred. The steady nature of the employment 
in the wood-working industry makes it highly desirable 
for cripples, who, as a rule, are industrious day-by-day 
people, their physical infirmities limiting their range of 
action. 

The crippled soldier, who seeing his opportunity, pre- 
pares himself for the skilled industries and receives equal 
pay with the unimpaired worker, will find the Government 
allowance for himself and children, greater prosperity than 
before. Moreover he will enjoy with the community and 
his friends a standing of respect and admiration which 
nothing else can confer. 

In the reconstruction after the war there is a place for 
every man according to his perception, intelligence and 
industry. It is the aim of those entrusted with vocational 
training to educate the men with a view to the prevention 
of overcrowding trades. Always the demand for labor is 
kept in view. The- employer of vision is the one who is 
keeping up with the progress made in the adaptation of 
cripples to the trades. This type of man will save him- 
self much inconvenience and loss because of the disturb- 
ance in the ordinary labor supply. 

Uncle Sam to Train Employment Managers. 

By EDWARD D. JONES. 
Author of "The Butineu Administrator." Profeisor of Commerce 
and Industrie*. University of Michigan 

The Government has found it necessary to enter the 
field of education on a large scale. War Emergency 
Courses in Employment Management, conducted by the 
Employment Division of the War Industries Board, under 
the auspices of five Government departments, have been 
arranged for in nine universities to date. The outline of 
the courses of study was made by Captain Boyd Fisher, 
who has general supervision of the work. 

These courses in employment management are designed 
to train men, or women, who already have a basic experi- 
ence of at least three years in industrial life and factory 
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methods, and who have come HI actual contact with shop 

problems. Employers of lal>or, particularly those having 
war contracts, arc urged to suggest men or women from 
their own organizations as Candidates for these courses. 
With lite increasing tightening of the labor situation, it is 

absolutely essential thai large plants have an efficient cen- 
iral employment department. If the Government is to 

take upon itself the task of furnishing labor when called 
Upon, it is necessary that that lata r he employed in the 
proper manner. In other words, each man should he hired 
to do the thing he is best fitted to do. In these days 
every man must count and there must be no square ]»cgs 
in round holes. It has been thoroughly proved that an ex- 
perienced employment manager, in charge of all hiring and 
firing, comes very near to solving the labor problem. 
Therefore, it is up t<> the employer to place his house in 
order and make the be-t u-e of the men with which he 
is supplied. 

The introduction of the employment manager into in- 
dustry and the standardization of the services of an em- 
ployment department is acknowledged to be r.ne of the 
greatest movements now taking place in the manufacturing 
industry of this country. 

Courses have been arranged for at Harvard, in co- 
operation with the Massachusetts Institute of Technology; 
Boston University, in Boston; Columbia University, N'ew 
York; University of Rochester, Rochester, X. Y.; Car 
ncgic Institute of Technology, and the University of Pitts- 
burgh. Pittsburgh. Pa.: University of Washington. Seattle, 
and the University of California, at Berkeley. 

There already haw- been 172 graduates from the classes 
conducted thus far. MoSl i t' these have returned to their 
plants and placed in operation a department of employ- 
ment. In each case where a central employment depart- 
ment i- in vogue, there is never a thought of returning to 
the old-fashioned hit or mi>s method of hiring men. 

The courses of instruction in the varii us schools run 
from six weeks to two months, and the classes are con- 
ducted by the foremost authorities in the country on the 
various subjects covered. 

Tin- course of study deals chiefly with the problems of 
employment management. I'.rief consideration is given, 
however, to statistics, labor economics, and business or- 
ganisation and management. The materials presented on 
the subject of employment management covers the or- 
ganization and equipment of an employment department, 
the employing of the workers, the training of the workers, 
the payment of the workers, the control of working con- 
ditions, effects to keep the work up to standard, and the 



government of the shop. There arc no charges for the 
course, except the outlay for living expenses of students 
and about $15 lor books and supplies. It has been ar- 
ranged to begin new classes as soon a- each previous class 
is graduated. SO application for admission to the courses 
in any of the above named schools may be made at any 
time. 

Employers of labor having candidates for admission to 
the classes, and individual applicants, will be furnished 
with necessarx information concerning qualifications for 
admission and other data regarding the courses by address 
ing Captain Boyd Fisher. "17 Thirteenth street, X. \\\, 
W ashington. I). C. 

Heineman Donates Phonograph to the 
"Soldier Boys". 

Some time ago there appeared in a Cincinnati paper 
a request fr< m a soldier stationed at Camp Jackson, S. C . 
a member of the 37th Company. 156th Depot brigade, in 
which he stated that the hoys would very much appreciate 
it if someone would send them a phonograph. This news 
note was read by Mr. Charles \V. Xeumeister. Cincinnati 
branch manager for the Otto Heineman Phonograph 
Supply Co.. Inc., Xew York City, who immediately 
evidenced his patriotism by forwarding a phonograph and 
records wi:h the compliment* of the coni|)any. 

The following letter was received in reply and is self- 
explanatory. 

Camp Jackson, S. C. 
August 4th. 1918. 

( >tto Heineman Phonograph Supply Co.. Inc. 

Cincinnati, < >hio. 

Mr. Chas. \\ . Xeumeister, Mgr. 

My clear Mr. Xeumeister: 

I am pleased to advise that the Phonograph with 
Records and Xeedles came in a few days ago. and we 
are already enjoying it. The machine is a beauty, 
was packed beautifully and arrived in fine condition. 

Please accept the thanks of the entire Company. 
We are now enjoying music with our meals, and as 
you know, music i* not < nly a good tonic, but an aid 
to good digestion. 

This is Sunday afternoon and we have the machine 
out under the pines; there are several hundred men 
listening to "We may l>e gone for a long, long time". 
You should l>e happy in knowing that you have added 
to the enjoyment of these men. 

Again thanking you for the beautiful gift and 
with best wishes, I In-g to remain, 

Yours very truly, 
(Signed) Louis II. Hart and Company, 
Corporal I^ouis II. Hart. 



Lines Wanted By Sales Agents. 

M. II. Block Co.. 22S E. Fifth St.. Cincinnati. large 
handlers of furniture, are desirous of adding more line* 
|0 their list. They have a large sale-room and will show 
".ample- on their floors if desired. This concern is 
thoroughly responsible and has gained an enviable repu- 
tation as business developers and business getters. If 
you wish a connection in '.he Cincinnati territory, dro]> 
them a line. 
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Keep Posted. 

Both dealers and manufacturers will find it to their 
advantage to keep in touch with what is doing in the 
trade right now. The rulings of the War Industries 
l<'»ard, as they pertain to the furniture trade, should in- 
terest each and every one who depends upon the trade 
lor a livelihood. These rulings will he forthcoming just 
> M>on as the Association Committee and the authori- 
ties at Washington hegin their conferences. What you 
can or cannot do should be your first interesting news 
each day and the proper way to keep posted is to un- 
wrap the journals of the trade as soon as they reach 
your office and then read them through from cover 
to cover. The Furniture Worker will contain the 
important announcements as they arc received and we 
urge our subscribers to make use of the valuable in- 
formation which will appear each month. 



More Loans Necessary. 

It has been announced that there may be one and 
perhaps two more Liberty Loans. Many seem to 
think that the moment peace is declared the boys will 
come marching home and the need of further expen- 
ditures will be found unnecessary. It has taken many 
months of concentrated effort to get the boys over 
there and it is only reasonable to suppose that they 
cannot be brought back any quicker than they were sent 
over. There is a great deal of constructive work a head, 
and while there will not be the need for shells and am- 
munition, there will be the need of structural steel and 
the demand will be almost as urgent as during the 
fighting days. The Priorities Division will be just as 
busy for some time to come as it is now and those 
who have an idea that the ban on steel and iron will 
be lifted when peace is declared will be sadly disap- 
pointed. It will take at least two years before a sem- 
blance of normal conditions reappear. 



Co-operate. 

The furniture manufacturers have decided to abide by 
the rulings of the Cincinnati convention. They agreed at 
that time to place their faith in the War Service Com- 
mittee of the association and gave them 'authority to 
act with, for and on behalf of the Furniurc industry." 
The sectional lines were apparently wijicd out and the 
craft today stands united. The way to a successful future 
is open and it is to be hoped that all will co-operate to 
the extent of making the new venture one of the most 
profitable ever launched by any industry. It can be made 
one of the most influential organizations in any line of 
trade if the members will only do their individual share 
in the right spirit. It takes serious thought and many 
manufacturers will be required to make sacrifices which 
will tax their patience but everything will come out to 
the advantage of the trade in general when the time for 
an accounting comes. Mr. Manss, of the Chamber of Com- 
merce of the United States, outlined the plan of opera- 
tion so successfully carried out by the Vehicle Manufac- 
turers and if the furniture manufacturers will do as they 
did there is no doubt that the furniture trade will benefit 
greatly. The secret of the whole matter seems to lie in 
the fact that those who solve their own problems to the 
satisfaction of the Government will receive the most con- 
sideration from the War Industries Board. The aim of 
the Government is to help in solving only those problems 
which the committees of the trade find they are unable to 
solve themselves. In other words, if too many trivial dis- 
putes are left for the Government authorities to solve it 
will only be a matter of time until the Government will 
assume control of the industry. If all the manufacturers 
get together in the proper spirit in solving their con- 
servation problems and then, when everything is all settled, 
place their recommendations before the proper authorities, 
it is quite certain they will receive the consideration due 
them for their efforts. This is the gist of Mr. Manss' 
suggestions and it will be a wise move to take the "tip" 
and act accordingly. The vehicle industry went to Wash- 
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ington with the "goods" and received their reward. They 
were a help to the officials and did not ask anyone to do the 
work for them. They solved their own troubles and were 
granted Priorities classification of "C," which recently was 
advanced to "B", all because the industry was helpful to 
the authorities and able to prove their point to the satis- 
faction of all concerned. Let us hope the furniture in- 
dustry will, through the American Furniture Manufac- 
turers' Association, be able to accomplish as much for the 
good of the craft as the Vehicle Association did for its 
members. 

The Conservation of Paper. 

The following letter is reproduced from Federated 
Furniture for October 14, and is self-explanatory. The 
subject was commented upon editorially in the September 
number of The Furniti'RK Worker and is of such grave 
importance that we urge all manufacturers to faithfully 
do all within their power to follow the suggestions of the 
Paper and Economy Division of the War Industries Board. 

WAR 1NOLSTK1KS BOARD 

Washington, September 18, 1918. 
B. M. Baruch, Chairman. 

To the Secretary : 

Dear Sir— The War Industries Board invites the 
co-operation of your association in its efforts to bring 
about economy in the use of paper. 

Will you kindly notify each of your members that 
the Government expects him to make a substantial 
curtailment in his annual paper requirements. Only 
by doing this can the supply for essential purposes 
be maintained. 

It is also suggested that a committee be appointed 
to formulate and recommend to your association spe- 
cific methods of economizing in the use of paper. 

It is important that immediate action be taken in 
this matter. 

Have the members of your association advise this 
office of the steps they are taking in paper economy. 

Kindly acknowledge receipt and keep this office 
informed of the results of your efforts. 

Very truly yours, 

E. O. MERCHANT, 
Pulp and Paper Section, 
Paper and Economy Division. 

Paper is essential I It has l>een placed on the priority 
list 1 nly on the express condition that all wastes be elimi- 
nated and every economy practiced. In doing this the 
Government will use its best efforts to provide sufficient 
paper for strictly needful purposes, but nothing more. 
Every distributer, converter or user of paper is hereby 
notified that the continuance of his supply is dependent 
strictly upon his observance of the rulings of the War 
Industries Board, one of which is that paper must not be 
wasted. Failure to comply with this requirement will lead 
to the withdrawal of any or all priority privileges, with- 
out which the supply cannot be maintained. 



An Exchange Clearing House. 

In some other lines of trade, the carriage industry for 
instance, it has been suggested that the manufacturers of 
the country combine and establish a clearing house for 
the purpose of exchange of materials. This plan could 
probably be successfully worked out for the furniture 
trade and no doubt would be found very helpful to those 
who are short of certain slocks. The idea is that those 
manufacturers who are overloaded with certain kinds of 
stock at the present time and can not reasonably be ex- 
pected to utilize it all before the new furniture schedule- 
go into effect January 1st, could, without any loss, ex- 
change with some manufacturer who could furnish 
something in return which might be badly needed. Some 
kinds of material are very scarce when attempts tti pur- 
chase are made in the open market but it is known that 
while some manufacturers have no stocks at all others 
are overloaded and may be forced to carry a large part 
of their stocks over until the end of the war. If a sale 
or exchange arrangement could be made the fellow who 
is short on this material will be helped out wonderfully 
and he in turn could perhaps be very helpful to some other 
manufacturer who needed some of the particular ma- 
terials he happened to be overloaded with. The purpose 
of such a clearing house would be to tabulate the stocks 
and requirements of the manufacturers and to see that the 
necessary materials were forthcoming to the manufac- 
turer so that no delays would occur on account of the 
lack of working materials. 



The Market Situation. 

It would tax the nerves of a modern Solomon to solve 
the Market riddle. There will, i f course, be no Market in 
January but there is no telling when the next one will take 
place as there are so many different sides to the question 
that the future is uncertain. There are all manner of argu- 
ments, both for and against, and it is just about as im- 
possible to tell when the next Market will be held as it 
is to tell just where the Kaiser will be eating his Christmas 
dinner this year. On September 21, the Jamestown manu- 
facturers went on record as being in favor of no exhibi- 
tions until the end of the war. They even went further 
than that by agreeing that no advertising be placed, nor 
solicitation whatsoever lie made, inviting buyers to the 
Jamestown Market. The manufacturers of the country, 
in session at Cincinnati, decided that no exhibitions, 
meaning periodical expositions, be held during the period 
of the war. but permitting each individual manufacturer 
to show samples in his factory sales rooms There arc- 
some who feel that they can make no mistake by keeping 
a permanent show of samples on the exhibition floors and 
receive buyers each month throughout the year but whether 
they will make the attempt remains to be seen. Mr, Par- 
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^onage, at tin- Cincinnati convention, gave the craft a 
very high o niplimcnt when he said good-bye. His words 
I HAVE SEEN TONIGHT THE FINEST EXHIBI- 
TION of AMERICAN SPIRIT I HAVE EVER 
SEEX I X T MY EXPERIENCE." should make the cars of 
those who desire to technically evade the question, tingle. 
The matter stems more probable of adjustment if left to 
the War Service Committee of the American Furniture 
Manufacturers' Association. They, no doubt, will pre- 
sent the matter to the War Industries Board in a much 
more favorable light than could he possible by any inde- 
pendent committee. It is not the habit of the Govern- 
ment to make recommendations that will favor a few 
and are not in accord with the wishes of the majority of 
the trade. The majority of those present at the Cincin- 
nati conference voted against the opening of the Markets 
•t» a patriotic act. While it is true that many who were 
not exhibitors voted, it is equally true that those present 
;it the c« inference were representative of the trade as a 
w hole. The percentage of exhibitors to the total manu- 
facturers in the country is comparatively small and the 
same ratio of percentage was naturally found at the Cin- 
cinnati convention. Were the vote left to dealers there 
would, no doubt, have been a much larger percentage 
against the pro|K>sition than among the manufacturers, 
for the reason that a much smaller percentage of the 
total number of dealers of the country are to be found 
on the registration lists as attendants at the Markets. 
The majority vote rules, and while it is the aim of the 
Government to treat all with impartial recommendations, 
it is also known that it desires to take no advantage over 
the little fellow simply because he has but one vote. Buy- 
ing power and selling power have but little weight in 
settling difficulties in a trade during war times. The 
recommendations of the trade as a wliole are respected 
and not the wishes of any one concern or clique. The 
manufacturers who exhibit at the Markets, and there are 
manv of them, should place their request before the War 
Service Committee. Fortify this Committee with fig- 
ures proving your point that sales made at the Mar- 
kets arc less costly than those made by salesmen on 
the road. If the War Industries Board can be made to 
see that the Markets are beneficial to a certain part of 
the trade, and very much so. it is quite likely that this 
Hoard will recommend that a Market be held during 
the Spring, or at least at some time when the need of 
railroad rolling stock is much less than it is at the 
present time. This matter is one that is scheduled 
f.ir future settlement. It has been voted against by 
the majority of the manufacturers and. under these 
circumstances, it is quite obvious that in order to 
properly bring the question up again for consideration, 
it will be necessary to produce facts and figures for 



discussion and these arguments, to properly be heard, 
must be presented by the accredited Committee of the 
furniture trade. The day of the lobbyist is gone. Com- 
mittees of private interests only take up the valuable 
time of the officials at Washington. When it comes to 
actual settlement of any trade difficulty there is only 
one recognized channel now open and that is through 
the accredited War Service Committee. This Com- 
mittee is composed of representative men of the in- 
dustry, all broad minded business men who are strictly 
loyal to both country and industry. If sales can be 
made cheaper at the Markets, then, by all means, tell 
them about it and urge them to recommend the re-open- 
ing of the Markets as a conservation measure 
Convince them that money can be saved by showing 
samples at a periodical exhibition and they will not 
have much trouble to convince the Government as the 
officials at Washington now look to the Furniture Com- 
mittee for advice, knowing full well that this Commit- 
tee speaks for the best interests of the trade and does not 
make recommendations without good reasons for doing 
so. It is said that the figures that are ready to be sub- 
mitted are proof positive that the cost of selling can be 
lowered where the pieces are disposed of by Market 
exhibitions. Two concerns report that they dispose of 
over a quarter million dollars worth of furniture each 
at the Markets. There are many others that sell prac- 
tically their entire output for the year during the same 
period. Naturally these concerns are very anxious 
to have the old order of things continued because, other- 
wise, a real hardship in selling costs will be encoun- 
tered. There are other manufacturers who declare 
they can sell more economically through road sales- 
men and still others who depend upon catalogs and 
photographs. Whatever the outcome, it is safe to say 
the War Service Committee will make recommenda- 
tions that will be for the best interests of all and will do 
their utmost to see that no concern is forced to go out 
of business or suspend owing to its rulings. 

DlvbUmhtioMcUllr 
n« April nod Mir D.lei will be 




The Magic Square. 



Sixteen little War stamps 
On a cardboard square, 

Make a "scrap of paper" 
The kaiser cannot tear. 

—Exchange. 
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Progressive Dining Room Tables. 

Details of an Interesting Growth From Early Egyptian. 

[ By LYMAN WHITING ] 




HE dining room is really the center of 
family life, and any article of furni- 
ture that contributes to the convenience, 
the beauty and the distinction of this 
room has a substantial effect upon 
family character. 

It is around the dining table we meet 
three times a day; it is here that we 
entertain our friends, where birthdays, 



No.* Christmas, Thanksgiving and other 

. . . u, special holidavs are celebrated. It is 

Stone or pedestal uble 1 / > 

u»ed by tbr Homini. around the dining room table that we 
watch our children grow from child- 
hood to maturity, and witness their mental and bodily 
development, as food from this table is daily taken. 

When gathered around this important household board 
we enjoy a delicious relaxation. — our minds arc. for the 
time being, relieved from the petty cares of business, and 
the pleasant tri-day reunion is rife with the pleasant 
cscitement of a natural, healthy appetite. 

May we not say that some of the greatest characters 
have been moulded around the dining table. It is there, 
perhaps more than any other point in the home, that we 
gain that intimate knowledge of one another's character, 
and so it is for these, and many other reasons that might 
be sighted, that we have come to look upon the dining table 
with intense interest, appreciation and love. 

Upon many of the Egyptian and Syrian tombs in the 
old world palaces we see carvings of personages of high 
rank gathered around their primitive but heavily ladencd 
tables. These wonderful Egyptian heads from which 
came so much as gifts to posterity, dressed in strange and 
extravagant fashion, and if their bodies bore few clothes 
they certainly never neglected their heads. 

Have you ever watched a group in a garden or in a 
hall or any place of meeting remote from the dining table? 
There is more or less stiffness and formality, but the 
moment you see a few gather at a dinner party you find a 
lively conversation, and so, upon these ancient Egyptian 
tombs we find happy groups of people eating figs and 
bread, fowl. nuts, etc., and always drinking from wine or 
water jugs. 

This picture in stone finds a responsive chord in every- 
day moods of our own, and furnished a link binding we 
of today with ]>eoplc of centuries ago. Feast tables have 
played a most important part in history, and are of no less 
significance in twentieth century affairs. 

You will see in illustration No. 1 a sample outline of 
an old Egyptian style. The original table was small, not 
higher than our present tabarets, in various shapes and 
generally made of stone or cement, and even when wealthy 
and aristocratic guests were honored by the hostess, she 




No. I— Egyptian dinner partiri. 



used a number of these smaller tables, each being heaped 
high with delicacies the land afforded. 

The guests sat in a formal fashion generally receiving 
the wine from the servants who dispensed this as well 
as additional eatables from heavily ladened trays which 
they passed among the guests seated at the small tables 

Sometimes the tables were so low in this ancient 
period that the guests knelt or squatted on the ground, 
but more frequently chairs were used, chairs which wc 
now might class as of Napoleonic design. The top of 
the backs scrolled out and the legs being straight as a rule, 
with animal forms, the front legs being straight as a rule, 
but in most cases the back ones bent toward the front, 
and the knee resembled the hind legs of an animal. 

The tables were usually piled very high with all manner 
of game, fruit, etc., and always standing around the tabic 
were ample jugs of wine. Sometimes the old Greeks re- 
clined at their meals, which was an Oriental custom and 
for this purpose elaborate reclining chairs came into use. 




No. 2— Old Roman brome table, of popular tbree-lesved type. 
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In the days of the popularity of the famous Homer, 
small tables with legs were placed at the disposal of each 
guest, and these tables were usually a little lower than the 
couch itself, and bore only a portion of the food, the rest, 
as mentioned, being served by slaves from what we would 
call a serving table. 

We find in illustration No. 2 a small three legged table 
for which the technical name is "Mensa Delphica," and 
as you will note the top is supported by animal legs which 
are attached to the top rim bearing a carved edge. It is 
this type of table that was often placed beside couches 
on which guests, or the host himself, reclined. 

The top of these tables were often noticeable for the 
expensive woods of which they are formed. The legs 
of this particular table arc hollow and caned to represent 
the hind legs of a lion although they are conventionalized 
toward the top, flaring out to give proper brace and sta- 
bility. This entire table is made of bronze and is one of 
the best types of its period. 

The small Roman pedestal table which is shown in 
the initial letter "T," is made of stone and supported by 
the figure of a slave, which is characteristic of table types 
of other times. These small tables were also, following 
a Roman custom, set alongside a couch upon which re- 
clined the party to be served. 

Figure No. 4 shows a substantial but simple type of 
Italian Renaissance, and is known as the "Board and 
Trestle" style of table. In looking at this, one does not 
have to stretch his imagination very far to hear the clink- 
ing of the wine glasses and the steins, and to see the 
picturesque Italian people around this board and hear 
their merry laughter. 

In the early days this long narrow table was usually- 
placed near the wall accommodating those who came for 
wine or food, on a long settle, which contributed to the 
ease of service by having the opposite side free. How- 
ever, as time went on. this type of table took its place in 
the center or at the end of the room, and settles were 
placed on either side, — the servant or maid passing down 
both sides and the ends in dispensing their duties. 



Note that the trestle supports are formed of the C 
scroll reversed, also the fleur-de-lis is used in the design 
cr ornament. Note how gracefully it springs up at the 
center of each opening and forms a substantial support 
for the stretcher, which binds the frame work which 
protrudes in shaped ends. The table is about nine feet 
long and three wide, and is made of very heavy oak. 

It was after this period that the Italian designers 
adopted the four legged table style perhaps because of 
the inconvenience of the heavy ends to the sitters, who as 
time progressed, began to gather all around the table in 
place of two sides as before, and it is now that we recog- 
nize a change in table design, for the four corner legs 
were usually turned, and were united by stretchers which 
now came into popular use. 




No. s 



We are showing a sample of this four legged Dutch 
table in our drawing reproduced in illustration No. 5. 
This is a queer little piece and ycu can see at a glance 
that every feature is Dutch. Note the large bun feet and 
how beautifully the square panels uniting the stretcher 
are fashioned. There is a deep undcrframing, so deep 
in fact that it might be called a cabinet table. The carved 
and grooved stiles are also worthy of particular attention. 

Note what a quick jump was made from the long 
narrow table to the one of short construction, but that 
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seemed no more radical than the marked and rapid changes 
found in the fashion of many articles entering into our 
daily lives. Perhaps this shorter table was due to con- 
fined quarters just as the folding bed became a necessity 
and more or less of a style several years ago. 

Hardly any of the old tables were ever prepared with- 
out the underframing. On this old Dutch tajblc two 
boards under the top slipped out easily in opposite dir- 
ections and the top panel may be turned and opened to 
make a larger table. 




No. • 



No. 6 shews another dining table, reproductions of 
which are popular today. It is commonly known as the 
drop leaf, gate legged table and is of English make 
England was very profuse in her manufacture of dining 
tables, making them so fast and in such varied design 
that at the end of the eighteenth century practically every 
conceivable type was manufactured in that country. 

Originally the drop leaf table had but one front wing, 
but later the style was amplified to possess both a back 
and front wing, and this style came to stay, and has come 
on down through the centuries as one of the most popu- 
lar type. In fact, it was so popular in the old days, owing 
10 its adaptability to small quarters and its general har- 
mony with ordinary surroundings, that is became most 
extensively Used. 

Note the heavy spiral legs and |>arcd down bun feet. 
This is an unusually good example of a very early type 
of the ever popular "gate leg." This style was made in 
both mahogany and oak. and has a small drawer at each 
end. 

You will note the table pictured in drawing No. 7 to be 
of quite ordinary style. You might even think it came from 
any one 1 f our modern factories. It is, however, a good 
type of a Holland extension table. This was a gift to 
us over a century ago and it, as well as illustration No. 
8, belonged to the type popular on the continent, but we 
are told that it was invented, however, by a Frenchman 
named Eoriot in about 1764, and we have in these one 
of the first types of the ever popular extension table. It 
parted in the center and could be pulled out to accom- 
modate a number of guests. 

English tradition tells us that King Arthur was the 
first to establish the round table because he wished all 
of his knights to be on an equality. It was a capital idea 



and has remained a valuable gift through all ensuing 
years. 




No. 8— Another ityle of Dutch extension table. 



The popularity of the round table completely eclipsed 
that of the oblong type. The former was cut in the middle 
and fitted with simple mechanism which permitted of the 
placing of additional leaves. It sprang into immediate 
popularity, and these two tables ( figures 7 and 8) instead 
of a divided standard, part in the center as the ends are 
drawn out and at a certain point four feet are released 
lo tlrop down, two on each side of the middle to support 
the weight of the additional leaves, enabling the table 
to be entirely secure. 

The diameter of both of these tables is rather small 
compared to those in modern use. 

Note in figure 8 the handsome carving on the three 
legs. The wood was often of mahogany, sometimes of 
oak and always beautifully |>olished. 

No one will fail to be interested in the typical Ameri- 
can chair table shown in illustration No. 9. a table which 
was used in our early new England homes and is still 
found there. It was probably primarily made in order 
to economize in space. It was fashioned of heavy oal; 
and fitted with leather cushions and a drawer at the bottom 
which contained linens or silver. It is a sturdv old piece 
made of butternut wood and might also be included in our 
mission types so closely do its lines resemble this modern 
style. 

It is very simple as you will see, and yet substantial 
in design and durability. When in use the top tips down 
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No. If— Old Nrw England " chilr table". 



to a level with the arms, bringing it just to the right height 
for serving when ordinary chairs are drawn around it. 




No. 10-Kraptre pedestal l»ble. 



In No. 10 you will find pictured an old American Em- 
pire pedestal table with one wing drop leaf. It really 
is an unusually fine old type, whose legs arc beautifully 
caned. It is made of solid mahogany, beautiful for its 
rich color and extraordinary grain, and is also notable 
for the fine turning of the shaft. 

Of course, tliere arc many tyjws of tables other than 
shown in this article, but we have endeavored to give the 
characteristics of the important styles from the Egyptian 
ilnwn to the Colonial. After this followed the mission 
table of simple lines, which was made of oak and familiar 
to all. it being a modern "invention," and we also find 
in many tables of today a combination of characteristics 
of many of the old individual types, characteristics which 
have been so skillfully interwoven as to produce a rarely 
artistic whole. 
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Our Railroad Problem. 

When the railroads of this country were taken under 
Federal control, they were suffering from the effects of 
a long period of various sorts of adversity. The measure 
of their recovery under government management has now 
been put into figures by Mr. McAdoo, the Director 
General. 

Taking the cases of the railroads of class 1 — which arc- 
roads having an operating income of more than a 
$1,000,000 a year— he finds that the number of tons of 
revenue freight carried has increased 8.9 per cent. 

The number of freight cars in service has increased 
5.1 per cent. 

The number of tons hauled per train has increased 
6.9 per cent. 

The average car load has been increased 14.4 per cent. 

Taking Philadelphia and Pittsburg as experimental 
points, he finds that the tonnage there delivered has in- 
creased 9 per cent and the number of cars used has de- 
creased 7 per cent. The number of tons per car has in- 
creased 18 per cent. This increase, he says "if it were 
general throughout the country would be equivalent to 
the addition of 432,000 cars to the equipment of the 
country's railroads." 

Under Federal control the number of railroad officials 
drawing salaries of $5,000 a year or over has been reduced 
by 400 and $4,615,000 a year has been saved. The expenses 
of the law department have been reduced $1,500,000 a 
year. By the consolidation of ticket offices, and the 
abandonment of competition, it is estimated that $23,566,- 
633 will be saved. And of this amount, $6,000,000 will 
be saved on advertising bills. 

At the same time wages have been raised; the eight 
hour day has been granted; women are receiving the 
same pay as men for the same sort of work ; and negroes 
are no longer being discriminated against in their wages 
and conditions of employment. 

Freight routes have been shortened, cars and locomo- 
tives are being standardized. A universal mileage book, 
good on all roads, is being adopted. By the consolidation 
of terminals efficiency has been increased and one cause 
of great inconvenience to travelers has been removed. 

It remains true, however, that the first aim of the rail- 
road administration is to move the men and material 
needed by the Government war programme. To this, every- 
thing else is subordinated. The savings in expenses, the 
improvement in the conditions of labor, and the simplifica- 
tion of the service for the travelling public are all matters 
of secondary importance. The first aim is to help win the 
war, and the improvement in the health of the roads is 
being devoted primarily to the task. 



Lucky Furniture Co., Akron, Ohio, increased capital 
form $10,000 to $50,000. 

O. J. Foster opened a furniture store at Walla Walla, 
Wash. 

Albert X. Hoslet. Green Bay, Wis., furniture dealer 
and undertaker, died. 
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XVI 

BUSINESS THR I'KfrTKCToR OS DEMOCRACY 
In all countries tin- development of commerce has been 
accompanied by a gradual but inevitable development of 
democracy. So general is this that the deduction is sound 
that between the two there is a relation of effect and cause. 
The reason for this is not obscure for it inheres in the 
very nature of both commerce and democracy. They both 
stand for co-o|>eration in human relationships. As com- 
merce grew it became a constantly increasing source of 
revenue to governments and secured a constantly increas- 
ing number of rights and priv ileges. Many of these came 
after long struggle but they always lx Tt witness to the 
growing power of commerce, which won them. In time, 
especially in English-shaking countries, commerce became 
included in the enconi|)assing world business, which stood 
for the whole range and field of commercial enterprise. 
Today business is practically the organised life of the 
world. It includes in every country countless individual 
concerns and corporations. These are often grouped in 
associations representing their respective branches of 
business. The whole amazing network of relations and 
inter-relations is the result of co-operation and co-opera- 
tion is the essential principle of applied democracy. 

One of the most significant consequences of the com- 
mercial organisation of the modern world has been the 
stimulus it has given to the democratic idea. When men 
meet on a plane of equality in business and develop both 
the philosophy and the practice of democracy it becomes 
inevitable that their relations with their governments 
should work surely toward democratic ideals and princi- 
ples. And that fact explains much of the democratic 
progress that has been going on all over the world. Even 
in autocratic nations where government has continued to 
be largely in control of the hereditary nobility there has 
grown up a great commercial class, grounded in the demo- 
cratic idea of individual worth, opportunity and initiative 
and from this class the government service in every 



country has been constantly recruited. As a result there 
has been a steady democratic infusion from business that 
has profoundly affected jHililical thought everywhere, be- 
cause men who climbed up from the ranks seldom lose 
"the common touch," however influential in government 
aflfairs they may l>ccome. and whatever the titles they may 
Ik- invested with. It is these men who are a material pan 
of the leaven of constructive literalism in every count rv 
against irresponsible autocracy on one hand and irre- 
sponsible democracy, representing the rule of the mob. on 
the other. In the international reconstruction toward 
which the world is fast moving they may be exj>ected to 
bear an important part. And it is a cheering fact to recall 
at such a time that their training and their views are not 
only largely democratic but. to a considerable degree, inter 
national. In business within, they have been sclu oled in 
the democratic practice of equality ; in business without, 
in the field of world trade, they have learned something of 
international forces and relationships. 

During the war a striking illustration of the Stabilising 
influence in international affairs of business men has been 
offered in the work of International Sugar Committee. 
This Committee was composed of three meml>ers from the 
United States. Mr. Earl D. Babst, President of the Ameri- 
can Sugar Refining Co.; Mr. George M. Ralph, Head of 
the Sugar Division of tltc Food Administration, and Mr. 
William A. Jamison of Arbuckle Brothers, and there were 
two members from the Allied Governments, Sir Joseph 
White-Todd and Mr. J. Ramsay Drake, both of England 
These five men in the fall and winter of 1917-18, by 
co-operative buying and control of distribution, succeeded 
in overcoming an almost panic condition, due to threatened 
famine, stabilised conditions that bordered on demoralisa- 
tion and established an equitable balance betw e e n the 
rights of producers and consumers in all of the Allied 
countries. This result in a single industry is indicative 
of what business men may accomplish in the new inter- 
national conditions that will come with a league of nations 
Another illustration that is even more important is 
that of the pooling of all shipping interests among the 
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Entente Allies. An International Shipping Board was 
formed with Mr. P. A. S. Franklin. President of the 
International Mercantile Marine, as Chairman, and Mr. 
11. H. Raymond, the Shipping Controller of the Food 
\dministration, as the American members, and with Sir 
Connop Guthrie as the English member. And this Board 
look under ccntrol the unification and direction of all the 
-hipping services of the Allies. So conservative a news- 
paper as the New York Times, in commenting on this 
radical departure, said: "This war is different from other 
wars in that its results will be economic rather than terri- 
torial or dynastic. There will be territorial readjustments 
» ith peace. There have been dynastic atid political revolu- 
tions, and there will l>e more. It was not intended to 
minimise them when it was suggested that they were 
rivalled by the passage of the world from a past of eco- 
nomic nationalism into a future of economic international- 
ism." 

The truth is the league of nations that has been fighting 
the war for democracy has been learning how to apply 
economic internationalism as a force to maintain peace 
when a greater league of nations is formed. 

XVII 

THE VOICB OF THE I'F.OPI.F. 

Democracy in its advance lias kept step with the 
progress of knowledge. Not until the war was recognised 
as a crucial struggle for the preservation of individual 
liberty did it set up the fundamental issue that united the 
demorcatic nations of the Old and New Worlds. The full 
support of free and independent men came only through 
a realisation and understanding of the cause for which 
they were called to sacrifice and die. The United States 
did not enter the war until its people had given unmis- 
takable proof of their conviction and will. 

How was this proof presented? Through the great 
democratic organ of public opinion, the press. The his- 
tory of those anxious days of our neutrality shows the 
touchstone was applied to the sovereign force of public 
opinion. The successive public addresses of President 
Wilson prior to April 6, 191", trace the emergence of the 
United States from its traditional policy of national isola- 
tion. Editorial comment in more than 2,000 dailv news- 
papers assured the President that the people were with 
him at each step toward the final call to anus. How 
carefully the head of the nation studied the popular effect 
of these messages was demonstrated by the fact that sum- 
maries of editorial opinion embracing extracts from 
several hundred leading newspapers in every part of the 
country were laid before him within twenty- four hours 
after the publication of an address or message. These 
summaries, made by the Associated Press, not only kept 
the President informed of the state of the public mind 
but mobilised opinion throughout the nation. 

Having agreed to fight, after free and open discussion 
through the press, the people of the United States utilised 
the same agency in mobilising for war. The campaigns 
ID conserve our resources and to finance the war owed 
their success principally to the support of the newspapers. 



Printers' ink accomplished for America what was possible 
in Germany and Austria only through imperial decree 
and the fear of armed authority. 

Through their newspapers the people of the United 
States became familiar with the principle that the only kind 
of peace worth fighting for is a permanent peace, based 
upon international covenants. The ideal of international 
reconstruction was launched by the League to Enforce 
Peace. Before it attained concrete form in the platform 
adopted at Philadelphia, in June, 1915, the conception had 
gained little attention outside the circle of political econo- 
mists and advanced jwlitical thinkers. A nation trained 
for generations to cherish the tradition of isolation and 
non-interference with European affairs might well have 
regarded the pro|M>sal as heresy. As a thesis it appealed 
to both mind and imagination; from the outset it had the 
support of men of international reputation; but these 
advantages alone could not have intrenched the idea as 
firmly as it stands today without the aid of the press. 

A very careful survey of editorial opinion at the time 
this book is written indicates that, while there are differ- 
ences of opinion as to method, the general plan of a league 
of nations is favoured by the newspapers in overwhelming 
majority. 

The attitude of the press is significant because upon 
this great clearing house of public opinion will rest much 
of the responsibility for the success of the plan once it is 
adopted. All the nations are gaining greater respect for 
the views of their neighbors. The telegraph, the sub- 
marine cable and the telephone rank with the railroad, the 
steamship, the automobile and the airplane as agencies 
drawing mankind into one great family. If a citizen with 
a quarrel on his hands knew that his neighbors sided with 
his opponent, he might think twice before venturing to 
gain his ends by force. In the same way a nation, how- 
ever aggressive and ruthless, would hesitate to attack 
another if it believed the other nations of the world would 
not support its quarrel. 

Here is where the machinery of an international court 
and forced arbitration would serve to block an outbreak 
of hostilities uiUil the questions at issue ctuld be laid be- 
fore an international jury. Since the proceedings of such 
a tribunal would be public, long before the court had 
handed down its decision the issue would have gained a 
popular verdict. The press of he world would act as 
unofficial adovcates and the case would be tried first at 
the bar of public opinion. 

If the quarrel reached the stage where the united nations 
decided to use the trade boycott against an offending mem- 
ber of the league, either with or without military force, 
such a boycott could not be successful unless it were 
backed by the people. 

In fact, public sentiment alone, without official action, 
might be strong enough to exert effective economic press- 
ure if mobilised and directed by tlve united efforts of the 
press. This is the idea back of the 1918 referendum of 
the United States Chamber of Commerce. A boycott 
such as this plan proposes would be purely popular and 
without government sanction. 
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Under the domination of an autocratic government a 
national press can become a powerful instrument to ad- 
vance the interests of selfish despotism. But the free 
press of America, uncensored and responsible only to the 
people upon whom it depends for support, has proved 
itself one of the mrst effective wcajKms in the arsenal of 
democracy. 

XVIII 

TlIK NKW DAY AKTKK TIIK W AX 

The great war is in its fourth devastating year as this 
book is published. What will follow it in the way of 
world reorganisation no one can clearly foresee. But that 
great changes are impending is no longer looked upon as 
pn phecy. for their necessity and inevitability are every- 
where understood and conceded. 

There are three forms which these changes could con- 
ceivably rake. 

1. Increased imperialism in the world — by that is 
meant increased militarism and increased territorial em- 
pire under the control or so>'crci<)itty of a single nation. 

This change seems to be impossible, for to bring it 
ahout would require complete German victory. Unless 
that is achieved imperialism cannot have a place in the 
world any larger after the war than it had before the war, 
for the atlied nations have made their fight for the under- 
lying principles of democracy. Their governments have 
stated in the most definite form that they were agreed in 
favor of equality among nations, smatl and great, in favor 
of each country determining its own government and in 
favor of a |K)licy of no annexations. 

If these principles should suffer defeat in this war it 
cat) be but a temporary defeat, for these principles are 
eternal and must ultimately prevail. And they must pre- 
vail in Germany and Austria and Turkey, quite as much 
as in France. England, America and throughout the world. 
To hold to any other view i* to deny progress and to shut 
• nit the light of history. 

A change that would represent the farthest possible 
extreme from imperialism would be: 

2. Radicalism in the extreme form it has taken in 
Russia under the rule of the Bolsheviki or in the form 
represented by the British Labour Party, 

This is a result that is not inqiossible in the sense that 
the imperialistic result appears to be. but it is highly im- 
probable. Representative democracy, before the war 
came, bad gained the day in England, in France, Italy and 
America and it will not surrender all it has won, in a 
thousand years of steady progress, to the red flag of 
socialistic revolution. Hut this is not said in denial of the 
profound effect which the Russian revolution is having and 
will continue to have on the democracy of every country 
in the world. The full measure of that effect is not ap- 
parent—will not be for generations— but among events 
that have been influenced, to some degree at least, arc the 
great strikes in Germany and Austria in favour of a 
democratic peace and the formation of an independent 
Labour Party in England, with so strong a demand for 
a statement of war aims that Lloyd George was com- 
piled to heed it. About the time Lloyd George spoke, 



President Wilson gave to the world a statement of Amer- 
ica's war aims and these were at once taken up by English 
Labour and claimed as their own. And as these declara- 
tions were being made, Trotzky, the Russian Foreign 
Minister in the Bolsbeviki Government, published a book. 
'The Bolsheviki and World peace." In it he gave this 
formula for peace — "The peace of the peoples themselves 
and not the reconciliation of the diplomats. Xo contri- 
butions. The right of every nation to self-determination. 
The United States of Europe — without monarchies, with- 
out standing armies, without ruling feudal castes, with- 
out secret diplomacy." 

This was written, evidently, a short time before Lenine 
and Trotzky came to pewer and, in substance, it was the 
formula presented by the Russian delegates at the council 
table at Brest-Litovsk, although they failed utterly in se- 
curing its adoption. Of course the Allies have the deep 
conviction that Russia in making a separate peace with 
Germany was guilty of an act of the basest treachery. It 
is clear thai it released great armies for another drive 
toward Paris, and was followed by a new drive for con- 
quests in Russia. But it released, also, great armies of 
radical ideas that have made an insidious and powerful 
attack on the morale of the German people. Which 
groups of armies, those operating outside Gennany or 
those cperating inside, would do the greater destruction 
was not determined when this was written. But they were 
engaged in accomplishing results that were violently con- 
tradictory. 

And in Russia there has been some reaction from the 
radical influences that have been in full swing. To what 
degree the Bolsheviki have been affected by more moderate 
democratic influences is not clear but it can be safely 
believed that they have been much affected and that, ulti- 
mately, either their views will be influenced from with- 
out, in as large measure as they have themselves influenced 
the views of other democracies, or the Bolsheviki will Ik- 
supplanted by those representing more conservative ideas. 
This is but stating the fact that as a rule human reactions, 
in time, establish an equilibrium. Xo gift of prophecy , 
therefore, is needed to foresee that the world, after the 
war. will not go all the way to the international socialism 
that is accepted and proclaimed by the Rotsheviki. 

The ahle re|K>rt on reconstruction by the sul>committec 
of the British labour Party presents the farthest swing 
which the pendulum of radical liberalism can he expected 
to make. As the pro|>osals in this report will unquestion- 
ably lie advocated for adoption by an important section 
of the British Parliament — it is not impossible that the 
next general election in England w ill show that that section 
represents a majority — they must claim at once the serious 
attention of all thinking people. Count Okuma is cred- 
ited, in this report, with having expressed the view, from 
his vantage point of perspective in Japan, that the present 
conflict would result in the death of European civilisation. 
"We of the Labour Party can so far agree in this esti- 
mate," says the report, "as to recognise in the present 
world catastrophe, if not the death, in Europe, of civilisa- 
tion itself, at any rate the culmination and collapse of a 
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distinctive industrial civilisation, which the workers will 
not seek to reconstruct. At such times of crisis it is easier 
to slip into ruin than to progress into higher forms of 
organisation. That is the problem as it presents itself to 
the Labour Party. 

"What this war is consuming is not merely the security, 
the homes, the livelihood and the lives of millions of 
innocent families, and an enormous proportion of all the 
accumulated wealth of the world, but also the very basis 
1 if the peculiar social order in which it has arisen. The 
individualist system of capitalist production, based on the 
private ownership and competitive administration of land 
and capital, with its reckless 'profiteering' and wage- 
slavery, we shall do our utmost to see that it is buried with 
the millions whom it has done to death. If we in Britain 
are to escape from the decay of civilisation itself, which 
the Japanese statesman forsees, we must ensure that what 
is presently to be built up is a new social order, based not 
on fighting but on fraternity— not on the competitive 
struggle for the means of bare life, but on a deliberately 
planned co-operation in production and distribution for 
the benefit of all who participate by hand or by brain — 
not on the utmost possible inequality of riches, but on a 
systematic approach towards a healthy equality of material 
circumstances for every person bcrn into the world — not 
011 an enforced dominion over subject nations, subject 
races, subject colonies, subject classes, or a subject sex, 
but. in industry as well as in government, on that equal 
freedom, that general consciousness of consent, and that 
widest possible participation in power, both economic and 
political, which is characteristic of democracy. We do 
not. of course, pretend that it is possible even after the 
drastic clearing away that is now going on, to build society 
anew in a year or two of feverish reconstruction. What 
the Labour Party intends to satisfy itself about is that each 
brick that it helps to lay shall go to erect the structure 
that it intends, and no other. 

"The four pillars of the house that we propose to erect, 
resting upon the common foundation of the democratic 
control of society in all its activities, may be termed: 

•(a) The Universal Enforcement of the National 
Minimum Wage ; 

• ( b) The Democratic Control of Industry ; 
'■(c) The Revolution in National Finance; and 
"(d) The Surplus Wealth for the Common Good." 

After presenting arguments in favour of these pro- 
posals the re|K>rt gives this unqualified endorsement to the 
league of nations: 

"We stand for the immediate establishment, actually 
as a part of the treaty of peace with which the present war 
will end, of a universal league or society of nations, a 
^upernational authority, with an international high court 
to try all justiciable issues between nations: an inter- 
national legislature to enact such common laws as can 
1* mutually agreed upon, and an international council of 
mediation to endeavour to settle without ultimate con- 
flict even those disputes which are not justiciable. We 
would have all the natktis of the world most solemnly 
undertake and promise to make common cause against any 
one of them that broke away from this fundamental 
agreement. The world has suffered too much from war 
for the Labour Party to have any other policy than that 
"f lasting peace." 

This leaves the third change that may follow the war 
'.9 be examined. And that stands midway between the 
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two extremes of imperialism and radicalism. It can be 
stated, broadly in this fashion: 

3. Reprrscntathe democracy existing in nations and 
sewing as a band of union in a league of nations. 

This is an approximately accurate description of the 
political principles of the Entente Allies iu the war. With 
the exception of Japan, whose government has been 
steadily becoming more democratic since 1868, each of 
them has a government directly responsive and respon- 
sible to the people. And this fact has been a controlling 
factor in bringing them together and in holding them 
together in a league. It has made sharp and clear-cut 
the battle line between democracy and autocracy and thus 
has determined the decisive purpose of the war. Now 
democracy is not socialism. It stands for the individual, 
for his initiative, for his rights, for his freedom. Democ- 
racy is the creed of the Gospel, for it interprets the under- 
lying and unescapable obligation in personal responsibility. 
Germany forget her Luther or she could never have forged 
such a thunderbolt as Prussian militarism. But the print- 
ing press which her Gutenberg set up in Mainz has served 
as a mighty instrument of democracy. It made possible 
the spread of knowledge, which has been both the cause 
and the hope of modern civilisation. The printing press 
has been the screw of Archimedes that everywhere has 
been lifting men into a consciousness of their manhood. 
Serfdom has had to go, slavery has had to go, feudalism 
has had to go — and democracy, based on the rights of man. 
had to come. And in all the centuries it has been com- 
ing, slowly, oh very slowly at times, but coming, surely 
coming. It has been coming in Germany through the grow- 
ing rise of the people's power: in England, through the 
revolution in which the inherited power of the lords has 
been shattered and the supreme power of the people rec- 
ognised ; in all modern Europe it has l>een coming : in 
Turkey, in Persia, in China it has been coming; in Amer- 
ica it has been coming. 

Vested power will entrench itself in many strong 
positions in the generations to come, as it has in the past, 
but it must lose them because its fight is against men and 
women who are being raised by the democratic power of 
the printing press into reliant, strong, conscious individual- 
ism. When the printing press gave knowledge to the 
world it gave the power to the world that was to make 
it democratic. Learning was no longer chained to cathedral 
pulpits but found its way into the humblest home. Govern- 
ment was no longer vested in kings, and though thrones 
might remain, they have Income merely symbols of a 
power transferred in increasing measure to the people. 
The world had to be democratised. 

The great war itself has been an agency of democracy. 
It is unbelievable that the millions who have fought it, on 
the firing lines and behind them, can be brought under 
subjection to autocracy. It may be believable, but it 
doesn't ap|>ear to be probable, that they will carry democ- 
racy to the point of extreme radicalism. Instead, it is 
more reasonable to look forward to a world after the war 
in which democracy will be truly representative, controlling 
governments within nations and serving as a liond of 
understanding and union between nations in a League to 
Enforce a just and durable Peace. 

EDITOR'S NOTE— Thli conclude* ih« regular chapter* of Mr. Huaton'i 
book. " Blocking New War* ". but the Novtmbtr number and *ub*eq.ueni 
l»iue§ will contain the propoeate of The League of Nation* and the refer- 
endum* of the Chamber of Commerce of the United State*, which appear 
a* the Appendix to Mr. Huatoo'a work. 
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Changes in the Furniture Schedules. 

Market Question Settled. 



Since the reading »f the tentative schedules for the 
manufacture of furniture, by Mr. E. E. Parsonage at the 
Cincinnati conventien, there have been several changes 
decided upon, which will be in force from now on. These 
schedules are final. The following communication is 
official : 

W AH INDUSTRIES BOARD, CONSERVATION DIVISION, 

Washington, October 23, 1918. 

To Furniture Manufacturers : 

The Conservation Division submitted to the manu- 
facturers of your industry, under date of September 
16th, a tentative schedule for the manufacture of 
bedroom, dining room and upholstered furniture, 
chairs, parlor frames, extension, library, parlor and 
liedroom tables. After careful consideration, certain 
modifications have been incorporated in order to more 
effectually meet the needs of the situation. The en- 
closed schedule is final and is now effective. 

It has been suggested by manufacturers, whole- 
salers and retailers of furniture that material conser- 
vation of labor, capital and transportation could result 
if trade expositions in the furniture industry were 
limited to not more than one each year. 

The Conservation Division, therefore, suggests that 
the furniture industry limit their trade exhibitions to 
not more than one each year, to be held in the several 
sections at the same time, and to be of equal duration. 
As the transportation problems of the railroads appear 
to be less severe in the months of April and May than 
at any other period, we further suggest that these trade 
exhibitions be held during this period. 

Manufacturers are expected to carry out the pro- 
visions of the enclosed schedule both in letter and 
spirit, without any deviation or modification, and to 
manufacture only the specified sizes. Will you please 
acknowledge receipt of this letter promptly, assuring 
thi< division of your co-operation. 

Conservation Division, 

War Industries Board. 

♦ ♦ » 

CONSERVATION DIVISION, WAR INDUSTRIES HOARD 

Washington, D. C. 

Final Schedule for Manufacturers of Furniture. Covering 
Bedroom, Dinimj Room. Upholstered Furniture, 
Chairs, Parlor Frames. Extension. Library, 
Parlor and Bedroom Tables. 

I. (a) The number of patterns manufactured to be 
reduced in all lines at least 50 'r on active patterns as 
of July 1. 191". 

(b) It is understood that this does not necessitate a 
reduction to less than 100 patterns per $100,000 or 
less of output in parlor frames, 50 patterns in uphol- 
stered furniture and library, park r and bedroom ta- 



bles; 30 patterns in chairs and extension tables, and 
six suites in bedroom and dining room furniture, 
(c) Any difference in size, style or wood is to In- 
construed as constituting a pattern. 

2. No new patterns to be made by any manufacturer 
during the war. Alterations of present patterns may 
lie made where necessary to conform to the prevision- 
of this schedule. 

3. All metal cleats, metal corner blocks or irons, metal 
drawers, metal drawer guides, drawer locks, metal 
drawer slides, metal dust-proof bottoms, metal feet, 
metal pulls, metal rim fasteners, metal top and base 
locks, metal dowel pins, metal ferrules, metal parts 
on drop leg attachments, metal fancy and ornamental 
tacks and nails, metal ornamental trimmings and metal 
wheel casters to be eliminated. The use of wood 
and composition wheel casters is permitted on articlr- 
weighing 100 pounds or more. 

4. Wood dowels to be substituted for metal screws wher- 
ever possible. 

5. All colors of leather to be limited to black and one 
shade of brown or tan. 

6. All colors of imitation leather to be limited to black 
and one shade of brown or tan. 

7. All dust-proof bottoms to be eliminated except on 
bottom frame of sideboards, buffets, dressers, bureau-, 
chiffoniers and chifforettes. 
S. All drawer linings to be eliminated. 

9. The use of beveled mirrors to be discontinued. 

10. The use of glass tops to be discontinued. 

DINING ROOM FURNITURE. 

11. Sideboards and buffets to be made only in the follow 
ing lengths : 40, 44, 48. 54. 60, 66, 72. 78, 84, 90-inch. 

12. The use of mirrors on sideboards and buffets in excels 
of two square feet to be discontinued. 

13. China closets to be made only in the following width? . 

15. Seninq tables to be made onlv in the following 
lengths : 34. 38, 42, 46, 50, 54-inch. 

16. Extension table tops to be made enly in the following 
sizes, extreme measurement: 42, 48. 54. 60-inch, it 
is understood that this does not mean extended 
lengths. Oval tables may be made 66 inches loni;. 
extreme measurement when closed, width to be lim- 
ited to 60 inches extreme measurement. 

( note :) For other table provisions see items 32 to 
41. inclusive. 

17. The manufacture of dininlj room arm chairs to i* 
discontinued. 

(note:) For other chair provisions see items 28 M 
30, inclusive. 

BEDROOM FURNITURE. 

18. The use of mirror plate to be reduced at least 25 'i 
It is understood that after selection of patterns ac- 
cording to the provisions of this program the amount 
of mirror plate to be used is not to exceed 75 r /< of 
the amount used on the same number of pattern 
in 1917. 

19. The use of mirrors on washstands to be discontinued 

20. Dressers and bureaus to be made only in the follow- 
ing sizes : 36, 40, 44, 48, 52, 54-inch. 
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UNIVERSAL PRODUCTS 



VARIETY is not only the spice of life but it's 
the spice of life of this business. We have 
yet to see a need for anything in the line of 
casters that cannot be filled from the variety of 
patterns we produce. 

If there is any one fact in connection with our 
products of which we are most proud it is their 
comprehensive character. 

We relish the opportunity of tackling your caster 
problems, be they what they may. And we 
recommend that you get acquainted and keep 
acquainted with the scope of our sixty-four page 
catalog — No. 105W — The safest guide to Caster 
Selection ever offered. 

Universal Caster & Foundry Works 



DIVISION Of THE HWSICK COMPANY 

GENERAL OFFICES: 

BRIDGEPORT, CONN. 
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the furniture dealer lias a large clientele, and lie has a 
large number of risks to run. in the matter of credits. 

In a word who will he credit ? There is a reason here 
for a great deal of discrimination, and for the exercise 
of care that must l»e one of his diplomatic moves. If he 
makes it an iron clad rule to sell for cash only he has to 
meet competition that is sure to make a material difference 
in his sales. He cannot well afford to be arbitrary in this 
respect. He has too much at stake. But he has to use 
judgment, and lie has to adopt certain standards that will 
demand of him a high appreciation of the meaning of 
credits. Can he afford to be independent and take this risk, 
this disregard for the matter of extending this courtesy 
even to some whom he might feel were doubtful? 

You sec it is a very easy matter to make enemies that 
can do you considerable harm if they are so disposed from 
;i little indiscretion on your part. You have to be diplo- 
matic and you have at the same time to safeguard your 
business. The subject therefore is one that demands of 
you a very careful study. Some dealers will refuse credit 
at times with perhaps only a very meagre excuse, and the 
result will Ik- to make an enemy and to lose a good cus- 
tomer too. 

Suppose you receive an order from an unknown party 
who has requested credit. Your attitude should be one 
of polite courtesy, and your actions then will determine 
at limes one thing or another. Either you must refuse 
outright to give the favor asked, or you must acceed to the 
wish, and in a measure take a risk. However, there is a 
loop hole that you should always keep in mind. It is but 
natural when a customer asks credit to give some one as 
reference. If he cannot give his bank then he should be 
able to give the name of some one whom is cither known 
to you as being reliable, or give you time to make an in- 
vestigation as to his standing and responsibility. 

Now it sometimes happens that a party without seeming 
responsibility can and will become a good customer, and 
though you extend credit to him, he is always good and 
prompt pay. The man with the recommendation to back 
him up is not always the liest risk ? Even he might turn 
out to be an instance of sorrow to you. Even the man 
whom you seek for a recommendation may think well of 
the customer, and may tell you he is all O. K. To his mind 
he might be, and still you cannot ask him to guarantee the 
account. This would l>e doing an injustice to both parties. 
Who will you credit ? 

If you sell to a business man or to one that is identified 
with an industrial organization there is no guarantee that 
vour account will be paid. Naturally you have a well de- 
fined reason and a hope that the risk is not great and that 
the matter is one that can be passed on without any 
epicstion. But does the fact that a customer is identified 
with an organization insure the account? If we are to ex- 
tend the credit courtesy to any number of customers, and 
we arc willing to risk the average individual, why not the 
wage earner and the man of small means? 

Being independent in the furniture business has some 
angles that should be looked upon in a broad way. There 
can be too much laxity and there can be too much inde- 



pendence. Is not the happy medium one of caution and 
one of diplomacy? Can you extend credit to the little 
man, and by limiting his demands and keeping his account 
paid up, make a larger number of friends? Is he the 
risk that you have reason to fear? Has your past ex- 
perience been that your largest losses have been sustained 
from this class of your customers? 

There can be sales made and the man who gives credit 
has an opportunity to increase these if he will use judg- 
ment in the matter of his credit customers. In this man- 
ner one can gain something worth while provided he is 
diplomatic. Of course, if he is over indulgent in the 
matter of extending credit: that is if he permits them 
to run longer than thirty days, he is likely to make some 
errors in this way that will be costly. But on the other 
hand let him use caution in the matter of holding his 
customers to a strict basis. We admit that it is belter, 
but the entire subject must be considered in all its phases. 

Who will you credit ? The man who pays his bills with 
promptness, of course. Can you judge a man's ability to 
pay or his willingness always without a test case? The 
question is one that demands study. It is a theme that 
has l>een giving the furniture man and every other man 
of industry concern for years. There are some stores 
and there are some lines of business that can and do sell 
for cash only. Can the furniture dealer who is seeking 
to build up a large business afford to take a strict attitude 
in this way ? He has to weigh the subject with care. Who 
can he credit? Why the risk that is no risk at all, and 
this can only be ascertained with a trial order in many 
cases. It is a problem and one that must lie worked 
out with exacting care to make it satisfactory. 



"Holder In Due Course** Can Enforce Payment 
of Note. 

Br RALPH H. BLTZ. 

The goods which Jones bought from Smith did not 
prove to be all that Smith had represented them to be ; 
so when the bank notified Jones that they held his note 
given in payment for these goods, he refused to pay it. 
The banker explained to him kindly but firmly that the 
note was "negotiable" and that the bank was the "holder 
in due course," and that he would have to pay it. Hi« 
lawyer told him the same thing: so he paid. 

Brown had an experience with another phase of the 
law of "negotiable instruments." When he sold some ma- 
terial to White and received a note in payment, he was 
afraid that White might not be able to pay the note: so 
be discounted it, thinking that it would be better to lose 
the discount than to run the risk of losing the whole 
amount. Before the note matured White went into bank- 
ruptcy. 

The day after the note fell due, Brown received notice 
from the bank that the note had been presented for pay- 
ment, and (hat payment was refused; and that the bank- 
held Brown responsible for the payment. Brown told the 
banker that the note belonged to the bank and that they 
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would have to look to White for their money. The banker 
then explained that the note was negotiable, and that 
Rrown as endorser was liable if the maker did not or could 
not pay. Brown's lawyer told him the same; so he also 
paid. 

The purpose of the law regarding checks, notes and 
drafts, often spoken of together as "negotiable paper," is 
to facilitate their circulation as money by making it safe to 
accept them. If you are offered a note for discount, or 
in payment of some indebtedness, you are safe in accepting 
it if you know that cither the maker (who has signed the 
note) or the endorser (who offers it to you) is able to 
pay it ; and further, if it is offered in the regular course of 
business; if you do not know of any circumstances in con- 
nection with the giving of the note, or between the parties 
subsequently, which might be grounds for the maker to 
refuse payment ; and if it is not yet due. 

In other words, only a holder in due course can enforce 
payment against the maker, free from any defences to 
which the paper would be subject in the hands of the 
payee. A '"holder in due course" must acquire the pa- 
per (I) before maturity, (2) in due course of business, 
and (3) without notice of any defects in title, or defences 
against the payee. That is, to consider these in reverse 
order, (3) the purchaser of a note must not lie a party to 
a fraud; and (2) he will be considered such if he ac- 
quired the note in any other way than in the regular course 
of business, or (1) after it was matured. 

In the first case given, the bank would not have been 
a holder in due course if Smith had explained when offer- 
ing the note that he was afraid Jones would not pay the 
note to him; or if Smith had kept the note until after it 
was due, and then had sold it to the bank or to another 
person ; or if the bank had been told by Jones or by some- 
one else that Jones had reasons for not paying the note. 
In any of these cases the hank could collect the note if 
Smith could collect ; but they would have no better title 
than Smith had. 

In the second illustration, the bank must take certain 
steps in order to hold Brown. The endorser is not liable 
under all circumstances to pay the note if the maker 
does not. He has what is called a contingent liability, which 
may be changed into an absolute liability if the necessary 
steps are taken by the holder of the note. The bank was 
of course careful to take these two steps. First, on the 
day the note was due they presented it to White, and de- 



manded payment. When payment was refused they noti- 
fied Brown of this fact, and told him that they looked to 
him for payment. 

"Presentment and demand" must be made on the very 
day that the note is due. If due on a Saturday, Sunday 
or legal holiday, then on the next following business day. 
If the holder of the note overlooks or neglects this, he loses 
his right against the endorser. Second, on the same day, 
or the day following at the latest, notice must be sent to 
the endorser that payment has been refused, and that the 
holder expects the endorser to pay if the maker docs not. 

If the address of the maker or endorser is unknown, 
tt is sufficient for the holder of the note to use "due 
diligence" in making presentment and demand, or in send- 
ing notice. In such cases it is often advisable to consult 
an attorney as to what steps to take. The holder is not 
expected to do the impossible, but he is not excused for 
negligence. 

To protect himself, Jones might have notified the bank 
and any other person to whom Smith might have offered 
to sell the note, that he had a defense against Smith. Or, 
he might have signed a note which did not contain the 
words "order" or "bearer." If the note had read, "I prom- 
ise to pay John Smith so many hundred dollars," it would 
have been non-negotiable, and if Smith could not collect 
it, then the bank could not, either. 

In the second illustration, Brown might have protected 
himself by writing the words "without recourse" above his 
endorsement. Then the bank would have had no claim 
against him in case White did not pay. But the bank 
would probably not have accepted the note with this en- 
dorsement. Indeed they might insist that his endorsement 
read, "Demand, notice and protest waived," in which case 
Brown would have been liable even if he bank did not 
demand payment on the day the note was due, or send 
notice of non-payment to Brown. 

After Jones has paid the note, he still has a right of ac- 
tion against Smith for misrepresenting the goods; and 
when Brown pays the note he has a claim against White 
for the amount of the note, just as he would have had if 
he had not discounted the note. That is, payment of the 
note by the maker does not settle all claims arising out of 
the original transaction; and payment of the note by any 
party except the maker does not discharge the note. The 
purpose of the law is not to take away any of the rights 
of the parties to the note, but simply to make it possible 
for the note to pass from hand to hand by making both 
parties liable for its payment. 

<C0[»rriitat bjr Ralph H. Buti I 
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Heart to Hearts With the 

By "BILIOUS 

I bought it and thought I'd just hang around a few 
minutes in the store. It happened one day this week in 
a furniture store out Woodward avenue near the cows 
and chickens. 

Behind a group of pieces nestled two clerks who were 
confabbing. I could hear them. "That's about right. Jack." 
and "Just so. Bill." 

Spoke one of them. "Sure thing, business is on the 
blink lately. Keeps me humping to sell enough callers 
to pay my wages. Argued with thirteen callers today; 
that's about an average." 

Classify that cuss and see what he's made of. You 
can douse your lamps and fancy him colliding against a 
caller, handing out the frozen pump handle handshake, 
spilling out lickety split breathless sales talk, getting the 
regulation "No, not today," answer for his pains, and 
then hurriedly looking this way and other for a next bit 
and-miss customer. 

Nobody home. He's not a salesman. He's a cross 
between a too tightly wound phonograph and a frantic 
frog on the quick jump. 

"But," he will tell you, "I've got to sec as many callers 
per day as my time will let me, haven't I? The fewer 
my prospects the fewer my sales." 

Fiddlesticks! What about the boss? Put it up to 
him and he'll sit down on it, ker flump, and tell you, 
"Gimme, for mine, a salesman that rings up two lil" sal<> 
on four customers seen rather than nine callers talked at 
and only one sale made." 

A few things, like dodging a buzz saw and putting 
a mosquito out of biz, ought to be done quickly. Goods 
cannot be sold that way. 

A woman who buys your chair or settee, has to pay 
out her hard long-green for it. Believe me, that same 
long-grccn stuff is one of the most serious things in this 
vale of tears to her. 

Take it from yours truly, son, you'll be a long time 
losing your job because you sold too many pieces of furni- 
ture to a few customers. The old man won't be apt to 
run you into back office and inquire, "Whatinel did you 
spend so much time on Mrs. Jim Smith for?" 

Digging is slow work, but it requires digging to dig 
a woman's dough out of Iter pocket. Then, sir, take 
all the time there is and then some more. Be thorough. 
Cover the whole ground. Saturate your sales story well 
Play her a* carefully as you would a hooked halibut so long 
into prospect's system. Tell her twice and three times, 
as you see she is wavering. She may unhook herself, after 
all, yes. But you have done your duty. There arc other 
days coming. She will remember the nice spiel you made 
to her. She'll maybe say. "That genoop understands his 
lil book." 

Patrons for a store are not made in a minute; not by 
a first sale always. I've known a woman to purchase just 



Furniture Store Salesman 

HLL". 

to be good and done with it, and go home unconvinced and 
with feeble faith in the piece she purchased. 

Heavens knows, it's no snap to get buyer head over 
appetite in love with her purchase. Often she takes i: 
home with doubt. She was only partially convinced by 
salesman; she needed some tall argument from the piece 
itself afterward. She and her purchase were too far 
apart, as it were. They were somewhat strangers to each 
other. 

The other day a friend gave me a knockdown to a 
friend of his. Did it in a cold manner. Told me the 
man's name is all. The man got no opportunity to talk 
for himself. Could not make known his personality a lil 
bit. Had no opening to do it. He was simply a generic and 
clammy man to me — just so much mere man type. He 
didn't warm to me ; I didn't thaw to him. We went our 
ways afterward not convinced that the other was worthy 
faith and friendship. A half job had been done, you see. 

I've been introduced to a stranger before now and 
the chap who did it made me feel I'd like to have the man 
for a true friend. How much more so then ought an in- 
animate chair or sideboard be talked ? 

You and I know well enough what such things as chairs 
and sideboards are. All right then. We do not care to 
waste our time listening to a clerk who has no more to 
tell us than plain chair and sideboard. We would have 
him go deeper and bring out for us big fish, fish we didn't 
know about, edible fish which we can swallow and smirk 
on and feel they were mighty good eating and nourishment 

How a clerk can accomplish it and flit nervously and 
hurriedly from caller to caller, has me up a stump It can- 
not be done, that's all. 

Awhile back I drifted into a store for a pair of sus- 
penders. His nibhs showed me some in a jiffy. Here is 
about the way he performed: 

"This kind is 50 cents and very — Just a moment, 
madam, I'll see if— and there are our 75-cent numbers- 
Joe, look after that man over there — Yes, sir, they are 
made of best para rubber and the webbing is — I'll be with 
you in just a minute, lady — and these arc our 25-cent kind 
and very good suspenders." 

An accute case, I'll confess. Yet it goes to show. I 
walked out the store with a feeling that the suspenders 
might be kitosk stuff. They had looked it. But his busy 
lordship had hardly introduced us. I didn't warm toward 
the suspenders. There wasn't much of anything but 
polarity to warm to. 

* * * 

Come here. Now I don't dote on a clerk telling an 
other caller to wait a second and he'll be at liberty to wait 
on her. I realize it has to be done sometimes. I don't dott 
on it. nevertheless. I wouldn't do it as a habit. It will 
make our present customer feel she's in the way some 
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Gets sort of a notion that she ought to hurry up and make 
herself scarce. 

The thing I <lo enjoy is to have a consciousness that 
Mr. Clerk is all for me, me me- all the time — all the 
time there is. There to do business together deliberately 
without licing prodded or the spurs dug into my flanks. 
Plenty of time to spare, and plenty of questions answered 
gladly, and plenty of information dealt out as long as I 
am willing to listen and he able to stand on his two pedals. 

I'm appreciated then. I'm more than a welcome caller 
to his store. The store knows it and is anxious to show 
thai it knows it. How can a clerk accomplish that if he 
hurriedly and nervously flits from one caller to another. 
It can't be done and that's all there's to it. 

It pays, oh, so well, to give adequate attention to every 
store caller. She feels beter over it. She may not be 
dead certain to buy, at that. But you just jot it down in 
the archives that she will be more apt to return to a store 
which she realizes values her and feeds her brimful of 
furniture information, and did n« t act like she were in 
the way a bit, and will stay by her until she is good and 
ready to leave for home. The impression made on her 
then will not readily fade out of her. 

* * ♦ 

Between compelling a waiting customer to fidget and 
get hotter and hotter under her jabot while gathering 
thick plies of disgust— I say that between that and speak- 
ing up to her while waiting upon a first caller, I'd chose to 
speak up to her, yes. There is really no other course left 
us sometimes. 

But I still hold his good, right paw high in the ambient 
ozone and slick to it that the customer you are dealing 
with, at the time, won't like it any too well. Therefore, 
while it is necessary on occasions, I'd give it the go-by all 
1 could manage. 

A clerk who cannot see from a waiting caller's phiz 
how to handle her at these times is not deserving of the 
name, clerk. In a small town, where everybody hobnobs 
with everybody else I brothers-in-law excluded, of course > 
it's a good bit more difficult not to learn people than to 
learn them. He's a half-witted wop who cannot tell what 
is best to do when a caller is in store waiting her turn. 

Kvery woman expects to be noticed, of course. A cal- 
ler will generally make due allowance when she sees a 
clerk up tn his neck in a transaction. 

Hence, unless I were actually driven to ii. I would not 
break into the heart-to heart with present customer. A 
nod, a smile, a sign will do the business almost always. 
In the meantime, you have stuck tight to person you are 
attending to. J'd be Stickum C. T.lue with my middle 
cognomen Cement. 

Still another way to Icok at this idea of being all eyes, 
ears, tongue, to a customer under treatment is this— we 
ought to try our dingdest to keep his thoughts in a straight 
line, unbroken, unfluctuating. Nothing else will keep him 
or her thinking thoughts of his or her own, per your sug- 
gestion. Cut into his or her line of intensified thoughtwork. 
and he or she will wander away from you. You'll have 
some sweet time of it getting him or her back with you. 
You will have broken it up into disjointed chapters; that 



is never so absorbing and thrilling as the hot, running 
theme. 

Haven't you noticed l>efore now. when under a spell in 
some store, you have reached points of hot enthusiasm, 
then cooled off again, then another point of enthusiasm, 
then another cooling off again, and so on ? Up and down 
you went, getting your hot and your cold spells alternately. 

Xow be it known that the closer these hot spells come 
together, the surer and sooner will you come to a decision 
The blacksmith cannot pound his iron into form if he waits 
between his hammer blows and allows the in n to cool stiff 

It was about a year since that I ran into an instance 
of this heating and cooling off process. 

I got really absorbed in a clerk's talk about his com- 
mode. That is. I did at times. He led me along and 
made it clear and conclusive, then all of a sudden he ran 
over to another counter for a minute to give the new boy 
a pointer. Again he would stop in his sales talk to dust 
off a box. One time he greeted a chum, just came in, and 
told him to stick around, he wanted to see him. 

Somehow, I couldn't seem to keep straight in line. 1 
sort of had to piece that clerk together before I could 
enthuse. He was continually breaking himself apart: I 
was continually welding him together. And the sorry part 
of it was, I had to do my jobs of welding him together 
mostly at the very times I felt those hot spells of interest 
coming on. 

True, he wasn't waiting on too many customers ; I was 
the only one in the store at the time. But it amounted tc 
the same thing. He was split up between me. the dust 
on that box, the greenhorn boy. and his lately arrived 
chum. I was an interloper — a nuisance. That was the 
kind of feel I got, anyhow. 

I've seen before this a store clerk trying to scatter him- 
self over two customers at once. Handing out something 
to one of them, something different to the other, shooting 
a word to this one, a word to that one, his head bobbins 
to this side and that, left corner of his mouth stretching 
toward one customer, right corner to the other customer. 

We cannot do ourself justice that way and we canno: 
do our customers justice. Customers feel hurried. Luck) 
if they can get a nourishing crumb from us. Hanker for 
real food and compelled to accept stingy mouthfuls. 

A good way is to gorge customer full of the meal. Set 
a banquet before her. Fill her chuck up with our soup, 
meat, bread, pie, coffee, nuts. I don't mean all these 
things as applied to different pieces of furniture, but to 
one single piece. Meaning the various angles of the article 
at hand. For isn't it just about as disconcerting to cus- 
tomer for us to shift from goods to goods as to shift from 
caller to caller? 

We learned to play the piano by having an hour for it 
and not having part of our attention to golf, baseball. 
We had to be ALL piano for the time being. Same way 
when we studied arithmetic, grammar, stalling, reading. 
Else we would have learned a little smattering of even- 
thing and not much of any one thing. 

To a caller who needs a dresser, that dresser 
is her piano lesson just then. Drill her hard, instruct her 
intensely, stick to dresser lesson. Yes, I know, no sane 
clerk is going to talk different types of pieces to a customer 
who needs one certain type. S|>oke of it only to illustrate 
how the thing acts on customer when we try to cover too 
much ground, too many callers in the day's grind. 
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Keeping Them Coming. 

[By KENNETH C. CARD WELL] 



It is a fact well known among merchants that it pays 
to keep customers coming back, and that it is the regular 
customer, the one who returns again and again to the 
store, who is the most valuable asset of the building. It 
is the possession of customers of this sort, in fact, that 
makes good-will worth anything. The courts themselves, 
in their solemn fashion, have defined good-will as the 
tendency of people to return to the place to which the good- 
will attaches to do business ; and this is so nearly right 
that it is worth building on. 

Bringing people back, however, is by no means as 
simple as it sounds. There are few furniture men who 
fail badly in the fundamental necessities of pleasing their 
trade; but the difficulty lies in the fact that people as a 
whole are not buying furniture every day. which means 
that there must be a large number of old customers to 
furnish much of a volume of sales, as well as a fairly 
large number of new ones coming in from time to time. 
It is in supplying a good reason for bringing people back 
that the newest line in the furniture store gives its best 
reason for being there. 

It has been pointed out before in these columns that, 
for various excellent reasons, the phonograph is mighty 
good merchandise for the furniture man to handle; and a 
good many members of the trade have recognized this to 
the extent of placing on their floors one of the various 
meritorious machines that arc now being made. There 
are few cases where such a move has not fully justified 
itself, at least by adding to the size of bills sold a $100 
phonograph now and then. And that helps some, of course. 

That, however, is only half the battle, if that much. It 
is a start, but there is more to a race than the start ; and 
while it is unquestionably worth while to sell phonographs, 
it is still more worth while to keep the purchaser coming 
back, in order that his further furniture requirements may 
be taken care of in the store, and that additional incidental 
revenue may be gained through him. That is business, and 
that is what the furniture man who is alive to the situation 
accomplishes. 

A dealer who took on a first-class phonograph some 
months ago realized that he had a good deal to learn about 
his new line, and accordingly devoted an hour or so now 
and then to scouting around among the music houses in the 
city, all of which, of course, had been handling phono- 
graphs for years. In some cases he frankly told the man- 
ager of the phonograph department his name and business, 
and announced that he was looking for information; and 
he got it. In others, where he had reason to believe that 
the ancient prejudice of the old-fashioned merchant against 
competitors existed, he adopted the simple expedient of act- 
ing like a customer. This, of course, was also useful as a 
means of securing at least a line on the selling methods 
of people who, presumably, knew their business. 

The furniture man knew how to sell, and he had a 



shrewd idea that the methods which were successful in 
selling a general line of furniture, from kitchen ranges 
to period furniture for the living-room, would do pretty 
well in selling phonographs; but what he wanted to do was 
to pick up some things relating to the phonograph business 
in particular. And one tip which he secured was precisely 
along the line indicate above, giving him the very angle 
he desired as to the way in which he could make his new 
department serve his business in general. 

"I found out," he said, "that these music dealers arc 
in a good deal the satne fix a furniture man is in, with 
reference to his general stock. That is, people don't buy 
pianos and player-pianos very often, any more than they 
do living-room or bed-room furniture. And the phono- 
graph department furnishes them, as it does the furniture 
man, with a means of doing a regular business in small 
stuff, and at the same time to keep people coming back, 
so that when they get ready to buy other things, they will 
naturally be inclined to buy there. 

"In a word, it is the records that go with the machines 
that do the business ; and I'll admit that I hadn't thought 
of them when I decided to sell phonographs. It works 
this way : The purchaser of a phonograph has to have 
records to go with it, of course ; and it is the business of 
the man who makes the sale to see that the purchaser 
doesn't go away with his initial lot of records and fail to 
come back. It is up to the dealer to sec that when new 
records are wanted, the owner of the machine comes back 
to the place where he got his phonograph to buy them. 

"Now. I found that the clever salesman starts out to 
impress this upon his prospect from the very beginning. 
While he is demonstrating the machine, and indicating its 
good points, he is at the same time telling the prospective 
customer how complete a stock of records the store has. 
and what a wide room for choice it gives, in consequence. 
For instance, a young fellow who was showing mc a 
phonograph did this by asking me what I would like to 
hear, and whether I had some favorite selection or other. 
I mentioned an old Sousa march which I hadn't heard for 
years ; and, by gum, he had it out in three minutes and 
played it for mc. If I had been an ordinary customer, or 
a customer at all, I think I'd have come back there to buy 
records every time I wanted any, because I would have 
been convinced that I could get just about anything I 
wanted there." 

This was a point which the dealer promptly took to 
heart, by establishing in his own store a record department 
which was fully as good as any in the city. It cost him a 
little money in the way of equipment and investment in 
records, although by no means as much as he expected ; 
but he had the satisfaction of knowing, when it was com- 
pleted, that it would serve him well as a business-getter, 
and that, therefore, it was worth all he paid for it, and 
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then some. It consisted of a fine selection of new records 
and of the old ones whose sales showed their continued 
popularity; and, further, of a simple but effective system 
for finding them, based on alphabetical arrangement of the 
ricords on the shelves which contained them. The whole 
thing was in personal charge of a girl who had other duties 
as well, but who was at hand to find any record desired. 

The result was that this dealer's phonograph department 
has been given much greater efficiency than it had at the 
outset, and has shown a continuous and gratifying increase 
in sales. Much of this increase, the dealer declares, is 
undoubtedly due to the fine impression which his method 
of handling records has made on his customers, and to 
the favorable experience which owners of instruments 
have had in securing what they want in his store in the 
way of new records. He never fails, in his advertising, to 
give a line or two to the completeness of his selection of 
records, and features new issues regularly, drawing a 
good business from this source. 

It is not difficult to see that there is a twofold value to 
proper handling of phonograph records, as a part of the 
phonograph department. There is the business itself, the 
sale of the records, which, of course, returns a reasonable 
profit to the dealer ; and there is the effect which it has of 
bringing the customer back more or less regularly to buy 
new records. The latter is, in the opinion of many dealers, 
the more important of the two, inasmuch as it tends to 
familiarize the customer with the store and its salesmen, 
and to make it the more certain, therefore, that when 
furniture is wanted, the purchase will be made at that store 
and not elsewhere. An instrumentality which can accom- 
plish this and at the same time make money for the dealer 
is certainly worth while. 

Evrry business man is familiar with the popular and 
widely advertised makes of safety razors, of which hun- 
dreds of thousands must be in use ; and most men who do 



their own shaving have probably tried one or more of these 
typically American devices. They know that purchases of 
new blades have to be made at pretty regular interval} 
and it is not difficult to see that the sale of these blade? 
must constitute the source of an enormous income to the 
companies making them ; which, of course, is the case. 

In fact, at least one manufacturer of a safety razor in 
effect admits that what he wants is not the profit growing 
out of the sale of one of his razors, but the business of the 
purchaser as a customer for more blades. He makes this 
admission by charging only a nominal price for his razor 
knowing that for every one he sells he has acquired a ne» 
market for blades. That, in a nutshell, is the same reason 
which should actuate the dealer in phonographs — not onh 
to sell the instrument, but to make its buyer a regular cu< 
tomer of his record department. 

It will probably be a long time before phonographs will 
be given away, or sold at a figure much below their in 
trinsic value, merely in order to secure customers tor 
records. One excellent reason for this is that so man* 
phonographs are now being made with tone-arms which 
enable them to use records of any make, so that the manu- 
facturer of the machine is furnishing a customer not only 
for one make of record, but for all makes. This, however, 
furnishes an even stronger reason why the dealer shouI<; 
make an effort to (mild up a good record business ; and the 
moral of the razor-blade business certainly applies. 

It is, of course, possible to handle phonographs mor< 
or less successfully, with only a limited stock of records, 
practically forcing the purchaser to go elsewhere with 
furniture wants in that line; but it is much better business 
for the dealer to hold this business himself, by making 
the moderate investment required to stock and handle .1 
good line of records, thereby reaping the profits and al! 
of the other advantages which go with the regular salt 
of records to owners of phonographs. 



H> Kiel Furniture Co.. Milwaukee. Wiieontin. 
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NEWS from EVANJiYILLE 



An "old time" Christmas, a happy one, is vouchsafed 
us at the close of this year of 1918. Our war trouhles 
are now behind us. What a contrast with a year ago. 
Then the future was an enigma. We were all filled with 
enthusiasm and patriotism, but there was a herculean task 
t>eforc the American people. The world knows the result 
now and rejoices, with "Glory Hallelujahs" at this Merry 
Christmastide. thanking God that the terrible war is over, 
;md as everybody hopes, forever. 

The relaxation resulting from the sudden termination 
uf the terrible war, resolves itself into speculation for the 
future, as to the proper course for business men to pursue 
in buying and selling furniture. Nobody was prepared 
for this happy event so soon, and as a consequence, it 
will require some time before business affairs can be 
adjusted to meet the new conditions. The War Industries 
& Defense Committees indicated in all their circulars and 
meetings that the end was far off .and acting on this official 
advice, the factories prepared themselves with stocks of 
lumber, mirrors, glue, and other kinds of material, stored 
coal, etc., at the prevailing high prices for these supplies. 
They have also retained their workmen at increased wages. 
All of this, to take care of business this winter. Now there 
cannot be a stoppage of all of this expense suddenly. 
Prices of furniture must of necessity remain at a high 
level as long as it is manufactured out of high priced ma- 
terial and high priced labor. A re-action to a higher wave 
of business activity is predicted by our best posted busi- 
ness men. within a few months, as soon as building opera- 
tions are resumed in the spring. Tt has been a known fact 
for some time that there were many people ready to build 
as soon as restrictions were removed by the War Boards. 
Capital has been waiting patiently for investment in com- 
mercial and business enterprises as soon as it was safe to 
do so. Now the time has arrived, and the greatest era of 
prosperity this country has ever experienced is within a 
few months of realization. As long as prices of food 
Muffs remain high, so long the price of wages and manufac- 
tured goods cannot be reduced to any great extent. Of 
course, there will be some exceptional cases, here and 
there, where one or two factories that for some reason 
it another, have run out of orders and to get business they 
Marl out to fill up the gap by reducing prices temporarily. 
This cannot be considered a market condition, and the 
general situation is not to be gauged by same. The only 
way for manufacturers to reduce prices of their goods 
is to cut the wages of labor, and buy material at lower 
prices. At this time, it seems impossible to do either of 
these things, although nobody knows what may happen. 
At any rate the Evansville Lines may be depended on to 




be all right, and take care of the interests of their patrons 
under all circumstances. 

Our factories are all busy shipping goods every day in 
the usual way. Orders are being received from a vast 
expanse of territory, showing that stocks arc low every- 
where, evidently caused by the increased buying resources 
of the people who have been receiving unprecedented 
wages, and also by the fact that dealers were not able to 
secure shipment of goods from factories, owing to demands 
exceeding the capacity to produce. 

A building boom is on. the Real Estate men say. One 
would hardly believe it how the blowing of whistles and 
the big celebrations on November 11th started business for 
an active real estate market. 

Most of the Evansville Lines will be on view in Chicago 
during the January Exhibit at the usual place, 1319 Mich- 
igan Ave. The managers of the factories themselves will 
be in attendance most of the time, to personally meet their 
customers and talk over matters pertaining to their busi- 
ness affairs. While the time for preparing designs has 
been very short, still there will be a generous showing of 
new patterns mixed with the ever popular staple goods, 
which the dealers need for their everyday trade, and for 
which the Evansville market is famous. Dining and Red 
room furniture in suites and odd pieces arc the strong 
points of this market. 

The immense snow that prevailed last January is still 
remembered by the furniture people that attended the 
Chicago market during the exposition season. We all 
hope there will be less of the "beautiful snow" this time, 
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New* from Evanttville — Continued. 

so the buyers need not walk to get to the Exhibit Buildings. 

Benjamin Bosse, president of the Globe- Bosse- World 
Furniture Co., and Mayor of the City of Evansville. at- 
tended the War Industries meetings at Atlantic City, as a 
member of the Dining-room Committee of the Furniture 
section. 

Sanitary Wood Beds with metal rails are in big demand 
now, and the Crescent Furniture Co. manufactures an 



extensive line. Samples will be shown at its exhibit in 
January at 1319 Michigan Ave., Chicago, second floor. 

"Furniture made in Evansville" will be exhibited on 
the six floors of the Furniture Building, corner Fourth and 
N ine Streets. This is a permanent exhibition the year 
round, hut during the January market season, special ef- 
fort is put forth to show the trade the advantage of buying 
in Evansville. Well posted buyers always come to Evans 
ville on their buying trips. 




Otto Collins is cloMiig out his entire stock of furniture, 
stoves, etc., to be sold at auction at the store, 30th and 
Washington Streets, Marion, Ind. 

Mr. W. W. McCabe has opened an undertaking and 
furniture business at Georgetown, Ind. 

James F. Boyer has purchased his interest in the Days 
& Beardsley Co., dealers in hardware and furniture, at 
Oakland City, Ind., to W. H. Battram. 

Ed. Manning has opened a second-hand furniture store 
in the Uannachcr property on South Franklin street, at 
Greensburg, Ind., and will buy and sell second-hand fur- 
niture, harness, etc. 

Edward Aumann, age thirty-nine, an official of the 
Shelbyville Wardrobe Company plant at Shelbyville, Ind., 
died November 27th, at his home there, after a week's 
illness. 

The Peabody School Furniture Co., at North Manches- 
ter, Ind., is working on a government order for 17.000 
chairs to be used on ships that arc now being manufac- 
tured in the various yards of the country . 

The Eschmeyer Carpet Company at Shelbyville, Ind., 
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has leased the store room that is soon to be vacated by 
the Coleman Dry Goods Company, and will occupy it with 
their stock of goods as soon as it is vacated. 

The D. E. Meyers Bed Company is a new corpora- 
tion at Indianapolis, Ind., with a capital stock of $50,000 
The incorporators are: D. E. Meyers, G. L. Huffman, and 
R. A. McLain. 

The A. H. Heller Furniture Company of South Bend. 
Ind., recently carried out an original publicity idea in em- 
ploying Mile. Vcrlet, a native Belgian soloist with the 
Chicago Opera Company, to give a public concert at the 
High School auditorium. 

Homing & Kamp is a new incorporation at South Bend, 
Ind., with a capital stock of $5,000. to deal in new and 
second-hand furniture and stoves. The incorporators are: 
E- M. Homing, David Kamp and Lenn Joare. 

The Walter Table Slide Factory at Wabash, was re- 
cently threatened with fire but the danger was averted be- 
fore much damage was done. 

Harry Sparks, a furniture manufacturer at Shelbyville. 
Ind., was married November 29th, to Miss Erma Friday 
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A. E. Schuffman, dealer in furniture and house- fur- 
nishings, has moved into new quarters in the Ice Build- 
ing, corner of Board and Fifteenth Streets, New Castle, 
Ind., opposite his old location. The room has been thor- 
DUghly over-hauled, redecorated and made suitable for the 
large and increasing business. The new store occupies 
practically all four floors of the building and is full of 
merchandise from the top to the basement. Mr. Schuff- 
man located in New Castle several years ago as a house 
to house canvasser, selling his merchandise on the install- 
ment plan. Shortly afterward, he opened a store on the 
Ridge, but this soon became too small for the volume of 
business he was doing. His present move is the third 
which has been made necessary by his increased patronage 
and speaks well for his progressiveness as a merchant as 
well as the prosperity of the community. 

At the first annual meeting of the Furniture Associa- 
tion of Indianapolis, held at the Indianapolis Canoe Club, 
December 2, the following officers were elected: C. E. 
Whitehall, president ; Saul Solomon, vice-president ; A. G. 
Feeney, second vice-president; H. \V. Israel, treasurer and 
E. A. Kahn, secretary. A resolution of regret for the 
death of Frank J. Scanlan, one of the founders of the 
association, was adopted. 

The plant of the Hawkes Furniture Company at 
Goshen, Ind.. has been sold by Frank, E. C, and Edwin 
Hawkes and their sister, Mrs. Calista (iortner, to a stock 
company capitalized at $100,000. The new company con- 
sists of Herbert H. Gortncr, Myron C. Dow and Charles 
E. Gorham of Goshen ; John \V. Shank and James D. 
Miskell of Grand Rapids ; also M. E. Aulsbrook and E. L. 
Jones of Sturgis, Mich. Mr. Jones and Mr. Miskill were 



former residents of Goshen. Messrs. Aulsbrook and Jones 
own the Aulsbrook-Joncs Furniture Company at Sturgis, 
Mich. Messrs. Shank and Miskell arc experienced fur- 
niture salesmen and will be responsible for disposing of 
the output of the plant. H. H. Gortncr will be the active 
manager of the plant. Officers of the new company have 
not been elected as yet and it is not known whether the 
name of the Hawkes Furniture Company will be retained 
or not. The plant is thoroughly modern and over seventy 
men are employed. 

Ben Tort, owner of the Boston Shoe Store at Shclby- 
villc, Ind., is disposing of that business so that he can de- 
vote his entire time to the establishment of a plant in 
Shelbyville for the manufacture of mattresses and bed- 
ding- 
Joseph Clunc, aged 28 years, died at his home, 3345 
Washington Blvd., Indianapolis, November 25. He was 
a member of the firm of M. Clunc & Company, which was, 
until recently, engaged in the furniture manufacturing 
business in Indianapolis. At the time of his death he was 
employed with the National Automobile Company. 

Frank J. Scanlan, assistant manager of the Rhodes- 
Burford Furniture Company of Indianapolis, died at his 
home, 1228 North Alabama Street, December 1, after a 
short illness of pneumonia. He was 32 years of age and 
has been connected with the Rhodes- Burford Company for 
the past two years. He is survived by his widow and a 
• laughter, five years old. 

The plant of the Connersville Furniture Company at 
Connersvtlle, Ind.. sulTered a loss of approximately $1,000, 
November 11, when one floor of their building collapsed 
due to an overloading of ammunition boxes, which the 
company has been manufacturing for the United States 
Government. 



NATIONAL CABINETS 
ARE WORTH EVERY CENT 
CHARGED FOR THEM 

We do not know how to make them any 
better. They are complete in equipment 
detail and perfect in workmanship. 

Our prices are reasonable. We are not 
profiteering. You get the value of your 
money in every National Cabinet you buy. 



Orders Sont Now Will Have Precedence 
in Shipping. We Can Take Care of You. 



Sf IVO FOR FOLOLR " C ' 



NATIONAL SCREEN & MFG. CO. 

(Cabinet nanuf*ctur«n for 20 y—t%l 
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Misleading Price Claims. 

A bulletin from the National Vigilance Committee of 
the Associated Advertising Clubs of the World cites the 
danger which often lurks in the claim of a retailer that 
he is selling goods for less because he is "out of the high 
rent district," or because he has an "upstairs store." 

Too often, declare* this bulletin, the difference in price 
is based on a difference in the actual value of the goods 
sold. Such claims frequently make for deception, the 
Association contends, and while a customer may for the 
moment be fooled, he will, in the long run, realize that it 
is better for him to buy standard goods and expect to pay 
a fair price for them. 

The National Vigilance Committee cites, in this con- 
nection, a declaration adopted by the Indianapolis Adver- 
tising Club, which is one of the 150 local units of that or- 
ganization, in which the Indianapolis Club, in an address 
to the public, said : 

"The Advertising Club of Indianapolis, having noted 
recently that advertisers have claimed they could sell goods 
cheaper because they invested smaller sums in rent, ad- 
vertising, clerk hire, etc., makes the following declara- 
tions: 

1. That a store which claims to sell goods for less be- 
cause of lower rent is likely to confuse, if not actually 
mislead, the public, for the only fair and truthful 
statement which could Ite made in this line would be 
basrd upon a comparison of rent with the total volume 
of sales. 

J. It is known to all business men that a store centrally 
located and eas\ of access can spend more for rent 
without having to charge more rental expense against 
each $100 of business done than an out-of-the-way 
store. 

3. It is known to all business men that advertising, by 
increasing sales in pro|>Ortion to rent, light, heat and 
other fixed costs of doing business that run on, re- 
gardless of the volume of sales, does actually reduce 
such fixed charges, in relation to sales. 

4. It is known that clerk hire expense must be based upon 
the total volume of business done, before fair and 
pro|>er comparisons could be made between one store 
and others. 



u 



It is known that some stores with small rent and 
small advertising appropriations have a cost of doing 
business that is quite large in relation to their sales, 
though, as a rule, when the service rendered is con- 
sidered, the cost of doing business by the one method 
or the other is about the same in relation to the vol- 
ume of sales. 

If this were not true, people would soon learn it, and 
all stores would move out of the central, convenient 
sections, pay less rent and make more money. 
7. If advertising did not actually bring down selling cost*, 
great non-advertising stores would arise on our down- 
town corners and drive the advertising stores out of 
the field. 

"We respectfully direct the attention of the buying 
public to these fundamental business facts and protest 
against all advertising which confuses or misleads the 
buying public by attempting to make comparisons between 
figures in cases where, as every well-informed busine» 
man knows, only relative figures could be compared with 
fairness." 



Uniformity in Size Graduations of Alaska 
Refrigerators. 

"The accompanying photograph demonstrates the ex- 
ceptional uniformity in size graduations on side-icer style 
refrigerators that has been developed by The Alaska Re- 
frigerator Company, Muskegon, Mich. The step-up is 
uniformly two inches in width, one inch in depth and three 
inches in height. This splendid size range enables the mer- 
chant to meet practically every demand in taste, in pur- 
pose and purse; and permits him making a wonderful dis- 
play without the necessity of carrying too many numlnrr? 
on his display floor. 

"The same skillfully worked out uniform size gradu- 
ation is carried out on both the lid and apartment styles 
made by The Alaska Refrigerator Company. On the 
former, the uniform step-up is two inches in width, one 
inch in depth, and two inches in height ; on the latter — 
three inches in width, one inch in depth, and three inches 
in height. 

"Their 1919 catalogue will be sent gladly to anyone 
interested, upon a request direct to them." 




Illuttration ihow< uniformity of t\ir gndtutioni of Alaska Kefrlserators. 
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Some Notes on Finishing. 



By HARRY J. LINDEMAN. JR. 
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Standard Finishes. 

It is to he exacted that with the resumption of peace, 
the governmental recommendations and restrictions on 
the furniture industry, will eventually be withdrawn. But 
there is no doubt that many manufacturers would be quite 
willing to have some of these recommendations adopted 
as permanent features of the industry. To this depart- 
ment the recommendations of the War Service Committee 
referring to Standard Finishes is especially interesting. 
They are as follows: - 

Standard Finishes to he used exclusively during the war 
on furniture made of wood: — 

1 Shade of Golden Oak. 

I Shade of Office Oak for Office Furniture Only. 

1 Shade of Fumed Oak. 

I Shade of Mahogany. Red. 

1 Shade of Mahogany, lirown. 

1 Shade of Walnut. 

1 Shade of Old Ivory Fnaincl. 

I Shade of Grey Enamel. 

Xo other shade or special finish to be |>ermitted. 

The last recommendation, of course, could be dropped, 
ind it would not Ik- advisable to have the ruling that 
these finishes are to be used exclusively. 

II does not seem as though the various organizations of 
furniture manufacturers should take this subject up at 
once and adopt a plan similar to thai used by the manu- 
facturers of desks and office furniture and fixtures. Pre- 
\ions to 1916 each desk manufacturer had his own idea of 
what a desk should look like. Several of the leaders had 
a standard shade and the resi imitated this shade as nearly 
as possible; or ignoring the color of the leading manufac- 
turer they had a shade of their own Scarcely two manu- 
facturers had the same shade. Where a party desired to 
use desks of different values in different parts of the office 
the desks did not match in color. Usually the cheaper desk- 
Mas the darkest and when it came time to add filing cabi- 
nets, chairs, clothes stands and waste baskets, uniformity 
of color was out of the question. The jobber complained 
of this evil so long and persistently, however, that the 



Desk Manufacturers' Association finally got together and 
decided to adopt a standard shade of oak desk and a 
standard shade of mahogany desk. In addition they de- 
cided to put an extra charge on all special shades of desks 
asked for. What was the result of this arrangement? 

First, practically all office furniture matches in shade. 
A desk made in New York matches a desk made in In- 
diana and both are the same shade as the office chair or 
filing cabinet made in < thin or Wisconsin or Michigan. 

Second, any manufacturer making an office appliance 
in wood is careful to see that his article is finished to 
match the standard shade. 

Third. s|Kcial shades in desks are uncalled for except 
in rare instances and there are no odd pieces coming 
through to interrupt the regular course of the work. Ask 
any manufacturer of office furniture whether he would 
willingly go hack to the old way and he threatens you w ith 
bodily harm. 

The experience of these manufacturers should be of 
value to the producers of dining room, bedroom and parlor 
furniture for the same evils are encountered here as was 
encountered by the manufacturers of office furniture. Is 
it not a fact that more manufacturers of dining room fur- 
niture are making their own tables and chairs than ever 
before? And when questioned, one point always men 
lioned in favor of the plan is that now their chairs and 
tables match their buffets and china closets. 

The recommended lis! of Standard Shades is broad 
enough for the general run of manufacture and still lends 
itself to quite a diversified line. Take Golden Oak, for 
instance. It continues to be popular despite the knockers 
and in a waxed finish the demand is increasing. The gen 
eral run of this shade is a medium brown. Most manu- 
facturers use a concentrated stain, reduced about eight 
times, but I still find some table manufacturers reducing 
only four and live times. That manufacturer's tables 
will not match many chairs or buffets that I know any- 
thing about 

In Fumed Oak. two shades should be used instead of 
one as recommended. The Light Fumed is a staple finish 
and quite pvpular In the modern bungalow or Up-to-date 
residence with its sun parlor or lounge, the shade is most 
acceptable. 

The Red Mahogany will always remain a standard 
shade wvith most people, because their piahogany piano, the 
most expensive piece of furniture in the house, is that 
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color am! they like it.. Rut why not. when someone asks 
for a mahogany rocker, give him a rocker finished in just 
the same shade of Red Mahogany as you know the daven- 
port and the library table will be finished? Why not 
adopt the piano shade of Mahogany as standard ? 

And the same applies to English or Brown Mahogany. 
Rrown does not necessarily mean Black, nor Green, nor 
Grey, yet some English Brown Mahogany pieces I have 
seen could just as well have been marked English Green 
Mahogany or English Gray Mahogany or English Ebony 
for all the Brown I could «cc. 

And so with the Walnut and the enamel pieces. There 
should be a standard color for each -hade adopted by the 
Furniture Association. 

As it is now, some large manufacturer brings out a 
new jieriod or new designed piece of furniture. If it 
proves to l>e popular, other manufacturers adopt it. By 
hook or crook they obtain a piece of the wood or a drawer 
front which the foreman finisher is asked to match. If he 
gels a piece of wotxl to match on. exactly like the piece of 
wood from which the sample was cut. he is very lucky. 
Finally the finisher matches the Miiall sample to his own 
relief and the satisfaction of the lx>ss (and by the way 
most bosses are plop-eyed when it comes to colors ) and 
off they start making the new shade which may or may 
not match the original. But even if it isn't an absolute 
match, it is a good color! The chief likes it better than 
the original and so another new shade is born, possibly 
several tones lighter or darker than intended originally. 

This is all wrong. The individual manufacturer should 
not decide the shade nor should the stain manufacturer 
be the deciding factor, but the only way is for each manu- 
facturer to finish a panel (which has In-en cut from the 
same log) according to his idea of what the color should 
be and these panels should be put on display and voted 
upon and when the decision as to the desirable color is 
made, that color should be adopted, by all. Or should some 
distinctive manufacturer produce a new shade that seems 
desirable, have that shade produced by one foreman fin- 
isher and panels and the method of production furnished 
all manufacturers. 

This does tiot mean that a manufacturer can't make 
individual colors nor does it mean that |>oor furniture will 
look the same as good furniture. These are questions of 
workmanship and skill. Give ten different factories the 
same materials and you are likely to have almost ten 
different finishes, de|xnding on the quality of the wood, 
the figure of the wood, the initial smoothness of the sur- 
face and the skill and care which is used in the finishing. 

But the adoption of this idea would mean that when 
an order was given for a chair or a table of some standard 
shade or period, that chair or table would reasonably 
match up to the chairs, closet or buffet which was to be 
used to complete the suite. It would mean also that the 
furniture manufacturers were getting just a little closer 
in policies for the betterment of the furniture industry. 
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Questions They Ask 

About Finishing Room Problems 
Answered by Harry J. Lindeman, Jr. 

We make our Mahogany Water Stain in a 100 gallon 
tank and prefer using it warm but when we reheat it the 
condensation of the steam reduces the strength of the stain. 
What is the usual method of getting around this ? — W. F. 
Jamestown. N. Y. 

Have your machinist or engineer run a steam line 
around the bottom of the tank inside. This will keep your 
stain warm enough for regular use but this stcani should 
be turned off when you arc not using the stain. Even 
so. such an arrangement will cause the stain to evai>orate 
so it is well to add. say a gallon of water daily to cut Back 
the strength. 

We have several dressers finished in Mahogany whicli 
we are to refinish in Ivory enamel. We have cleaned or! 
the finish with varnish remover and applied four coats- of 
undercoat but the mahogany color is bleeding through. 
How can we overcome this ? — J. P., High Point. NT. C. 

Sand smooth and apply a wash coat of White Shellac, 
then try another coat of Undercoat. If the trouble persists 
repeat the operation, but Ix? very sure that the undercoat 
is perfectly dry before continuing the finishing. 

We have some old Mahogany suites that arc full of 
hair checks. They were stored in an unheated warehouse 
for a year which no doubt accounts for the condition. I> 
there any way in which they can be fixed without removing 
the finish.—Frank B.. Indianapolis. 

The following treatment has proven successful in 
sonic cases and may work in yours. Apply a flowing coat 
of alcohol with a fine hair brush with as little brushing as 
possible. When dry, sand and revarnish. Certain kinds 
of varnish seem to weld together under this treatment 
while others do not but its worth a trial. 

Diversification Will Help South. 

Among the fundamental reasons for faith in the South 
as a sales territory of growing importance, may l»e men- 
tioned the tendency toward greater diversity of crops and 
the increasing industrial development. Heretofore, this 
region has been handicap|*ed by a situation which one 
writer entertainingly describes as follows : 

" The Southern farmer gets up at the alarm of a Con- 
necticut clock. Buttons his Chicago suspenders to Detroit 
overalls. Washes his face with Cincinnati soap in a Penn- 
sylvania pan. Sits down to a Grand Rapids table. Eats 
Chicago meat and Indiana hominy fried in Kansas lard on 
a St. Louis stove. Puts a New York bridle on a Kentucky- 
mule fed with Iowa corn. Plows a farm covered by an 
Ohio mortgage with a Chattanooga plow. When bed time 
conies he reads a chapter from a Bible printed in Boston, 
and says a prayer written in Jerusalem. Crawls under a 
blanket made in New Jersey, to be kept awake by a South 
Carolina dog -the only home product 011 the place. And 
then he wonders why he cannot make more money raising 
cotton."— M. W 1 l.i'l of The Central Bureau. 
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The Reconstruction Conference. 

Official Report from the Chamber of Commerce of the United States. 



A new and powerful federation of American industries 
was created at the Reconstruction Congress of Industrial 
War Service Committees which has just recently closed at 
Atlantic City. This Association, made up of the nearly 400 
W ar Service Committees that were formed under the direc- 
tion of the Chamber of Commerce of the United States, 
was created by the Committees to act in the future as the 
i-okesman for industry l>efore the Government just as the 
Committees acted separately a- the point of contact lietween 
industry and the government during the War period. 

The Federation voted to function under direction of a 
Committee of the Chamber of Commerce and it will have 
hack of it and serving it the Chamber's organization. When 
necessary it will have. too. the benefit of the weight of the 
expression of the memlxMship of the Chamber The chair- 
man of the War Service Committees will sit as an Indus- 
rial Advisory Council to the organization. 

The views of this assemblage of industries resecting 
industrial readjustment were expressed at Atlantic Citv 
i-i a series of resolutions covering the most imiwrtant sub- 
nets that today engage the attention of the business men. 
These resolutions, most of them adopted without a dissent- 
mi; voice, are given in full as follows: 

CANCELLATION OK W.VK CONTRACTS. 

It is in the public interest that all war orders by any 
■ oturacting agency of the government and accepted in good 
;aith, whether formally and regularly executed or not. 
-iumld, upon cancellation by such contracting agency, be 
promptly and equitably adjusted and satisfied as if every 
formality had been observed, and when so adjusted the 
amount ascertained to Ik- due by the government should be 
promptly paid, to the end that these funds may be utilized 
tiy the industries of the country to speed their transition 
t'rorn a war to a peace basis. 

If it should be ascertained that legislation is necessary 
>>r desirable to accomplish this end, Congress should forth- 
with enact such legislation. 

Officials dealing with questions of adjustment on ac- 
i'oum of war orders must necessarily be familiar with all 
the conditions affecting the orders. It will greatly pro- 
mote expedition and the interests of both the government 
and private enterprise for the officials who made the con- 
tracts to remain in the government service to participate 
m the readjustment. 

SlRrHS GOVERNMENT SITPDES. 

Under date of November 39. 1918. the Secretary of 
War issued a public statement, in which he said: "To 
prevent too violent dislocation of industry from the stand- 
point of both employe and employer, accumulations by the 
War Department of either raw material or finished pro- 
•lucts will be distributed when and where liquidation of 
>urh supplies will least interfere with the return of indus- 



try to normal conditions." Such action would seem to in- 
sure the stability of the industries affected, which fully 
appreciate this liberal position. 

Therefore, the War Service Committees of American 
Industries hereby tender to the War Department their serv- 
ices on behalf of their rcsjKCtivc industries for the pur- 
pose of advising with and assisting the War Department 
in the disposition of such materials. 

REMOVAL OE RESTRICTIONS ON INOl'STRV. 

It is in the public interest that all war regulations of 
industry should be revoked, and all war restrictions on in- 
dustry should be removed, as speedily as practicable, save 
in the case of such industries as are engaged in the pro- 
duction, preparation or distribution of foods, feeds, and 
fuel and such last-named group of industries should In- 
freed from war regulations as nearly as consistent with 
|he welfare of this nation and of the Allies. 

1'IVoTAI. INDt SIRIES. 

Conditions brought upon ns by the European War at 
its beginning, as well as our natural necessities after we 
entered the war, made it of the highest im|x>rtancc that a 
number of industries should at once be developed in the 
L'nited States. Large investments, both of capital and skill, 
have since been placed in these enterprises. U|>on the pro- 
duction of some of them, relatively small in themselves, 
the continuation of some of our largest industries has de- 
pended. Some of the recently developed industries have 
national importance in fields much broader than the mar- 
kets of their products; for they may serve, for example, to 
promote scientific research, which will add to national effi- 
ciency, resources, and wealth in many distinct ways. 

It becomes essential, therefore, that the government 
should at once proceed to ascertain the industries which 
have been developed during the European war and as- 
certain those the maintenance of which is indispensable for 
lite safety of our industrial structure and our military 
establishment. 

When these pivotal industries have been ascertained, 
means suitable in view of their nature and situations should 
at once he provided for their encouragement and preser- 
vation. 

JNMfSTRIAL CO-OPERATION. 

The war has demonstrated that through industrial co- 
operation great economies may be achieved, waste elimi- 
nated, and efficiency increased. The nation should not for- 
get . but rather should capitalize, these lessons by adapting 
effective war practices to |>eacc conditions through per- 
mitting reasonable co-operation between units of industry 
under appropriate federal supervision. Tt is in the public 
interest that reasonable trade agreements should be en- 
tered into, but the failure of the government either clearly 
to define the dividing line between those agreements which 
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are, and those which are not, in unreasonable restraint of 
commerce, or to provide an agency to speak for it on ap- 
plication of those proposing to enter into such agreement, 
in effect restricts wholesome co-operation and deprives both 
industry and the general public of its benefits. The con- 
ditions incident to the period of readjustment renders it 
imperative that all obstacles to reasonable co-operation be 
immediately removed through appropriate legislation. 

FEDERAL TRADE COM UlftHIOX. 

The Federal Trade Commission was advocated by the 
President, and was created as an agency to make the ad- 
ministration of our trust legislation explicit and intelligible, 
and to provide "the advice, the definite guidance and infor- 
mation" which business enterprises require. The normal 
importance of the Commission's task is now tremendously 
increased by the imperative need for wholehearted and 
sympathetic co-operation between the government and in- 
dustry, especially during the readjustment period, and sug- 
gests the desirability of the two existing vacaeies in the 
Commission's membership being promptly filled with able 
men of broad business experience and clear vision, pre- 
pared to assist actively in discharging these tasks along 
constructive lines. 

IMM STRIAI. RELATIONS. 

The convention heartily endorses in letter and spirit the 
principle-, of the industrial creed so clearly and forcibly 
stated in the paper read to it Thursday morning by Mr. 




Build a Phonograph Business of Your Own 

No other single item in the furniture trade field offers 
such a good money making possibility. Dayton Motors 
have made good everywhere. With tnem you can build 
up a line that will command recognition and back up 
and strengthen your reputation for reliable goods. Let 
us co-operate with you. Get our prices and full details. 
Dayton Motors, Dayton Tone Arms. Dayton Reproducers. 

<rDAYTOir> 



John P. Rockefeller. Jr.. and urges upon all units of in- 
dustry — where they may not now lie employed — the appli- 
cation of such principles. Without approving or rejecting 
his particular plan or machinery, the principles advanced b_V 
Mr. Rockefeller are as follows: 

1. Labor and capital are partners, not enemies : their 
interests are common interests, not opposed, neither can 
attain the fullest measure of pros|>crity at the expense of 
the other, but only in association with the other. 

2. The purpose of industry is quite as much to ad- 
vance social wcll-lieing as material well-being and in the 
pursuit of that purpose the interests of the community 
should be carefully considered, (he well-being of the em 
ployes as respect living and working conditions should he 
fully guarded, management should Ik- adequately recognized 
and capital should be justly compensated, and failure in 
any of these particulars means loss to all. 

3. Kvcry man is entitled to an opportunity to earn a 
living, lo fair wages, to reasonable hours of work ;m<l 
proper working conditions, to a decent home, to the oppor- 
tunity to play, to learn, to worship, and to love, as well as 
to toil, and the responsibility rests as heavily upon industry 
as upon government or society to sec that these conditions 
ind opportunities prevail. 

4. Industry, efficiency, and initiative, wherever found, 
should be encouraged and adequately rewarded and in- 
dolence, indi (Terence, and restriction of production should 
be discountenanced. 

5. The provision of adequate means for uncovering 
grievances, and promptly adjusting them, is of fundamental 
importance to the successful conduct of industry 

6. The most potent measure in bringing about in- 
dustrial harmony and prosperity is adequate representa- 
tion of the parties in interest ; existing forms of represen- 
tation should be carefully studied and availed of in so far 
as they may be found to have merit and are adaptable to 
the peculiar conditions in the various Industrie*. 

7. The application of right principles never fails to 
effect right relations ; the U tter killeth and the spirit maketh 
alive: forms are wholly secondary while attitude and 
spirit arc all-important, and only as the parlies of indus- 
try are animated by the spirit of fair play, justice to all. 
and brotherhood, will any plans which they may mutualK 
work out succeed. 

8. That man renders the greatest social service Cvhn 
so co-operates in the organization of industry as to afford 
to the largest number of men the greatest Opportunity for 
self-development and the enjoyment by every man of those 
benefits which bis own work adds to the wealth of civil- 
ization. 

RELOCATION f* LABOR. 

The conversion of the industry of the country from a 
peace basis to a war ba*is involved a general and important 
dislocation of labor. This movement was gradual. The 
end of the war involves a much more rapid change in in- 
dustry : while there will he a great demand for labor to 
meet the foreign and domestic requirements there may he 
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for a time in special places a temporary condition of un- 
employment. 

In the new relations of industry to labor we conceive it 
to he incumbent upon the community affected promptly to 
meet such conditions. 

The local chambers of commerce should be able to con- 
tribute in an important way in this work. 

PUBLIC WORKS. 

The development of public works of every sort, as rec- 
ommended by the President, should promptly be resumed, 
in order that opportunities of employment may be created 
fc >r unskilled labor. 

TAXATION. 

The cessation of hostilities brings to business interests 
a feeling of deep concern in the matter of taxation. The 
problems of readjustment are made more difficult through 
inequalties in the present law. 

We believe, therefore, that in the consideration of 
amendments to the present act, or the passage of new rev- 
enue legislation, the Congress should give most careful con- 
sideration to the views expressed by organizations of com- 
merce and industry. Ability to pay, inventory values, and 
proper reserves, together with careful survey of the amount 
of revenue required under the new conditions, are matters 
of vital importance to business interests of the nation dur- 
ing this readjustment period. 

INVENTORIES. 

We urge that Congress should give careful consideration 
to the grave menace now facing all industry due to the fact 
that both raw materials and finished goods are carried in 
full measure to meet the extraordinary requirements of 
the government and of the jicople, and that in Urge part 
I lit* stocks have been acquired at abnormal cos! 'and are 
therefore carried into inventories at inflated values, thereby 
-bowing apparent profits which have not hcen realized, and 
which probably will never be fully realized. These are 
largely bookkeeping or "paper" profits, and should not be 
used as a basis for taxation. 

We therefore recommend that any tax law shall pro 
vide that during present conditions the taxpayer shall be 
allowed to make a deduction from his apparent profit by 
way of a reserve for a subsequent shrinkage in the value 
of merchandise. 

We believe that the interests of the government can be 
protected against abuse of this privilege by the fixing of a 
maximum percentage of deduction to he allowed, and by 
die use of proper methods of inspection and appraisal. 

RAILROADS. 

The Congress of the United States should speedily enact 
legislation providing for the early return under federal 
charters to their owners of all railroads now being oper- 
ated by this government under federal regulations permit- 
ting the elimination of wasteful competition, the pooling of 
equipment, combinations or consolidations through owner- 
ship or otherwise in the operation of terminals, and such 



other practices as will tend to economies without destroy- 
ing competition in service. 

MEAN'S OI- COMMUNICATION. 

We are opposed to government ownership and operation 
<>f telegraphs, telephones, and cables. 

MERCHANT MARINE. 

We recommend that the construction of a great mer- 
chant marine be continued and amplified, and that its oper- 
ation under American control be kept safe by such legis- 
lation as may be necessary to insure its stability and its last- 
ing value to American industries. 

PORT FACILITIES. 

The recommendations of the Port and Harbor Facilities 
Commission of the United States Shipping Roard for de- 
velopment of American ports are supported. Vessels of 
foreign register needed for our commerce by sea are at- 
tracted to those ports which are best fitted to coal, to load, 
and to unload cargoes, and thus provide means for a quick 
turn-around. After ascertaining the port facilites of Euro- 
pean countries, and their plans for further development, 
the Commission has recommended that there should be a 
local port commission at each of the important ports upon 
our coasts, that upon these commissions there should be 
representatives of industrial, commercial, and railroad in- 
terests centering at the port, that facilities should be in- 
stalled to meet the needs of the port, and that a zone system 
should be arranged by which exports and imports would 
flow through those ports which are within economic trans- 
portation distance of the points of origin and destination. 
There should he co-operation with the Facilities Commis- 
sion in its task of expending means which will enhance the 
position of the United States among maritime nations. 

PUBLIC UTILITIES. 

Public Utilities have faced difficult problems, which 
have have been accentuated by conditions arising out of 
war. The development and efficiency of such a utility as 
local transportation has immediate ini|>ortance for every 
community. It is recommended that the Chamber of Com- 
merce of the United States should appoint a committee to 
investigate and study the question of local transportation 
as it relates to the control of rates and service, franchises, 
taxes, the attraction of capital into the business, and such 
other questions as the committee may find pertinent. Such 
a committee should report its recommendations to the 
Hoard of Directors of the National Chamber, and the 
Roard should deal with them in accordance with the estab- 
lished procedure of the Chamber. 

WATER POWERS. 

Industrial activitv is dependent upon the available sup- 
ply of power. A bill which would affect the development 
of hydro-electric power upon waterways and lands which 
are subject to Federal jurisdiction is now before a com- 
mittee of conference between the two Houses of Congress 
It is important in the public interest thai Federal legisla- 
tion on this subject should Ik- enacted without furrier de 



Digitized by Google 



■- 



THE FURNITURE WORKER 



December, igtS. 



Interesting to Manufacturers — Continued. 

lay. We accordingly urge bat the conference committee 
arrive at an acceptable form of legislation in season for 
enactment at this session of Congress. 

INTERNATIONAL RECONSTRUCTION. 

In war we have ma<le enmmon cause with the Allies. 
We should likewise make common cause with them in seek- 
ing the solution of the immediate problems of reconstruc- 
tion which they face, because of the efforts they put forth 
in the war. These problems peculiarly depend for their 
solution upon commerce. 

Raw materials and industrial equipment which we pos- 
sess, the Allies urgently require, that they may reconstitute 
their economic life. We should deal generously with them 
in sharing these resources. 

In order thai we may share our materials with the Al- 
lies, we must also provide them with credits through which 
ihey may make the necessary payments. 

( >ur ocean tonnage must supply our troops overseas 
and help to provision the inhabitants of war devasted re- 
gions. The part of our ocean tonnage not required for 
these paramount needs, and vessels of associated countries 
which are in a similar situation, should lie entered in the 
common service of all nations. This common service 
should secure to all nations their immediate needs for food, 
raw materials, and transport for their products. 

EUROPEAN COMMISSION. 

The business men of the L'nitcd States, having de- 
voted their energies and resources toward the winning of 
the war, regardless of sacrifices or burdens, in sup|«irt of 
1 lie principle* for which this country fought, appreciate 
tlie necessity of continuance of unremitting effort in order 
that the world may be restored to normal conditions as 
quickly as possible and the blessings of peace brought to 
all peoples. 

In the accomplishment of these results the highest effi- 
ciency of the great commercial and industrial ptwers of 
our own country and that of the Allied nations will be 
developed only through co-operative eliort and common 
counsel. 

In order, therefore, to contribute to the fullest toward 
the prompt solution of the problem presented, the Chamber 
of Commerce of the United States is requested to enlist 
the co-operation of national bodies devoted to the ex- 
tension and promotion of American commerce and par- 
ticularly foreign trade, in the appointment of a commis- 
sion representative of American business, which shall pro- 
ceed without delay to Europe and establish machinery for 
the following purposes : 

(a) . To study at first hand the reconstruction 
needs of European countries in conjunction with 
business men of these nations, in order to advise 
the business men of the United States as to how 
they may be most helpful in meeting the necessities 
of Europe and caring for the interests of American 
industry and commerce. 

(b) . To be available to the peace delegates of 



the United States for any needed information which 
they may be able to present or for any other aid 
which may Ik- given by the business men of the 
United States through the medium of such a com- 
mission. 

The Chamber of Commerce of the United States also 
is requested to appoint members of the Commission to 
represent the business men of the United States at the 
forthcoming meeting of the Permanent Committees of the 
International Congress of Chambers of Commerce. 

MARKETS FOR FORKIC.N TRADE- 

We strongly urge ujion our government the vital neces- 
sity of encouraging and developing our foreign trade 
through all appropriate means possible, in order that the 
production of industry may afford employment to wage 
earners and prosperity to the nation. 

SOUTH AMERICAN RELATIONS. 

It has long been the policy of this nation to cultivate 
relations of close sympathy with the nations of the western 
hemisphere as expressed in the Monroe Doctrine. W e 
k-lieve that those relations should lie supplemented and 
strengthened by a vigorous development of our commercial 
and financial association with our neighl>ors of North ami 
South America. 

The government's control of shipping should be 
brought to the accomplishment of this purpose as soon as 
it is consistent with other urgent needs, and the work of 
the Pan-American Union should be continued and broad- 
ened in scope. 

PROfl-KTV RIOIITS IN MEXICO 

lly provisions in a constitution adopted while much of 
the country was engaged in civil strife, ami through sub- 
sequent legislation. Mexican authorities have threatened 
rights acquired by Americans in good faith, especially in 
minerals, including petroleum. Against threatened confis- 
cation the American government made formal protest*. 
The attitude taken by the American government is heartily 
commended as in accordance with obvious justice. 

EDUCATION For FOKEIC.N COMMERCE. 

In the larger op|>ortunities which are to be opened to 
American business men to play a part in the international 
commerce of the world the need will Ik- felt for more men 
who are trained to a knowledge and understanding of the 
languages, the business methods and the habits of thought 
of foreign lands. Complete success can only come to those 
who succeed in putting themselves into full accord and 
sympathy with the |>eopIes with whom they are to deal. 

We urge upon our industrials that they take steps to 
provide opportunities to young men to obtain an education 
in the practices of overseas commerce and finance and in 
the practical use of foreign languages. 

We call the attention of the various departments of 
government and of educators to the importance of this 
matter and ask that social efforts be made to supplement 
the valuable work already done and to open up every facil- 
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ity to the furtherance of a successful prosecution of this 
ctlticational work. 

FOREST PRODUCTS LABORATORIES. 

The Forest Products Laboratories, of the United 
States Forest Service, have rendered valuable service 
through scientific investigation of the physical properties 
of American woods and their adaptability for structural, 
industrial, and ornamental usage. It is of great inqwrtance 
to American industry that the government should extend 
and adequately maintain the work of the Forest Products 
Laboratories. 

COST ACCOUNTINC. 

It is the sense of this Convention that a system of uni- 
form cost accounting should be adopted by each industry. 

COUNCIL AM) EXECUTIVE COMMITTEES. 

Your committee has given serious consideration to the 
suggestion that following this conference an executive 
commitec should l>e a[)pointed to relate the efforts of the 
various war service committees, keep them continuously 
informed on matters of common interest, and co-ordinate 
I heir work on national problems. 

It is the conviction of your committee that it is ab- 
solutely essential to the stability of business in this country 
and the prompt and wise solution to our problems that the 
ivar service committees should continue their work in co- 
operation with government agencies and now turn their 
attention to the new questions with which the country is 
faced. We therefore recommend that all present com- 
mittees so represent their industries and that an Executive 
Committee be named with as little delay as possible. 

At the meeting of the chairman of the war service com- 
mittees held in Washington, 1>. C, on December 12. 1917, 
the Chamber of Commerce of the I'nited States was re- 
quested to undertake the organization of committees in 
all industries not then represented. 

By vote this conference also requested that the War 
Service Executive Committee of the National Chamber 
should act as the executive committee of these committees 
of the industries. 

At the meeting in December. 191". it was suggested to 
the War Service Executive Committee of the Chamber 
of Commerce of the I'nited States that as soon as practic- 
able a council be appointed representative of all the in- 
rlustries which would act as advisory to the War Service 
Executive Committee. 

It is believed that the time has now arrived when such 
a council should be formed and it is recommended that this 
council be composed of the chairmen of the war service 
riimmittees. 

The Board of Directors of the National Chamber has 
stated that, if it be the desire of this Convention, the 
Chamber will be glad to reconstitute its War Service 
Executive Committee and have it continue to serve in the 
same capacity in which it has acted during the war. direct- 
ing attention particularly to the problems of reconstruc- 
tion affecting all industries. 

In this direction the Chamber would wish to make the 



co-operation of these committees on a national scale as 
effective as possible, and it will continue to publish such 
bulletins and reports as may l>e necessary for their benefit, 
and place at their service the facilities of its general head- 
quarters in Washington and its branch offices. 

It is the opinion of your committee that this Conference 
should immediately take advantage of the willingness of 
the Chamber to undertake this responsibility, and it there- 
fore presents the following resolutions: 

Resolved. That this conference requests the Chamber 
of Commerce of the United States to appoint a War Serv- 
ice Committee of such numbers as may seem best to relate 
the efforts of all of the War Service Committees, and to 
aid in making effective the action of this conference and 
pledges its assistance to the National Chamber in securing 
the service on the Committee of such leaders of industry 
as may be called to act. 

Resolved, That the chairmen of the War Service Com- 
mittees of the industries, or in their absence the vice- 
chairmen, shall constitute a Council to Im> advisory to the 
War Service Committee, and to meet from time to time 
at the call of the Executive Committee or any twenty-five 
members of the Council. 

Resolved. That new War Service Committees repre- 
senting industries not now organized may be recognized 
by the War Service Executive Committee or by the Council. 

NATIONAL TRADE ASSOCIATION. 

The experiences of the war have clearly demonstrated 
the value of national trade organizations and their service 
to the country as well as to industry. 

This conference heartily approves the plan of organ- 
izing each industry in the country in a representative 
national trade association and expresses the belief that 
every dealer, jobber, manufacturer, and producer of raw 
materials should be a membeer of the national organiza- 
tion in his trade and cordially support it in its work. 

RESOLUTIONS To NEW EXECUTIVE COMMITTEE. 

The Executive Committee created by this Conference 
shall give consideration and study to the resolutions which 
arc. referred to it by the Clearance Committee, and it shall 
have power to take such action iq>on such resolutions as 
it may consider proper. 

■ 

RESOLUTIONS To NATIONAL CHAMBER. 

All resolutions which have come properly In-fore the 
Clearance Committee, and upon which no action is other- 
wise recommended by the Clearance Committee, will l>e 
referred to the Chaml>er of Commerce of the United States 
for review. 

Whereas through the enterprise of the Associated Bus- 
iness Papers. Inc.. in publishing the Reconstruction Con- 
ference Daily, the many separate activities of the con- 
ference have been reported to the delegates: and 

Whereas this has brought alwut a degree of co-ordina- 
tion and correlation which would otherwise have been 
difficult to attain ; and 

Whereas The Associated Business Papers. Inc.. and 
trade jwpers generally contributed generously of their as- 
sistance in the preparation for the Conference, and through 
the publicity and advice given their readers, have played 
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a highly im|>ortant part in drawing together this record- 
breaking attendance of the leaders of American business ; 
therefore, lie it 

Kks«ii.vi-:i>. Thai the Reconstruction Conference hereby 
tenders its thanks and appreciation of the aid so effectively 
given by the Business Press of the country. 



SPEAKERS. 

The Convention has been particularly forutnate in the 
remarkable addresses which have stirred its members again 
and again and made its every session a memorable one to 
all who have attended them. A grateful acknowledgment 
of its appreciation is hereby extended to the speakers who 
have honored it. 



Notes of the Atlantic City Reconstruction 

Conference. 



The Lumber Men at the Conference. 

Croup 21. lumber ami IuiiiIkt products, met at the 
High School Auditorium. Atlantic City, December 4. J. J. 
Donovan of Bellingham, Wash., in the chair; Boiling Ar- 
thur Johnson, secretary. 

Those who came to attend the meeting began arriving 
as early as 7:30 and utilizing the High School singing 
hooks, had organized a choral society that the chairman 
had to dismiss in order to begin the serious business of 
the evening. 

(ieneral I.. C. Boyle, legal adviser of the lumber in- 
dustry, who serves the National Lumber Manufacturers 
Association was introduced by the chairman. He dis- 
cussed the Sherman Law, developing a very broad policy 
as to the proper attitude which business should assume in 
making legislative suggestion on the subject. A rising 
vote of thanks was given to General Boyle, which was very 
enthusiastically participated in by the 125 people in at- 
tendance. 

A committee on resolutions was appointed to cover 
■ >'<\ phases and lines of business interested in Group 21. 

General Boyle was made chairman of this committee, 
the other members being Charles S. Keith, Kansas City. 
Mo.; O. M. l-Yix. Iron Mountain. Mich.; John L. Alcock. 
Baltimore. Md.; .1. L. Camp. Franklin, Va. ; R. G. Wil- 
liams. Buffalo. X. Y.: B. F. Masters. Chicago; G. L. Cur- 
tis. Clinton. Iowa; C. L. Harrison. Cape Girardeau. Mo.; 
Thomas F. Coale of Philadelphia, and J. H. Stafford. 



Evansville Represented at Conference. 

Benjamin Bosse, head of the Globe- Bosse- World Fur- 
niture Co. and Mayor for several years of Evansville. Ind., 
is one of the large employers of lalnir who visited Atlantic 
City, who has mote than a tender spot in his heart for the 
Soldier boys who are now returning home. Some one in 
the furniture meeting remarked ii|>on the desirability of 
taking the men hack in the furniture plants, when he said: 
"One hundred and ninety men left our factory, and every 
last one of them can come back the minute he wants to. 
Some other men and women may have to get out. but the 
soldiers will be given first choice. I agree with President 
Wilson in one regard, if in no other - we all ought to get 
busy now with public works plans, and the building of 
road*. There would then be all the work anybody wants 
to do, and it will he a public policy well to adopt from the 
national government down to the township." 



Wouldn't Displace Female Help. 

A. Mohlcnrich, of Philadelphia, member of the furni- 
ture war service committee, while he has not had to em- 
ploy any women help in his factory during war days, doe» 
not feel that the female help question will be a hard prob 
lent t>» solve in the days ,,i readjustment. He said la-t 
night : 

"As a matter of patriotic duty every employer of labor 
will take back all the soldiers or sailors whom he employed 
previous to the war, but I do not believe employers should 
be expected to throw out the girls and women in favor of 
men who left their plants, attracted to munition and 
other industrial plants by higher wages." 



Heard At One Meeting. 

The War Service Committee of the furniture industry 
registered an objection to governmental regulation of their 
industry and so recommended to the Chaml>er of Com- 
merce of the United States in a most positive manner. 

It was suggested that the furniture industry take im 
mediate steps to avail themselves of the opportunities of- 
fered by the Wcbb-Potnerene bill with a hope of stimu- 
lating production that will enable them to maintain present 
scale of wages throughout the country. A universal cost- 
accounting system was suggested as well as a committee 
of the manufacturers of this country be appointed to meet 
similar committees of foreign countries, to provide, if 
possible, an international standard that will Ik> equitable 
for all countries. 

The Desk Manufacturers Affiliate With Related 
Group 24 Office and Store Furniture 
and Fixtures. 

At the War Emergency and Reconstruction Congress 
held at Atlantic City, the committees representing office 
desks, office chairs and office tables, met together and sub- 
mitted the following resolutions to the clearance commit 
tee as reflecting the judgment of office furniture interests. 
(The committee representing office wood filing devices 
submitted a separate set of resolutions). 

(a). Recommend to the War Board that no supplies, 
raw materials or finished product in the hands of the gov 
ernment and the manufacturers, (which are not needed as 
a direct result of the sudden terminating of the war), are 
to he resold at less than market prices, and any goods not 
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Mild are to be held by the- government for filling future 
requirements. 

<l>). Recommend iliat tlie Sherman Act l>e repealed, 
-o that industries can combine legally and fix fair selling 
prices on their products, thus stabilizing values and en- 
abling manufacturers to establish and maintain a fair wage 
si-ale. 

(c) . Recommend that a uniform method of cost ac- 
counting is extremely important for the individual man- 
ufacturer and the craft as a whole. 

(d) . Recommend that business interests will be best 
served if the United States will maintain and operate her 
merchant marine, until such time as it can be turned over 
10 private corporations without loss to foreign trade and 
-acrifice of prompt delivery of coast-wise shipping. 

(e) . Recommend that committee of United States 
manufacturer* confer with similar committees of our Al- 
lies to learn their plans for protecting industries and to 
ascertain what commodities and supplies will Ik' needed by 
ihcm and ourselves during the reconstruction period 

( f ) . Recommend that our industry can absorb its share 
of the military forces when demobilized and that the con- 



ference of industries should establish a permanent and 
close connection with the government bodies in the study 
of all demobilization plans. 

Standing Committees representing office furniture and 
certified by the Chamber of Commerce of the United 
States of America : 

chairmen. 
General Chairman. John Domette. 

Office Desks— J. Domette. chairman; Chas. Brewer. 
V S. Stringe. 

Office Tables — G. M Petrie. chairman: Emory Non- 
nast. Chas. Mutschlcr. 

Office Chairs T. \V. Finite, chairman: I, H. Clark. 
|. L. Isaacs. 

Office Wood Filing Devices— Chas. Slemin. chairman: 
S. T. Russell. A I.. W ise. 

sr.t ki'TAKiKS. 

General Secretary. T. \V. Foote. 
Desks- J. A. Whit worth. Grand Rapids. Mich. 
Tables— M. Wulpi. 1215 Monadnock Hldg., Chicago 
Chairs Wm. R flake r. 530 Monadnock Hldg.. Chicago. 



"CARRY ON." 



Physical Reconstruction Makes Useful Workers of Crippled Men. 

[ By CONSTANCE DREXEL. ] 



"I don't mind dying for my country.*' is the thought in 
many of our brave boys' minds — "but. oh. kill me rather 
than leave me disabled the rest of my life." they inwardly 
plead. 

Small wonder, for they remember the cripples of old 
peddling pencils or shoestrings down the street, or even 
worse, object* of charity and pity. 'They know of the 
thousands of men disabled in industry every year protected 
l>y a Compensation Act, perhaps, yes. but thrown out on a 
cold, unfeeling world to live a life of usclessncss the rest 
of their days. 

Rut times have changed. No need for our boys to 
worry, or their families to wonder who will care for them 
in case they come back from war with loss of arm or 
limb or worse. 

Uncle Sam stepped in. In fact, the problem is occupy- 
ing a great deal of attention at the office of the Surgeon- 
general of the Army, supplemented by all the Red Cross 
can do to help. The Red Cross is paying for the publica- 
tion of Carry On, that able magazine the Surgeon-Gen- 
eral's Office is getting out on this very subject It is free 
to those interested. "Carry On" is its message, "let there 
Ik? no more cripples after this war." The Red Cross is 
also issuing pamphlets of information free, in the effort 
to |>opuIartze this new attitude toward cripples, that we 
are not going to have any more cripples in America either 
from the war or from injuries received in industry. 

To prove that this can be done, the Red Cross main- 
tains in New York at 311 Fourth Avenue, the Red Cross 



Institute for Crippled and Disabled Men. the head of 
which is Dr. Douglas C. McMurtrie. a pioneer of this new 
attitude of society's duty toward a disabled man. At the 
school six model courses are given to refit crippled men 
for their old or new trades. The six courses decided upon 
are: Manufacture of artificial limbs ; oxy-acctylene weld- 
ing: mechanical drafting, priming, motion picture operat- 
ing and jewelry work. 

Briefly, the plan of the United States Government for 
the rehabilitation and vocational training of men crippled 
through this war is this: F.ven in our hospitals in France, 
convalescent men are shown moving pictures of successful 
cripples: Thomas Kdison nearly stone deaf, for instance: 
Michael Downing of Minnesota with both legs, one ami 
and hand gone, president of a State Bank, running his 
own motor car and a lucrative law practice to lioot, married 
and raising a happy family. 

But the work really begins in this country. Upon ar 
rival in the great military hospitals under the medical 
branch of the army, even while still in bed, the process of 
refitting them to normal life and responsibilities begins 
I saw wounded from overseas at Walter Reed Hospital, in 
Washington, being taught by reconstruction aids in oc- 
cupational therapy. Some were busy with basketry or 
weaving, but others were cluing head work. I rememlier 
■ me man in lied, one leg off, studying shorthand. When tin- 
men become able, 1 hey are sent from the wards to the 
finely equipped new buildings known as the curative work- 
shops. Here are classes in motor mechanics, very popular. 
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use of the left arm and hand instead of the right, classes 
in English and French, in shorthand and typewriting for 
cases of amputation of legs, telcraphy, rug weaving, ar- 
tificial limh making, carpentry, agriculture and fanning. 
< )f course, the aim of these classes is to cure the men phys- 
ically as soon as possible, hut even here their vocational 
training to fit them for their future place in the community 
may begin. The men who have lost arm or leg. or have 
been otherwise-disabled, are talked to by experts who try 
tu guide them to refitting themselves for usefulness. 

And after the medical authorities can do no more for 
the crippled man. after they have done all they could to 
make him as near whole again, including the providing of 
artificial arms or limbs, even then the United States Gov- 
ernment docs not pretend to end its responsibility. Con- 
gress has created the Federal Roard of Vocational Educa- 



Dtetmber, 191!. 

account. The point is here, that a disabled man need not 
necessarily be trained to an entirely new trade. His for- 
mer experience should be made to count. 

However, details of the re-educational and vocational 
program are not nearly so important to the working man. 
Ik- he in the army or in industry (for in either case he is 
liable to Ik- hurl), is the attitude army authorities, sup- 
ported by the Red Cross, have assumed toward crippled 
men. 

No longer will the rcs|x>nsibility or army or govern- 
ment or industry cease by merely pensioning a man. He 
must, and will, be refitted to retake perhaps even a better 
place in the community than he had occupied before his 
injury. I ; or are not brains worth more than hands or 
feel or even eves? And should not a physical handicap, 
if properly encountered. Ik- used to develop the brain to 
greater action? 
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Crippled French Soldier* Soldering C»n». 



tion. Theirs is the official responsibility for the re-educa- 
tion of soldiers and sailors of the American forces dis- 
abled by the war. A fully definite program has not yet 
been developed, but the Red Cross Institute for Crippled 
Men already mentioned has demonstrated how the thing 
can be worked out. Crippled men have been taken off the 
streets, trained in one of the six trades taught there and 
placed in lucrative positions where their infirmities arc 
110 handicap. 

As for soldiers to be refitted to civilian life, a former 
brakeman on a railroad has lost an ami. He can't be a 
brakeman any longer, but his railroad knowledge can be 
<>l use to him. He is trained to become an expert telegra- 
pher or train dispatcher. What difference in his pro- 
ductive ability to a soldier fitted with one or two artificial 
limbs if he sits at a linotype machine all day? If he has 
been formerly employed at a standing job in a printing or 
newspaper plant that experience can be turned into good 



Here, however, it must be pointed out, that L'ncle Sam 
intends pensioning generously all disabled soldiers or sail- 
ors $100 a month, or $1,200 a year, for life in many cases. 
Hut, and this is an atl- iwp or tan t fact, the pension will be 
granted regardless of a man's earning capacity that he 
develops in spite of his infirmity. If he does what the 
government and the Red Cross want him to do — refit hini- 
seli to a job — he will have the pension just the same. 
This proves that the working man is going to be very im- 
portant. We shall need all that every man can produce; 
the more they produce, the cheaper will living expenses 
become. Therefore, no idlers, no more cripples. 

As the Red Cross is heart and soul back of this idea, 
it would seem that for his own good in industry the work- 
ing man should at least become a member of the Red Cross. 
Anyhow, he'd be most welcome. There'll be a roll call of 
the nation at Christmas time, when it is hoped all will 
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answer "Here!" The membership cost is only one dollar 
a year. 

DO THIS NOW. 
If you telephone to your local Red Cross Christ- 
mas Roll Call Committee, they will provide you with 
the necessary subscript ion blanks for the number 
of employes you have. After getting the blanks you 
can then canvass either personally or through ap- 
pointed deputies every man and woman in your em- 
ploy. Make your establishment a one hundred per 
cent shop by getting a membership and fee from 
everyone. 

Subscriptions and proceeds should be turned over 
at once to your local Red Cross chapter. Don't 
Wait! Act Now! 



Leather Substitutes in the South. 

The South is particularly interested in pyroxylin coated 
leather substitutes because they are an all-cotton product, 
and they also eliminate the greatest objection to leather 
in the South, its tendency to mould. 

.Mould, as most people know, is a white fungus growth 
which is particularly active in attacking organic materials 
in the presence of moisture. On account of climatic con- 
ditions in certain section of the United States, particularly 
in the Southern states, leather upholstery on furniture and 
automobiles, leather book covers, traveling goods and all 
fancy leather goods are quickly injured by mould unless 
watched and cared for to prevent this. 

The formation of mould on leather causes a cloudy 
spotted surface that quickly destroys its beauty and finally 
weakens and destroys its texture, rendering useless leather 
upholstered chairs, couches or other articles and necessi- 
tating new covers. 

In Southern stores where leather goods arc handled to 
any extent it requires many hours of labor every day to 
keep the articles free from mould by wiping them dry as 
often as possible. This was always a great burden and 
now that Ial»or is so scarce in the South, it is an intol- 
erable one. 

The value of leather substitutes in the South is. there- 
fore, greatly enhanced by their absolute immunity to the 
attacks of mould and mildew and Southern dealers and 
consumers are rapidly putting them into the widest use. 
They find that a good leather substitute is indistinguish- 
able from leather in appearance and much superior in 
service qualities. It is not only mildew and mould proof, 
but absolutely water, grease and stain proof. Insects, 
which are always to be reckoned with in the South, do not 
attack it. It is the only upholstery material which is wash- 
able and thoroughly sanitary. Its tensile strength is great 
enough to withstand the most severe tests of service and, 
as it does not scuff, peel, scratch or fade, its beauty is 
permanent 

The South, as well as every section of the country, is 
also interested in the leather conserving function of sub- 
>titutcs of this type. Every hide conserved by a good 



substitute helps Uncle Sam furnish shoes, saddles, harness 
and other equipment for his armies. Nothing shows this 
more convincingly than the fact that Uncle Sam himself 
is using them instead of leather for all upholstery pur- 
poses on ships, trucks, ambulances and airplanes. The 
use of leather substitutes wherever possible is now dictated 
by economy, by common sense and by patriotism. 



Sees Fine Chance 

it of Modern Furniture Factory In Sao I 

In a report to the Department of Commerce. Harold 
E. Everley, Commissioner to investigate South American 
markets, draws attention to what impresses him as an ex- 
ceptional opportunity for some American to establish a 
furniture factor)' at Sao Paulo, Brazil. He says: 

"If competent people should take hold of the business, 
the opinion seems warranted that a small fortune might 
be made as the result of such an understanding. There 
is a great need of new and better machinery and more 
efficient methods in the furniture manufacturing business 
of Sao Paulo. A factory equipped in a modern way and 
run with characteristically American efficiency and system 
would soon build up a large business, especially if the pro- 
duct was guarantied to give satisfaction. 

"The present manufacturers cannot give such a guar- 
anty because of the fact that they do not use properly 
seasoned lumber; they lack the proper equipment and the 
requisite knowledge to prepare lumber for furniture mak- 
ing" 
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Annual Meeting of National Association of Chair 

A meeting of the National Association of Chair Manu- 
facturers at tin- Hotel Astor on November 20th and 21st 
was attended by over two-thirds of the members and was 
probably one of the mo-t important meetings in the history 
of the Association. 

This being the Annual Meeting, the following officers 
were elected for the ensuing year : President. A. P. Derby : 
Vice-President. S. Sailor: Secretary, Wm. B. Baker and 
the following additional members, of the Executive Com- 
mittee: 0. A. Dunn. 11. \V. Kochn, A. D. Sikcs. O. C. 
Hatch, W. H. Cunlockc, J. F. Johnson. C. I,. Zink. W. 
S. Milne. A. P. Fenn and S. 11. Tomlinson. 

The meeting first canvassed the situation affecting the 
marketing of chairs and the following resolution was 
unanimously passed : 

Resolution No. 1. "'That, owing to the continued 
present cost of lalior and materials in chair products which 
will be offered, there is no possibility of any reduction in 
the selling price now prevailing, or of terms or discounts 
now existing, and this resolution is a recommendation to 
every chair manufacturer to maintain the present price 
during the reconstruction period." 

The meeting carefully considered the conservation 
schedule as arranged by the War Trade Industry Board, 
dated < Vtolk-r 2.?rd and decided that while a majority of 
the items in that schedule are not now effective because of 
the change from a war program to a reconstruction neces- 
sity, it was decided that certain items are of such definite 
henclit to the chair industry that they should be put into 
effect and maintained for the present. Therefore, the 
attention of every chair manufacturer is directed to the 
following items which were passed by the meeting and 
recommended to the entire chair industry. 

Resolution No. 2. "That a reduction of 50 per cent of 
active patterns in force July 1st, 1917, be made effective 
in chair line by January 1st, 1919." 

Resolution No. 3. "That no new designs be made or 
offered to the trade until the end of the war, which means 
such limes as |»eace treaties are signed and ratified." 

Resolution No. I. "That no dressing tables be made, 
as benches will serve the purpose." 

Resolution No. 5. 'That there be but one exhibition 
of furniture in the year 1919 and that to be held simultane- 
ously in all markets conmmencing the last Mondav in 
April." 

No stipulation is set us restricting the manufacture of 
arm dining chairs, or of removing runners from rockers, 
where shipped in crates. 

These are the salient features worked out by the meet- 
ing and every chair manufacturer is urged to stabilize con- 
ditions by putting this recommendation in force into his 
individual policy so that we may weather this interval of 
industrial adjustment until the elements of cost of labor 
and materials used and the overhead ratio are fully de- 
termined and established at ottr future meetings. 



The tendency of manufacturers of all commodities to 
consider that the signing of the armistice and the read- 
justment of war agencies at Washington permits indus- 
tries to revert to cutthroat methods formerly in vogue 
causes a chaotic condition at present in the minds of many 
manufacturers. Through regional meetings it is hoped 
that proper machinery will l>e made representative of all 
groups of the furniture craft and that by combining witli 
similar representative bodies of other industries at At- 
lantic City on December 3rd. that a program of construc- 
tive development will tend to clarify the present situation. 

As soon as the minutes of the meeting arc transcrilied 
a complete report of the meetings of this week will he 
submitted to every chair manufacturer. 

There is ample evidence that the buyers are endeavor- 
ing to take advantage of the present situation, and by 
withholding orders cause a break in the prevailing prices 
and thus demoralize the market for chairs, as well as other 
types of furniture. It was never so essential for manu- 
facturers of chairs to regulate their production by such 
orders as they have or receive for the ensuing 60 days 
even to that point of reducing their production, if neces- 
sary. It is a safe and sane prediction to make that after 
a short interval there will be such a heavy demand for 
chairs as will satisfy the most ardent wishes of every 
producer in this country. 

livery effort is being made to readjust the program set 
up as a war emergency measure to the sanest and most 
helpful agency for the chair industry. There naturally will 
be some mistakes made and it is hoped that patience will 
be exercised by the manufacturers and every co-operation 
extended to such men as are delegated to represent the 
industry in these times which arc without precedent for 
guidance. 

Bituminous Storage Limit Off. 

All storage restrictions on bituminous coal were re- 
moved recently by the United States Fuel Administration 
in conformity to the action of the War Industries Board 
in cancelling its preferential industries list. Anthracite 
coal is not affected, however, by the ruling of the Fuel 
Administration. 

Every industry and cr*ry householder in the country 
may now store as much bituminous coal as desired or ob- 
tainable, as the action of the War Industries Board re- 
moves the necessity for the Fuel Administration to dis- 
tinguish longer among different classes of industrial 
plants. 

The restrictions just raised provided for the accumu- 
lation by the consumers in the preference classes defined 
by the War Industries Board, of reserve stocks of bitu- 
minous coal, in accordance with their location in relation 
to various mine fields and their classification on the pref- 
erence schedule. 

All industries located fartherest from distribution 
points, particularly those in New England and in the 
northwest arc found not only to l>c well stocked, in ac- 
cordance with Fuel Administration specifications, but in 
many cases have surpluses above those amounts. 



Digitized by Google 



Vecembrr, 1918. 



THE FURNITURE WORKER 



4«7 



Interesting to Manufacturers — Continued. 

Desk Manufacturers Are Pleased With This 
Executive Order. 

The desk manufacturers arc very much elated over 
tlit executive order shown hclow which relieves a very 
■serious situation in so far as the future prospects of tin- 
industry arc concerned. Most desk manufacturers have 
been doing nearly one hundred per cent government work 
and this meant that all of their output went to the govern- 
ment for equipping offices in various branches of the war 
service. A very great amount of this material went into 
the District of Columbia, while the rest is scattered 
throughout the country in different camps and executive 
office buildings. The mass of finished material in the Dis- 
trict of Columbia, however, was the cause of much worri- 
tnent as' it was realized that were this all turned out in the 
open markets again it would mean that there would he 
enough In Ripply the needs of civilians for some lime and 
few orders for new desks would be forthcoming until after 
the government material, or a great part id it. had found 
its way into the offices in the different business centers, 
I 'resident Wilson realized that' -uch a condition would 
work a hardship on a prosperous industry and the execu- 
tive order followed. It saves the day for the desk manu- 
facturers as undoubtedly many of them would have had 
to change their lines or go out of business had the order 
not been issued. 

KXKlTTIVK OKDKK 

Wuj'.kkas. The present emergency has created 
a condition whereby large quantities of office ma- 
terial, supplies and equipment now in the hands of 
1 he executive departments and other establishments 
of the government in the. District of Columbia will 
fall into disuse because of the cessation of war ac- 
tivities, or for other reasons, it hereby is ordered 
that all such office material-, supplies and equip- 
ment not required for use by the executive depart- 
ments and independent establishments be transferr- 
ed hereafter to the Secretary of the Treasury, to Ik- 
handled through the General Supply Committee for 
the benefit of the municipal government ami the 
government service in the District of Columbia in 
the following manner: 

1. The several cxcculivc departments and in 
dejHMident establishments and the municipal govern- 
ment in the District of Columbia shall not purchase 
any of the classes of material described herein un- 
less the Secretary of the Treasury has certified that 
there is not in the possession of the government, 
material, equipment, or supplies that are service 
able. 

2, Xu executive department, independent es- 
tablishment, or the municipal government of the 
District of Columbia shall be |>crmilted to obtain 
any of the classes of material, supplies and equip- 
ment described herein from the Secretary of the 
Treasury unless such services have an appropria- 
tion available for the procurement thereof. 



.V All material obtained from the Secretary of 
the Treasury shall be paid by transfer of appro 
priation from the purchasing service to the selling 
service and the proceeds covered into the Treasury 
in accordance with existing law. 

4. All material, supplies, ami equipment pur- 
chased hereunder by one service from another, if 
the same has not ln-en used, shall Ik- sold at actual 
cost, and if the same has been used, at a cost based 
upon length of usage, but in no instances to be le-s 
than seventy-five per centum of cost. 

5. Material of the classes herein descriU-d which 
is condemned as unfit for use may be disposed of 
otherwise than to governmental services by the Sec- 
retary of the Treasury. And usable material re- 
maining unsold to other services of the government 
shall be held by him for disposition by law. 

6. The Secretary of the Treasury .shall keep a 
record of all material received and dis|K>sed of by 
him hereunder and the price at which disposed of 
and shall prescribe regulations necessary to carry 
this order into effect. 

7. This order shall supersede the Executive or- 
der of November 2*>. l f MS. dealing with the same 
sugject matter. 

The White House. Woodkow Wilson 

3 December. 1918. 

Interesting Bulletin of Metropolitan 
Museum of Art. 

The Deccmlier. l'US. Bulletin of the Metropolitan 
Museum of .lit is one that should be of interest to all 
manufacturers of furniture, as it contains articles and il 
lustrations descriptive of the Palmer Collection of Eigh- 
teenth-Century American Furniture. Eighteenth Hooks of 
Furniture Design and other matters of interest to the maker 
of good furniture The price quoted is ten cents, which is 
surely low enough for the matter contained in it. 

"Faultless Felt" Caster. 

C. It. Xoclting has returned from Camp Taylor after 
a strenuous |>ci'iod of military training. He's just bub- 
bling over with enthusiasm in connection with the new 
' Faultless Felt" caster, concerning which be says: 

"The wheel of our new caster is made up of various 
layers of felt, which, in the manufacturing process, arc 
subjected to tremendous compression, thus possessing a 
remarkable degree of strength so that the true shape of 
the wheel is ever retained. There is no hardened surface, 
hence hardwood floors are in no way injured by this 
caster." 

Various practical tests have shown that the wheel is 
adaptable to use on both heavy or light weight articles, 
for which purpose the caster is manufactured in various 
sizes at the plant of the Faultless Caster Co.. Evansville, 
Ind. 

\\ . W. McCabe opened a furniture and undertaking 
business at Georgetown, Ind. 
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Interesting to Manufacturers — Continued. 

Oscar Rosenberg Passes On. 

Mr. Oscar Rosenberg. 4848 Drexel Boulevard, Chicago, 
president of the Standard-Cooper Bell Co., died at Hen- 
rotin Hospital on Saturday. November 30, 1918. Mr. 
Rosenberg was born June 10, 1857, in I.afaycttc, Ala. 
When he was quite a lad his parents moved from the 
South to New York City, where he was raised and edu- 
cated. He attended the public schools and later was grad- 
uated from the University of New York. 

He was then taken into his father's business, I). Roscn- 
Inrg & Sons, in the manufacture of varnishes, where he 
soon developed remarkable ability as a salesman. 

He thought of the great possibilities and future of the 
West and soon established the large western branch of the 
Standard Varnish Works, of which he was head for many 
years. Under his guidance this branch grew by leaps and 
bounds. 

In 190" Mr. Rosenberg became vice-president and gen- 
iial-manager of the Standard Varnish Works, was made 
president in 1914, and retired from that office in ]'>!<>. He 
then bought the plant of the Cooper- Bell Varnish Co., 
which he operated successfully. In April of this year. 
Mr. Rosenberg merged the interests of the Cooper-Bell 



The lite Mr. Oictr Rosenberg. 

Varnish Co. with the western business of the Standard 
Vamish Works, the new institution being known as the 
Standard Cooper-Bell Co. 

Mr. Rosenberg was a natural leader: possessed great 
business ability: a man among men, loved and admired by 
the business fraternity, were they associates or competi- 
tors. He was ever ready to help the less fortunate and 
never turned down an appeal for assistance. His high in- 
tegrity, lovable characteristics, and unusual devotion to 
his friends, were among his numerous sterling qualities 
and a host of friends deeply regret ltis death. 

Mr. RosenlKTg was a member of Sinai Congregation, 
Standard Club, and Lake Shore Country Club. He is sur- 
vived by a widow and three xoris, the eldest of whom. 
Mr. Richard D. Rosenberg, has been associated with him 
in business for a number of years, being at present vice- 
presidenl of the Standard C<Mi|jer-Rcll Co. 



• L. F. Body Goes With Glidden. 

Popular Clevelander Sever* Connection to Become 
Associated With Glidden Co. 

L. F. Body, well-known and popular Cleveland paim 
and varnish man, has joined the sales organization as man 
agcr of railway, street railway and marine sales, of Tlx 
Glidden Co., Cleveland, starting on December I. 

Mr. Body has been identified with paint and vans 
interests for many years. He began his career with the 
Sherwin-Williams Co.. hack in 1902, where after mam 




I. V. Body. 

promotions he rose to the management of railway u 
marine sales in 1912. 

In 1915 he severed his connection with Sherwin-U i 
hams to become sales-manager of The Master Buildo 
Co., of this city, which position he has occupied sum's- 
fully ever since. 

In Mr. Body. The ( Hidden Co. is getting a man «h - 
success has been built up through perseverance and cor 
centrated. well-organized effort. His friends will be glad 
to learn of his new connection. 



Cotton Batts For Upholstering. 

The Barnhardt Manufacturing Company of Charlotte 
N. C, arc manufacturers of a line of cotton batts for up- 
holsterers who desire to use a less expensive material 
than hair or other more costly materials. These batts arc 
made of pure cotton and are sanitary and durable. Tl*} 
are particularly adapted for use in chair and davenport 
work and the prices will be found low enough to interest 
all. The concern is one of the largest handlers of cotton 
in the country and has branch offices in Chicago. Philadel- 
phia and New York City. Write to them for their pn>{> 
□sit ion for manufacturers of furniture. 
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Interesting to Manufacturer- — Continued. 

Ready For Prompt Shipment. 

Huffman Bros. Company, Fort Wayne, fad., special- 
ists in Indiana White Oak and veneers, offer the furniture 
trade the following list of stock for immediate shipment: 

nl ARTKKKll W II ITS OAK. 

75.000' 3 «* Com & Bet 

40.000' 1/2" Com & Bet 

7.000' 7/8" Com & Bet 

I25.00(y 4/4" 1&2 

1.400' 9/8" 1&2 

100.000' 4/4" Clr Strips 2 ! , 5' 

lO.OOO' 4/4" Clr Strip* l'.-2', 

20,000' 4/4" No. 2 Com 

2.000' 5/4" I&2 n&up 

4.500' 5/4" 1&2 lO&up 

14.000' ci/4" 1&2 

15.000' 5/4-12/4" Backing Ibb 

QUART EKED RED DAK. 

2.400' 3/8-5/8" Com &• Bet 
30 .000- 4/4" Com & Bel 

PLAIN REP oak. 

3,500' 3/8-1/2" Com & Bel 

15,000' 5 /8" Com & Bel 

20.000' 4/4" Com & Bet 

3,000' 5/4" Com & Bet 

16.000' 5/4" Step I 'lank 

6,000' 6 4" I&2 

8,000' 8/4" Com & Bet 

20.000' 4/4" Xo. 2 Com 

WALNUT. 

3.000' 1/4-3 8" No. 2 Com & Bet 

3.000' 3/S" 1&2 

1O.00C 3/8-5 S" Log Run 

100.000' 4/4" Com & Bet 

75.000' 4/4" Xo. I Com 

100.000' 4 4" No. 2 Com 

5.000' 5/4" 1&2 8&UD 

20.000' 5/4-8/4" No. 2 Com 

rori.AR. 

20.000. 4 4" Com & Bet 
1.000' 5/4" Com & Bet 

QUARTERED MAIU.E. 
15.»X)' 4/4" Strips 

IM.AIN HAPUt 

25.000' 4/4" Com & Bet 

CHERRY. 

8.000' 4/4" 1&2 S"&up 8'&up 
20.000' 4/4" Xo. 2 Cow & Bet 
6,000' 5/4-10/4" Xo. 2 Com & Bel 

ash. 

10.000' 3/S 1 2" Com & Bet 
12.CXXK 5/8" Com & Bel 4&up 
10.000' 5/8" 1X2 lO&up 

BUTTERNUT. 

10.000' 4/4" Com & Bet 

ROCK KI.M. 

2.000' 8/4" Com & Bet 

BASSWODO. 

20.000' 5/4" Com & Bet 



Old and New Dust Exhaust Systems. 

It has been conceded that the fan is the very heart of a 
|)ltst Collecting System. When exhaust systems were 
first originated, most plants being operated by steam power, 
the question of power consumption, as far as the fan was 
concerned, was hardly worth consideration. 

However, when the use of electric power came into 
practice and each machine was driven by an individual 
motor, scientific Study and investigation was made in or- 
der to reduce the power consumption of each individual 
machine. 



.IV 3 




"Cyrloldal" Slow Sperd Fan wilh Houninu Removed. Muularturrd b>- 
The Garden City Fan Co.. Chicago. III. 

It was found that the power required for operating 
fans was determined b\ the speed, ami that the power in- 
creased at a ratio of 4 to I with the -peed. 

While it is often possible to effect a saving in |>ower 
by rearranging the pij)c work, more often a greater saving 
can be Effected by replacing the "old fashioned," high- 
speed, straight-paddle fan. with a modern slow-speed fan. 
A 15 to 20V« reduction in speed means a corresponding 
reduction in power and the slow-sjiecd fans are, therefore, 
the best and cheapest investment. 

The term "slow speed" is sometimes used for fans that 
are constructed along the same lines as the "old fashioned" 
fans, with the exception that the diameter of the wheel 
has been increased, which, of course, reduces the shaft 
speed, but as the tip Speed remains the same there is prac- 
tically no saving in power. 

After 35 years' experience in the manufacture of fans 
for handling refuse from wood-working machines, the 
Cycloidal fan, manufactured by the Carden City Fan Co.. 



white oak. VENEERS and LUMBER 



HOFFMAN BROS, 
COMPANY 

FORT WAYNE. INDIANA 



V R. K8TAIII. IDIIXP 1 t « 7 •»(.(!.». 
iM.Otf. INCORPORATED 1 »B« P«I.OM. 



We have plenty of 
<t M»d a#« prepared 
•o promptly aKip 
hinheet trade lum- 
ber and veneer* to 
rurturure mantifat 
turerr, 
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Interesting to Manufacturers — Continued. 

of Chicago, Illinois, km patented and placed on the mar- 
ket. 

The Cycloida] fan is Strictly a slow-speed fan, as the 
lip speed of the wheel is 15'. l<> 20?! slower than that of 
the "old fashioned" wheel. 

This reduction in speed, without increasing the diam- 
eter of the wheel, is made |>ossible by the increased effi- 
ciency, doe to the pitch of the blades, proper proportion 
iug of the housing and the special expansion inlet. 

Air and material passing through the fan docs not come 
in direct impact with the surface of the wheel, but is car 
t ied without an abrupt change <>f direction to the periphery, 

Friction is reduced to a minimum and the manufac- 
turers guarantee a 15' , to 20' .' saving in |>ower. 

These fans are built with either automatic chain oiling 
reservoir journal bearing or equipped with Skl : ball bear- 
ings. 

The direction of discharge can be adjusted to suit any 
condition, thus making it |xissible to rearrange tin' pipe 
work without the use of sharp elliows, thus reducing fric- 
tion to a minimum. 

Where manufacturing profit is a consideration, the 
Cycloida! slow-speed, power-saving fan is rapidly replac- 
ing the old-fashioned high-speed fan. 



IL. sea Smith. Oakland City, Iml.. sold his interest in 
the Days & Bcardsley Co. furniture business to W. lb 
Rat tram. 

The Boston Store. Shelbyvillc. Iml.. will close out. Ben 
Tort retires to engage in the manufacture of mattresses. 



A New Moss For Upholstering Furniture. 

The Klamoss Company. Inc.. is the title of a new coi 
poration recently formed, with headquarters at Palatka. 
Florida, for the purpose of producing a moss for use In 
upholstery and bedding manufacturers. This company ha- 
discovered a new process of curing the green moss bv 
treating it chemically so that what used to take three t<- 
six months to produce is now |H>ssihle within a few hours 
This new discovery also has (be advantage of producing 
a product that is absolutely hygienic, dust-proof ami mois- 
ture-proof. The chemical treatment creates a fibre that is 
vermin-proof and has much greater resiliency than moss 
cured under the old process. As soon as normal condition- 
prevail ami the government releases the company from n 
contract which takes the entire output of the plant at 
present, the company will welcome inquiries from bedding 
and furniture manufacturers. Better gel in touch with 
them now and he ready when the time conies that material 
can be shipped, Mr. A. II Selle is manager of the new 

company. 

To The Trade. 

Announcement is made that the corporate name of 
The Standard Oil Cloth Company has changed to The 
Standard Textile Products Company. 

This change of the corporate name was made in order 
to designate more comprehensively the various lines of 
products manufactured and marketed by this company. 

The organization and management of the company will 
remain as heretofore and is in no way affected by this ac- 
tion. 




A Word to the Baby Carriage Buyers. 

Reflections of a Baby Carriage Manufacturer. 

The war, now happily at an end, resulted in business 
being keyed up to a pitch heretofore unheard of. The de- 
mands of war, with the resulting shortage of labor, neces- 
sitated the placing of a rigid restriction by the Government 
on manufacturers of non-war necessities. 

Suddenly the war ends. The Government now find- 
it po-siblc to release many of those restrictions, ami from 
a condition of high tension, we are now approaching a 
condition of relaxation. 

Naturally, there is a desire on the part of merchants 
and the general public to see a radical downward revision 
of prices, but had we not better stop, look and weigh- 
carefully— the effect before we decide that this is what 
we actually want ? 

We must not forget that we have moved forward and 
cannot return to the normal conditions of 1914 and 1915. 



The conditions that confront us now are new conditions- 
we must face them squarely and constructively. 

"The shelves of the world are bare" — they must be 
tilled. It's going to take time, energy, labor and niones 
to fill them. 

Construction enterprises of both public and private 
nature which have been in abeyance for two years or 
more, will call for the employment of hundreds of thou- 
sands of men and vast quantities of material. The grca: 
shipbuilding plants — an entirely new industry will con 
tinue in full blast; foreign reconstruction will require tre 
tnendous quantities of American materials, and will keep 
foreign labor employed, which, in normal times would 
immigrate to this country. 

The working man's wage has not declined ami any 
reduction in the present wage scale in this country will be 
opposed by the workers, who will not accept wage re- 
ductions which will lower their standards of living. The 
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For the Dealer's Eye — Continued. 

standards <>f living referred to are substantial food, cloth- 
ing, housing and all necessary to a well ordered life. 
There is really no cost of production other than labor 

>ms|. since the rawest of raw materials is the finished 
product of some one's labor. 

The manufacturers of raw materials entering into the 
construction of Baby Carriages offer no hope of an early 
reduction in prices. 

Is it clear, therefore, that it would Spell "ruin" to the 
manufacturer, and the merchant alike, who has vast quan- 
tities of war priced inventor) on hand to have prices 
decline suddenly? Do not the merchant and the manu- 
facturer share a similar fate? 

We all profit alike during the time of advancing price?.. 

Trice revisions are not possible until labor finds thai 
if this country is to enjoy genuine and lasting prosperity, 

the employer nui-t be accorded some rights in determining 
what proportion of his gross income is labor's share, and 
until raw material price* are lowered. Let us go calmly 
through the reconstruction, remembering it is to the in- 
terest of every one that thej should sit steady and not 
rock the boat. 



accomplished what it started, that all the sacrifices 
will not have been in vain. 

The last Liberty Loan has proved without a 
doubt that the people at home are more than will- 
ing to do their share, and it inspires the soldier to 
do his utmost. 

I have to stop writing now as it is 9 o'clock and 
all lights have to go out at nine. With best w ishes. 
I am 

Yours truly, 

A. C. St 11 Kin. 

A Welcome Correction. 

Mr. Jay C. Mills. President of the Peck & Hills Fur- 
niture Company, has received official notice from Wash- 
ington to the effect that the information regarding the 
death of his son. Lieutenant Gerald Thatcher Hills, was 
erroneous ami (ierald is ( >. K. 

< )n November 1. Lieutenant Hills received two flesh 
wounds from machine gun lire while taking his company 
"over the top" for the third time, and on November 8th, 
he Wrote his folks slating that he was tln-n in a base hos- 



That's The Spirit. 

Some months ago we told about the farewell part) 
held in honor of Arthur C. Scheid, who is associated with 
l is father, Joseph Scheid. of Jos. Scheid Sons Company) 
manufacturers of divan beds and suites and davenport 
beds, Cincinnati. Now conies ,-| letter showing the spirit 
of this tine young man while in the service of Uncle Sam. 
It is little wonder, with men such as tbis in the ranks, that 
the war is now over. Read what he lias to say. 

17 CO., 5 fin. 159 Depot I'.rig.. 

Camp Taylor. K v.. ( )ct. 27. 1918. 

To Tiik Furniture Worker, 
Cincinnati, < >hio. 

Dear Friends : I have had very little oppor- 
tunity to do any letter writing or I would have 
written you sooner. While a soldier has time for 
recreation, still if be wants to be a soldier he has 
to be on the job almost 24 hours of the day. 

It certainly is the best kind of training for the 
American boy. The first thing the boys are taught 
is instant obedience. This i* something which the 
American boy has sadly lacked in civil life, and 
will benefit him when he leaves the army. 

It is marvelous to see boys come to camp here 
and take to the soldier life so quickly. 

We have some boys come here who do not know 
their left from their right foot, and in a few weeks 
time they are whipped into shape. 

< >nly a person in the army realizes what a gigan- 
tic pro|Kisition this government had on their hands 
when they entered this war, and how well they 
have succeeded is being demonstrated on the other 
4de right now. 

W e know though, when this government has 
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Ger»ld T. HUM, 

pital at ( Irleaiis. France, but w as recovering rapidly and 
expected to be back with his company in a short time. 

Notwithstanding this information a message was re- 
ceived on December 10. stating that Lieutenant Gerald 
Thatcher Hills died on November 1st of lobar pneumonia. 
This news was a shock to his many friends inasmuch as 
Mr. J. C. Hills had received letters from Herald dated as 
late as November Nth and 11th. and we surely are glad to 
be able to correct the former report of his death and are 
anxiously looking forward to the time when (ierald will 
again be in our midst. 



tire. 



Zellers Furniture Store. Winainac, Ind., damaged by 
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For the Dealer's Eye — Continued. 

IN MK MORI AM. 
Plerson R. Mitchell. 

The death of Picrson R. Mitchell, on November 23, 
will he a great loss to the furniture trade in general and to 
Cincinnati in particular. Mr. Mitchell was president of 
the P. R. Michell Company of Cincinnati, one of the larg- 
est manufacturers and dealers in curled hair, feather pro- 
ducts and converted cotton goods, in the United States, 
l ie was 83 years of age at the time of his death and for 
the most of his lifetime had been located in Cincinnati, 
beginning his business career there in 1849. In 1853 he 
associated himself with the forces of A. D- Bullock & Co., 
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Tn« Utt Pt«r»on R. MitrbcU. 

taking over the interests of the firm in 1873 and organ- 
izing the co-partnership under the firm name of P. R. 
Mitchell & Co. He remained at the head of this co-part- 
nership until the formation of the firm into a corporation 
in 1893, when the name was changed to The P. R. Mitchell 
Company and Mr. Mitchell was elected president, which 
office he held up to the time of his death. The wonderful 
success of the company was largely due to his foresighted- 
ness and business acumen and the future prospects of the 
concern arc assured by the fact that many of the officers 
and employes of the organization have been with it since 
its foundation. Among these are: Mr. G. A. Willey. Mr. 
Frank II Pillsbury, both vice-presidents; Mr. Clinton 
Dean, treasurer and Mr. A. C. Isham, secretary. Mr. Mit- 
chell was prominent in affairs pertaining to the welfare 
of Cincinnati, the Business Men's Club and other organ- 
izations. He was a soldier of the Civil War, serving 
throughout the conflict as a lieutenant. 



IN MEMOR1AM William J. Kendall. 

Mr. William J. Kendall, an associate member of the 
Ohio Retail Furniture Dealers' Association, passed away 
at his late residence, 707 Dennison Avenue. Columbus. 
Ohio, December 10, 1918. Mr. Kendall had been in ill 
health for some time. 



Queen City Furniture Club Election. 

The annual election of the Queen City Furniture Club, 
which was to have been held on December 12, was post- 
poned owing to the general request of the Cincinnati Board 
of Health and until the influenza epidemic is stamped out 
the date of the election cannot Ik- announced. The tickets 
in the field are the red. white and blue, those running for 
office on the different tickets being listed below: 

RED TICKET. 

President — John Ehman. 
Vice-President- -Jos. H. Sprengard. 
Secretary— < Mis" M. Miller. 
Treasurer- C. O. Johnson. 

Directors — A. Steinkamp, Jo>. H. Monter, John Dor 
nette, Jr., J. p. Grim, II. R. Hagemann. 

WHITE TICKET. 

President— I*. S. Mode. 
Vice-President — Albert Ficks. 
Secretary — Frank Ashton. 
Treasurer — John A, Herbert. 

Directors — A. Steinkamp, E. H. Bardes, George W 
Sihuttc. Jr.. George II. I.eugers. Adam Wuest. 

BLUg TICKET. 

President — Ceo. I, Xunner. 
Vice- President Raymond Franke. 
Secretary — Alfred Dammers. 
Treasurer — Fred Busse. 

Directors — A. Steinkamp, H. B. Kemper. Geo. Zur 
liorg, (). B. Dteckman, Julius Berger. 

Furniture Exchange Annual Meeting. 

The December meeting of the Cincinnati Furniture Ex- 
change took place at Ahlbrandt's Hall. The banquet 
feature, which has for years been a pleasant part of the 
program for the annual Exchange meeting, was omitted 
this year, chiefly for the purpose of avoiding a prolonged 
affair and the attendant dangers of influenza contagion. 

A communication from an export firm, of Washing- 
ton, D. C, which had been answered by President Louis 
Froehlich. was read and discussed at length. 

The subject of the War Exposition held in this city 
the current month, was referred to in another communi- 
cation. Members expressed their satisfaction that the Ex- 
position is of vast benefit to the city industrially, and par- 
ticularly to retail establishments. 

Henry Sprengard, chairman of the entertainment com- 
mittee, reported that (he banquet feature had been ar- 
ranged for as usual, but the later ruling of the Board of 
Health requested all precaution against lengthy meetings, 
which was cheerfully complied with. 

Membership application of the National Fibre Reed 
Co., Cincinnati, was unanimously accepted. 
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For the Dealer's Eye — Continued. 

\Vm. |. Sextro, of the Exposition Committee, who had 
attended a meeting of the dining table manufacturers the 
same date, re]JOrte<l that a number of the member* in- 
tend exhibiting their respective lines at the [anuarv Mar- 
kets. 

Henry Sprengard stated that one of Cincinnati's larg- 
est buyers of fumiturc had expressed himself as favoring 
.1 continuance of the present increased prices of case goods. 
The same buyer was quoted as saying that prices of up- 
bolstered furniture and chairs were not regarded so fav- 
orably. The latter expression promptly brought forth the 
assuring statement by Frank H. Werscl that davenports, 
for instance, are not selling a cent higher than they should, 
that the manufacturers are fully justified in charging no 
less than S2S00 today for the same grade davenport which 
i bey quoted at $13.50 in former years. 

President Froehlich reviewed briefly the accomplish- 
ments of the Exchange during the closing year, thanked 
the members for their co-operation, and complimented 
Secretary Hacker for bis efficient work in behalf of the 
Exchange. 

Committeemen Lammers and Wolf were extended a 
vote of thanks for their well performed duties in connec- 
tion with election of officers for the year 1919. 

The results of the election was as follows, the Red 
Ticket being the victor, only one Blue Ticket nominee be- 
ing elected : 

HOARD OK DIRECTORS. 

Manufacturers: Sitply Men: 

Aug. Brettschneider, Sr. II. \Y. Backer. 

John Dornette, Jr. Ed. C. Feuss, 

I,. W. Froehlich, Harry Fowler, 

Howard E. Scheid, II. R. Hagemann. 

Al. Schirmcr, Frank T- Kuhhnan, 

Ceo. W. Schutte. Sr. Jos. H. Monter, 
H. A. Sprengard, 
Frank B. Wcrsel. Jr. 
A. G. Steinman. 



Chimes of Normandy, 
contralto. 



(Wells). Jean Sterling, 



List of Empire Records for January, 1919. 

POPULAR HITS OF THE DAY. 
./// Songs IVith Orchestra Accompaniment. 

1. 256— When You Come Back, and You Will Come Rack. 

(Cohan). Louis W insch, baritone. 
Three Cheers For the Army and Navy. < Thomp- 
son). Ira Allen, tenor. 

1.257— That's What Ireland Means to Me. (Hanlcy). 

Henry Burr, tenor 
On the Road to Home. Sweet Home. ( Van Aly- 
styne-Kahn ). Sterling trio. 

1.258 — There's Some One More lonesome Than You. 

(Yon Tilzer). Campbell and Burr. 
And I am All Alone. (From "Have A Heart"). 
( Kern I. Henry Burr, tenor. 
r.259- A Little Bit O'Honey. (Bond). Ira Allen, tenor. 
On Uke Champlain. f Bryan-Cumble). Sterling 
trio 

( ,260- At the End of a Beautiful Day. ( Perrinc). Henry 
Burr, tenor. 



COMIC SELECTIONS. 

6261— An Old Horse that Knows 1 1 is W ay Home. 

(Olman). Louis Winsch. baritone. 
He's Always Hanging Around, i Sissle- Blake). 
Ira Allen, tenor. 

6262 — Miss Sinnantha Johnson's Wedding Day. (Jack- 

son). Collins and Harlan. 
Good N'ight. Angeline. ( Sissle-Blakc ). Ira Allen, 
teuor. 

6263— Cohen Telephones the Real Estate Office i : humor- 

ous monologue ) . Morris Briel. 
The Coon Mariners (humorous dialogue), Golden 
and Marlowe, comedians. 

6264— Fnm Here to Shanghai. ( Berlin |. Collins and 

Harlan. 

Yukaloo. i Wan Brunt-Yon Tilzer). Sterling trio. 

HAWAIIAN SELECTIONS. 
6265 Southern Blues (characteristic Hawaiian medley*. 
Louise and Fcrera. 
Honolulu By tlie Sea (Jack Frost). Campbell 
and Burr. Orchestra accompaniment. 

DANCE SELECTIONS. 

6266— Lights Out. (McCoy). March or two step. Em- 

pire Military Band. 
Liberty Lads. (Smith). March or two step. Em- 
pire Military Band. 

6267 — Dance With Me (from "The Grass Widow") 

< Pollock-Wolf-Hirsch ). Empire Band medley 
one step. 

Paddle Addle. ( Snyder I. Medley fox trot. Em- 
pire Rand. 

6268— Beale Street Blues. ( Handy i. Foxtrot. Davies 

trio, saxaphone. xylophone and piano. 
Lily «.f the \ alley. (Friedland). One step. Em- 
pire dance orchestra. 

6269— The Jazz Dame. ( Overstrect). Fox trot. Blake's 

Jazzona orchestra, 
doing L'|>. ( Harliaeh-Hiiseh ). Medley one step. 
Empire Military Hand. 

6270— My Dough Boy. i Frey I. < >ne step medley Klass" 

Accordian dance orchestra. 
Goulash. (Egan). Medley fox trot. Klass' Ac- 
cordian dance orchestra. 



Changes In Cleveland Chair Company. 

B. F. Hargis, who has been secretary-treasurer of the 
Cleveland Chair Company, lias resigned his position and 
gone to Florida to spend the winter. Mr. Hargis has 
been in ill health for some time. At a meeting of the 
Board of Directors, W . T. Moore, of the Southern Pack- 
ing Company, was elected to succeed Mr. Hargis in a 
nominal way. The business will be under the direct 
supervision of John Milne, who is president and general 
manager. 
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For the Denler'H E>e — Continued. 

"And Pleasant Dreams." 

"And I 'feasant Dream-" is the title of a well-prepared 
booklel rccenth issued to the i rail*- by the Louisville Med • 
ding Company, Louisville, Ky, Reside- describing the 
merits of "Loupilco" brand of mattresses and pillows made 
by the concern, there are .also shown many interior and 
exterior view - of the model plants where these products 
are manufactured. The views leave no room for doubt 

as 10 the excellent facilities for turning out an enormous 
quantity o( finished good- under the most favorable work- 
ing conditions, (i.iod light and plenty of pure, fresh air 
are necessary in a business of this kind and the employes 
of the Louisville Bedding Cn. are generoush supplied w ith 

both. The following will he found on the first page of the 
hook after turning hack the cover: 

"I am the bedfellow of Humanity. 

Rich and poor, young and old, high and low love 

me for what I ant. 
Friendless, indeed, is he who know- me not. 
At the tirst of I*ifc I'm there, ami throughout its 

joyous wars. 
I am the Mother's other arms that lull her babe to 

sleep. 

I am the friend of children, tired with play. 
To me, come men and women wearied with the 
worrying cares of day. 

I give them peaceful rest and hid them rise, glad- 
dened, strengthened and refreshed. 

I speed them heartened to their tasks again. 

I am the Foe of troubled sleep 

In my embrace vanish aches and pains. 

I began on sun-kissed tields. snow white, yet know- 
ing naught of winter's chill. 

I was gathered from a thousand bursting holls. 

I am fashioned b) skilled hands into lasting form 
and everlasting comfort. 

I bring the luxury of rest to palace and cottage 

I am. indeed, the Bedfellow of Humanity. 

I am a 

Lt >ITILC< > 

M VTTRESS." 



Mersman Bros Brandts Tables at Chicago. 

Dealers will he pleased to know that the |»>pu1ar line 
of tables manufactured by the Mersman Bros. Brandt- 
Co.. Celina. < >hio. will he shown, as usual, on the fifth 
floor of the \M*> Building. Chicago, during the lamiari 
Market. This line needs no introduction to the trade a> 
they have been a stand-by for years from coast to coast 
The calling off of the government'- restriction- respecting 
the holding of the Markets made a la-t hour decision nec- 
essary and this is lo let all dealers know that they can find 
their old favorites in the same location as heretofore. Call 
;>nd inspect this worthy line. 

Vitanola Issues Unique Folder. 

The Vitanola Talking Machine Company. 50i West 
35th Street, Chicago, 111., have sent out a ver\ interesting 
and unique folder to the trade in which their new line i- 
shown up to advantage. The folder is a large one. fast- 
ened with a sticker, which when opened up reveals a door- 
way or entrance to a large building. Where the door 
should be is a long st rip folded up to fit and on the out- 
side of which appears a reproduction of a door. On tlii - 
appears the words. "This door leads to greater oppor- 
tunity " Naturally one unfolds the strip and on the in- 
side are shown the sj\ new designs of this popular line 
with a background of gold and the whole edged with a 
red border, The effect is pleasing and the illiist ration- 
are of excellent quality. Dealer- should ask for this new 
folder so as to become acquainted with the new patterns 
ihis enterprising concern offers the trade. 



A Gorgeous Window Trim on Alaska 
Refrigerators. 

Class! That's the impression one gets on seeing the 
gorgeous new window trim just being put out by The 
Alaska Refrigerator Company, Muskegon. Mich., to help 
I heir dealers to build up sales on Alaska refrigerators. 

Then new window trim is full of life, snap and real 
-ales-punch; and we cannot see how it can possibly fail to 
boost the sales of any merchant who uses it. 

It's quite an original creation— it's different — and we 
are confident it'll make a big hit with the trade. This 
window trim is but one of the several exceptionally well 
thought-out features, provided by The Alaska Refrigerator 
Company, to give 100', sales co-oi, oration to their CUS 
turners. 



Deane Now Heads Bissell Company. 

At a meeting of the Hoard of Directors of the Bissell 
Carpet Sweeper Company, a change was made in the offi- 
cers. Mrs. Anna Bissell advancing to chairman of the 
hoard. F. M. Deane to president and treasurer and M. B 
Bissell. Jr., to first vice-president. B. E. Shanahan con- 
tinues as secretary and general manager, a- does also T. W. 
Williams as second vice-president. 

< >. J. Erickson, Roland. La., bought the Solem Furni- 
ture Store. 
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CREDIT REPORTS COLLECTIONS 
NEW YORK. 2tt Iraorfwi] 

CHICAGO 440 So Doorfcorn ft, 

CINCINNATI Second MM, Bonk Blr. 
GRAND RAPIDS ■ Krofer tmtdag. 
HIGH POINT. VC H.nk„IC»o, Kl< 
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NOTICE TO DRY KILN U 



"Quality As Usual" 

And Quick Action 

You know what steel and iron market conditions 
are like. Judge then the importance to you of the 
following facts: 

FACT 1 — The extreme high quality of The Stand- 
ard Dry Kiln Equipment before the war is being 
strictly maintained in spite of present conditions. 

FACT 2— We are ready with a large stock of this 
high-grade material and can make prompt ship- 
ment of complete dry kiln equipment. 

Let us know your requirements 

THE STANDARD DRY KILN CO. 

1565 McCarty St., INDIANAPOLIS, IND. 



You Can Insure 
Your Products 
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Against the ruinous charac- 
teristics of poor varnishes 

BY USING 
STANDARDIZED 
FINISHES 

They Stand Unrivaled 
for Quality, Reliability 
and Adaptability. 



Standard VAmsH Works I 

M NEW YORK » CHICAGO »" LONDON! 

SAN FRANCISCO PARIS BERLIN BRUSSELS MELBOURNE ' 
INTERNATIONAL VARNISH CO. Limited TORONTO 
LAAOEST IN THE WORLD AND FIRST TO ESTABLISH DEFINITE QUALITY STANDARDS 
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Eagle-Ottawa Leather Co 

GRAND HAVEN, MICHIGAN 



SUCCESSORS TO 



Ottawa Leather Co., Grand Haven, Mich., and 
Eagle Tanning Works, Whitehall, Mich. 



Furniture Leather Tanners 

With more than double capacity we are prepared to give the 

best possible service. 

Tanneries at Grand Haven and Whitehall, Mich. 

CHICAGO OFFICE: 226 WEST LAKE ST. 



Prices and Samples Upon Application 
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More to Come In January 



The 



Roos Manufacturing Co. 



967 W. 20th Street 
CHICAGO, ILL. 



Established IH7I 




Till 





VISIT OUR SHOWROOMS 



CHICAGO 
1319 Michigan Ave.. 2nd Floor 



GRAND RAPIDS 
Klingman Bldg., 6th Floor 
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Vol. 35 



FEBRUARY, 19 18 

Published at Cincinnati, Ohio 
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For Profit-and Good Will 

You can sell many talking machines — but do they stay sold? 
Do they create consumer enthusiasm that sells more of the 
same machines. If not, you want the Vita-nola. 

T /lTANOLA 

"Plays all records better" 

Made in seven models, excellent construction, at prices retail- 
ing from $25.00 to $175.00. Get our catalog and dealer's 
proposition at once. Write us or the following jobbers. 

F. W HUMUr Furniture Co. St. LouU. Mo 

Carpenter I'mtrrCo - ■ Omaha. Nebr. 

Standard Phono. *• Acc*»»ory Co Dallai. Tex. 

Stratton-Warren Hdwe. Co Memphis. Tenn. 

Moore- Hundley Hdwe. Co Blrminicbam. Ala 

John I'riulaff Hardware Co Milwaukee. Wl». 

Lorb Hardware Co Montaomery. Ala 

Vitanola Talking Machine Co. 

506 W. 35th St. CHICAGO, ILL. 
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GOODS OF MERIT 

DINING SUITES DINING TABLES LIBRARY TABLES 



A line of medium-priced profit- 
making designs particularly 
adapted for your trade. 

Sales floors open 
the year around. 

New York Furniture Exchange 

NEW YORK CITY 

Central Market Furniture Building 

CHICAGO 





No. 4169. Badger Mahogany. 



THE KIEL FURNITURE CO. Milwaui 



IfllHffflrlttf "'" iintmntuMimi ii ii i 



— 1— Ml >.I.|, I ||,;||T 1 ,: 






Monthly 






/OL. 35 



MARCH, 19 18 

Published at Cincinnati, Ohio 
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Superior in Quality — Prompt in Service! 



ITANOLA 




TALKING MACHINES 



Vitanola Dealers are taking advantage of these features, and you too will 
be assured that any orders placed with us will receive immediate atten- 
tion. The new Vita-Nola models are proving very popular, and all of our 
dealers are highly enthusiastic about selling them. 

Write us at once for our dealers proposition, prices and catalog. 



WRITE US OR THESE JOBBERS I 

Moore. Ilindlcy Hardwire Co Birmingham. Ala. 

F. W. Hanpeter Co St Louis. Mo. 

Stratton-Warren Hdwe. Co Memphis. Tenn. 

Buhl Sons Co -.Detroit, Mich 

Columbus Merchandise Co- - Columbus. Ohio 

Carpenter Taper Co - Omaha. Nebr. 

I-orb Hardware Co - — ~ Montgomery. Ala. 

A. C. McClorg* Co — Chicago Ills 




Trad* Mark Reiitttred 



VITANOLA TALKING MACHINE COMPANY 



506 W. 36th STREET 



CHICAGO. ILL. 




VITA-NOLA No ISO 
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Kiel Library Tables In Badger Mahogany 

Unexcelled for finish, design, construction and profit-making selling qualities. 



An exceptionally 
strong line of 

Dining Suites 
Dining Tables 
Library Tables 



Did you get our 1918 Catalog T 
The values shown will 
please you. 




No. Ha». Badger Mahogany or Badger (;olden 



THE KIEL FURNITURE CO., Milwaukee 
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Monthly 
Magazine 
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Vol. 35 



APRIL, 1918 

Published at Cincinnati, Ohio 



No. 4 




DON'T MEET COMPETITION 

CREATE IT! 

You don't have to meet competition with the Vitanola— you can CREATE 
COMPETITION. The live dealer is the one who creates competition; he 
keeps his fellow merchants guessing to keep up with his new ideas, and 
he usually makes some money for himself before the other fellow gets in. 
This is what has been done time and again with the Vitanola. 



TAN OLA 



Trmd. Mark A.fci«md 




TALKING MACHINES 



Eight beautiful models that " PLAY ALL RECORDS "', regardless of their make. 
PERFECT TONE, BEAUTIFUL DESIGNS AND HIGH GRADE CONSTRUCTION. 
PRICES 927.80 TO $250. 

Send for complete agency proposition end descriptive literature. 

VITANOLA TALKING MACHINE CO. 



506 W. 35th Street 



CHICAGO, ILL. 
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Buy Kiel Badger Mahogany 



Q.OLID and Veneered Ma- 
hogany library tables 
have increased most decid- 
edly in price, but you can 
secure for your trade Kiel 
Badger Mahogany that can 
not be distinguished from 
genuine mahogany. 

These libraries are well de- 
signed and built, and will 
satisfy your trade as giving 
best value. 

Get the 1918 Kiel Catalog 
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No. 4167— Top, 48 x 28. Badger Oak and Badger Mahogany. 



THE KIEL FURNITURE CO. Milwaukee 
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COATED FABRICS 



_ANNon 



THE SUPERIOR LEATHER SUBSTITUTE 

MOLESKIN QUALITY 





OBANNON CORPORATION 

200 S r » AVE NEW YORK, H.Y. 



WRITE e-Qfi 
SAMPLES 
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Where Beauty and Quality Meet 
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VITANOLA 10-$12f. 
Mahogany or Oak 




VITANOLA M-$1R0. 
Mahogany or Oak 

r 
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ITANOLA 



Every dealer who has followed our advertising dur- 
ing the past few years, has undoubtedly noticed the 
constant improvement in VITANOLA design. 

The general outlines of the VITANOLA are the same 
today as at the beginning, but scarcely a month has 
gone by without the addition of some change, refine- 
ment or embellishment. Today we are willing to offer 
our line, as partly illustrated herewith, in competition 
with any other phonograph line on the American 
market, as to the beauty and dignity of the designs, 
and as to tone quality. 

Concurrently with the improvement in the appearance 
of the VITANOLA, there has been the same continued 
improvement in quality. This applies to materials, 
workmanship and mechanical equipment. The new 
models here shown are equipped with enlarged and 
voluminous tone chambers, improved motors, new 
tone arms and sound boxes. The wonderful improve- 
ment — the absolute perfection— of the tone of our new 
machines cannot be illustrated. It must be heard to 
be appreciated. 
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WRITE FOR PRICES AND TERMS. 



Vitanola Talking Machine Co. 

506 West 35th Street, CHICAGO, ILLINOIS 
On Display at Chicago Market in January at 1319 Building. 
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J. D. Freese & Sons Co. 

■■MimiuiiiuaiNiuninmHiHuniiiiiiNiniiiuiiiRMtiiinirwiiiiiiMmiiiiiiiimniiMiwita 

Manufacturers of low priced line of 

Chiffoniers, 

Dressers, 

Bookcases 

AND 

Ladies' Desks 

Catalog just out. Let us put you on our 
mailing list ; a postal card to us will do it. 

Buy now and avoid the rush 
and higher prices. 
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2501 Homer Street, 



Chicago, III. 



A NEW FOLDING CHAIR 



Natewwlhr Point* t\ Contraction 

Steel rod extends thro ash lein and ii 
riveted fast 

All less are heavy, straight itock— not 
cull? broken. 

All metal parti ere riveted fut end can- 
not looien. 

Lower end of back is placed to rear to 
give comfort. 

Heavy cross rail to support weight and 
carry strain . 

Many thousands of these chain in 
uh of the War Dept., where thay 
withstand the aevere requirements of 
the service. Carried in stock for 
immediate shipment. 



We make 20 other 
patterns — a chair for 
every requirement. 

We also make a com- 
plete line of 

School Furniture 

and 

Opera Chairs. 

Writ* us for complete catalog 
and prices. 





H 



THE 7- 

Peabody School Furniture Co. 



NORTH MANCHESTER 



INDIANA 

nni:':i:i?niHnr"" ! 
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AMERICA'S LONG PEDESTAL TABLES 

THERE'S A REASON 

Wisconsin Furniture Company 

TWO COMPLETE PEDESTALS FOR 
BEST SUPPORT POSSIBLE 





TILT TOP FOR DUSTING OR 
MOVING THRU ANY DOOR 

MILWAUKEE .WIS. 



TILT TOP 



The top can be tilted in an instant by the release of 
catches. Convenient for moving thru narrow doorways 
or passages on its own castors. 

No heavy lifting or taking apart. 

Simply roll it away from the dirt at housecleaning or 
redecorating time. 

Even when dusting the base, no crawling under the 
table necessary. 

In the store— saves floor space and will be a new 
attraction and booster of table sales. 



••TWIN" PEDESTALS 

Conceded to be the most substantial and rigid con- 
struction known in all lengths of extension, especially so 
in the 8 ft. and longer. 

"TWIN" Pedestals are the perfect pedestnls, closed 
or extended. 

"TWIN" Pedestals ensure a solid table at all times. 
No danger of tipping under uneven load. 

"TWIN " Pedestal styles have been reduced to the 
fifteen most popular patterns so as to comply with the 
requirements of the Conservation Board. 



WISCONSIN FURNITURE COMPANY 
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MILWAUKEE, WISCONSIN 
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No. 20 AUTOMOTE PORCH SWING, 

4 Ft., 5 Ft. and 6 Ft. Lengths. 



I IF. Claim of the AUTOMOTE PORCH SWING is Greater Comfort, and 
Kasier Motion than can be obtained from the ordinary porch swing. The 
footrest is hinged to the hanging supports bolted to the swing, and may 
be held at any angle desired by adjustment of the front supporting chains. 
The footrest not only acts as a footrest, but also as a powerful leverage, which 
sets the swing in motion with the slightest pressure of the foot on the footrest. 

Words cannot express the delightful motion, ease of operation and perfect rest 
and relaxation which can be enjoyed with this swing. 

This swing will be shown with the complete "NORTH VERNON " Line of 
Swings and Outdoor Furniture at the Grand Rapids Exhibit, Third Floor, South 
Half, Klingman Building, in January. 

WRITE FOR CATALOG AND PRICES 

One large distributor sold 3500 of the above pattern in one season. Repeat sales 
are experienced wherever introduced. 

NORTH VERNON LUMBER CO. 

NORTH VERNON, INDIANA 
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A GOOD New Year 
to YOU! 

A good year's business will be a Happy New Year. 

And a good year requires good furniture. 

In Dining and Library Tables that means the GLADIATOR LINE. 



This isn't merely a way of wishing 
you a Happy New Year. 

Dealers all over the country are com- 
ing to appreciate, more and more, 
the genuine worth of Gladiator 
Tables. 



It is an appreciation born of good 
quality and right price. 

Satisfactory profits and satisfied 
users are also the offspring of this 
well mated union of quality and 
price. 



Meet us at the January Furniture Markets in Chicago, 
'1319 Michigan", Fifth Floor, or ask for the Gladiator Catalog 




TABLES 



The Mersman Bros. Brandts Co., Celina, O. 

Permanent Exhibit, 1319 Michigan Avenue, CHICAGO In charge of C. GEO. WERNER 
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You must sell Talking Machines. Anj 
money-making possibilities doesni 



i wm 



It Plays 
all Records 
without 
special 
attachments. 





It has a perfect 
running, double 
spring, worm- 
geared motor- 
one that is fully 
guaranteed. 
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Our sweet toned, scientifically constructed HARPONOLAS are tt 
with any "old line" machine on the market. Sell for less mo» 
A big efficient factory. A fine organization where the product is ch. 

See Our Exhibit at 1319 Michigan A* 



Harponola Compan 
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PROFIT 

DEALER 

'urniture Dealer who is awake to 
lave to be urged to sell Harponolas. 
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THEODOR, the 
youngest salesman 
in America says : — 
44 Better be the 
Harponola dealer in 
your town. You can 
beat competition, 
satisfy your trade, 
and make the most 
money." 



irmun 




dealers at a price that nets you 100% profit. You can compete 
id give general satisfaction to your customers. WRITE TODAY. 
11 of merit. Now is the time to get into a money-making business. 

hicago, Building B, Fourth Floor. 



Edmund Brandts, Mgr. 



CEL1NA, 
OHIO 



Why it should 
be the 
Harponola: 

Because this machine 
is splendidly finished, 
sweet in tone, and 
because it is such a 
big value it gives the 
Dealer the bulge on 
Competition. 
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William and Mary Patterns from 
Our 1918 Line 




No. 4155 



JACOBEAN OR FUMED OAK FINISH 



MILNE CHAIR CO. 

CHATTANOOGA, TENN. 



Pretmbtr, 
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No. 3»2 Dreaat-r. 

Old Ivory Finish. Mirror 24 x JO. 
Shipping weight. ISO Ibi. Top. 19 x 40. 



Acme 
Dressers 

arid 

Chiffoniers 




SEND FOR COMPLETE CATALOG 



No. 393 ChiffoBiar. 

Old Ivory Finish. Mirror. 14 x 24. 
Shipping weight 156 Ibi Top. 18 x S4. 



ACME FURNITURE CO., Chattanooga, Tenn. 



Efficient-Pneumatic System vs. Old -Slow -Costly Hand Method 



Old Way 




The Paasrha Way of riaiahinx. Uuim Batttr Firman 
Lowrw Opefittai Com Moat HaallrJ.I Workim Coaditioat 

Made in Vanoin S«i«s lo Mffl Ml tniMiitmn 
Sarrcaafallr ApoHra Liqsid Malarial. All Knxlt ami !>*» rtpfioii. 
OVMHMNTItD 

iwrriticf/vr aimict risoihtu with 

IMBTMILATIOM 



TURN 
4 to 6 DAYS WORK 
INTO ONE 

wmt PMSCHE 

SUPERIOR AIR FINISHING 
EQUIPMENT 

ll taa'l a amalln al aar«4 ••!» A hwjaaa am aa .liaiulji.J 
a liaat la 4a Iwa an a war a »al la* caa't ha* baa aac 
ma.»la*a aailata. lintaaia TVu ia wkaaa 4a Faaarlw 
Saatr^r I .a»h<ag Eaaiaawa* Ecial TWt aualfr il.. 
(.aiaataa araUtata kr*a aaarr nawaatal a* aaalf. Sataa. 
I aiUamila al FuMah. Eoaaat ia Tiaat sad Laaar Cm- 
vtaatact .» Haaalta* rau aarliaalar araaecl Aiaplaaikrtf 
aaj mail aaibhlal wa<kia< (aaaiaaaa Ut n*r hanllir. all 
ladaaa roth «U .»>.<.. .1 „a al <>«T Whla A.... 
Miaahxlartr 

la taoaaaaai al F.aiahiaf alaala wkua caaallm arafatta 
laiit aajua.ll an iiaiaata' aai all kiaala al li«a*J lia»*>. 
.n v man-rial aaaa Paaaaaa aaataawal aaatt Ika Maat 
■ecjaU. aaj autiaa Irala aaaaialr pnttt a Itaaak al 
Vaa Iran 'aaa •*.«. laltr cam aW araaa 




TWa !• aa laaatf aaj ....'.a. aa U »halK«r ar aal lata. 

> »•• »a». al ait iiaiiliiai I... ■■ an aaaata .1, ■. 

* a Thu *a aaatta tttrraiattt aaat. Mar in aai 

M» Ml ... you cahhot hi f oho to oo 

WITHOUT THim. 



Kubblnit Machine in Operation 
TURNS HARD WORK INTO PLAY. 
Perfect balance rllmtnxtrs vibration— Unparal- 
leled In the performance of it> work. 
Operated by Compreaeed Air. 
Doca MORE and BKTTF.R WORK. 
Write today for full information 



122S Washington Boulevard 



CHICAGO, ILL. 



Digitized by Google 



8 



THE FURNITURE WORKER 



December, tgit 



-i:i[:i;i;uinm:i!;n;i:i 



The War Is Over 



miiiiiiir.il turn 
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RETAIL FURNITURE BUSINESS WILL BOOM 

We will be ready to Serve the Trade again on a hundred per cent 
(100$) basis after January 15th. Are now finishing up on War Work, and 
regret that on account of it and other details WE WILL NOT BE ABLE 
TO SHOW OUR LINE AT THE JANUARY MARKET, but will see 

that our sales- 
men call and 

% v *3j Bfci^^^^ show our line 

to the deal- 
ers, for it will 
surely inter- 
est every one, 
both as to 
STYLES and 
PRICES. 



V ill 




Our Line will consist of 

Davenport Beds, 
Nufold Beds, 
Nufold Three-piece 
Suites. 

The greatest ever shown. 
WRITE US 




THOS. MADDEN, SON & CO. 



INDIANAPOLIS, INDIANA. 
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INCREASE YOUR SALES 
WITH 

KIEL Guaranteed 
Quality Furniture 

IN 

DINING SUITES 
EXTENSION TABLES 
LIBRARY TABLES 
DAVENPORT TABLES 
WRITING DESKS 
PEDESTALS 




Be a Kiel Dealer— 
It Pays. 




No 4I°2 IUHkt Antiqur M.ho««r» Top 60 1 22 



Although the ban was lifted rather suddenly, 
not giving us much time to 
prepare, we shall have 

A Full Display of 
Kiel -Built Furniture 
At The January 
Exhibit In Chicago 

See us at 1414 South Wabash Ave., 
Central Market Furniture 
Building. 



Ask for Our Latest Catalog. 



THE 

Kiel Furniture 

CO. 



MILWAUKEE 




rtmr:: ::::::::::::::: 
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TAe Colonial Style 
Comes Into Its Own 



foUR stocks for the coming season 
should contain greater variety 
than ever before of well designed, 
popularly priced furniture in the 
Colonial Style. The war has given all 
America greater appreciation of the 
one beautiful style that is American to 
the core. An unprecedented demand 
for Colonial furniture is inevitable. 

Here are a few of the Peru Chairs 
that will more than fulfill the expec- 
tations of the average home furnisher. 
They are perfect examples of the 
Colonial style, well made, finely finish- 
ed and surprisingly moderately priced. 



4 



Inasmuch ae PERU CHAIRS will not 
be shown at the January Exhibition, 
you ihould by all meant accure copiei 
of the lateat Peru Catalogue and 
Supplement. They will help you make 
the very moat of the ezcetlent bualneaa 
poaitbilitiea ahead. 





No. 31 J 5 

Turned Colonial. 

Solid American Walnut, Solid Mahog- 
any, Old Ivory Knamel, American 
Walnut Finish, Mahogany Finish. 




■ 



No. 31 16 



No. 3114 



Peru Chair Works 

PERU .... INDIANA 
"The End of the Search for Better Chairs" 
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"THE removal of all restrictions imposed upon the manufacture of furniture by the War 
Industries Board, will enable us to show many innovations of unusual merit and value 
resulting from the adoption of the good features of economy and standardization of the 
conservation schedules in force as a war necessity. The high standard recognized in 
all Karpen Furniture will be maintained throughout our several lines. 



TWO PERMANENT SALESROOMS 

are open the year 'round, 
one in Chicago and one in 
New York, where dealers 
may inspect and select their 
requirements from our 
complete sample lines of 



Karpen Guaranteed Upholstered Furniture 



Karpen 


Fibre Rush and 


Reed 


Furniture 


Dining, 


Bedroom and 


Office 


Furniture 



Photographs, catalogues, 
samples and prices mailed 
promptly upon request. 




S. KARPEN & BROS 

DESIGNERS AND MANUFACTURERS 



OFFICES : 
6»-«:it W. and Street 
Chicana 
JTth and Broadway. New York 



FACTORIES: 
Cbkairo 
Hrooklyn 
Mlchlno City. Indiana 



SALESROOMS: 
801-811 So Wabuta Ave. 
Chicago 
JTth and Droadway. New York 



Google 
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No. SSI 



Manufacturers of Medium Priced Rockers and Wood 

Seat Chairs. 

Car loads are our specialty. Write for car load proposition. 

PERMANENT EXHIBIT AT JAMESTOWN, N. Y. 



CORRY CHAIR CO., Corry.Pa. 



:ma!i!!mauuuiuiiii»iuiiwi>liiuiiiittnwimiinriairt:i:iiiii::.:ii: 
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A Great Big 
Two Dollars' 
Worth 

XTO better value anywhere 
^ than a year's subscrip- 
tion to THE FURNITURE 
WORKER. Twelve big 
issues — every one "chock" 
full of live sales helps. Keep 
yourself posted on the latest 
news of the big furniture 
centers. Let your salesmen 
read the articles each month 
on period furniture, adver- 
tising, window trims — and 
read them yourself, too. 
Profit by the experiences of 
others. 

Pin your check to the at- 
tached coupon and MAIL 
TODAY. Don't delay. 



H 

s T To 



CUT ON THIS T T DOTTED LINE 

PIN CHECK TO THIS COUPON 

Date 



THE FURNITURE WORKER 
Cincinnati, O. 

Enclosed please find 18.00 for yearly subscription to The 
Furniture Worker, ( 12 issues ) beginning with the 
number. Yours respectfully, 

Name 



Street and No. 

City 




For 1919 -And After! 




Start the new year by becoming an exclusive 
Empire dealer the permanent satisfaction that 
comes to your customers who buy Empire 
machines is one of the rewards that follow the 
handling of this splendid merchandise. Write 
for our dealer proposition. 



\2 Models 
Retailing 
al $32.50 
lo $500.00 




Empire records arc easy to sell — in fact they 
go a long way in selling themselves. Excellent 
variety of all the latest "hits". Get our supple- 
ments and liberal dealer discounts. 

Empire Talking Machine Co. 

.Inhn II Sleinnn l/. PlWidfM 



State 



423 So. Wabash Ave. 
ulEEin;:::::::;:;::::::::.:::;:.:::: 



CHICAGO, 11.1,. 
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No. 356-D. 

One From Our 
LINE for 1919 




Weight, 160 lbs. per dozen. 
Genuine Leather Seat. 

Finished 
Golden Oak or Fumed. 





OUR 
CATALOGUE 
SHOWING 

OUR 
COMPLETE 
LINE 
UPON 
REQUEST. 



Cleveland Chair Company 

CLEVELAND TENNESSEE 



iitaiuiiMtiii iiismiHimM c. :.. u ianwnw 
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LEATHER. 




ws.s. 

•WAS SAVINGS STAMPS 
iiiihj wv T«e 
UNITED STATES 
GOVERNMENT 



GOOD 
LEATHER 

Offers greater intrinsic value 
to the consumer than any 
other upholstering material 
known. It is classy, carries 
prestige and is cheapest at 
any price. 



Spanish Splits 

ALWAYS PLEASE 

Get our revised 
After-the-War Prices on 

CUT SEATS AND HIDES 



The Ohio Valley Tanning Co. 



Cincinnati, Ohio 
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RED SPOT FOLKS 



RED SPOT | f#l FINISHES 

TRADE MARK 

....Manufacturers of.... 

FILLERS, COATERS, STAINS, 
GROUND COLORS 

A WORD TO THE WISE 

We make a specialty of FIRST CLASS FILLER AND STAINS 
at prices commensurate with market conditions. Our goods are made of 
the very BEST MATERIALS OBTAINABLE, and WE SPARE NO PAINS 
to secure the BEST RESULTS AND WORKING PROPERTIES 
PECULIAR TO INDIVIDUAL REQUIREMENTS. 

Our practical and technical laboratories are at your disposal. 

COLORS and SHADES MATCHED to a nicety. 

Let us have your requirements. 

Some of the largest furniture factories in the world are using 
REDSPOT FINISHES. 




RED SPOT I f A1 FINISHES 



TRADF. MARK 



Evansville Paint & Varnish Co. 

The RED SPOT FOLKS 

EVANSVILLE - INDIANA 
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Chamber Furniture 
Diningroom Furniture 
Hall Furniture 
Kitchen Furniture 
Office Furniture 



{ 
{ 
{ 

I Kitchen Cabinets, Kitchen Safes, Cupboards. 

{ 



Beds, Dressers, Chiffoniers, Wash&ands, Wardrobes, 
Upright and Mantel Folding Beds. 

Buffets, Sideboards, China Closets, Serving Tables, 
Extension and Non-Dividing Pede&al Dining Tables. 

Hall Trees, Hall Seats and Mirrors, Combination 
Book Cases, Library Cases. 



Roll and Flat-Top Desks, Typewriter Desks and 
Table-, Standing Desks, Sanitaries. 



We have the advantage D f buying materials in large quantities and offer a further saving to the 
dealers by shipping mixed carloads. Lower freight rates, quicker deliveries, simplified accounting and better 
satisfaction all around. 

WRITE FOR NEW CATALOG. 

Globe- Bosse-World Furniture Co. 

EVANSVILLE, INDIANA. 

Sample j on Exhibit at Furniture Exchange Blag.. 5th Floor. Evanrville. Ind., and 6th Floor. 1319 Bldg.. 
Chicago. III. Samples arm also shown at the New York Furniture Exchange, Spnce Nos 1209-121 1. 
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The Globe-Bosse-World Furniture Co. 

Owning and operating four factories. Manufacturers of the G-B-W 
Lines of Kitchen Cabinets, K. D. Wardrobes, Cupboards and Safes in 
imitation golden oak, plain oak and quartered oak, Mantel and Up- 
right Folding Beds, Buffets, Hall Trees, China Closets, Bookcases, and 
Library Cases, Sideboards, Chamber Suits, Odd Dressers, Beds and 
Chiffoniers in imitation quartered oak, imitation mahogany and quar- 
tered oak. 



The Karges Furniture Co. 



Manufacturers of Chamber Suits, Wardrobes, Chiffoniers, Odd Dressers 
and Chifforobes in plain and quartered oak, mahogany and Circassian 
walnut. We have a large quantity of Circassian Walnut Veneer, and 
there will be no question about us filling your orders for goods in this 
wood throughout this year. 

The Bockstege Furniture Co. 

Manufacturers of a complete line of Extension, Library and Parlor 
Tables. 

The Metal Furniture Co. 

Manufacturers of "Hygiene" guaranteed Brass and Iron Beds, Cribs, 
Wire Springs and Cots. 



Imperial Desk Co. 



Manufacturers of a complete line of Roll Top, Flat Top and Typewriter 
Desks. 

Chair Lines, Mattresses and Couches will be 
loaded in same car if desired. 



OkBK six car-mding ^ 
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The advantages offered to those buying from the Big Six Car- 
loading Association, ol Evansville, are: 

9 

The dealer can have the products of any or all 
of the Big Six factories loaded in one car. 

He can get all his needs supplied at one time. 

He can secure the most satisfactory delivery of 
goods, at the minimum chance of damage to 
goods in transit, as well as the lowest possible 
freight rates. 



Get in touch with us. Address Big Six Carloading Associa- 
tion of Evansville, Indiana, and a catalogue from each factory 
will be sent you. It will mean a big saving to you of time 
and money. 



DO IT NOW! 

A full line of samples on exhibition at the FURNITURE 
EXHIBITION BUILDING, Evansville, Indiana, 

every day in the year. 
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1 EVANSVILLE, INDIANA 


.•^a^flHl 

I Indiana rurniture t^o. 

Manufacturer*' 

1 KITCHEN CABINETS 

Safes. Wardrobes, Tables, Etc. 
A GENERAL LINE OF FURNITURE 


Crescent rurniture <^o. 

Wholesale Manufactaiert 

DINING and BEDROOM SUITES 

Buffets, China Cabinets, Desks, 
Dressers, Dressing Tables. Chiffoniers, 
Oak — Walnut — Mahogany — Enamel. 

SANITARY WOOD BEDS A SPECIALTY 




Schelosky Table Co. 

- Manufacturers 

Dining, Library and Kitchen 

^2 TABLES 

In Walnut, Mahogany and Oak 


Specialty Furniture Co 

Manu lac turefa 

BEDROOM SUITES 

Also Dressers, Dressing Fables, 
Chiffoniers, Beds and C.hifforobes, 

In Imitation and Genuine Quartered Oak 

Figured Gum 




I Evansville Metal Bed Co. 

Manufacturer* A 

I IRON BEDS, 
|| SPRINGS and COTS 

Cribs and Hospital Beds 


Klamer-Goebel Furniture Co. 

^P^^IH ^^^^^ Manufacturer* 

^^L4f Imitation Quartered Oak. 

irtntati n Mahogany and W alnut 

DINING FURNITURE 

• 




Evansville Desk Co. 

Manufacturer* 

OFFICE DESKS 

All Kind* 

FLAT TOP AND ROLL TOP, IN OAK 


United^!*tel£urniture Co 

Manufacturer* 

D AVEN PORTS. D A VENETTE: 


5 


and Three-Piece Suites 
Oak. Walnut and Mahogany 




^rVertz-K.lame^ Furniture Co. 

Manu: i< turrrs 

I CHAIRS and ROCKERS 

of ALHu^m^^^m 


Each and Every Line of the 

EIGHT GREAT FACTORIES \ 

is "Evansville !) Best" and the foremost manufac- 
turer of its line, insuring maater workmanship 
in Desi -itruction and Finish. 

Eight Great Factories, Evansville, Ind- I 

: : _ 
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Do You Know That 

Sanitary 
Wood Beds 

are taking the place of 
Iron Beds? 

Crescent 
Beds of Wood 

with Metal Side Rails 

ARE THE LEADERS 

They are built very strong and 
sturdy. Have ventilated head 
and foot ends. All finishes. 

Harmonize perfectly with the 
other wood furniture in the 
room. 

Wood Beds are fashionable, 
simple, convenient, easy to 
clean and keep clean, and not 
expensive. 

Send for Catalog. 




Samples shown at 1319 Michigan Ave. 
Chicago, in January. 



Crescent 
Furniture Co. 

MANUFACTURERS 

EVANSVILLE, - IND. 

iB rnimPi;: ; ;;;;;;;; .j-UUHULU. 



No. m. IVORY ENAMKL. 




No. 2*2. OAK OR WALNUT. 



Digitized by Google 



. : ij:;;:i::::::::::::::::r:jn::mnn2jni: 



THE FURNITURE WORKER 



December, 191S. 




Be Prepared 

For the Demand 

OF 

r Staple Furniture 



Our line has the snap 
that will bring you 
the trade and profit. 




No. S.IO Ch.Fforcttr 



IT LOOKS GOOD — IT IS GOOD 



On Display, 1319 Michigan Ave., Chicago 



No. 531 I).. ... r 



EVANSVILLE FURNITURE CO., Evansville, Indiana 



:::::rnn 
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i HERE THEY ARE! 



The people you have to please when you sell a desk — from the office boy 
who opens and cleans it, to the head of the firm who uses it — the desk 
becomes a thing of daily importance. 

STENOGRAPHERS— TYPEWRITERS— MANAGERS 

all have some peculiar personal desire to satisfy. 

Note These Points: 

DISTINCTIVE STYLES, 
GOOD WORKMANSHIP, 
SUPERIOR FINISH AT 
MEDIUM PRICES. 




IMPERIAL 
DESK CO. 

EVANSVILLE, IND. 
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UNIVERSAL SATISFACTION 




r 



1 



is the verdict of the thousands 
of dealers that are handling 
United States Davenettes. 

National economy demands that 
discretion be exercised in the out- 
lay of money, hence the dealer 
should select Davenettes that have 
an universal reputation for dura- 
bility, superior construction and 
excellent finish. 

All war restrictions having been 
removed, we are now prepared to 
ship promptly. 

Send for new catalog just off 
the press. 



THE UNITED STATES FURNITURE CO. 

"A Line as Good as Its Noma" EvailSVille, Indiana 



tr 11.11 ITIIIMHII 



A. 



Lnnouncing 
the new 
FAULTLESS 
FELT Wheel 
Carter. 




Hi 



Full Size MM 



"Moves the FAULTLESS WAY" 



After years of experimenting, to make 
ourselves sure that we have solved 
the problem of felt wheels, we take 
pleasure in announcing 

THE NEW FAULTLESS FELT 



Stringent tests prove that they will carry 
heavy loads without scratching or marring 
the finest hardwood floor. The cushion tread 
of the wheel rolls over the floor with quiet 
firmness, and therefore preserves the perfect 
construction of your furniture. 

Wear will not harden the tread of the FAULTLESS 
FELT — there is absolutely no sizing used in the 
making of the wheel. 

Faultless Caster Co. 



EVANSVILLE 



INDIANA 



w 
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THE BUEHNER CHAIR CO. 

EVANSVILLE, IND. 



Manufacturer* of tho 
i*i ft d«*.r** fan 

Period Chairs 
for Bedroom 
and Dining 
Room Furniture 



WRITE FOR OUR Itlfl 
AND 1919 CATALOGUE 



No. 769 Circassian, American W»l- 
nul «nd Manotrany finish. 

A Wo Manv/acturera of a Geaeral Lie* of 

DINERS, ROCKERS, OFFICE CHAIRS 
AND CHILDREN'S CHAIRS. 




| Attention, 
Dealers ! 

Befora placing roar 
1 orderi be eare to >ee 

f The Big Line 
of Evansville 

Chamber Suites, 
Chifforobes, Odd 
Dressers, 
Chiffoniers, 
Princess 
Dressers well 
constructed 
of Quartered 
Oak, Plain 
Oak, Imitation 
Quartered 
Oak and quar- 
ter-sawed 
Red Gum 

Writ* for catalat 
of compute line 



Exhibit in 
Evaasvtte Fur- 
niture Bailding 




mm 



mm 



SPECIALTY FURNITURE CO. 

EVANSVILLE, IND. 



laraimwritrnmraiii^irtiiHiBwuiiir; 



Diners 

•nd 

Rockers 

in 

Imitation 
Mahogany 

American 
Walnut 

Natural 
Gum 

Chairs that 
are satisfac- 
tory to the | 
trade. 



CROWN 
CHAIR CO. 

Evansville, 
Indiana 



Crescent Stoves and Ranges 



II, i -mi niv mum 



ARE EXHIBITED AT THE 

Central Market Furniture Bldg. 

1414 South Wabash Avenue 

AND " 

The Furniture Wfrs. Building 

EVANSVILLE INDIANA 



Look over our New Styles, they are 
winners. 

Place your orders and have them shipped 
early and avoid the rush. 

Crescent Stove Works 

Evansville Indiana 
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We will show our line of 



OLD HICKORY 

Outdoor Furniture 



AT OUR USUAL SPACE IN 



The Klingman Building, at Grand Rapids, in January 

We will have a big exhibit with a lot of new and attractive things to show you. 
You will be welcome whether you buy or not. 

The Old Hickory Chair Company 



MARTINSVILLE 



INDIANA 



En 

3EE 







Duaae's Pattern of Bent Continuous Side and Back Rail Construction 

"The Rocker without 
a squeak" 

Joints cannot work loose; bent 
rails and arms are fastened to 
back posts with quarter-inch 
stove bolts; 
quarter inch lag 
screws fasten 
corner blocks to 
front posts. 




Write us if you 
are interested 
in quality and 
price. 




;::::;~amnBi 
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OUR BEST EFFORTS AND SIXTY YEARS OF 
EXPERIENCE ARE IN THIS PIECE AND THE 
BALANCE OF OUR LINE. THIS SUITE AND 
OTHERS READY FOR IMMEDIATE DELIVERY. 
SEND FOR STOCK LIST AND NEW CATALOG. 




No. 711 SUITE. FRENCH CHIPPENDALE 
MA HOC A NY. WALNUT. IVORY 



TELL CITY FURNITURE COMPANY 

ESTABLISHED 1859 
TELL CITY INDIANA 
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Latest and 
Most Exclusive Designs 

/ yv Jl L L THE PERIODS 



4 Good workmanship and carefully 
finished products make our furni- 
ture worth every dollar put into it. 

4) A large variety of styles to select 
from. 

f\ A trial order will prove our claims. 



Tell City Furniture Co. 

Tell City, Indiana 

EST. 1859 




Porch Swings and 
Porch Furniture 




The Obrecht lines have a reputa- 
tion for beauty, finish, design and 
staunch construction. Many new 
patterns to select from. 

Send for Information 

John Obrecht Sons' Mfg. Co. 

TELL CITY, IND. 

BiiiiiiiBiiiissiiaijjiiiiiiiiiiiiiiiimiiiiiiaiiiiinniii; 



High Class Desks 

that please the eye as well as being 
absolutely practical in every detail. Our 
line of medium grade desks embraces 
such a variety of beautiful designs and 
finishes that to handle this line means 
not only an increase in trade, but an 
attractive and admirable feature for your 
store. 



Younmt 
our N»w 
Catalog 
It you tx- 
p«cf to 
tatiity the 

inevitable 

demand 
for the 
"TtU City- 
Lint of 
QuaUty. 



TELL CITY DESK CO., 1 ££k£S r ' 
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Tell City Desks Are Selling 



in stores of furni- 
ture dealers who 
call attention to 
these features — 

Carefully selected lumber. 
Correct graceful designs. 
Guaranteed made rightly. 
Various sizes and styles. 
Adapted to office or home. 
All illustrated in our 

CATALOG SENT 

ON REQUEST 




Tell City Desk Co., Tell City, Indiana 




OAK DINERS 



While we specialize in a medium-priced line of 

Round Post Diners 

We also make a few attractive patterns of 

Square Post Diners 
and Rockers 



Write for Prices. We Can Ship Promptly. 



■ : 
M 

l : 
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Chair Makers Union 

TELL CITY, 1ND. 
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THE IMPERIAL LINE OF FURNITURE 

has selling qualities which make it a money producer for live dealers 




ADAM SUITE No. 3T0 MADE Hi AMERICAN WALNUT AND MAHOGANY 

We make a medium and cheap line of Dressers, Chiffoniers, Buffets, Bed Room Suites, etc 

A SPLENDID "AFTER-THE-WAR" PROPOSITION. WRITE FOR PARTICULARS. 

IMPERIAL FURNITURE MFG. CO., statesville, n. c. 
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Fischer Double 
Cane Seat 
CHAIRS 



The Best Cheap Chair | 
in America 

Made with dry ttrtleheri 
and potts bored green. Close 
woven good trade cane. 
Workmanship and finish are 
the very best that can be ex- 
pected on a rhalrof this grade. 




let US 

quote 
you 

lie 
Fischer 

Chair 
Company 



POSTON DEPENDABLE 
UPHOLSTERED FURNITURE 

A Medium Priced Line of Davenports. 
Davenettes and Davenette Suites 



1 M 



^aaaaaK 



I 

1 



Sales for 1918 ten times greater than 1914 

Our fast growing business is the best evidence 
we have of the popularity of our Dependable 
Upholstered Product. Get in line for 1919 busi- 
ness. Buii Postun Daifnporis. 

WRITE FOR CATALOGUE 

The B.C. Poston Manufacturing Co. 

CHILLICOTHE, OHIO 
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Northern 
Furniture 



A complete line 
of Samples of 
this popular. f 
medium - priced | 
line will be ready | 
for the ins pec- I 
tion of buyers y 
visiting the 

JANUARY MARKET | 

at the 

jfcj Fmitve Exdnaft, 
GRAND RAPIDS, 
opening Janmn Id 



NORTHERN 
Furniture Co. 

SHEBOYGAN 
WISCONSIN 
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HERHOLD CHAIR COMPANY 




No. 02B 

Can* Sett. ii*o with L'p- 
faoUterrd Seat and Hack. 
Any Ftnlih Dcilred. 



MANUFACTURERS OF 

BENT WOOD 

CHAIRS 



Write for New Bent Wood 
Chair Catalogue 



ioi 5-1025 West Erie Street 

CHICAGO, ILLINOIS 




No. «• 

Vrnrrr Or Can* S««l 

Oak or Imitation Maboffaar 

rCii 
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I 

Warren 
Chairs and Rockers 



Substantially Constructed 



Perfectly Finished 



These styles are proving themselves strong sellers on retailers' 
floors everywhere. Today we maintain our policy of building ex- 
cellent value into every pattern, thus assuring retailers of the same 
easy selling line as has characterized our products for many years. 



Permanent Display at Jamestown Furniture Exposition 



Wa rren Chair Wo rks 



WARREN 



PENNSYLVANIA 
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When Distress Calls 

the Red Cross Answers "HERE!" 



NOW the Red Cross calls! The annual Christ 
mas Roll Call of members will echo through- 
out the land the week of December 16th to 23rd. 

Membership in the Red Cross now is more than 
duty — it is an honored privilege, and an evidence of 
loyalty. When that Roll is called, your conscience, 
your sense of right and justice, your love of country 
and your devotion to the highest ideals of unselfish 
service all suggest that you answer "HERE 1 " 

All you need is a heart and a dollar 

These entitle you to membership for one year. 



When you wear your button, signifying that you 
are a member, you will not be asked to join again 
this year — it means that you have answered the 
Roll Call. 

Join — be a Christmas member — but iust join 
once. 

Our soldiers and sailors look to the Red Cross 
for comforts. They have never been disappointed. 

The Red Cross looks to you for the moral sup- 
port of your membership. Answer "HERE!" when 
the Roll is called. 



Join the Red Cross 



Contributed throuicli 
l>-vl«lon of A«)v*-fti»in« 




I imed Statca Uov'l Com 
nn Puhllr Infnrmufion 



TMli tfatt (titirtbuHd for ihi Winniuf tr ihr \\',ir by 

THE FURNITURE WORKER, Cincinnati. Ohio. 



Wear Your Button 



Fly Your Flag 
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THIS year as we offer 
our Christmas greet- 
ings, as we offer our 
Christmas cheers, we can 
not help but recall how 
this awful carnage over 
which we have just passed, 
might have been averted 
had the world more fully 
understood the real mean- 
ing underlying Christmas. 

Two thousand years ago 
the world witnessed the 
birth of One, who gave it 

a panacea for every problem that enters into individual and national life, and my 
weary hope longs for that happy day when hate, and greed, and selfishness that 
for centuries clouded the countenances of the World's people, may pass away, 
and in its stead a beautiful smile may beam upon our faces as we hear again the 
command of the Man of Galilee, never again to be misunderstood. Listen as it 
echoes through the centuries: "Whatsoever ye would that men should do to you, 
do ye even so to them." 

Could the world ever have witnessed the horror of such a war just closed had we 
understood this just, this eternal Principle? Now in honor to our God, in honor 
and memory of the Christ, in memory of the gallant heroes who fought and died 
on the battle-fields of France, let us then hear it as we have never heard it, let 
us live it as we have never lived it, so that future wars will be impossible. 

Then we shall come to know each other as Godly men, as friend and brother. 

ROME FURNITURE COMPANY 



Christmas 
Nineteen-Eighteen 



Bu F. L. FORSTER. President 
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MAGNOLA DEALERS MAKE MONEY! 

BECAUSE MAGNOLA FEATURES ARE MONEY- MAKERS 

Look at the specifications below and be convinced. 

Seven superb cabinet styles retailing from 
$75.00 to $210.00 

GENUINE PERIOD DESIGNS AFTER SHERATON, QUEEN ANNE, 
I.0U1S XVI AND THE BROTHERS ADAM. 



UNIVERSAL SOUND BOX playing 

all makes of records without 

special attachments. 
TONE DEFLECTOR assuring clear 

reproduction. 
TONE GRADUATOR controlling 

loudness. 
VERTICAL FILING-SYSTEM for 

records, eliminating loss and 



breakage; a unique, sales-mak- 
ing feature. 

FINEST VENEERS in Oak, Ma- 
hogany and Walnut. 

HIGHEST GRADE FINISH inside 
and out. 

CABINET WORK of highest grade. 



Send for handsome illustrated Magnola catalog 

Magnola Talking Machine Co. 



General Office 
711 Milwaukee Avenue 
CHICAGO 

ffi| ii.i.ipn:n-i imimuiwiw«u,nmraaa 



OTTO SCHULZ. PRR8IDKNT 



Southern WholeeeJe Branch: 
1530 Candler Building 
ATLANTA. GA. 




Magnola, No. IA0 

Louis XVI style 

Mahogany and Oak - . $175.00 

Walnut $180.00 
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You Can Sell These 
Pianos and Player Pianos! 

Furniture Dealers, take advan- 
tage of our Selling Plan ; free to 

you, if you handle our line ! 

Furniture men in every State through- 
out the U. S. A. are successfully selling 
the splendid Schulz Line. 

NOTE THESE EXCLUSIVE FEATURES ! 



THE PIANO 
135,000 made and told. 
25 yeara reputation. 
"Known for ita Tone" 
Moderately priced. 

Higheet quality 
of material and 
workmaiuhip. 



THE PLAYEJR. 
Our own make 
throughout. 
Eaaieit to pump. 
Mod reliable. 
Fool proof. 
Unreservedly 
guaranteed. 



M. SCHULZ CO. 



GENERAL OFFICES : 

711 Milwaukee Ave., CHICAGO 



SOUTHERN WHOLESALE OFFICES: 

1530 Candler Building, ATLANTA, GA. 
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YES, THERE WILL BE A 

JANUARY MARKET 



CLOSING DATE 
January 25th 



The war is over. Let us all get back to a peace basis. 

Big days are ahead. The furniture men of the nation are all 
agog with anticipation. You'll find the furniture pilgrims full of plans 
and "pep" when you see them at Grand Rapids. 

We are going to have a Big Show. A lot of new patterns 
will be shown for the first time. You'll all be glad to see what the 
designers have been thinking of while the country has been winning 
its war for democracy. 

It's going to be well worth while for the manufacturers to 
get to Grand Rapids to see the new exhibits and to exchange ideas. 

And don't forget that the world is being re-born. Countless 
thousands of new homes are to be furnished when the fighting men 
get back. We want to plan ways and means to supply their furni- 
ture requirements. 

For many obvious reasons this January meeting will be the 
most interesting of any you have ever attended. There will be more 
to see, more to talk about, bigger plans to be made. 

We hope to see a big delegation here. Make your plans to 
come now. The opening date is not far away. 



OPENING DATE 
January 1st 



COME! 



GRAND RAPIDS 

MARKET ASSOCIATION 
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announcement 
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<| The Government ban on all Furniture, Automobile 
and other Exhibitions having been lifted, the regular 
January Furniture Exhibition is announced. 

■ 

Exhibition Opens in Chicago 
on January 6th 



<]f The change from May to January will he welcomed all 
around. Dealers interviewed were unanimous in stating 
that they could not attend during May. They would be too 
busy, besides being short of help. Also, dealers know their 
needs best directly after inventory, and must take care of 
them then. 

<I While conditions are still so unsettled dealers can hardly 
wait until May to get first hand information from manu- 
facturers as to what to expect in the months before us. 

If ever attending a Market was im- 
portant, your attendance this Janu- 
ary is doubly important 

<I The World's greatest Furniture Center and Market 
— Chicago — invites you. 



Chicago Furniture Exhibitors' Association 

606 South Dearborn Street Chicago, Illinois 
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January Exhibition Will Be Held As Usual. 

( Opening Date January 6 ) 

The war is over. The Government has lifted the ban and 
given permission to go ahead as before. A large attendance 
and heavy buying is expected. 
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A FEW CHOICE SPACES ARE STILL OPEN 
BUT IMMEDIATE APPLICATION SHOULD BE MADE. 



till 
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OPEN THE YEAR 'ROUND 

Admittance Dealers Only 




MANUFACTURERS' EXHIBITION BUILDING COMPANY 

1319 Michigan Avenue, Chicago 
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Chamber furniture 

IN 

American Walnut, Mahogany 
and Enamel 

An inspection of our goods will 
give you a good impression of 
the character of our productions. 
They have that finished appear- 
ance indicating thoroughness and 
attention to every detail. 

in< iimtpr*'n»m*ti* >m**»ii«rltrviw»vt-4«;»rNr triii uM* m MM 

Brookvillc furniture Co. 

BROOKVILLE INDIANA 
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You get SERVICE when you visit my Showrooms, and VALUES when you buy. 

The display arrangements in my new and spacious quarters have now all been completed, 
and you will find on exhibit one of the most varied lines of DINING and BEDROOM 
furniture in all Periods, Woods and Finishes. My new display is an exposition in itself 
and is open to dealers every business day in the year. If you cannot visit my show- 
rooms, write for SALES- 
MAN to call with photo- 
graphs, or write for CATA- 
LOGUE of any of my lines. 

Factories Represented : 
Excel Cabinet Co. 
Hodrll Furniture Co. 
Northern Case Goods Co. 
Salisbury Bros. Furniture Co. 
H. I .mil'! Co. 

Rockford Republic Furniture Co. 
Tindall-Dorsey Furniture Co. 

A. M. Druckman 

WHOLESALE FURNITURE 

16 W. 39th St., New York City 

Phone. Greeley 1727 
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Dealers Will Reap 
This Profit 

Careful consideration of the economical suggestions 
by the War Board during the recent crisis, and by 
strictly adhering to these requests for more Economy 
in manufacture — we have been taught greater 
efficiency and still bigger means for economic 
production — without lessening the distinct attrac- 
tiveness and stability of Davis-Birely Furniture, 
retaining our Moderate Prices and prompt services. 

See our "After the War Line" during the next 
Sales-Season at the old space, top floor 

Klingman 'Building, Grand %apids 
Ready January 1, 1919 

DAVIS-BIRELY TABLE CO. 

SHELBYV1LLE, INDIANA 
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Ward's Furniture Pads 

Protect Your Furniture 

These should be a part of your delivery equipment 




Our pads are faced with 
Standard Khaki, lined either 
with khaki or a fleece ma- 
teria I. which acts as a polisher. 



Cotuider these Featim: 
Diagonally ami rloaely «utai*d 
Very heavy- pert eel proiertba 
Loafer uvrd than otbera: 
Marh bdlcr quality than 



ORDER THE BEST 

Sample sent on approval 



The "Detroit" Talking Machine Cover 

protects from wet and cold weather, from dual, 
scratches, bruises, finger prints and 
blemishes of all kinds. 

This new creation fits any make of machine and guarantees a 
perfect deliver}'. It is a time-saver in every sense of the word, as 
the machine can be prepared and ready for delivery in less than one- 
■half minute. "Detroit" covers are made on the same quality lines as 
all our other covers, being faced with Standard Khaki, lined with a 
heavy grade flannel, interlined with a heavy and exceptionally good 
grade of felt, all diagonally and closely quitted and manufactured ac- 
cording to our usual superior quality. 

Covers furnished in these sizes: 

The medium size cover for any make machine correspond- 
ing in size to Victrola Nos. 10 and 11, Edison Nos. 100 
and ISO, Columbia Nos. 75 and 100. 

The large size for all the larger cabinet machines of any 
make. 

Order sample cotvr on appraitd, giWnrf, name and style or number 

of the machine. 



| 
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The "D«troit" khaki moving cover has the atrap irranirr 
ment attached— * pert of Ibe made-up cover. 

Advertising Feature 

Covert can be embroidered with name of machine and 
addrewt of dealer al tmall cost compared iWlh advertitint 



LABOR-ALLS 



Thit U the nam* of WARD'S one-piece 
khaki ilartnent* for working men 
and women. 



LABOR-ALLS 



THE C. E. WARD COMPANY 



Manufacturers 



NEW LONDON, OHIO 
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DAVENPORT BEDS and DAYENEHE SUITES 



EXCLUSIVELY 



NEW LINE WILL BE READY IN JANUAR Y 

MANY NEW STYLES AND IMPROVEMENTS THAT 
YOU WILL APPRECIATE, EMBRACING BOTH 
THE STAPLE AND CLASSIC PERIOD DESIGNS 




New catalogue will be ready soon — Write now for your copy 

JOHN J. MADDEN MANUFACTURING CO. 

INDIANAPOLIS, INDIANA 



WE WILL NOT EXHIBIT AT THE JANUARY MARKET 
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To furnish every home completely you should include the Landau "Soldier 
Boy" Cedar Chest. Useful to every memher of the family. For entire line 

ask for Landau Catalog "W." 

LANDAU CABINET CO., St. Louis. Mo. 



PITTSBl RC.H WAREHOUSE. I'M Filth Ave. 

E. H. MAZEROV, Penna>l> a ma Repretentejtive. 
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Be Efficient In These War Times ! I 

No better way to do this — Save Time and 
Labor— than by utilizing 

The Marietta Rug Extractor 




It is easy to operate, simple in construction, 
and pays for itself in a short time. It Is 
The Best Rug Salesman You Can Employ 

Write For FuU Information 

Marietta Rug Extractor Co., Marietta, Ohio 

n;H-ii!til; lll!l[l!Ttyi|7 



JOIN 
THE 
RED 
CROSS 
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A Hammer Blow 

will not injure Furniture when protected 
by Loupilco Furniture Pads 

Almost like protecting furniture with a mattress— that is the furniture protection your 
customers get when your wagons are equipped with Loupilco Furniture Pads. 

That same protection safeguards you against claims for damages due to scratches, mar and 
breakage. Loupilco Furniture Pads are the best insurance against accidents and careless 
workmen. Made of heavy khaki drill, padded thick with softest colored cotton felt, and 
strongly stitched. Try these pads once and they will always be a part of your permanent 
equipment. 




Loupilco 

Mum Cabtnrt 
Pad!. 



Loupilco Furniture Wagon Pad*, made in three »izet. 

68 x 80 Khaki color .... $36.00 per dozen. 
52x68 " " . ... 27.00 " - 

36x68 " " - - - . 19.50 " 

Loupilco Hood Padi, made to fit over bed* and table topi. 

Head Board and Table Pad, two-in-one $5.00 each. 

Foot Board Pad 3.00 " 

Complete Set 8.00 

Loupilco Mutic Cabinet Pads made full lize to fit large »ize machines. 
Khaki color $5.00 each. 



ga«tu^.v.v">' v'v rtggg ft? w 
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Loupilco Furniture Wagon P»dV 



TERMS: 2* IO DAYS. NET 30 DAYS. F. O. B. LOUISVILLE 
PRICES QUOTED FOR IMMEDIATE ACCEPTANCE 




LOUISVILLE BEDDING CO. 

INCORPORATED 

Owners Louisville Pillow Co. LOUISVILLE, KY. 



Loupilco Hood Pads. 
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A Line of Refrigerators that 

will Speed up Your Sales 

Uncle Sam will have to feed the famished nations of 
Europe~and Alaska refrigerators link-up with the nation- 
wide necessity for conserving food, thus enhancing the 
normal demand for refrigerators. 

It is the forecast of the ablest business men in America 
that this country is on the threshold of the greatest indus- 
trial prosperity in history. 

Are you prepared to get your share in your refriger- 
ator department ? 

A lask A 

^REFRIGERATORS^ 

Our 1919 line -reduced in styles and sizes, to conform with 
Government regulations made before the signing of the armistice- 
represents the very cream of our best sales-winners. Every number 
shown in our new 1919 catalogue — just out— will prove a quick, 
snappy seller. 

The Alaska Refrigerator Company 



Send for our Catalogue 

—today — and for com- 
plete outline of our 
latest live-wire sales- 
helps for dealers. 

■ ■■Mrnrmnnnin 



MUSKEGON, MICHIGAN 

NEW YORK OFFICE: 110-112 W. 40th Street. 



NEW YORK CITY 



i! ii'ni: 



— ; ■ . ■ si.' 1 nrim'iiiiiir 



Digitized by Googl* 



December, 1918. 



THE FURNITURE WORKER 

S. 



46 




No. 107 A-6. 
Id Omit , Maple or Gum. 

Slip Seat Boll Conatruilion. 



Bolt constructed 
and finished in 
Oak, with genuine 
Leather Uphol- 
stering. 

Distinctive 

and 

Attractive 




No. 473 In Oak only. Auto Seal. 
Wei.ht. 47 lb*, rack. 




The 
Empire Line 

sells with less 
sales talk than 
any other line 
of chairs on the 
market. 



No. 4 SI S In Oak only. Quartered Saddle Seat weicbt, 36 lb*, each. 



See Di.pUy. Secona Floor, head of .fir. 1319 Michigan Ave., CHICAGO 

EMPIRE CHAIR COMPANY, Johnson City, Tenn. 

Will WWII Will i I lll'l ll'llll 'III 
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'T'HE basis of business— the essence of 
r sales - is confidence. If you have this 
line of Solid Quartered oak top tables on 
your floor, you can tell your customers 
the plain, clear, wholesome truth, and 
you will have no trouble to make a sale 
that will yield a favorable profit. 




WELLER-FOARD CO. inc. 

Morristown, Tennessee, U. S. A. 
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LADIES DESKS, PARLOR 
AND MUSIC CABINETS 



Combination and Library Cases, China Closats. Buffets 



Union Furniture Co., R r; 



ockford, 

mOiS 



Write Inr Cataltigur 
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Mich igan Boulevard at 13th Street, Chicago 

One end one-half blocks from Central Station. Terminal 
of Illinois Cen iru I , Bka Four, and Michigan Central Liaea 

Efficient, hospitable service. Without sho»";> luxunp. Within 

nrf reach of "Tha Loop," Chicago's business, shopping end 

theatre district. 

Moderate rates: Room With detached ihoster $1.00 
• da^i room With primal* bath $i.y> to $» 50 a da;?; 
for t»>o persons $1.50 to $5 00 a d«^. yoo room*. 

Excellent cuisine. Moderate prices. Meats in Cafe, Grill and 

Coff- Shop. L- C PR ANZ. Pre*, and Mp.r. 

CHJ Southern Hospitality in Xtu! Southern Hotel 
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KAUFFMAN 
MFG. CO. 



Manufacturers of 



III 



Folding Chairs 



of every descrip- 
tion. Also Woven 
Wire Mattresses 
Cots, Cribs, Kitch- 
en Tables, Folding 
Tables, Kitchen 
Cabinets, etc. 
Send for catalog 
Our goods and 
prices are right. 

KAUFFMAN 

MFG. CO. 

ASHLAND, OHIO 





Paul E. Wolf Bedding Co 

MANl'FACTt'RERS OP 

Mattresses. Box Springs, 
Pillows 



INDIANA 
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Curled 
Hair 



i3 



Released 



Cotto 




Pre»»c<i 



Rr Irmrli 



Kapok 




A Demonstration 
That Sells "Restgoods" 

ANY DEALER can increase his sales of Wilson's 
>■ "Restgood" Sanitary Curled Hair Mattress by giving 
his customers an actual demonstration of the advantages 
of Curled Hair over other mattress fillers, as shown in 
these illustrations. 

These simple tests show the great expanding qualities of 
Curled Hair as compared with Cotton or Kapok. 

Use the same volume of each material. 

WILSON'S 

-RESTGOOD 

SANITARY CURLED HAIR MATTRESS 

Explain to your trade how the millions of tiny spirals in a 
"Restgood" Mattress give that wonderful buoyancy, re- 
silience and restfulness for which this mattress is famous. 

The "Restgood" Sanitary Curled Hair Mattress is made 
in the greatest curled hair plant in the world. Wilson 
& Co. have perfected a process of curling, curing and 
sterilizing hair for mattress making, and this hair is used 
in the "Restgood" Mattress. 

Your customers are entitled to the comfort, economy and 
health-protection of the "Restgood." 

Simply show them the advantages of the "Restgood" over 
cotton, felt or Kapok mattresses and the sale is made — 
at a good profit. 

Let us tell you how to build up a more profitable mattress 
business. Address Dept. FW-12. 

^\ /a n 



WILSON & CO. 



CHICAGO 

Makers of the Famous Line of "Restgood" Army Rolls and Camp Equipment 
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Dressers and Chiffoniers 

In MAHOGANY, AMERICAN WALNUT and OAK 

n 






WILL EXHIBIT IN JANUARY 
sth Floor 1319 Michigan Ave., Chicago 

Blanchard-Hamilton Furniture Co. 

SHELBYVILLE INDIANA 
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QUALITY 



SERVICE 



■ 




We will 
exhibit in 

January 

AT 

Grand 
Rapids 

KLINGMAN 
BUILDING 

FIRST FLOOR LEFT 



No. 405— Complete with Hardware, 5 to 6 ft. Height of Back, 24 in. 
Depth of Seat, '19 in. Posts, 2* in. 



We have the Hardware and 
Chains for our Swings. 

Give us an order, we'll 
prove it with our Service 
and Quality. 





No. 41?— Between Arms, 19 in. Height of 
Back, 24 in. Depth of Scat, 19 in. 



Graham Mfg. Co. 



No. 268-Size 46 x 28. Quartered Oak Top. Legs, 3x3. 
Any Standard Oak Finish. 



FRANKLIN 



INDIANA 



FRANKLIN 
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0«r 
Line 

of 



Bedroom 
Furniture 

Consists 
of 

Attractive 
Patterns 




The 

Giant 

Product 
is the 

best profit- 
producing 
merchandise 
to be 
secured. 




You are not in business merely to 
occupy your time, but to make money. 



Giant Quality Chamber Furniture 

REPRESENTS 

Good Values, Snappy Designs, Excellent 
Finish, Sound Construction, Best Mater- 
ials. Backed by the GIANT Guarantee. 

Display — 2nd Floor, Kesler Building, Grand Rapids 

—Furniture Dealers Exchange, High Point, N. C. 



Giant Furniture Co. 

HIGH POINT, NORTH CAROLINA 



iMHIBHWIIhtllHU 



Digitized by Google 



Dttembtr, 1918. 



THE FURNITURE WORKER 




52 



THE FURNITURE WORKER 



December. 191!. 



a iiuiiniiiiinim ii in s rjy ppfj-f AMERICAN IN D USTRiES^ ^ m " ' " i """""» ™njP 



This Booklet Sells 
Craftsman Fabrikoid 

"Home Upholstering" is a booklet needed in 
every home. If you retail Craftsman Fabrikoid 
by the yard, we will supply as many copies, with 
your imprint, as you can use to advantage. 

The distribution of this booklet will stimulate 
your sales of 

CRAFTSMAN QUALITY 

because it makes home upholstering attractive and 
easy. It gives simple, practical methods in non- 
technical language and is profusely illustrated. 

How many copies do you need? 

Du Pont Fabrikoid Company 

Wilmington, Delaware New Toronto, Canada 




Special Orders 

that require paint or enamel can best be fin- 
ished with goods formulated by the 
makers of 

SAMURAI 
CABINET ENAMEL 

who have been devoting a greater 
part of their manufacturing facilities 
to the production of Paint, Primer 
and Enamel made on Government 
specifications or the particular 
requirements of the contractor. 

We are probably making your kind 
of Paint right now, so let us have 
your inquiries and orders. 

Prices and information. 

DENNY, HILBORN 
& ROSENBACH 



No. 230 North Twelfth Street 
No. 643 McCormick Building 



Philadelphia 
Chicago 



WABASH SLIDES 

give the user SATISFACTORY RESULTS 1 

LET US TELL YOU WHY 




i 



•A »~J 

,smm v. V,. ami 



MADE BY 

B. WALTER & CO.. 21 ELM ST., WABASH, IND- 
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Gimp and Artificial Leather ( 

Sheeting, Burlap and Cambric 1 

Ticking Batts Waddin$ Fibre Cord 

Twine Hair Seat and Slip Cover Material 

Buckram Moss Transparent Celluloid Sheets 

Webbint Mohair Rubber & Enamel, Muslin, Drill A Due* 

THE LANDERS BROTHERS CO. 

DEPT. 6 TOLEDO, OHIO 
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Upholsterers: 

Seats and Backs TXsS^^^mX^i ' D r 

Buy your Leather 



\ 

i 




cut to your h-M V j- x +l 

7 -v<f 1 I ^^£L ^//rr/ from the 

patterns J3M Wi fA£< r . 

i I^F^ manufacturer 



THE HIGHEST QUALITY 

-OF 

FURNITURE LEATHER 

Hand Buffed and Machine Buffed 

Special Machine Buffed, Deep Buffed 
and Split Leathers 

Combining perfection of grain and finish with 
durability and economical cutting qualities. 

We can furnish a large variety of grains and colors 
in plain and Spanish effects. 

Our large production enables us to give you uni- 
form selection and size of hides. 

The American Oak Leather Go. 

CINCINNATI, OHIO 

AMPLE STOCKS CARRIED AT 

. CHICAGO BOSTON ST. LOUIS 

211 W. Lake St. 176 South St. 1H0S Locust St. 
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BUTTS and HINGES, 

SCREWS, All Kinds, 

WOOD KNOBS, Complete Line. 

Cabinet Hardware and Trimmings 

OUR OWN MAKE. FOR THE MANUFACTURING TRADE. 



Favor Us With Your Inquiries for Samples and Prices. 
We Can Serve You Weil. 



NATIONAL LOCK COMPANY 



ROCKFORD, ILLINOIS. 



Branch Office*: 

GUANO RAPIDS. MICH., HICH POINT. N. C. JAMESTOWN. N. Y.. 
CHICAGO. DETROIT. KITCHENER. ONT. 



Cincinnati Representative : 
J. M ANDEL. W2 SECOND NATIONAL BANK BLDG. 
■PHONE. CANAL 222a. 
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TABLE SLIDES 



AND 



BUILT-UP TABLE RIMS 




For all Grade* Pedestal 
Period and 

Regular 
Extension 
Tables 
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Made with 10. 12, IS. 20 and 25 •plsdlee. 

DOOOS' IMPROVED GUNC DOVt TAlLllSir. MMCHiN£ 

1st <ilWr FvisilBrr m Bsi H'«k. Futniahci Ik tilWr bell *r saoitr Jri»«. 
Tnis Itltl* BOfhint ttai ionc mar* la prrfccl lfc« -n»f r «oi-v *J inrnitact neaalaf 
larrts thjfi ■n>ih.ng «Im i« tkt Inraiturc hei*. Far e*»r llui,? mii il hi* mi-Jt 
prrlrd liniftf. vermin eWtatUJ stork » easi.i.Uti Tnw Mi kcra MM* 

al.*k«-<. al orrillf rt«ac«*l fast, as tkr saark.ee m»» eWlail* i« ttait el I rasa mo* 
|» lw< ni, U«t m om •■«■•,,•*. WnU tor atstrifltsc dfOJBV ana r <* ''»' 

ALEXANDER DODDS COMPANY 

(§1-453 Monroe Ave. N.W., Grand Rapid*. Mich., U.S.A. 

R« P t.unl.J i. Crt.l Bnla. aaj Inliai l» A* 0l'« y ' *i»"7 Cmn«T. tU- 
201-203 Do>4ii<. M.mKi.vi, E.aU.. 

:::nnshJ 




South Bend Dowel Works 

SOUTH BEND. IND. 
Manufacturer! of Pehitao aaa Sroeove 

DOWEL PINS 



MoUinca. Table P.na. mU. 



HIGH GRADE MIRRORS 

PLATE AND ART GLASS 

Two modtrn plant* completely equipped to promptly 
handle req u Iromeo ts of furniture manuteotu rtn, 

THE CINCINNATI BEVELING THE HAGEMANN 

AND SILVERING CO. MIRROR PLATE CO. 

CINCINNATI, • - OHIO BATCSWILLC, - IND. 
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Better than Shellac 



It is made scientifically correct, and we 
recommend its use with absolute safety under 
our own best Polishing Varnishes on Pianos, 
Music Cabinets and High Grade Furniture. 

A number of products are being offered to 
take the place of Shellac at all kinds of prices, 
containing rosin or adulterants that will give 
trouble later on. 

ALCOVAR is a straight Alcohol and hard 
varnish gum product that has all the elasticity 
of a polishing varnish and is not affected by 
atmospheric conditions as much as pure 
shellac 

Can be brushed, dipped or sprayed and 
dries in an hour with a sharp flint-like sur- 
face. We will send five gallons entirely on 
approval. Charges prepaid. 

One coat of ALCOVAR and two coats of 
Varnall is an unexcelled combination for your 
best work. Made also in Orange. 



Louisville Varnish Co., Inc. 



LOUISVILLE 



New York 
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STAND-RUB 

F L AT VA R N I S H 




AD-EL-ITE PERFECT PAINTS 
FOR EVERY PURPOSE 



NO. 5144. Here is a new 

flat varnish, 
one that can be rubbed with 
oil. Table, chair or fancy 
furniture manufacturers can 
use STAND-RUB with safe- 
ty, rubbing such parts as are 
necessary without affecting 
the rest of the finish. 

Dries dust-free in one and one- 
half hour. 

WRITE FOR FURTHER PARTICULARS. 



ADAMS & ELTING CO 



718-726 Washington Blvd. 
69-73 Washington Ave. 



CHICAGO 
BROOKLYN 
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Sun White Rubbing 
Sunflower Polishing 

For Spray Finishing 



Let us tell you about them and help 
solve your finishing problems. 



SUN VARNISH COMPANY 

INCORPORATED 

LOUISVILLE, KENTUCKY 

Manufacturers of SUN FLAT FINISH 
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"FF" Table Slides 

AND 

Veneered Rolls 



J. F. Fellwock & Co. 

EVANSVTLLE, INDIANA 
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A GROWING NECESSITY 

KENNEDY PAPER PACKING BAGS 



TU mi A«p| ud •cMMial mom 1 .1 mtadaj par ■mm. 



Mt OM .« 



SAMPLES AND IKFORMATION ON HEQI'FS r 

THE KENNEDY CAR LINER & BAG CO., Shelbrville, lad.. U.S. A. 
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ENEERS-HARDWOOD LUMBER 

Mahogany, Circassian, Quartered and Plain 
Red and Whit* Oak, Walnut, Ash and Cum. 
WRITE TOR QUOTATIONS 

INDIANAPOLIS. 
INDIANA 



LONG- KNIGHT LUMBER CO. 
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Remove Your Dust and Shavings at Less Cost 



Chain Oiling and Ball Bearings 
Dust Proof 




i-at. mm 



Convertible Discharge 
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The Cycloidal Fan is designed for handling 
refuse from Woodworking Machines, and we 
positively guarantee: 

Better Results 
20% Less Power 20% Lower Speed 

and greater durability over the "old-fashioned" 
high speed fans. 

Check up your present fan as to speed and power, 
and write us. We will submit data and figures 
that will interest you. 

SEND FOR OUR BULLETIN No. *%-C 

GARDEN CITY FAN CO. 

Emablithrd 187» 

CHICAGO, ILLINOIS 

Our Engineering Department is at Your Service 




Your Prospective Customers 

■rr Hated in oar Catalog oi 99 r c guaranteed Milling I. lit*. If *lto 
coo tain* vitaJ auggt '*°*» to tdvettlae and tell profitably brmil. 
Counts in J pritei given on 6000 41 Acre tit national Urn, cohering *J1 
cluaci: lot loHancr, Farmer*. Noodle Mt« , Hardware l> - v. Ztoc 
ad toe*, etc. Tku caUabU k*J 'trine* iW/ni*. Write tor *U 

Strengthen Your Advertising Literature 

Oof Analytical Ad«rrtUtng Counacl and (ale* Prcaaotioaj 
fcrrli r will kmprorc both ro«r plan ud copy, ibualaaur* 
Ing maximum profit*. Bvbaalt your plana or literature 
lor preliminary analyst* and quotation- no obligation. 



Ross-Gould 

Mailing 

Lists St. Louis 




wtTbirrno w * manuf * cture dimension 

V L li L L KO SIZE 1-20 Oak. backs and faces 
———^^ to match, only 

Alse Log Run 1-20 Oak. 

THOMASVILLE VENEER & PANEL COMPANY 

THOMASVILLE, N. C. 



ED — WHITE 
If 





And Other Hardwoods 



Prompt 
Shipments 



We have 35,000,000 
feet dry stock, all of 
our own manufac- 
ture from our own 
timber grown in 
Eastern Kentucky. 



EVEN 
COlDR 



soft 

TEXTURE 



Reasonable 

Prices 



The Mowbray & Robinson Co. iac. 



MANUFACTURERS 



MAIN OFFICBt 
8th & Hera Ms . CINCINNATI 



aavu 



( pncfMgp. KY. 

\ WEST IRVINE. KY. 



I VIPER. KY 
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Things are not always what they seem. What may appear 
good is not always good. Time raises havoc with any poorly 
constructed spring. Barber Spring Construction is just as good 
years hence as the day it was purchased. It is positively dura- 
ble — and comfortable. Absolutely Guaranteed. Investigate. 



no Dave„- Barber M anuf actur ing Co. 

port or Chair 




Earnhardt Mfg. Company 

Charlotte, - - - North Carolina 

Manufacture a line of cotton batts 
that is being substituted by most upholsterers for 
hair and more expensive materials. 

Batts made of pure cotton are more sanitary and 
make the best and most economical seat, 
or bed, that can be produced. 

Talk To Our Salesmen About This! 



CHICAGO. ILLS. PHILADELPHIA, PA. NEW YORK. N. Y. 
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HAVE YOU TRIED 

The Leading Leather Substitute? 

Salesmen's talk and advertising statements are sometimes prejudiced. 

To get down to the rock bottom facts about leather substitutes that are 
represented as "similar to" and "the same as" Meritas Leather Cloth, just 
be fair enough to yourself and your customers and make an actual test. 

Make up some of your popular-priced numbers, upholstered with Meritas 
Leather Cloth, and watch results. 

We know how the dealers feel about the quality of Meritas Leather 
Cloth— they like it and their customers like it. 

We put quality into every yard of our goods- we make them to wear and 
satisfy, not merely to sell a first order. 

Furniture makers can get in Meritas Leather Cloth every grain, finish, 
color and weight required for upholstering and trimming purposes. 

The genuine always has the Meritas Leather Cloth 
trademark stamped on the back of the goods. 

THE STANDARD OIL CLOTH CO. 

INCORPORATED 




320 BROADWAY 



NEW YORK 





OU1AV 

.LEATHER CL0TH\3 
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O'SHELAC 

MADE BETTER THAN EVER 

O-SHELAC made in white and orange, is waterproof and dries 
as fast as pure shellac. 

O-SHELAC can be oil rubbed or waxed the same as shellac, and 
works perfectly in the spraying machine. 

O-SHELAC is 25% to 50% cheaper than pure gum shellac. 

O-SHELAC orders filled immediately without filling out Govern- 
ment questionnaires. 

Five Gallon Sample (Express Prepaid) at Barrel Price 

ADVANCE PAINT COMPANY 



Manufacturer* of Wood Finishing Materials 



INDIANAPOLIS, 



INDIANA 



PITTSBURGH PLATE GLASS CO. 

GLASS PAINTS MIRRORS 
r Mhtnfft Far Evary I 



With Large, Will-Assort** Stocks aid Complete Eqaipment 



SAVANNAH, GA. 



0, ILL 
CINCINNATI, OHIO 

st. lows, en. 

MINNEAPOLIS 
DETROIT, MICH. 



BUFFALO. N. Y. 
BROOKLYN, N. Y. 
PHLAOELPHIA, PA. 
DAVENPORT, IOWA 
OKLAHOMA CITY. OKLA. 



PITTSBURGH, PA. 
MILWAUKEE. WIS. 
ROCHESTER. N. Y 
. BALTIMORE. MO. 

CLEVELAND, 



ST. PAUL, MINN. 
ATLANTA,' GA. 



DENVER. COLO. 
MEMPHIS, TENN. 
OES MONKS, IOWA. 
HIGH POINT. N. C. 
DALLAS, TEX. 
HOUSTON, TEX. 

N.J. 



There Is a "Pittsburgh" Warehouse in Your Vicinity 



4m. 
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JOIN 
THE 
RED 



CROSS 
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KLISE 

Manufacturing Co. 

Grand Rapids 
MICHIGAN 

MAKERS OF CARVING 

Period Legs 

and Posts, 

Phonograph Posts 
and Grills, 

Caps, Rosettes. 

Special Carvings of 
every description, 
both hand and ma- 
chine; 

Carved or Cut 

Moulding, also 
Embossed and Rope 
and Bead Moulding; 
Turning, Twist, etc. 

Samples of Carved 
Moulding and Gen- 
eral Catalogue sent 
upon request 
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The Ohio Veneer Company 

Cincinnati, Ohio 

Manufacturers of 

All Kinds of Veneer and Thin Lumber 

Importers of 

Mahogany and Foreign Woods. 

SPECIALTIES: 



Mahogany, Circassian Walnut, Quartered Oak 

Sliced Cut and Sawed 

Curly Birch Veneers. 

New York Office and Sample Room: 

NEW YORK FURNITURE EXCHANGE, Lexington Ave. and 46th Street 

G. H. VAUGHAN, Eastern Representative 
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Small Size to Match. 



A cordial invitation is given manufacturers to write ua (or 
illustrations or samples and prices of these and other 

Furniture Trimmings or 
Refrigerator Hardware 

Grand Rapids Brass Company 

66-90 Scribner Arc, N.W. GRAND RAPIDS, MICH. 

. i : : iniEDaEEESiinKaHBBsasaB 
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Do You Use Hanger Bolts? 
Do You Use Wing Nats Separately? 

Bay direct from ui and 
save Lbe Jobber's profit. 

VANDEGRIFT & MORRIS 

22-24 W. Franklin St.SHELBYYILLE.IND. 




ma 
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j VARNISHES and JAPANS | 

For the Furniture, Coffin and Mantel Trade 

Are Manufactured by 

UNITED STATES VARNISH CO., Cincinnati, 0. 1 

Alwavj Satisfactory. Samplei Upon Application. 

r'"T-- '"" WtTmTt|H rjmTiTTr^ 



E NTRAL ENGRAVlNGco 
. SPECIALISTS IN 
URNlTURE ENGRAVIN 




j:| Sotciil sllsatiaa aitd le 

Furniture 
Engravings 

i for Citato*; ind 
I Srwspirwf 

H Adverti»#m«*nt» 



Writ* u a for 



II 'M*!' II '1*1'" M t' 




Central Engraving 
(Company 

Eii«rs»m sad Dsatsawv 
llaH Tsass sad 
ZsK bcann 

V-B Overt Fist* 
Oariaasti.0 
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HOW DO YOU DRIVE WOOD SCREWS? 



! 




It makes no difference whether the screw is small or 
whether very large, this Automatic Electric Screw 
Driver will do the work better, faster and cheaper 
than any other method you have ever tried. 

Just think. One inexperienced operator with this 
machine can drive more screws and larger screws than 
three men can do with the old-fashioned out of date 
hand brace methods. 

That's why over three hundred manufacturers of 
Desks, Tables, Chairs, Music Cabinets, Furniture of 



all kinds, Pianos, Refrigerators, etc., testify to their 
efficiency as labor saving and profit earning devices. 

Of course if you arc still willing to continue paying 
high wages just for the satisfaction of seeing men 
spend a lot of useless time driving screws by hand, 
you don't want this bulletin. 

BUT if you want to earn more profits while 
keeping up with the keenest competition that the 
world has ever seen then send for this profit earning 
bulletin NOW. 



GEO. C. McKAY CO. 



SALES ENGINEERS 



4247 Greenlee Avenue 



Cincinnati, Ohio 
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Made as 
fine as the 
best kiln- 
dried 

hardwoods 
and skilled 
workman- 
ship can 
make them. 



ORNETTE 



J. Dornette 
& Bro. Co. 

i BRIGHTON) 

CINCINNATI 
OHIO 



Extremely 
Popular 
with 
Office 
Furniture 
Dealers. 
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HALL FURNITURE 
& LIBRARY TABLES 




Many new designs 
in Library Tables 
and Hall Furniture 
for Winter and 
Spring trade. 

Library 
Tables 

Console 
Pieces 



No. 1010 



Hall Racks 
Seats 
Mirrors 



WRITE FOR CATALOG 




THE SCH1RMER FURNITURE CO., Cincinnati 



immnnHBimrnirnmiim 



—irrmrii 



wiiuuiiuiuuimiuuiminiii 



Digitized by Google 



December, 1918. THE FURNITURE WORKER 67 



A WORD OF THANKS 
AND APPRECIATION 



Q We want to thank the trade for 
the generous support and co-operation 
given during the past and assure all 
that we deeply appreciate the patience 
shown during the recent unsettled 
conditions. 

$ We look to the future with optimism 
and offer a greatly improved line for 
your inspection. Our facilities are a 
guarantee of prompt service and 
excellent workmanship. 

WRITE FOR NEW CATALOG 

The Jos. SCHEID Sons Co. 

MANUFACTURERS OF 

DIVAN BEDS 

DIVAN BED SUITES 
DAVENPORT BEDS 

1908 DUNLAP STREET 
CINCINNATI - - - OHIO 
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MOTOR 

The achievements and progress ir 
emphasized in the latest designs o: 

Here are Two Outfits we recommend and guarantee $ 





m 

_ 

111 
1 11' » 
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/rfea/ Combination 

for your 

$165.00 Machine 

MEISSELBACH Motor No. 18 
ME1SSELBACH Tone Arm No. 98 
MEISSELBACH Sound Box No. 2C 
Dm H" Record* 



11 



Ideal Combination 

for your 

$85.00 Machine 

HEINEMAN Motor No. 77 
HEI NEMAN Tone Arm No. 11 
HEINEMAN Ideal Sound Box No. 2 
"OKEH" Record. 




Heineman-Meisselbach Motors are manufactured skillfully in the country's largest motor 
factory, where every essential aid towards all that is good in phonograph parts is utilized 
for making "The Motor of Quality." 

There is a Heineman-Meisselbach Motor suitable for every type of talking machine. 



OTTO HEINEMAN 



Factories: Newark, N. J. Elyria, 0. Putnam, Conn. Springfield, Mass. 

Branches: CHICAGO, ILL. 
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onograph Motor Manufacturing are 
lineman and Meisselbach Motors 



Meisselbach Tone Arm No. 97 




No. 97 lone arm in position for playing 
lateral cut records. 



Permanent Needles 
To Play Pathe Records 
Half Tone Points 

Full Tone Points 
To Play Edison Records 
Sapphire Points 
Genuine Diamond 
Points 




A universal tone arm playing all records and guaranteed in every detail. This tone arm 
is being used by leading manufacturers, and is giving splendid service. Write us today, 
if you contemplate manufacturing Phonographs in 1919 — we will show you the facilities 
of our great organization. 

"We are at your service" [h^HUHPU^^ 

*r " W PRESIDENT 

HONOGRAPH SUPPLY CO. 



Head Office: 25 West 45th Street 



NEW YORK 



SEATTLE, WASH. 



TORONTO, CAN. 



Digitized by Google 



THE FURNITURE WORKER 



Dffi-mhfr, itnH. 




BEST SELLERS 



WHY NOT BUY THE BEST ON THE MARKET 

MITCHELL'S PERFECTION BRAND 

GUARANTEED FEATHER PILLOWS 

MAKE SATISFIED CUSTOMERS 
AND PAY GOOD PROFITS 

UNUSUAL CONDITIONS PREVAIL IN THE FEATHER INDUSTRY. YOU WILL MAKE 
NO MISTAKE TO BUY EARLY. 

SEND FOR PRICE LIST 301 - EFFECTIVE JANUARY Irr. 

The P. R. Mitchell Co. 

CINCINNATI NEW YORK 

SPRING GROVE AND HARRISON 5TH AVI. AND IftTH ST 
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Discrimination 

These are times of readjustment. The 
attitude of the entire world towards its 
needs is becoming thoughtful -seeking 
merchandise that is substantial. 

Stearns & Foster Mattresses— guaran- 
teed -fit into this new thoughtful ness 
as never before. People who have long 
recognized their goodness are certain 
to buy them now. They realize that 
the guarantee is absolute assurance of 
good value. 

Now is the time to include these Mat- 
tresses in your merchandising plans. 
Write us for full information. 



THE STEARNS & FOSTER CO. 
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Filing' Cabinets Bookcases 

Bui It- to- Endure 

The best manufacturers seek the best stores - just as the beat stores prefer to sell the beat products. 




Window Display made by COLE-MARTIN CO., Globe-Wernicke Agents, Tacoma, Wash. 



The quality of a product depends upoa the character of the company that produces it. Quality embraces value, durability and service. 
In these three things Globe-Wernicke has excelled for yc art-due to the character of the men who operate the treat Globe-Wernicke buaiaeu. 
The dealer who sells Globe-Wernicke Products knows that he offers his patrons the best that money csa buy-and his patrons reeofaiw 
his store st headquarters for merchandbe of known value and service. 

Correspondence invited from reputable dealers in unoccupied territory. 

3hc 9leW^V£rr)iekc Qo. 

Cincinnati, ia. S. H. 
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Legitimate business notices under the head of help, situations, wanted, for sale, etc., 
will be inserted at one dollar for five lines for each insertion, payable in advance. Keyed 
replies sent in care of The Furniture Worker, Cincinnati, O., promptly forwarded. 



HELP WANTED. 
Wanted— Chair makers. We nave opening* 
for men in the various line* who are first-class 
mechanic* and capable of turning out good 
work in maximum quantity. To aucb men we 
will pajr good wages. Ouri ia a well-equipped 
factory, modern in every reaped. Working 
quarters excellent. Chattanooga a good town 
to live in. In writing give full particulara 
regarding work you are thoroughly competent 
to do. MILNE CHAIR CO., Chattanooga. 
Tenn. ll-St 

SITKKISTKNlfKXT WANTED) By mod 
• rn ■ ..'mi chatr factory employing several 
lninilrc*l han«K Mm! lie caiulilc of securing 
Iwc liigln-st efficiency in the o|»cratiun of i ■>"!. 
.•till bf familiar with manufacturing costs, t-fli 
iirncy imtliiMls. anil training mi-s.|iciicnceil 
latmr. Must be a good tm-cliatlic and with a 
ilioHMigli knnwlcilgc of chair making machin- 
rff I'nitsiial i»(»|airlunity for tlir right man. 
tM anaKQI will Ih* n» consideration if restarts 
are accomplished. Onl) applicant* of the high 
t si ryjav and csin-ricncc need apply. Address 
"K. II.." care of Tin Fiiriiitntr Worker. Cin- 
cinnati. Uhio. U-.tt 



XX'.XXTKH — Mill foieiiian f»i factor > man 
nfactii'ing a line of parlor, cane anil over- 
stuffed suites. Address "F. it.," can- of thr 
l-nrnituic Worker. Cincinnati, O. 1 — - 1 1 

WANTED -SALESMAN OK SALARY or 
COMMISSION FOR WORKING i:\STFRN 
CITY TR.XKF ONLY Ml'ST I IK AX AC, 
I.R mUVE RESULT C.KTTER THE KIEL 
I I RXITI RK CO. UILWAUKEE, WIS. 

t.'-lt 



HITIJATIOX WANTED. 

Ily man of executive ability, and experience 
in woodworking lines, alt branches. Office, 
cost figuring, purchasing and selling. Ern- 
ployed at present, but would like to make 
change about January or February lit. Ad- 
dles* "PC," care of The Furniture Worker, 
Cincinnati, O. 11-21 

DESIGNER PROPOSITION. 

Practical. t X\h-9 lenced flttmtmr ilisigntr. 
life-time cx|K-rii-nce, has piotitahh- |irn|tmilir>n 
loi .-nil factor) thai wishes to impiovc linis. 
t'.riaranti-i-il sale* or no i»ay. If you are in a 
tut hi me help >oit nut. Alrsoliitely fair deal 
Write luila> Addicts "F. F ." can- o( The 
I'*ntni1iiri Worker. Cincinnati, o l.*-lt 



FOR SALE. 

A FULLY KtjCII'PF.X FIKXITCRi: 
M AXI I' \l TI RIXt. PLANT FOR SALE 
IK'ILIilNCS OF ST.xxit.XRI> FCRXITl Ri: 
KACTORV CONSTRUCTION, MODERN 



ACRES OF l,XXI>. 
ALL F.ol II'MKXT 
Pl.AXT AND MA 
FIRST CLASS COX 



URV KILN. I'oi'K 
SIDE TRACK AX1 
XliCKSSARV THK 
CHIN KEY XRK IX 
IHTIOX AXI» COI I.il 111- STARTI-II IX 

.•4 llol RS EXPER1ENCKH fi rxiti ri. 

IMvOPl.li KSTIM.XTK IT XXOII.I) COST 
HS.lxm TO DIP1.1CATE THK Pl.AXT 
FOR Ul-ICK SALK IT IS OFFKKKI* FOR 
*|g.nm» C VSII. OR BOMB TIMK CAN UK 
CIVKN WITH MKASOXAItl.K CASH PAV 
MI-NT XXII oKCUftlTY FOR TIIK HAL 
.XX'CE THIS Pl.AXT IS CONSIDERED 
X RARCAIX AT TIIK PRICK. ADDRESS 
K MORRISON. ST.XTKSX ILI.K. X C I Ml 



Our 1918 Invalids' Chair Catalog 

fully illustrates and describes a 

complete line of TOLEDO 
INVALIDS CHAIRS. 

If you are a* exacting in (elect- 
ing ■ satisfactory 
Invalid's Chair M 
we are in making 
ours worthy of 
your "election, 
your choice will 
be a Toledo. 
Write for Illustra- 
ted catalog today. 

THE TOLEDO METAL WHEEL CO. T.W.. cu 





GENDRON WHEEL CO. 

TOLEDO. O. 

INVALID CHAIRS 
Save hata aar ataay 
for run Wi lava 
the eaeerliace af IV 
year* t *toi«S to its 
asiaaeieiet* af thb 
•taiaraaat. 

Cat. Na. 10 
waJUs aa ree,a«M. 



A classified advertisement in 
The Furniture Worker will 
bring quick returns. Try one 
if in need of help, a situation, 
or a buyer for your plant. 



■Hal 



Why Excel Dining Tables Please 

FIVE POINTS HARD TO BEAT: 

Skill and energy centered on one thing. 
Every department manager a atock holder. 
Beat material obtainable only uard. 
Modern, up-to-date factory and equipment. 
Biff disposition to give ■ " SQUARE DEAL". 



■ 




Line ahown In Oak. Mahogany. Circassian 
XValnut, in all flniabee. at 

CHICAGO. ILL. 

1319 Michigan Ave., 4th Floor 

Oar Excel Automatic I Solid Pedestal) is a winner 
Our DuoMrle atae il wanted Nona better. 

Excel Manufacturing Co. 

ROCKFORO. ILLINOIS 
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Mention THE FURNITURE WORKER When Writing Advertisers 
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THE FURNITURE WORKER BUYERS' DIRECTORY. 



! 



BABY CARRIAGES. 

Ccndron Wheel Co. Toledo. O. 
Toledo Mela] Wheel Co.. Toledo. O. 

BALERS. {Wuti Paper.) 

Potion. B. C. Mfg. Co, ChWicothe. O. 

BED SPRINGS. 

Cream City Bedding Co., Milwaukee, WU. 

BEDS— BRASS. 

Central Metal Bed Co.. Philadelphia, Pa. 

Wood.) 

In 

BEOS— CHILD'S 8AFETT. 

Cream City Bedding Co., Milwaukee, WU, 
BEDROOM FURNITURE, 

Acme Kitchen Furniture Co., Chattanooga, 
Tenneatee. 

Blanchard- Hamilton Furniture Co., Shelbjrville, 
1 ndiana. 

Rrookvillc Furniture Co. Brookville, Ind. 
Campbell, C. H. Purnlture Co., Shelbyville, 
Indiana. 

Crescent Furniture Co., Evantville, Ind. 
Hight Great Factories, Evantville, Ind. 
Evantville Furniture Co., EvantvilU. Ind. 
Giant Furniture Co.. High Point. N. C. 
Imperial Furniture Mfg Co, Statetvillc. N. C. 
Northern Furniture Co , Sheboygan. Wis 
Specially Furniture Co, Kvantvillc. Ind. 
Tell City Furniture Co.. Tell City. Ind. 



Co.. Shelbyrllle. 



BOOKCASES. (SecU.n.D 

Clobr Botte World Furniture Co.. E 
Indiana. 

Globe- Wernicke Co., Cincinnati. 0. 




BROKERS. 

If, If, W 39ih St. New York. 



N. Y. 



CABINETS. (For Roll* «n,l 

Udell Works. The. 



CEDAR CHESTS. 

Acme Mfg. Co.. South Bend. Ind. 
Root Mfg. Co , Chicago, III. 

CHAIRS. 

Buehner Chair Co.. Evantville, Ind 
Chair Makers' Union. Tell Clly, Ind. 
Cleveland Chair Co., Cleveland, Tenn. 
Corry Chair Co., Corry, Pa. 
Crown Chair Co., Evansville, Ind. 
Duane Chair Co., Dalton, Gi. 
Empire Chair Co., Johnson City. Tenn. 
Fischer Chair Co, Tell City, Ini 
Crcilick Mfg. Co, Traverse Cily, Mich. 
Herhold Chair Co.. Chicago, III. 
Michigan Chair Co , Grand Rapids. Mich 
Milne Chair Co., Chattanooga, Tenn. 
I'eru Chair Co., Peru, Ind. 
Warren Chair Works Warren. IV 



Kaufman Mfg. Co.. Athtand. O. 
Peabody School Furniture Co, North Man- 
chester, Ind. 



CHIFPOROB 

Freete, I D.. 1 Sons Co., Chicago, III. 

CHIFF0ROIIE8-«EE WARDROBES. 

CHINA CLOSETS. 

Acme Kitchen Furniture Co. 

Tennessee. 
Union Furniture Co., Rockford, lit. 

COMMODES. 

Udell Works. The. Indianapolis, Ind. 



CURTAIN 
Root Mfg. Co., Chicago, III. 

DAVENPORTS. 

Madden, John J., Mfg. Co., Indianapolis, Ind. 
Madden, Thot., & Son Co., Indianapolis, Ind. 
Poston. B. C. Mfg. Co.. Chillicotbe, O. 

Scheid, I«>* . Sons Co.. Cincinnati, O. 

United States Furniture Co, Evantville, Ind. 

DESKS. (Ladles'.) 

Udell Works. The, Indianapolis. Ind. 
Union Furniture Co.. Rockford. III. 



DESKS. (OaBcs.) 

Dornette. J . It Bros. Co., Cincinnati, 0. 
Evantville Desk Co., Evsnsville, Ind. 

VT^^ k k^?TcT^ 0 ^ 



FURNITURE. 



a. Tenn. 

ire 



Banta Furniture Co., Goshen, Ind. 
Chstunooga Furniture Co.. Chattanooga, Ten 
Crescent - Schelosky - Werti • Klamer Furnitu 

Co., Evantville, Ind. 
Evansville Furniture Co., Evansville. Ind. 
Globe-Boate-World Furniture Co., Evantville, 

Indiana. 

Northern Furniture Co., Sheboygan, WU. 
Ottawa Furniture Co.. Holland, Mich. 
Rockford Standard Fumiturt Co., S 
Illinois. 




Indiana. 

Jamestown Furniture Exhibition 

Jamestown. N. Y. 
Ksrpen Building, Chicago, III. 
Klingman Building, Grand 
Klingman Buitdini 

Michigan. 

Manufacturers' Inhibition Building Co., 
cago. III. 

National Furniture Exchange, Chicago, 111 
New York Purniture Exchange, New Yo 
Peck k Hills Furniture Co, Chicago. III. 
Rockford Furniture Exhibition Building. 

ford. 111. 
St.^ Louis _ Purnilurt 



Chi- 
rk. 



PILING CASES. 
■ World Furniture Co., Evantville. 
Globe Wernicke Co.. Cincinnati. O. 



Clobe-Bosse-World Furniture Co . 



FRAMED MIRROR8. 

Pittsburgh Piste Cla.i Co., Pittsburgh, Pa. 



PURNITURE EXHIBITION ASSOCIATIONS. 

Exhibitor* Association. 
Association. Crand 
Market 



Chicago Furniture 

Chicago. III. 
Crand Rapids 

Rapids, Mich. 
Jamestown Furniture 

Jamestown. N. Y. 
St. Louis Furniture Market 



FURNITURE PADS. 



HALL FURNITURE. 

Chattanooga Furniture Co., Chattanooga, Ten 
Clobe-Bosse-World Furniture Co.. Evantville. 
Indiana. 

Schlrnter Furniture Co.. Cincinnati. O. 

HOTELS. 
New Southern Hotel. Chicago, Ills. 

INVALID CHAIRS. 

Cendron Wheel Co., Toledo, O. 

Toledo Metal Wheel Co., Toledo. O 



KITCHEN CABINETS. 

Acme Kitchen Furniture Co , Chattanooga. 

Tennessee. 
Landau Cabinet Co , St. Louis, Mo. 
National Screen k Mfg. Co, Cincinnati, 0. 

C P.. Furniture Co.. Shelhyville. lad. 

KITCHEN FURNITURE. 



Acme Kitchen 

Tennettee. 
Clobe-Bosse-World Furniture Co.. 

Indiana. 

Kauflman Mfg. Co, Ashland, O. 
Udell Works, The, Indianapolis. Ind. 

LIBRARY BOOKCASES. 

Udell Works, The. Indianapolis. Ind. 

LIBRARY SUITES. 
Jamestown Period Furniture Co.. Jamettowo. 
Ottawa Furniture Co . Holland. Mich. 

LIBRARY TABLES. 
(St* Tablet.) 



Cream City Bedding Co. Milwaukee. WU. 
Louisville Bedding Co . Louisville. Ky 
Slcsrnt 4 Fotter Co., The, Cincinnati, O. 
Wolf. Paul K., Bedding CV, Ft, Wayne, lad 

MATTRESSES. (Curled Hair.) 

Cudahy Curled Hair Works, Chicago. IB 
Wilton k Co.. Chicago, III. 

MEDICINE CABINETS, 
Udell Works. The. Indianapolis. Ind. 

ORGANS. 

Miller Organ k Piano Co, Lebanon, Pa 
PHONOGRAPH SUPPLIES. 



Hcincnuna, Otto, 
New York. N. Y. 
Thomat Mfg. Co 



C. 



Dayto 



I i 



PIANOS AND PIANO PLAYERS. 

Co.. M , Chicago, III, 

PIANO BENCHES. 

Logansport Furniture Co, I .ogam port, Ind 

PILLOWS. 

POLISH AND CLEANERS. 

Advance Paint Co, Indianapolit. Ind. 
Glidden Varnith Co., The. Cleveland. 0. 

PORCH AND LAWN FVRNITURK- 

Ccmrry Davit Mfg. Co.. Shelbrrille. Ind. 
Graham Mfg. Co. Franklin. Ind. 
National Fibre Reed Co., Cincinnati. O. 
North Vernon Lumber Co., North Vernon. lad. 
Obrecht. John. Son! Mfg. Co.. Tell 
Old Hickory Chair Co.. 
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THE FURNITURE WORKER BUYERS' DIRECTORY— Continued. 



PURNITl 



Alaska Refrigerator Co., Muskegon, Mich. 
Baldwin Refrigerator Co.. Burlington. VI 
Challenge Refrigerator Co.. Grand Hitch, 

Michigan. 
Eclipse Cteanable Refrigerator Co., 
Vermont. 



TABLES. 

Bulla Furniture Co., Coshcn, Ind. 
Chattanooga Furniture Co., Chattanooga, 
ConreyDavia Mfg. Co.. Shelbyville. Ind. 
Davia Birely Table Co .. Sbelbrrille. Ind. 
Fj.ee! Mfg. Co , Rockford, III. 
Graham Mff Co.. Franklin. Ind. 
Kiel Furniture Co.. Milwaukee. Wis. 
Meraman Bros. Brandts Co.. Celina, O. 
Schirrner Furniture Co., Cincinnati, O. 



Co.. Marietta. O. 



TABLES. , Folding.! 




r. Ind 



8T0VE8. 
Worka. 



tad. 



Ind. 



TALKING MACHINK8. 

Celina Furniture Co., Celina, O. 
Crystola Co.. The, Cincinnati, O. 
F.mpire Talking Machine Co.. Chicago. III. 
M.gu.l. Talking Machine Co., Chicago, IIL 
Talking Machine Co.. Chicago, 111. 



TALKING MACHINE RECORDS. 
Empire Talking Machine Co.. Chicago, 111. 

UPHOLSTERED FURNITURE. 

Jamestown Upholstery Co , Jamestown, N. V. 
Karpen, S.. ft Broa.. Chicago, 111. 
Madden. John J . Mfg. Co., Indianapolia. Ind. 
Madden. Thoa., Sons ft Co.. Indianapolia, Ind. 
Retting Furniture Co.. Grand Rapida, Mich. 
Schrid, Jo».. Sona Co.. Cincinnati. O 

WARDROBES AND CHIPFOB0BE8. 

A< Tcnneaaee hr " Farniture Co • ChatUnooga, 
Conrey, D. L,. Furniture Co., Shelbyville, Ind. 
Globe-Boase-World Furniture Co.. Evsnsville. 



Furniture Co.. Henderson, Ky. 
Tell City Furniture Co.. Tell City, Ind. 



FACTORY SUPPLIES. 



1 



BED CORNER LOCKS— STEEL. 

Seng Co.. The. Chicago, III. 

BENT GLASS. 
Oriel Glaaa Co-, St. Louis, Mo. 

BOLTS. 

Vandcrgrift ft Morris, Shelbyville, Ind. 

BRASS TRIMMINGS. 
See Furniture Trimming!. 

CAR LINERS. 
Kennedy Car Uner ft Bag Co., 



FURNITURE TRIMMINGS. 

Crand Rapida Braaa Co., Crand Rapida, Mich. 



Klise Mfg Co 
Ohio Scroll ft 
Syracuse Orna 



. Grand Rapida. Mich 
Lumber Co., Covington, Ky. 
nental Co., Syracuse, N. Y. 



CASTERS. 

Bassick Co.. The. Bridgeport, Conn. 
Faultless Caner Co , !"v»n«ville. Ind. 
Onward Mfg. Co Menasha. Wi». 
Peabody. Henry W.. ft Co., New York. N. Y. 

COMMERCIAL RATINGS. 
I.yon Furniture Mercantile Agency, Cincinnati, 
Ohio. 



Mfg Co, Charlotte. X. C. 
CURLED HAIR. 
Cudahy Curled Hair Worka. Chicago. 111. 
Mitchell. P R . Co., Cincinnati, O. 
VVilaon ft Co.. Chicago. 111. 

DAVENPORT CONSTRUCTIONS. 
Seng Co., The, Chicago, HI. 

DOWELS. 

South Band Dowel Worka, South Bend. lad. 
DRAWER FRONTS. 

Ohio Scroll ft Lumber Co , Covington. Ky. 



Dry Kiln Co., 




Engraving Co.. Cincinnati, O. 
FILLERS. (Sea Flniahoa.) 
FANS— EXHAUST. 

Garden City Fan Co., Chicago. Ill, 

FINISHES. 
A da ma ft El ting Co., Chicago. III. 
Advance Paint Co.. Indianapolia, Ind. 

Denny, Hilborn ft Rosenbacn, Philadelphia, Pa 

Evansvillr Paint ft VamUh Co., Evansvtllc, 

Ind, 

Glidden Vamlah Co., Cleveland. O. 
Grand Rapida Varniab Co.. Grand Rapida, Mich. 
Jameatown Wood Finishing Co., Jameetown. 
N. Y. 

Louisville Varnish Co. Louisville. Ky. 
Standard Varnish Worka. New York. N. Y. 
Sun Varnish Co.. Louleville, Kr 
U. S. Varnlah Co.. Cincinnati, 6. 



Oriel Glaaa Co.. St. Louie. Mo. 

GLUE. 



Napco Corporatior 
Process 



Indianapolis, lnd- 
:o.. Indianapolia. In. 

GLUE— COLD. 
Napco Corporation, Indianapolia, Ind 
GLUE— VEGETABLE. 
Proceaa Co., Indianapolia, Ind. 
HARDWARE-CABINET. 
Co.. Albany, Ind. 
JUTB FIBRE. 
Bagging Co., Norfolk. Va. 
JUTB WEBBING. 
. Co., Toledo, O. 
LEATHER. 
American Oak Leather Co., Cincinnati, O 
gle-Ottawa Leather Co., Crand Ha 



ven. Micl 
am, N. J. 



Valley Tan, 

LEATHER SUBSTITUTES. 

Cbaae, L. C, ft Co.. Boaton, Maaa. 

Columbus Union Oil Cloth Co.. Columbua. O. 
Du Pont Fabrikoid Co., Wilmington. Del. 
lenders Broa. Co., Toledo, O. 
0"Bajinon Corporation, New York, N. Y. 
Standard CHI Cloth Co., New York. N. Y. 

LISTS. 

Ross-Gould Uat ft Letter Co.. St Loui). Mo. 
LOCKS. 

National Lock Co., Rockford. IU. 

LUMBER— HARDWOOD. 

Kvansvllle Band Mill Co., Evansviltc. Ind 
Hoffman Broa. Co.. Ft Wayne, Ind. 
Korn-Conkling Co., Memphis. Tenn, 
Long-Knight ..timber Co., Indianapolia, Ind. 
Mowbray ft Robinaon Co.. Cincinnati O. 
Ohio Veneer Co.. Cincinnati. O. 

MIRRORS. 

Cincinnati Beveling ft Silvering Co , 

O. 

Mirror Plate 
ate V Wirrdow°6lass Co ," 

MOULDINGS, 

Kliae Mfg. Co.. r„ a ,„l Rapids. Mich. 
Ohio Scroll ft Lumber Co., Covington, Ky. 

PANELS 

Thomasville Veneer ft Panel Co., Thomasville. 
North Carolina. 

PHONOGRAPH MOTORS. 

Heineman, Otto, Phonograph Supply Co., Cin- 
cinnati, O. 
Thomas Mfg. Co., Dayton. O. 




RIMS (Table.) 

Jefferson Wood Working Co., Louisville, Ky. 
Ohio Scroll ft Lumber Co., Covington, Ky. 

ROSETTES. TURNINGS. ETC. 
Ohio Scroll ft Lumber Co., Covington, Ky. 
SANITART CONSTRUCTION— FOR BEDS. 
Seng Co., The, Chicago, IU. 

SLIDES (Table.) 
Fellwock, J. F., ft Co., Evansville, Ind. 
Icffcrson Wood Working Co. Louisville, Ky. 
Walter. B.. ft Co., Wabash. Ind 




l«*L Hfe Cfx M&mm. ind. 



SCREW DRIVING 

McKay, George C, 4247 Greenlee Ave.. 
Cincinnati, O. 

STEEL RAILS— FOR BEDS. 

Seng Co.. The. Chicago, III. 

TALKING MACHINE SUPPLIES. 

Otto, Phonograph Supply Co.. Cln- 

dfg Co.. Dayton. O. 



Ohio Sc. oil ft Lumber Co.. Coviagton, Ky. 
Winchester Lumber ft Mfg. Co. Winchester. 
Kentucky. 

UPHOLSTERY SUPPLIES. 
Landers Bros. Co.. Toledo. O. 

VARNISH. 

I>rnny, Hilborn ft Rovnhach. Philadelphia. Pa 
Kvunaville Paint ft Varnish Co., Evansville. 
ind. 

Glidden Varnish Co., The, Cleveland. O. 
Grand Rapids Varnish Co., Grand Rapida, Mich. 
Louisville Varnish Co., Louisville. Ky, 
Standard Varniah Works. New York. N. Y. 
Sun Varniah Co.. Louisville. Ky. 
U 3. Varniah Co.. Cincinnati. O. 

VENEERS. 

Evanaville Veneer Co., Evanevffle, Ind. 
Long-Knight Lumber Co., Indianapolia, Ind. 
Ohio Veneer Co.. Cincinnati, O. 

VENEERED ROLLS. 
Ohio Scroll ft Lumber Co., Covington. Ky. 

WOODWORKING MACHINERY. 
Dodda, Alex. Co . Grand Rapida. Mich. 
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Alphabetical Index to Advertised Lines 



Vnie Furniture Co 7 

.Vw Mfg. Co, 

MM* ft Kiting Co. Ml 

Advance I'ainl Co '.0 

Alaska Rcfngcrator Co 44 

Van in* Ogft. Uaflte* Co SJ 

An I hill Red Crosa 

Hatdwiu Refrigerator C W 

Raata Fii.mturr Co 

l-.ar.ih.i.h Mfg Co 58 

Barber Mfg Co M 

Itas.ick Co . The 4JJ Reading l)r|>l. 

■ :>pc St» Cur I muling Cn I*. I*» 

lilamhaid Hamilton Furniture Co I* 

lliookvillc Kura. Co W 

lluchner Chair Co 

Ccliria Futrittuic C< t "> 

Central F.ngraving Co 

Central Metal llnl Co 

I hair Maker-" I'nion M 

Challrngr Refrigerator Co '<> 

ci.*.e. i. c a Co ji 

Chicago F-ahibllors' Wi M> 

Corry Chair Co IJ 

CtariMNMi Silvering ,\ Uncling Co $1 

Advertisements 7 J 

lla.-ilml Ihreetory 71. 75 

Clrvelaixl Clair Cn t« 

Columbus I'nion Oil Cloth Co 

In-idc Back Co*, i 

Cunre)-I»a»is Mfg Co 

Ciram Ctly llobling C . . . InuiU lin k Cuv.i 

Crescent Furn Cn -I 

Cictccllt Stove Co. -4 

Crown Chair Co 2i 

Crystnla Co . The 



|l Bird) Table Cn 

Itenny. llilborn ft Rn-c, 
Hodds. Alexander Co. ■ 
Ih.rnrlte, J., ft Bros C 

I truckman. A. M 

I»uane Chair Co. 

Ilu Pont Fabriki.id Co . 



bat* 



n 

5.' 
$4 
/.". 
» 

J5 

u 



RdlMH! Refrigerator Works 7«. 

Might C.reat Factor,.. .'<P 

Kmnire Chair Co li 

Kmpirc Talking Ma. lot.. Co I J 

Kvatisvillc Band Mill l'«...t'.S Reading Dtp! 

It'OaHnMl Furniture Co 

F.vaniville I'ainl * Vaini-h Co 16 

F.van»»ille Veneer Co 

K*C*I Mfg. Co 7J 



Faultless Ca.Ur C» "... 
F.llwoek. J. Y . ft Co. . 

l-'isrhcr Chair Co 

Frwsvt, J !».. ft Son . 



JJ 
5t> 
it 
i 



Page 

(•aldcn City Fan Co 57 

(..ii. I. on Wheel Co 7J 

loan! Fumituie Co. 50 

(•liddcn Varnish Co 

i.l.,h. Ross, . World Furniture Co 17 

I :i»br- Wernicke Co 72 

Craham Mfg. Co 49 

(.rand Rapid- Bias* Co •] 

l. ran. I Rapids Mattel AwW J4 

I. i I Rapids Varnish Co 

HagruiaUll Minor Plate C I 

llllm— Otto, Phonograph Su|i|ily Co. Hit, i.'l 

II. . hold Chair Co. JO 

HotTman Bros Co 4i.v Reading Item 

Impel. at Umim Co 

latprtW Ibsk Co 11 

luipcnal Furniture Co. _*o 

I— Wl lU l ug C|.hol»teiy Co 

Jf U lfs— W....d«orking Co 54 

KoiOftt, S. ft Bio II 

K.iutlnian Mfg. Co 4* 

til lis Car Ijnrr ft Bag Co 5a 

KM Furniture Co ■> 

Kllse Mfg. Co I.I 

Koknmo Spring Co 

Lackawanna I calher Co 

Landau Cabinet Co 4_- 

Lamb's Urns Co 5." 

Long-knight Lumber Co 5*. 

Loui-v.lle Be.l.hng Co. '4J 

Louisville Varnish Co SS 

Lyon Furn. Mere Agency.. 474 Reading llept 

McKay. i".e..rge C ft] 

Madden. John J.. Mfg. Co 41 

Madden. Thov. Son ft Co II 

Magnola Talking Mai Inn. Co J4 

Manufa. tu.eis* Kvhil.it.. ... Bblg J7 

Marietta Rug Kvtr«cl..r Co 4J 

Marslall Furniture Co 

Mersnuin Bros. Brandts Co J 

Miller Oigan ft Piano Co 

Milne Chair Co t. 

Mitcli.ll. P. R.. Co ?tl 

Mowbray ft Robinson Co 57 

Na|«o Corporation, The 

National Fibre Keel Co... 447 Reading Hcpl 

National I... ' Co $4 

National Screen ft Mfg Co., J.sJ Reading Dept. 

New- Southern Hotel 46 

North Vernon' Lumber Co 2 

Northern Furniture Co JO 



Page 



Ml,,., hi. John. Son«. Mfg 
Ohio Scroll ft lumber C,. 
t thin \'alley Tanning (. ,.. 

t thio Veneer Co 

Old Hickory Chgir Co. .. 

Oriel C.lava Co. 

Ottawa Furniture Co. ... 



Co 



r,4 

i ; 



Paastbc Air Rru.h Co 

I'.alKidy. II. W . ft Co 

Prahody I thga l Furniture Co. 

Pi i u Chair Work. 

Piltsbumh Plate t.la.. Co . . . . 
Post.m. It C . Mfg Co 



1 

I i 
Ml 
2* 



R.tling Furniture Co 

urnilure Co 

Mfg Co 

Mfg Co 

Ross ('...old Usi ft laMfl C« 



JJ 

lla.k I'wei 



Seheid. Jos . Sons Co I 

Schul». M . Co. 

S«ng Co.. The 

Schinne. Furn Co 

South II... , I Howell Works 

Stsrctaltv Furniture Co 

Standard l>ry Kiln Co lo-i.le Back C.v 

Standard Oil Cloth Co. 

Standard Varnish Co Inside Baek Cos 

Stearns ft Foster Co 

Soil Vainish C 

Syracus. Ornamental Co 



Tell City Hesk Co J7. 

Tell I'ity Furniture Co 16. „*" 

Thirteen Nineteen Bl.lg J7 

Thomas Mfg. Co 4** Reading Ib-pt 

I homasville Veneer ft Panel Co. 57 

Toledo Metal Wbt»l Co 7J 



I dell Works. The 

I'nion Furniture Co 4.. 

Cnited Stales Furn. Co 2i 

I nited States Varnish Co (..» 

fniversal Caster ft Fdv Ca . OJ Reading Hept 



V andegrift ft Mo.ri. 62 

Vilanola Talking Machine Co...... 

Inside Front Cover 



Walter. IV ft Co 

Wa.d. The C. K-. Co 

Warren Chair Work* 

WellerFoai.1 Co 

Wilson ft Co 

Winchester Lumber ft Mfg 
Wolf. Paul K. Bedding Co . 

Wisconsin Furniture Co . 



it 

40 

JI 

4>i 

47 



5i 




Baldwin 
Refrigerator Co. 

BURLINGTON, VT. 

Metal. PorraUIn and Seam- 
less Porcelain and Opalilc 



ECLIPSE 
Refrigerator Works 

Burlington, Vt. 

Removable lee Chamber. One 
Way Dry Mr Clrc 




CHALLENGE REFRIGERATOR CO. 

GRAND HAVEN. MICH. 
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The Standard Improved 
Compartment Kiln 




The Kiln That Dries Airplane 
Stock So Satisfactorily 

that the results win the highest praise of the Government 
Inspectors. Why not apply this perfectly controlled 
method of drying to your lumber? 

A proven success on stock of different varieties, 
thicknesses and conditions. Write for full information 
and names of users. 

THE STANDARD DRY KILN CO. 



15*5 Mccarty street 



INDIANAPOLIS. INI). 
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COLUMBUS QUALITY 

Enameled Muslins 
Drills and Ducks 

In leather and "Spanish" effects for the 
Furniture Trade. 

MADE IN ALL COLORS. FINISHES AND CRAWS 

GIMP AND 
BINDING STOCK 

PROMPT 
SERVICE 

Our prndurMon IH 

Mill- per day 

Send for Sample* 

THE 

Columbus- 
Union Oil 
^ Cloth Co. 

COLUMBUS, O. 

run 1 uJ Coml Mm 
Sma* Am. o4 In 4 I, I. 
Matt Ha. Z 

tea u«y, in 1. 1. 1 





; ■ 



You Can Insure 
Your Products 

Against the ruinous charac- 
teristics of poor varnishes 

BY USING 
STANDARDIZED 
FINISHES 

They Stand Unrivaled 
for Quality, Reliability 
and Adaptability. 

Standard Varnish Works 

V NEW YORK » CHICAGO »» LONDON 

SAN FRANCISCO PARIS BRUSSELS MELBOURNE 

INTERNATIONAL VARNISH CO. Limited TORONTO 
LAROEST IN THE WOKLO AMO FIRST TO ESTABLISH DEFINITE QUALITY STANDARDS 



Cream City Sanitary 
Box Springs 

Built to suit the weight of sleeping people. Workman- 
ship and quality unexcelled. 




MATTPI 



A j^*^ " '4kea Sanitary 
CREAM CITY BEDDING CO. .MILWAUKEE. WIS 



Carload order* for wood frame bed spring* 
and cota aolicited. 
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CREAM CITY BEDDING CO. 

MILWAUKEE, WIS. 
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WE'RE 

STILL 

WORKING 

FOR THE 

! GOVERNMENT. 
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04 CK SOON! 

THE ROOS MANUFACTURING CO. 

967 W. 20th St., 
CHICAGO, ILL. 

Showroom. 2nd Floor - 1 3 1 9 Michigan Avenue 

SM 
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